DECEMBER 26, 1953 


The Magazine for Executives 


Shoe and Leather Industry 


FORECAST FOR ‘54 


Forecast Reports: 





Men's Shoe Manufacturers 
Women's Shoe Manufacturers 
Juvenile Shoe Manufacturers 
Other Shoe Manufacturers 
Shoe Leather Tanners 

Other Leather Tanners 

Shoe Wholesalers 

Shoe Chains 

Department Stores 

Hides And Skins 

Tanning Materials And Supplies 
Shoe Materials And Supplies 
Shoe Industry Labor 


Review Of 1953: 





General Review 

News Review 

Shoe And Leather Market Review 
Editorial Index 





Two reasons why Gallun’s Clyde Calf 
is the leather that sells your shoes 


Pi tesans good looks . . . soft, relaxing 
comfort. These are qualities not usually asso- 
ciated with one another. Yet they combine per- 


fectly in Gallun’s famous Clyde Calf. 


Noted for its full-bodied ruggedness, its 
shape-holding qualities and resistance to scuf- 
fing, Clyde Calf is at the same time extraordinar- 
ily flexible and resilient. It is genuinely relaxing 


to the foot. 


Men who want both comfort and style appre- 
ciate your suggestion of shoes made with this 
superb chrome-tanned leather. Make sure that 
your orders to leading manufacturers include 
numbers featuring Clyde Calf. A. F, Gallun & 


Sons Corporation, Tanners, Milwaukee, Wis. 


dle 


chrome-tonned 


OTHER FAMOUS GALLUN TANNAGES 


Normandie Calf 


boarded, glared 


Norwegian Calf 


boarded grain 


Cretan Calf 


smooth, but not glazed 
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Season's 6; reetings 


We look upon the Holiday Season as a time for hearty hand 


clasps across the miles that separate our hearth from yours . . . 
a time to express appreciation for past patronage .. ..a time 
to anticipate the year ahead which, we hope, will be filled with 
fine friendships — high hopes, abundant happiness and suc- 


cess in good measure. 
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The Answer to 
Your Questions 


on Money 


Want to know how a bank 
evaluates a shoe manufacturing 
operation? Do you want the facts 
on your industry as a banker 
views them? In “Bank Loans to 
Shoe Manufacturers” E. Morton 
Jennings, Jr., Vice President of the 
First National Bank of Boston, has 
done an outstanding job in sum- 
marizing the money facts on the 
shoe industry, analyzing labor, 
location, hide and leather mar- 
kets, machinery, distribution, and 
sales. 

Mr. Jennings details the facts 
about the shoe plant audit, profit 
and loss_ statements, credit 
analysis, and bank loans. Here's 
a book that gives you the answers 
to your money questions, helps 
you organize costs and cost 
accounting—shows you how to 
i your plant on a better fiscal 


Get a copy of "Bank Loans to 
Shoe Manufacturers” now. It will 
save its low cost of only $3.00 


every day you use it. 
$3.00 PER COPY 


Rumpf Publishing Co., 
300 West Adams Street, 
Chicago 6, Illinois 


| enclose $ Please send 
copies of “Bank Loans 
to Shoe Manufacturers" by E. Morton 


Jennings, Jr. 
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Coming Events 





Jan. 31-Feb. 3, 1954 — 40th Anniversary 
Mid-Atlantic Shoe Show, sponsored by 
Middle Atlantic Shoe Travelers, Manufac- 
turers and Wholesalers. Benjamin Frank- 
lin, Philadelphia, Pa. 


Feb. 14-16, 1954—Factory Management 
Conference. Sponscred by National Shoe 
Manufacturers Association. Netherlands 
Plaza Hotel, Cincinnati, O. 


February 27-March 2, 1954—Allied Shoe 
Products and Style Exhibit for Fall and 
Winter 1954. Hotel Belmont Plaza, New 
York City. 


March 1-2, 1954—Showing of American 
Leathers for Fall and Winter 1954. Spon- 
sored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


April 25-28, 1954—St. Louis Shoe Show. 
sponsored by St. Louis Shoe Manufacturers 
Association. Leading St. Louis hotels. 


May 2-6, 1954—-Popular Price Shoe Show 
of America. Sponsored by National Asso- 
ciation of Shoe Chain Stores and New 
England Shoe and Leather Association. 
Hotels New Yorker and McAlpin, New 
York City. 


May 10-11, 1954—Annual Spring Meet- 
ing of National Hide Association. Sheraton- 
Cadillac Hotel, Detroit, Mich. 


May 13-14, 1954—Annual Spring Meet. 
ing of Tanners’ Council of America. Bed. 
ford Springs Hotel, Bedford, Pa. 


June 7-10, 1954—Annual Convention, 
American Leather Chemists Association. 
Bedford Springs Hotel, Bedford, Pa. 


Aug. 31-Sept. 1, 1954—-Showing of Amer- 
ican Leathers for Spring and Summer 1955. 
Sponsored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


Oct. 24-27, 1954—National Shoe Fair. 
Sponsored by National Shoe Manufactur- 
ers and National Shoe Retailers Associa- 
tions. Palmer House and other Chicago 
hotels. 


Oct. 28-30, 1954—Annual Fall Meeting 
of Tanners’ Council of America. Edge- 
water Beach Hotel, Chicago. 
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A Seventeenth Century 
Clock in the office of 
the General Court, in 
the Capitol at Williams- 
burg, Virginia... Note 
the dial, designed with 
only an hour hand. 
By courtesy of Colonial 
Williamsburg. 
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As the clock ticked and the 0 
w~ calendar turned through our 122 years, ° 


x some things fell by the wayside, time-worn with 
BS faithful service or supplanted by advanced methods. 


But, through it all, the deep-rooted principles which constitute 
the cornerstone of William Amer Company never became obsolete. 


Despite the introduction and expansion of machine methods in 
tanning, the custom quality of Black King Kid has been maintained 
—and consistently improved—through the years. Black King Kid 
still stands supreme as the quality kid leather of the industry. 


In whatever degree we have been successful in ‘‘holding fast that 
which is good”’, we are grateful to our customers, our asso- 
ciates and our suppliers. 


To them, to you, and to all our many friends, we 
extend sincere wishes for a Happy and 
Prosperous New Year. 





Kinny Kil 
LINE 


William AMER Company 


PHILADELPHIA, PA. «+ ESTABLISHED 1832 
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STEHLING'’S 4u #vorauuclW/RINGING MACHINE 


Yes, year after year Stehling's All Hydraulic Wringer will give you greater 
uniformity, better leather production, and lower cost. 

The elimination of mechanical clutch and brake means easier, more dependable, 
continuous operation. Double acting pistons eliminate scuffing action when closing 
the machine. During the closing operation no pressure is applied on pistons, there- 
fore, the lower roll as it comes in position with the upper roll does not have to 
overcome pressure. This means saving on felt sleeves. 

Get the facts now on the Stehling All Hydraulic Wringer . . . wring in a better 
production year that will mean greater satisfaction and more profits! 





CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 
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1. Is the supply of Mead Chestnut Ex- 
tract adequate? 


Decidedly yes. Recent surveys show that 
there is enough chestnut wood in our forests to 
serve the leather industry for many years to 
come. Huge chestnut stockpiles, such as the 
one shown above, are converted under chem- 
ical control at five extract plants, insuring a 
steady supply of Mead Chestnut Extract. 


2. Why is Mead Chestnut Extract pre- 

ferred over other tanning agents? 
Mead Chestnut Extract is a superior tanning 
material, made by America’s largest producer 


of vegetable tanning extracts. Repeated experi- 
ence has shown: 


A. Chestnut tanned leathers do not oxi- 
dize, darken on exposure to light, or develop 
an uneven color on aging, as do leathers tanned 
with many other materials, vegetable or 
synthetic. 


B. Since the tanning system demands 
acid, the use of chestnut, with its plumping 
acidity, saves you money. 


¢€. Mead Chestnut Extract eliminates up 
to 28% of leachhouse losses. 


THE MEAD CORPORATION 


Tannin Extract Division, Lynchburg, Virginia 


This is only a portion of the many stockpiles of chestnut 
logs that insure a continuous supply of Chestnut Extract. 


D. There are no hidden costs. When you 
use Mead Chestnut Extract, no time- and 
money-consuming preparation is required. 


Ask about Mead Cold Soluble Chest- 
nut Extract for retanned leathers. And—for 
more pounds of plumper leather—standardize 
on Mead Chestnut Extract. 


IT’S A FACT! 


Mead Chestnut Extract will produce more 
pounds of plump leather per unit of tannin 
than any other tanning material. 
Vegetable Tan Yard Yield 
Tannin (white weight basis) 
Chestnut Wood Extract 67% 
Tanning Material A 61% 
Tanning Material B 63% 


Calculate your tanning material costs on u 
leather basis as well as on a tan unit basis. 
Mead Chestnut Extract, producing four to 
six pounds more leather, means positive 
savings. 


AA a . 
CHESTNUT 
<XTMACT 
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Your SOLE Reason 
to Use 


DIAMOND COMPOUND 


f Beales and proved for 40 years — Diamond A is recognized as the Tanners’ 
standard sponging and washing compound. 














Here's why. Diamond A does a double job — (1) It prepares sole leather for 
rolling and protects the grain. (2) Used as a dip after rolling, it toughens the 
gtain and improves color and finish. 


Why delay? Let the Borne, Scrymser representative give you full particulars 
on Diamond A. You'll agree it’s in a class by itself. 





yr : OTHER BORNE, SCRYMSER SPECIALTIES 
alwcys at your *® (Get the Facts about These, Too!) 
COMPOUND fer WHEELING 





COMPOUND for SPONGING 


Supreme A Compound 
Bretolene * Saxon Oil 


x 











R 


BORNE, SCRYMSER COMPANY © cuzaseru.n. + cHaRLoTTE. Nc 
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%Trade Mark and U.S. and Foreign Patents applied for. 





THE NEW PROCTOR 


"“SECOTHERM’” 


HOT PLATE DRYING UNIT 
FOR PASTED LEATHER 


We’ve been supplying equipment to the leather industry for a 
great many years, and honestly can’t remember when any- 
thing has taken hold as quickly as the new Proctor ‘‘Secotherm” 
hot plate drying unit for pasted leather. 


And little wonder. Its simplicity is amazing... and its perform- 
ance astounding. 


For one thing—it reduces the drying cycle to minutes instead 
of hours—for pasted side leather, calf skins, goat and sheep 
skins and splits. 


Pasted leather is “‘slicked out’ against the enamelled plates 
which form both sides of this unit. Both working surfaces 
(5'8”’ by 11'6”) are maintained at a uniform, pre-set temperature 
by a mass of hot water contained between the two plates. Rapid 
drying is effected by conducted heat (which in no way affects 
the leather), rather than by the slower, conventional method of 
convected heat from circulated air. 


Because uniform temperature is maintained in the heated surface, 
the rate of heat transfer is uniform over the entire working area, 
resulting in the greatly reduced drying cycle. 


Although it is especially applicable to small tanneries—the unit is 
meeting with the same enthusiastic response in all sized tanneries. 


Since there are no moving parts or motors and the unit is self 
contained, the initial investment is so low that one or more 
units may be installed for experimental work or production! 


Write for information today—and you'll see why this unit is the 
hottest news in the industry! 


Dryers for pasted or reeata ‘ 


PROCTOR & SCHWARTZ ¢ INC «  wecte:rei.cnt neck ives 


7th STREET & TABOR ROAD - PHILADELPHIA 20 + PA + Rotary spray and dryers for 


December 26, 


1953 


and dryers for cattle hair © 


leather finishes. y 


. 
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INNERSOLES? 


FOR THE BEST IN 
YOUR PRICE RANGE 
SEE LYNN INNERSOLE 


YNN Mul 


LYNN INNERSOLE CO. 
119 BRAINTREE ST., ALLSTON, MASS. 
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Cush-n-fit SPONGE 


The Davidson Rubber Company, incorporated in 1857, has supplied the shoe industry with 
quality sponge sheets and pads for over twenty years. You'll find 


Cush-n-fit quality sponge built into your line will bring prestige and consumer satisfaction because of 
its two outstanding plus values — extra durability and extra comfort. 


WRITE TODAY FOR OUR NEW CATALOG 


illustrating our complete line of Cush-n-fit sponge sheets and pads 


DAVIDSON RUBBER CO. BOSTON 29, MASS. 
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FULTON 
COUNTY 


wtth Pueumatie | 
“Toe Control” 


_, Masese 


Oscillating — 
BUFFER 








W hen 4 out of every 5 of the nation’s leading tanners 
specify a machine it has to be good! And that’s how popular 
the FULTON COUNTY OSCILLATING BUFFER with 
pneumatic* opening and closing is with leading manufacturers. 


This precision-engineered machine is designed to perform 
superb buffing and snuffing . . . one simple operation buffs 
a side or a hide . . . and will increase production by 12%. The 
Jenkins metal core brushes last longer, perform better; the 
machine’s sturdy, lifetime construction assures years of repair- 
free operation at minimum upkeep-cost; just two turnbuckles 
to set and the finest buffer in the industry is ready to go to work 
for you. It’s available in 40, 50 and 60 inch widths. 


With Fulton “Toe Control,” fatigue is decreased as pro- 
duction is increased. It can be custom-fit to accommodate your 
operator . . . high or low, left or right for most convenient opera- 
tion. And in most cases, Fulton engineers can convert your 
present equipment to oscillator type machines and install “Toe 
Control” — all at surprisingly low cost with no wait for delivery. 


Please write for all particulars. 


optional at slight extra cost 


IPM AUN OM Aackene & Supply Co.. Me. 


71 WEST FULTON STREET « GLOVERSVILLE, NEW YORK 





Eastern Representative—GEORGE FROMER CO., INC., 27 Walnut Street, Peabody, Mass. 
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WORLD'S LARGEST reine 
PRODUCERS OF Cerrado One ofthe 22 lian plant controle 


CHESTNUT EXTRACTS 


Produced i nf 


Types: ¢ Regular spray-dried powdered Properties: Highly Concentrated © Double De- 
@ Chestnut Extracts colorized @ Very Light Colored @ Great 
e “Dulcotan’’, a sweetened Chestnut Purity (due to very low non-tannin 

Extract as a Quebracho substitute contents ) 


LEDOGA S.p.A. sells the total production of 22 of the 38 


Chestnut Extract. 
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This Speco Pasted Leather Unit with porcelaix 
plates will put your pasting operations on a new 
high efficiency, low cost basis. With this Speco unit 
you have impervious surface, no stair transfer, 
easier cleaning, and no breakage. 


You CAN Bring Costs Down in 54 


and increase yield 


Tanneries all over the world have found that with Speco Pasted 
Leather Units they not only can cut production 

costs but increase both the yield and quality of output. 

Speco units, with porcelain or glass plates, will dry your 
leather in one smooth, straight-line operation 

under scientifically controlled temperature, humidity, 

and air circulation conditions — and Speco units 

require minimum floor space. 


Calfskins, sides, goatskins, kidskins, sheepskins and 
pigskins all can be handled in the same dryer, and you'll find 
your yield increased and your product free of stains. 








If you want to bring costs down in '54 and keep them down, let Speco engineers analyze your operations, show you 
cost and time comparisons, and recommend the exact Speco layout for your tannery. Telephone, wire or write Speco 


engineers, the pioneers in pasting efficiency, today. 


St e - company 
inc. . 
PARK RIDGE, ILL. 


WOLFF INTERNATIONAL, INC., 2577 N. TEUTONIA AVE., MILWAUKEE, WIS. 











EXPORT REPRESENTATIVES e 
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In its behavior and results, Calcocid 
Blue AX Double is a real sweetheart blue, 
especially recommended for producing 

















light blue shades for women’s 
1954 footwear. 





Calcocid Blue AX Double can be 
selected with confidence for producing 
a level, well penetrated green shade 

of blue on smooth or suede leathers. 
It is well suited for use with synthetic 
tanning materials (Tanaks®), and 
because of its excellent solubility it is 
highly adaptable to finishing formulae. 





Consult your Calco representative 
for full information on this versatile 
Calco dye. 


Stylizing with Calco Dyes 
a Sweetheart Blue 


CALCOCID* 
BLUE AX DOUBLE | 















Ce 
AMERICAN Cyanamid COMPANY 


CALCO CHEMICAL DIVISION 
DYESTUFF DEPARTMENT 
BOUND BROOK, NEW JERSEY 







NEW YORK + CHICAGO + BOSTON + PHILADELPHIA * CHARLOTTE + PROVIDENCE 





NORTH AMERICAN CYANAMID LIMITED, 
CALCO CHEMICAL DIVISION 
MONTREAL AND TORONTO 









The real test for innersoles is their reaction to body 
weight. Those innersoles that are too soft will give 


too much; those that are too firm won’t give enough. 


Recognizing this, Spongex cellular rubber com- 
bines the right degree of both softness and firmness. 
This right combination is why a Spongex cellular 


rubber innersole cushions, yet won’t flatten out. 


And Spongex costs less than any other type of 
innersole cushioning with comparable compression 
resistance. Sheets and rolls of Spongex cellular rub- 
ber for innersoles are available in thicknesses of 
3/32”, 1/8” and 3/16”. Color is beige. Write to us 


for samples and prices. 


BODY 
WEIGHT 


SPONGEX 
INNERSOLE 
CUSHIONING 


Custom molded sponge rubber soles 
Die-cut soles of sponge and latex foam 
Sheet stock for innersole cushioning 
ANOTHER 
THE SPONGE RUBBER PRODUCTS COMPANY @44J1), 143) 
651 DERBY PLACE SHELTON, CONNECTICUT EROOUCT 
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MILWAUKEE 


HARRISBURG 


GLOVERSVILLE 


cOoOLUMBUS . 


DEVON CALF 


... above the crowd 


It’s the unmistakable high fashion 
look of Devon Calf that smart 
women find so irresistible. Extra 
smooth, extra mellow, and with a 
superb aniline-type finish, this lus- 
trous Lawrence Calfskin hits a new 
high in beauty — and in sales ap- 
peal. Popular seasonal colors. 

A. C. LAWRENCE LEATHER CO. 


A DIVISION OF SWIFT @ Co. (iNC.) 
PEABODY, MASS. 


It’s naturally better 
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This machine measures low tem- 
perature properties of plasticizers. 


Scott Tester evaluates tensile 
strength of fibers. 

















Apporatus for measuring respirations of microorganisms Films used in coatings are tested for rigidity through a 
used in production of industrial enzymes. wide temperature range by this opporatus. 








HE SEARCH 
THAT NEVER ENDS 





Once in awhile the question is asked: ‘What has been the effect on Rohm & 
Haas leather chemicals of the spread of the company’s interest into other 
fields?”’ The answer is simple: Chemicals which might not otherwise have been 
made are now available to the tanner. This has resulted in the development of 
products of highest quality whose range of usefulness to the tanner is steadily 
being extended. 


Important as our leather business is, it could not by itself support the funda- 
mental research in various fields which has resulted in the development of new 
and improved leather chemicals for the tanner. 


A case in point is ZIRCOTAN, the zirconium tanning agent for producing through- 
white leather. Initially our interest in zirconium compounds centered around 
their use as opacifiers for porcelain enamel. Subsequent work on the chemistry 
of zirconium led to the development of ZircoTaAn. 


Another example is our Priat acrylic leather finishes. This company is the 
pioneer in acrylics. Knowledge of the toughness and permanent flexibility of 
acrylic polymers made possible the development of PRIMAL emulsions, 


CHEMICALS FOR INDUSTRY 








ROHM € HAAS 
COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Representatives in principal foreign countries 











ZIRCOTAN and PRIMAL are trademarks, Reg. US. Pat. Off and in principal foreign countries 





a mutual 
understanding 


Leading tanners of footwear upper leather have relied for 
many years upon Mutual Sodium Bichromate, while smaller 


tanners find Koreon ideally suited to their operations. 


Regardless of the size of the tannery, or the form of chrome 
employed, Mutual has understood that the tanner requires 
uniform, carefully controlled products backed by plant capacity 
large enough to insure prompt shipment of orders. 

Yes, the understanding has been mutual, and Mutual assures 
its many friends in the tanning industry that the present high 


standards will be maintained. 


mutual chemieal co. of america 


270 MADISON AVENUE, NEW YORK 16, N. Y. 


Plants at: Baltimore, Maryland—Jersey City, New Jersey 
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The Trade Called for: 








The tanners delivered a perfect job 
thanks to an assist from 


Sandoz Technical Service 


Problem: 


Natural” side leather with uniform penetration and a pleas- 
ing shade might be obtained by using, in large amounts, blends of 


vegetable aaidl synthetic tannins. This method often proves expen- 
sive, however, and does not always produce the desired result. There- 
fore another method was sought which would produce an even 
“natural” shade at a moderate cost 


Sandoz suggested: Sandoz technicians, working closely with the tan- 
ners, prepared a new dyestuff, PENETRATING TAN NTN. This was used 
in conjunction with retanning blends to produce complete penetra- 
tion. A uniform, pleasing “natural” color was obtained throughout the 
entire thickness of the leathe 

PENETRATING TAN NTN is also being used for fully vegetable tanned 
leathers. 


> 


For further information on PENETRATING TAN NTN, 


or any other 
Service may ta able to he ‘Ip. you find the practical solution. Branch 


leather dyeing proble m, it will pay you to write us. Our Technical 
offices are in: Hudson, Mass.: Fairlawn. N. hs Philadelphia; Charlotte: 


Inc., 6 


Cincinnati; Los Angeles; Montreal; Toronto. Sandoz Chemical Works, 
61 Van Dam St., New York 13, N.Y 


A.3.2 


SANDOZ S. 


THIUIAtER.S ARR EAO With 
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*Velka is made in the tannery where every worker is a partner &) 
COLONIAL TANNING Co., INC., BOSTON 11, MASS. 
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with 
CARBORUNDUM™ 


Abrasives 
and 


UNITED 
Service 


*CARBORUNDUM is the 
registered trademark of, 
and indicates manufacture 
by, The Carborundum Co. 


December 26, 1953 





1. Simplified Requirements through our ‘‘Planned 
Purchasing’’ program means fewer items to stock. 


2. Fast Delivery from United stocks can mean lower 


inventory investment. 


3. Fewer items and lower inventories mean greater economy. 


Combine the famous CARBORUNDUM name which stands 
for tops in abrasive quality with UNITED'S service and you 


solve your abrasive problems. 


Your UNITED representative knows CARBORUNDUM abrasives 
and the requirements of each operation using abrasives. He is 
ready to help you order on/y what you need from large stocks of 


ready-to-ship abrasives for every shoe manufacturing requirement. 


You can be sure of buying right when you turn 
to your UNITED representative for an individually 
developed purchasing plan. 


United Shoe Machinery Corporation 


BOSTON, MASSACHUSETTS 
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Wi we’re off again—the spring- 
board into a new year with all 
its ifs, ands and buts. And another 
annual Leather And Shoes survey, 
now recognized as the most extensive 
and complete poll of its kind con- 
ducted in the industry. 

This year we polled a record 3,800 
Sedaeel executives in every major 
branch of the shoe and leather in- 
dustry. Obviously, the results, as 
tabulated in the following pages, 
represent a pretty solid cross-section 
of the industry's thinking at the 
executive level. 

But sometimes men ask, “How 
good is a survey or poll of this kind 
as a guide? How ‘accurate’ is it when 
the chips are down?” 

Well, we know what happened in 
*53. So let’s take a few quick looks 
at the survey report at the end of last 
year—the “forecasts”—and see how 
they matched up with what actually 
—— 

*s take the report on the hun- 
dreds of questionnaires returned by 
shoe manufacturers. Of this group, 
55% said that production would be 
the same or slightly lower than 1952. 
The remaining 45 percent thought it 
would be slightly (about 3%) 
higher. 

Shoe output for 1953 is estimated 
at around 505 million pairs. For 1952 
it was 508 million. Thus the “fore- 
cast” by the shoe manufacturers was 
pretty close. 

Let’s take the volume shoe distribu- 
tors—wholesalers, chains, department 
stores—and compare their forecast 
for °53 with what actually happened. 
Let’s take prices. Of this group, 62% 
said there'd be little or no price 
change in 1953, while 15% said 
prices would be a little (3-5% ) lower. 
And only 23% said prices would rise 
(by about 5-7%). 

Well, what did happen to wholesale 
shoe prices in 1953? In October, 
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1952, the wholesale shoe price index 
was 112.2 (1947-49 equals 100). In 
October 1953 the index stood at 
111.7. 

Therefore, the shoe distributors— 
77% of them — had practically a 
bull’s-eye in their forecast. That is, 
the 77% who predicted same-to- 
slightly-lower prices. 

t’s try the hide and skin indus- 
try and its forecasts—again on prices. 
The majority (56%) said that 1953 
prices would be lower. They were 
right. For instance, early December 
of 1952, light native cows were selling 
at piste 18 cents; at the same 
period in 1953 they had dropped to 
14-15 cents. Only 29% expected 
higher prices for 1953, and were 


wrong. So the hide and skin men did 


pretty well on their forecast. 

All right, let’s go to the upper 
leather tanners and see how they 
fared on their price predictions. In 
the poll of 1952, 60% of these tan- 
ners said they thought prices would 
be higher. (Incidentally, only 13% 
said prices would drop, while 27% 
said there’d be no _ appreciable 
change.) 


What Happened? 
What happened? Well, for the first 


nine months of 1952 the leather price 
index averaged 88.8. For the first 
nine months of 1953 the same index 
averaged 94.5. Thus, the majority of 
the reporting tanners in the Leather 
And Shoes poll proved quite right. 

We have checked our own poll 
results over the past several years 
with “forecast” polls made in other 
industries at year’s end. Our findings 
have been quite gratifying. It is the 
shoe and leather industry, in fact, to 
whom the credit goes for its keen 
sense of “reading” the prospective 
turn of economic conditions ahead. 
If our own survey reports are any in- 
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dication, the industry has a “nose for 
the future.” 


We have reason to believe that the 
industry's Forecast For 754, as 
reported in these pages, will record 
an even higher accuracy than here- 
tofore. And for the simple reason 
that we move into a period of genuine 
normalcy, perhaps more than in any 
year since the end of World War II. 
Thus, forecasting comes closer to 
matching the actual events as they 
take place, in a period of normalcy 
rather than in more uncertain times 
when turns of the unexpected tend 
to throw off even the best of predic- 
tions. 


However, one thing is of tremend- 
ous importance—far more significant 
even than the figures themselves. And 
that’s this. It is a universal and posi- 
tive truth that as a man thinks, so 
does he act. Even when his advance 
thinking is “wrong” in the sense of 
being contrary to actual events as 
they occur later, he has nevertheless 
acted upon the basis of his advance 
thinking and not upon what later 
takes place. He adjusts his thinking 
to later events, of course—but not 
until the events take place. 

The significance? The economic 
happenings in this industry will tend 
to follow much of the thinking as 
expressed in this poll. The poll serves 
merely to reflect the thinking—and 
the thinking reflects the planned 
actions for tomorrow. 

And that is all a poll is supposed 
to do: to indicate a composite sense 
of direction of a given group; in this 
case, the executives of the shoe and 
leather industry. It is not presump- 
tuously presented as an authoritarian 
guide. Its purpose is merely to serve 
as an indicator, something to inter- 
mix with one’s own good judgment 
in the same way he utilizes a com- 
pound of many other indicators. 
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General Business 


1. How do you foresee the gen- 
eral business economy for 1954, as 
compared with 1953—better, poorer 
or about the same? 


Better, 15% ; poorer, 50% ; same, 
35%. 

Half of the men’s producers see a 
mild letdown in the general economy, 
about 5-10% lower. Many com- 
ments from this group, however, 
stressed “no recession, simply a re- 
adjustment.” In short, the economy 
operating on more realistic levels, 
down to hard core. 


But 35% see no change, the con- 
sensus being that upped civilian 
spending will compensate for the 
moderate drop in government spend- 
ing. 

On the other hand, a small (15%) 
but vocal group see a continued rise 
in the economy—5-7% better than 
1953. They see the economic under- 
pinnings as sound enough to main- 
tain a respectable growth pace over 
the year ahead. 





Production 


2. How do you see 1954 shoe pro- 
duction for your particular type and 
price range of shoes: higher, lower 
or about the same as 1953? 

Higher, 29%; lower, 21%; same, 
50%. 

The men’s producers have a fairly 
optimistic outlook for men’s shoe 
production next year, with 89% be- 
lieving that output will be at least as 
good as 1953 (slightly over 100 mil- 
lion pairs), or a little better—per- 
haps an increase of 5-10%, or up 5-10 
million pairs. One-fifth of the pro- 
ducers expect a slight drop, around 
5%. The major changes expected: 
a mild decrease in military footwear 
and heavier dress types, but a good 
increase in warmer weather types. 


Over-Production 
3. Do you think the shoe industry 
over-produced in 1953? 
Yes, 49%; no, 51%. 
Those voting “yes” say we over- 
produced by 5-12%. Last year, how- 
ever, the vote on this question was a 


strong No (70%). This year, inci- 
dentally, there was an interesting and 
consistent comment made by many 
of the “No” group: “We didn’t over- 
produce, we simply under-promoted.” 
In short, recognition for the need of 
more aggressive merchandising and 
selling in men’s footwear. 


Sales 

4. How do you see 1954 sales for 
your particular type and price range 
of shoes—higher, lower or about the 
same as 1953? 

Higher, 28%; lower, 18% ; same, 
54%. 

The note of confidence for the year 
ahead continues here, with 82% 
feeling that men’s shoe sales will 
continue at a healthy level. The 28% 
voting “higher” see output up some 
5-10%, especially in the lower-priced 
and medium-priced lines. The 18% 
seeing a fall (by some 5-7% ) believes 
there will be a mild tapering off in the 
higher-priced lines due to “the con- 
sumer tightening his money belt.” 

(Concluded on Page 77) 
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NEW-sandal soles cut your costs 
molded, complete, ready to attach 


HOWN above is the new B. F. Goodrich molded sandal , 

S sole. It's completely finished and ready for attachment The B. F. Goodrich Company, Dept. SP-81, Akron, Ohio 
without extra work—to help you cut your costs. It even (1) Please send me more information on new molded Sandal Sole 
costs you less to start with because the sole is designed (1 Send me your new catalog 

to do a perfect job with a minimum amount of rubber. 

And the rubber itself is specially made to help you sell Nome 
sandals. The compound is light, flexible but very long Address 
wearing. Customers notice right away there’s no ‘“‘flat 
foot feel’’ because of the built-in arch feature. The new 
sole comes in colors that are top sellers for men—/vory, 
brown, chrome and natural. Another strong sales point is 


the brand—B. F. Goodrich, name known and accepted NATIONALLY ADVERTISED SHOE PRODUCTS 


by millions! 


New molded Sandal Soles are another example of the eo 
many quality products made by B. F. Goodrich for the B FE dic 4 
manufacture and repair of shoes. For complete informa- @ @ oo ic 
tion, send the coupon at right for our new catalog—just 


off the press. INDUSTRIAL PRODUCTS DIVISION 
wenenher 36, 168 LEATHER and SHOES 27 
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General Business 


1. How do you foresee the gen- 
eral business economy for 1954 as 
compared with 1953—better, poorer 
or about the same? 


Better, 6%; Poorer, 51%; Same, 
43%. 


Those seeing the economy moving 
toward a lower level next year be- 
lieve the drop will be between 5 and 
12 percent. Only 6% see a slight 


rise, while 43% expect no change. 
As a whole, however, none of the 
women’s producers anticipates a de- 
pressed or even recessed year of ac- 
tivity. In consensus with most busi- 
nessmen, they feel that the year ahead 
will be simply a leveling off. 


Production 


2. How do you see 1954 produc- 
tion of your particular type and price 
range of shoes: higher, lower or 
about the same as 1953? 


Higher, 23% ; Lower, 20% ; Same, 
57%. 

In general, there is confidence in 
the shoe output outlook among the 
women’s producers, with 80% ex- 
pecting output to be the same to 
higher. The more optimistic were 
the lower-priced producers, their feel- 
ing that a 10% rise is in the cards 
for their grade of shoes. 


Over-Production 


3. Do you think the shoe industry 
over-produced in 1953? 


Yes, 44%; No, 56%. 


Among the “yes” group there were 
several modifying remarks, chief be- 
ing, “Yes, we over-produced for the 
first nine months, but not thereafter.” 
The “yes” group felt that over- 
production amounted to 7-15%. The 
“no” group felt in general that it 
wasn’t so much a matter of over- 
production as it was under-selling. 


Sales 


4. How do you see 1954 sales for 
your particular type and price of 
shoes—higher, lower or about the 
same as 1953? 

Higher, 34% ; Lower, 15% ; Same, 
51%. 

It is curious to compare two fac- 
tors. This group (94% of them) felt 
that general business would be the 
same to lower next year. But 85% 
of this same group feels that sales 
for their own products will be same 
to higher. In short, some doubts 
about the general economy, but few 
if any doubts about the good sales 
prospects for their own products. 
The 34% expecting higher sales an- 
ticipates a 10-12% increase. And 
lower-priced lines feel more con- 
fident than higher priced. 


Prices 


5. Do you see your prices for 
(Concluded on Page 77) 
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‘for shoes with STYLE, 
PROPER FIT and COMFORT. . . 
rely on VULCAN 
LASTS and HEELS!” 


smart shoe styling starts with 


VULCAN LASTS & HEELS... 


| Vulcan’s four Model Rooms are continu- 
ally creating and developing “new 
_ wood” for advance previews for the 
_ coming season. Remember — “Styles of 


_ Tomorrow” start with Vulcan! 


VULCAN 


LAST PLANTS 
Brockton, Mass. 
Johnson City, N. Y. 
Portsmouth, Ohio 
St. Lovis, Mo. 


CORPORATION 
GENERAL OFFICES: CINCINNATI, OHIO 





Vulcan's three strategically located heel 
plants can speedily meet your re- 
quirements for gracefully-shaped, 
meticulously-fitted heels. Remember — 
For plain or covered wood heels and 
wedges call Vulcan! 


SAW AND BLOCK MILLS 


Antigo, Wisc. 
Donken, Mich. 


Vulcan directly controls all phases of 
production from cutting their own hard 
maple timber thru shipment of the com- 
pleted “wood” to the shoe industry. 
Remember — From Forest to Fashion — 
Vulcan Control is Complete! 


DESIGNERS AND MANUFACTURERS OF 
SHOE LASTS AND WOOD HEELS 


HEEL PLANTS 
Antigo, Wisc. 
Johnson City, N. Y. 
Portsmouth, Ohio 








General Business 


1. How do you foresee the general 
business economy for 1954 as com- 
pared with 1953—better, poorer or 
about the same? 


Better, 14% ; poorer, 25%; same, 
61%. 


As a whole, a fairly confident out- 
look, with 75% seeing economic con- 
ditions the same to better for the year 
ahead. Those voting “poorer” are 
not pessimistic, seeing simply a “re- 
adjustment” downward of about 
5-8%. General consensus: Too many 
varied and solid underpinning over- 
all to permit any genuine recession or 
serious decline. However, the 14% 
who expect better business in general 
is small compared to the 60% among 
the juvenile shoe producers who last 
year at this time expected a higher 
economy for the year ahead. 


Production 


2. How do you see 1954 produc- 
tion for your particular type and price 
range of shoes: higher, lower or 
about the same as 1953? 


Higher, 33%; lower, 10%; same, 
57° 4 
/O+ 


Among this group this is pretty 
close to the same confidence expressed 
last year, when 95% expected the- 
same-to-higher production as against 
90% this year. High level of births 
plus huge juvenile population gives 
fairly optimistic outlook for juvenile 
shoe production as a whole. 


Over-Production 


3. Do you think the shoe industry 
over-produced in 1953? 


Yes, 39%; No, 61 %. 





Many felt that most of the over- 
production was in the men’s and 
women’s branches, with little or none 
among most of the juvenile branches. 
And again the common comment: 
Not over-production but under- 
selling. Not enough aggressive sell- 
ing at retail levels (promotions, mer- 
chandising, extra-pairage sales, etc.), 
according to these manufacturers. 


Sales 


4. How do you see 1954 sales for 
your particular type and price range 
of shoes—higher, lower or about the 
same as 1953? 


Higher, 30%; lower, 13%; no 
change, 57%. 
(Concluded on Page 78) 
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atural Look 
ts Finest in 


pring Footwear 


’s a new dimension in fashion leathers for Spring... IT’S 
\AMALGAMATED’S ANILINE KIDSKIN. It brings to footwear 
and accessories vibrant, brilliant COLOR. Color that is truly 
beautiful with all delicate gradations of undertones that Nature 
herself has bestowed upon Kidskif™maDIMENSIONAL COLOR 
reflected in the natural texture of Aniline Kidskin expertly tanned 
by Amalgamated, producers of “The World’s Finest Leathers.” 
For SPRING...and the important Natural Look... for custom and 
polished effects ... specify Amalgamated’s Aniline Dyed Kidskin. 


Color Swatches on request. 


\ 


AMALCGCAMATED ‘caer, Companies’ a 


Wilmiundlon 9: Delaware 
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General Business 


1. How do you foresee the gen- 
eral business economy for 1954, as 
compared with 1953—better, poorer 
or about the same? 


Better, 11%; poorer, 61%; the 
same, 28%. 


This was the most pessimistic 
roup among the makers of footwear. 
hree-fifths see a decline of 5-20% 
in the economy next year. Last year, 
not one of this group saw a dro 
ahead for the economy, while 34%, 
anticipated a rise. Thus we find a 
sharp turnabout in feeling among 
this group (makers of slippers, spe- 
cial boots, rubber footwear, athletic 
footwear, etc.). 


Production 


2. How do you see 1954 shoe pro- 
duction for your particular type and 


price range of shoes: higher, lower 
or about the same as 1953? 


Higher, 23%; lower, 22%; no 
change, 55%. 


This year 78% foresees production 
the same to higher, as against 100% 
last year. Many expect a mild level- 
ing off in output of about 10-12%. 
This applies more to slipper and boot 
producers, while makers of rubber- 
canvas footwear were most optimis- 
tic. 

Over-Production 


3. Do you think that the industry 
over-produced in 1953? 


Yes, 33%; no, 67%. 


Many felt there was no over- 
production in types but in pairage. 
Others felt that though there was 
some over-production (5-7% over 
needs), that slow deliveries in many 











cases prevented any glut of these 
types at the retail level. Many had 
the same comment as other shoe pro- 
ducers: it wasn’t so much over- 
production as it was lack of selling 
power to move the shoes we made. 


Sales 


4. How do you see 1954 sales for 
your particular type and price range 
of shoes—higher, lower or about the 
same as 1953? 


Higher, 22%; lower, 17%; no 
change, 61%. 


Sales outlook expressed was bright- 
est among the producers of rubber- 
canvas casuals, a number of whom 
made the same comment: we’re just 
beginning to roll. Other groups were 
less confident, though not at all pessi- 


(Concluded on Page 79) 
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General Business 

1. How do you see general busi- 
ness conditions for 1954—better, 
poorer or about the same as 1953? 

Better, 3%; poorer, 54%; same, 
43%. 

A drastic shift from the opinions 
expressed on this question by this 
group last year, when 45% antici- 
pated better business conditions, as 
against only 3% this year; when 25% 
e ed an economic dip, as com- 
pared with 54% feeling that way this 
year. The feeling among those voting 
“poorer” is that the general business 
decline will amount to about 10%. 


Production 

2. How do you see production for 
your type of leathers for 1954— 
higher, voli or about the same as 
1953? 

Higher, 27%; lower, 31%; no 
change, 42%. 

Last year, the percentage expect- 
ing higher production was more than 
double the 27% feeling that way this 
year. And only 13% anticipated 


lower output last year, as against 31% 
this year. This latter group believes 
output will average a decline of 10- 
15%. 


Sales 

3. How do you see your sales for 
1954—higher, lower or about the 
same as 1953? 

Higher, 29%; 
change, 38%. 

Despite the fact that this group 
feels less optimistic about sales out- 
look than they did at this time last 
year, they do feel that shoe leather 
sales will be appreciably better than 
business in general. For example, 
29% expects higher sales (averaging 
5-15% higher than last year), but 
only 3% of the upper leather tanners 
expect business conditions as a whole 
to be better than last year. 


lower, 43%; no 


Prices 
4. How do you see your own 
prices for 1954—higher, lower or 
about the same as 1953? 


Higher, 4%; lower, 38%; no 
change, 58%. 

A virtually complete turnabout 
from last year, when 62% predicted 
higher prices, as against only 4% this 
year; when none expected lower 
prices, as compared with a whole- 
some 38% who do this year. Last 
year, 100% anticipated same-to- 
higher prices, as against only 62% 
this year. Chief reason cited for 
same-to-lower prices: lower leather 
demand intensifying competition with 
consequent downward pressure on 
raw materials costs. 


Profits 


5. For the coming year do you 
foresee your net profits as higher, 
lower or about the same as 1953? 

Higher, 23%; lower, 46%; no 
change, 31%. 

The profit-outlook picture last year 
was very much brighter than this year. 
Last year, 48% foresaw higher prof- 


(Concluded on Page 80) 
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General Business 


1. How do you see general busi- 
ness conditions for 1954—better, 
poorer or about the same as 1953? 

Better, 13%; poorer, 46%; no 
change, 41%. 

This group is less pessimistic in 
its outlook on this question than the 
shoe leather tanners. Those expecting 
a business rise see an improvement 
of about 10%, while those anticipat- 
ing a drop see the decline at about 
10-12%. Needless to say, the outlook 
for better business was stronger 
among this group last year, when 
39% saw business as better, and 
only 18% expected a decline. 


Production 


2. How do you see production for 
your type of leathers for 1954— 


higher, lower or about the same as 
1953? 

Higher, 12%; 
change, 42%. 

Compare those figures with last 
year, when 44% expected higher out- 
put, and only 30% felt that a decline 
was in the cards. However, no pes- 
simism exists this year. Many feel 
simply that a leveling off is in the 
cards, with a production reduction 
of 10-12%. The makers of glove, 
luggage and belting leathers are less 
confident than the makers of uphol- 
stery, sporting goods and personal 
leather goods leathers. 


lower, 44%; no 


Sales 


3. How do you see your sales for 
1954—higher, lower or about the 
same as 1953? 

















Higher, 18%; lower, 37%; no 
change, 45%. 

Note that the sales estimates are a 
shade higher than the production es- 
timates. In short, finished leather 
inventories are indicated, with sales 
drawn from these without an equal 
level of output to match sales. The 
37% expecting lower sales feel that 
an 8-10%. reduction from last year 
is in the cards, while those expecting 
higher sales believe the rise will 
amount to about 10%. 


Prices 


4. How do you see your own prices 
for 1954 higher, lower or about the 
same as 1953? 

Higher, none; lower, 43%; no 
change, 57%. 

(Concluded on Page 81) 
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General Business 


1. How do you foresee general 
business conditions for 1954—better, 
poorer or about the same as 1953? 

Better, 4%; poorer, 48%; no 
change, 48%, 


A pretty even division of opinion 
among this group. The group voting 
“poorer” anticipates a 5-15% de- 
cline in general business activity, a 
slicing off of the inflationary fat, over 
the coming year. But no pessimistic 
outlook among this group. 


\ 





Sales 


2. How do you see 1954 shoe sales 
for your own price lines—higher, 
lower or about the same as 1953? 

Higher, 12%; lower, 33%; no 
change, 55%. 


A substantial change in attitude 
among this group from last year, 
when 20% expected higher sales as 
compared with only 12% this year; 
when only 11% thought there would 
be a sales decline, as against 33% 
this year. Many agree, however, that 
“sales can be built with some aggres- 
sive selling effort.” 


\ 
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Prices 


3. How do you see retail shoe 
prices for the year ahead—higher, 
lower or about the same as 1953? 

Higher, none; lower, 34%; no 
change, 66%. 


A fairly strong feeling among this 
group that any price rise is very un- 
likely. The one-third voting “lower” 
prices thinks the fall may amount to 
5-10% over the year. However, quite 
a number of comments to the effect 
that while prices will be fairly stable, 
there will be a definite tendency to 
shift to lower priced lines and items. 

(Concluded on Page 82) 
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Shoe clerks often mistake 


GUN METAL fr calf 


Shoe clerks handle leather personally every day. They 
know what their customers regard as high quality. An un- 
biased research organization showed five unmarked 
swatches of leather to 100 shoe sales people. 

They picked Lawrence GUN METAL as the best quality 
side leather, in their opinion. One calfskin swatch was in- 
cluded in the samples, and GUN METAL was the leather most 
often mistaken for calf! 

Does this give you a hunch? Yes — there’s a competi- 
tive advantage for you in GUN METAL. And you, too, will 


admire its suppleness, feel and appearance. See why it is the 
leather most often mistaken for calf. Write for free swatches 
or see a typical side. A. C. Lawrence Leather Company. A 
Division of Swift & Company (Inc.), Peabody, Mass. 


LAWRENCE LEATHER 
It’s naturally better 
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General Business 


1. How do you foresee general 
business conditions for 1954—better, 
poorer or about the same as 1953? 


Better, 18%; poorer, 36%; no 
change, 46%. 


Those voting either “better” or 
“poorer” figure the change to be 
around 5%. Curiously, an appre- 
ciable number among the shoe chains 
commented to the effect that “this 
kind of business decline is healthy.” 
Meaning, of course, the shaving of 
inflationary fat to get the economy 
down to red meat—to roll primarily 
on a civilian rather than a military 
economy. 


Sales 


2. How do you see 1954 shoe sales 
for your own price lines—higher, 
lower or about the same as 1953? 


a CHa ces 
0 S pe 


@ 





Higher, 14%; lower, 18%; no 
change, 68%. 


A little less optimism than last year. 
For example, last year 297% expected 
higher sales as against only 14% 
this year. However, the chains feel 
confident that sales can hold up at 
least equal to those of 1953—and 
even better with some hard selling. 
Few are tightening belts for a let- 
down, but rather are gearing for a 
stronger push. 


Prices 


3. How do you see retail shoe 
prices for the year ahead—higher, 
lower or about the same as 1 953? 

Higher, 11%; lower, 25%; no 
change, 64%. 

General feeling is that prices have 


pretty much stabilized at current 
levels. Any shifts will be more in a 





trend to lower-priced lines rather than 
in cutting prices of regular lines. 
The 25% expecting lower prices see 
a mere 3-5% drop at most. 


Costs 


4. Compared with 1953, do you 
think your costs for 1954 will be 
higher, lower or about the same? 


Higher, 54%; lower, 10%; same, 
36%. 


This is very close to the vote among 
this group on this question last year, 
when 51% expected higher costs, and 
3% saw costs as lower. Many of this 
group feels that despite a mild de- 
cline in the over-all economy there 


(Concluded on Page 83) 
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General Business 
1. How do you foresee general 
business conditions for 1954—better. 
poorer or about the same as 1953? 


Better, 29%; poorer, 50%; no 
change, 31%. 

The “better” group expects a rise 
of about 5%, while the “poorer” 
group feels that a 5-10% decline will 
occur. As a whole, a feeling of con- 
fidence that business will be at healthy 
levels and may be improved by some 
aggressive selling. 


Sales 


2. How do you see 1954 shoe sales 
for your own price lines—higher, 
lower or about the same as 1953? 


Higher, 25%; lower, 21%; no 
change, 54%. 


Shoo~ 
Department Si 





Here is an excellent indication of 
feeling among all business groups: 
the idea that general business—the 
other fellow’s business — will have 
rougher sledding, but that one’s own 
business is going to do much better. 
Another common comment was that 
“shoe business is there for the getting 
if the selling is hard enough.” 


Prices 


3. How do you see retail shoe 
prices for the year ahead—higher, 
lower or about the same as 1953? 


Higher, 5%; lower, 16%; no 


change, 79%. 

Last year 38% believed there would 
be a change in prices upward or 
downward, whereas this year it’s 
only 21% who feel that way. Here 


is one good indicator that retailers 
are fairly well convinced that shoe 
prices have pretty much stabilized. 
The 21% expecting price changes 
believe that the shift will be no more 
than about 5%. 


Costs 


4. Compared with 1953, do you 
think your costs for 1954 will be 
higher, lower or about the same? 


Higher, 42%; lower, 17%; no 
change, 41%. 


Curiously, last year at this time, 
when shoe business and the economy 
were rolling in high gear, only 21% 
expected higher costs among this 
group, as compared with 42% this 


(Concluded on Page 84) 
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General Business 


1. How do you foresee the general 
business outlook for 1954 as com- 
pared with 1953—better, poorer or 
about the same? 


Higher, none; poorer, 58%; no 
change, 42%. 


The hide and skin industry was 
the most pessimistic of all branches 
in regard to the general business 
outlook. The 58% voting “poorer” 
expect a business decline averaging 
about 10%. 


Sales 


2. How do you see sales of hides 
and skins for 1954—higher, lower or 
about the same as 1953? 


Higher, 17%; lower, 32%; no 
change, 52%. 


The attitude among this group now 
changes markedly when it comes to 
their own business and its outlook. 
While pessimistic about general busi- 
ness outlook, 69% see hide and skin 
sales same to higher for the year 
ahead. The 32% expecting lower sales 


think the decline will amount to about 
10%, while the “higher” group 
believes the rise will be 5-8%. 


Prices 


3. How do you see hide and skin 
prices for 1954 — higher, lower or 
about the same as 1953? 

Higher, 21%; lower, 42%; no 
change, 37%. 


This pretty much follows the pat- 
tern of last year, when 29% expected 
higher prices, 56% said lower prices, 

(Concluded on Page 85) 
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Easy as Rolling off a Log... 


There are ways of increasing efficiency without 
building a new plant. 

Take the LIXATE Process for making brine 
automatically, for instance. 

A simple installation cuts handling and labor 
costs, delivers pure, constant, 100%-saturated 
brine to any point in your plant at the twist of a 
wrist. You use economical rock salt—and gravity 

does all the work — automatically, instantly. THE INTERNATIONAL 
The LIXATE Process is adaptable to your SALT COM PAN » ¢ INC. 
particular requirements. Write, and our INDUSTRIAL DIVISION, Scranton, Pa. 
representative will show you how. cialateaete 


No cost, no obligation. Atlanta,Ga. ¢ Chicago, Ill. © New Orleans, La. 

Boston, Mass. ¢ St Louis,Mo. « Newark, N. J. 

Buffalo, N.Y. © New York,N.Y. ¢ Cincinnati, O. 

Cleveland, O. ¢ Philadelphia, Pa. « Pittsburgh, Pa. 
Richmond, Va. 


ENGINEERING OFFICES 
Atlanta,Ga. « Chicago,Ill «+ Buffalo. N. Y. 
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General Business when 75% of this group estimated 


1. How do you foresee the gen- that general business would be the 


eral business outlook for 1954 as 
compared with 1953—better, poorer 


same to better, as against only 61% 
this year. However, as with most 


groups in this survey, no recession 


or about the same? i reggae 
or serious decline is expected — 


Better, 7%; poorer, 43%; same, 
54%. 


merely a leveling off. 


Sales 
The nearly half voting “poorer” 2. How do you see your sales for 
1954 higher, lower or about the 


same as 1953? 





see a decline averaging 5-10%. This 
is sharp contrast with last year, 


and Supplies 
























Higher, 43%; lower, 19%; no 


change, 38%. 


It’s interesting to note that while 
only 7% of this group expects better 
economic conditions, 43% expects 
their own sales to be higher. How- 
ever, this closely matches the 42% 
of this group who voted “higher” at 


this time last year. Last year, how- 
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Announcing. ms 


A new line of VINYL FINISHES 


RAVINOFLEX-S RAVINOFLEX-G 
RAVINOLAC 


For grain and split leathers in all colors 


RAVINOFLEX-S & G 


Brushed or sprayed—leaves a smooth, uniform streakless surface 


No sticking—whether embossed or plated 





And a superior new vinyl lacquer finish— 


RAVINOLAC available in gloss, semi-gloss or flat 








R & A Leatuer Finisu Co. Inc. 


812 East 43rd Street Brooklyn 10, N. Y. 


Telephone: ULster 9-2800 





Telephone or write today for generous working samples 
of these new VINYL FINISHES. No obligation of course 
—and our research staff will be happy to consult with 


you on solution of your problems. 
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General Business 


1. How do you foresee the gen- 
eral business outlook for 1954 as 
compared with 1953—better, poorer, 
or about the same? 


Better, 13%; poorer, 50%; no 
change, 37%. 


’ The 50% expecting slower busi- 
ness conditions anticipate a 5-10% 
decline over the year, while the 13% 
voting “better” think we'll see a 10% 
rise. As a whole, despite the large 
size of the “poorer” group, a general 
feeling of confidence in the year 
ahead was repeatedly expressed by 


most. Not boom times, but a nor- 
mal, healthy level of activity. 


Sales 


2. How do you see your sales for 
1954 — higher, lower or about the 
same as 1953? 


Higher, 29%; lower, 52%; same, 
19%. 


This is in marked contrast with 
the vote of this group last year, when 
75% expected higher sales, as com- 
pared with only 29% now; when only 
10% thought sales would be lower, 


as against 52% this year. The more- 
than-half now expecting a sales fall-off 
believe it will amount to about 5-10% 
below 1953. However, the one-third 
expecting higher sales believe the 
rise will average 10-12%. 


Prices 


3. How do you see your prices 
for 1954—higher, lower or about the 
same as 1953? 


Higher, 11%; lower, 31%; no 
change, 58%. 
(Concluded on Page 87) 
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Boot and 
Shoe Workers 
Union, AFL 


By John J. Mara 
President 


HE year 1953 was a memorable 

one for the Boot and Shoe Workers 
Union, AFL, and its 50,000 mem- 
bers in many ways. First, it was a 
prosperous one for the shoe industry 
at large. This, of course, contributed 
in no small measure to our progress 
within the industry. Secondly, it was 
a year in which we succeeded in ob- 
taining important new benefits for a 
great many of our members. 

With the majority of our 1954 con- 
tracts already signed and the few re- 
maining well on the way to agree- 
ment, we find that we have taken long 
steps forward this past year. We are 
particularly proud of our success in 
negotiating new benefits with both 
International and Brown Shoe Co.’s. 
Contracts with both these leaders now 
provide our members with adequate 
health and welfare insurance, im- 
proved vacation benefits including a 
third week’s paid vacation for all em- 
ployes with 15 or more years of con- 
tinuous employment, and an all- 
important modified union shop. 

The latter is something we have 
been striving for over many years 
of negotiation and marks a signal 
achievement for shoe unions at large. 

This achievement leads us to be- 
lieve that union shop agreements 
throughout the industry, large, me- 
dium or smaller manufacturers, are 
just around the corner. Very possi- 
bly, 1954 will prove the year. 

Still another important part of our 
plans for the coming year and be- 
yond is the establishing of company- 
paid pension plans throughout the 
shoe industry. Like a great many 
other industries, we are fully in ac- 
cord with the belief that workers must 
be given security for their old age. 
(Concluded on Page 88) 
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Brotherhood of 
Shoe and 
Allied Craftsmen 


By John F. Jankowski 
President 
HE Brotherhood’s outlook for the 


Shoe Industry in Brockton, Massa- 
chusetts, for 1954 is optimistic at the 
present time. We had a fairly good 
first six months in 1953, but the last 
six months of 1953 were below aver- 
age, and not as good as the last six 
months of 1952. The past month has 
been very slow, but, I feel, starting the 
New Year we will find business pick- 
ing up. 

Steady employment is expected to 
run through the latter part of April 
1954. The Easter season is late in 
1954. Beyond that it’s hard to pre- 
dict although, I feel, we in Brockton 
will produce as many, if not more, 
shoes in 1954 than we did in 1953. 

The Brotherhood, an independent 
Union, which is celebrating its 20th 
anniversary this year, has contracts 
in twenty-two shoe plants employing 
approximately 6,000 union employ- 
es, also an allied craft, the Cut Sole 
Local, has contracts with twenty cut 
sole plants employing about 800 
union employes. These factories 
under contract with the Brotherhood 
cover the following area: Brockton, 
Whitman, Rockland, North Easton, 
Millis, and Gardiner, Maine. 

The present contract in the Brock- 
ton area and other areas represented 
by the Brotherhood between the As- 
sociated Shoe Industries of South- 
eastern Massachusetts, Inc., represent- 
ing the Shoe Manufacturers and the 
Brotherhood of Shoe Allied Crafts- 
men was negotiated in May 1953. It 
is a 20-month contract expiring Dec. 
31, 1954. 

During the life of this contract, we 
have two wage re-openings, which 
we intend to re-open in order to gain 
further wage increases for the work- 
ers. The first re-opening is Dec. 31, 
(Concluded on Page 88) 
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United Shoe 
Workers of 
America, ClO 


By Russell J. Taylor 
President 
NITED Shoe Workers of America 


has fared very well to date in its 
contracts for 1954, particularly in the 
case of both International and Brown 
Shoe Co.’s. Our union has had con- 
tracts with these two leading firms for 
the past 15 years. Throughout this 
period, one of the main goals of our 
membership has been the union shop. 
This year, our aims were realized 
when we succeeded in obtaining a 
modified union shop at both Brown 
and International. 

We also succeeded in working out 
an excellent hospitalization and sick- 
ness and accident plan with both In- 
ternational and Brown. Benefits at 
Brown provide $25 weekly for both 
men and women while those at In- 
ternational give $25 to men and $15 
to women. We are in hopes of cor- 
recting this differentiation between 
male and female workers in our next 
negotiations and we expect to elimi- 
nate all such discrimination in the 
days ahead. 

In the New York area, we have 
signed an agreement with both the 
Shoe Manufacturers Board of Trade 
and the Ladies Quality Shoe Manu- 
facturers which provides our mem- 
bers with an eight cents hourly wage 
increase and a pension plan—the lat- 
ter the first of its kind to be set up 
in our union. We are very definitely 
in favor of pensions for all our mem- 
bers and expect to secure them in the 
near future. 

Currently, we have been negotiat- 
ing with 65 shoe manufacturers in 
Massachusetts where present contracts 
expire on Dec. 31. We see no reason 
why a contract satisfactory to both 


workers and management cannot be 
(Concluded on Page 88) 
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HE year 1953 was a good one for 

the shoe and leather industry. But 
it dramatically illustrated one potent 
fact: even the best horse has to stop 
to catch its breath. That’s what hap- 
pened to the industry in 1953. 

The ball really got rolling in mid- 
year of 1952, suddenly pulling out 
of a long lull. Beginning in about 
July, shoe and leather production 
moved into high gear. Month after 
month the output records surpassed 
those of the previous year by very 
substantial margins. 

There was no let-up moving into 
1953. It continued that way right 
through July. In fact, from July 
1952 to July 1953, the shoe industry 
produced the stupendous number of 
528,000,000 pairs. 

However, starting around early 
summer the warning signs began to 
appear. Industry economists warned 
that production .was an appreciable 
a ahead of retail sales—that the 
end was in sight. They were right. 
In August, production took a real 
plunge in comparison with the same 
month of the previous year. Retail 
cupboards were full. The bonanza 
was over. 

In every month through the rest 
of the year shoe production failed to 
reach the marks of corresponding 
months of the previous year. Cer- 
tainly it was no slump; merely the 
inevitable leveling off that had been 
anticipated. 

However, the year finished off with 
a very gratifying figure of approxi- 
mately 505 million pairs. It was not 
a sensational year but a wholesome 
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one in terms of production — for 
shoes, leather, supplies. 

The significant leveling off of pro- 
duction in 1953 is most graphically 
illustrated by some figures. For ex- 
ample, for the first seven months of 
the year the industry had produced 
15 million pairs above the same pe- 
riod of 1952. By October, however, 
the gain over 1952 (when we pro- 
duced a total of 508 million pairs) 
was now only 2,250,000 pairs ahead 
of the 10-month total of 1952. And 
by year’s end of 1953 total produc- 
tion had fallen a shade under the 
total for 1952. 


No Inventory Glut 

However, all through this period 
there was one gratifying fact: no 
inventory glut developed. Retailers 
had been very cautious in their buy- 
ing. They did buy extra amounts for 
inventory (which had been held too 
low in’ most of 1952), but not to the 
extent that this kind of buying took 
place in the war-scare period of 
1950-51. Hence, when the flush pe- 
riod was over the hill, no fingers 
were left burnt. 

Retail shoe inventories at the end 
of 1953 were reported to be very 
close to a satisfying normal. In some 
instances they were dipping a bit 
below normal. This was illustrated 
by the active buying which occurred 
at the Popular Price Show in early 
December, the last of the big national 
shows. Buying at earlier shows had 
been sparse and spasmodic. It took 
a real spurt at the PPSSA—an in- 
dication that retailers needed and 
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wanted shoes; and above all, an in- 
dication that retail inventories were 
not overloaded. 

Sales of shoes at retail level held 
up quite well throughout the year. 
Selling was at “normal” levels, most 
sectors reported. The unseasonal 
weather that struck many portions 
of the country, however, did create 
disturbing though temporary fluctu- 
ations in buying. For example, much 
of the northeast sector experienced 
a warm, dry fall season, which slowed 
buying of fall footwear. But in De- 
cember there was delayed-action buy- 
ing. Shoes ordinarily purchased for 
cold weather wear in October were 
purchased instead in December. As 
a result, total shoe buying averaged 
out well, despite a break in the con- 
ventional pattern of seasonal buying. 

Prices held at fairly stable levels 
throughout the year-—especially over 
the first three quarters. Despite a 
heavy output of goods and conse- 
quent demand for raw materials, 
supply was sufficent to offset price 
pressures with demand. As a result, 
prices held the line fairly well. 

For example, at the start of the 
year, light native cows were selling 
for approximately 20 cents. Through- 
out the first three quarters of the 
year, approximately the same price 
predominated. But in the last quar- 
ter, with the steady drop in shoe 
production and resultant decline in 
leather demand, hide and skin prices 
took a real fall. By year’s end light 
native cows were selling for 14-15 
cents, lowest in many years. 

(Concluded on Page 89) 


December 26, 1953 


Hydraulte TOE > IY ATTACHING « 
Pe ed “ie 
ELS wd othe LAST 


Y OUNG Aydradlie 


TOP-LIFT ATTACHING MACHINE 


gle are fed automatically and 
EB OPERATION, through 


oo Pit 


Top lifts are jie 


possible to use net lifts You-save on leather or 
other top-lift material. 


AND THERE ARE MANY MORE FEATURES! 
Hydraulic principle provides uniform hold-down pressure and nail driving 
pressure. No defacing of heels — cripples are practically eliminated. 

UNIFORMLY CENTERED and ATTACHED 








Established 1886 


WRITE FOR FURTHER INFORMATION y i \ fl G 


MACHINERY Co., Inc. 











December 26, 1953 LEATHER and SHOES 








JANUARY 


@ The Tanners’ Council estimated that 
total shoe production for 1952 would 
reach 508,189,000 pairs, an increase of al- 
most 40 million pairs or 8.2 percent over 
the 469,599,000 pairs produced in 1951. 


@ Hugo J. Bauch resigned as acting chief 
of the hide, leather and shoe branch of the 
Office of Price Stabilization as the Gov- 
ernment prepared to eliminate the branch 
completely in a reorganization move. 


@ The squeak, squeak, squeak of Russian 
shoes are No. 1 on the Soviet hit parade, 
according to Frank Rounds, Jr., just re- 
turned to the U. S. from 18 months at the 
American Embassy in Moscow. 


@ Leatuer Anp Suoes set an all-time re- 
print record among leather and shoe pub- 
lications by supplying a total of 64,677 re- 
prints of editorial material during 1952. 
The reprints, containing feature articles, 
news stories, editorials and fashion pages, 
were requested by leading industry execu- 
tives. 


@ Hide and skin prices yielded to sea- 
sonal pressures by declining sharply after 
being held up “artificially” in past months. 
The rawstock decline was expected to fore- 
stall any substantial increases in retail 
shoe prices. 


@ A novel labor contract, covering the 
next five years and guaranteeing workers 
2,000 hours of work annually, not including 
overtime, was signed by representatives of 
Brown Shoe Co., St. Louis, and Local 608, 
Warehouse and Distribution Workers’ 
Union, AFL. The new agreement, cover- 
ing 425 Brown employes, was the first in 
the shoe industry to provide a guaranteed 
annual wage to shoe factory workers. 


@ Sales of the four leading shoe chains 
during 1952 totaled approximately $221,- 
897,000, an increase of three percent over 
1951 sales of $215,384,000. 


@ Problems vital to the entire leather in- 
dustry were highlighted at the second an- 
nual Tanning Symposium held in Mil- 
waukee by the Wisconsin Tanners’ Produc- 
tion Club. Judge Clayton Van Pelt, presi- 
dent of Leather Industries of America, 
warned industry leaders that the battle be- 


48 


tween synthetics and leather “is just be- 
ginning.” 


@ International Shoe Co., world’s larg- 
est shoe manufacturer, reported net earn- 
ings for the fiscal year ended Nov. 30, 1952 
equaled $2.44 a common share as compared 
with earnings equal to $2.61 per share in 
the preceding year. A net sales decline 
was attributed to a falling off in military 
shoe orders received by the company. 


@ Total military shoe procurement in 
calendar 1952 was reported at only 6,928,- 
135 pairs, a drop of 16 percent from the 
17,699,499 pairs purchased in 1951. 


@ John E. F. Foote was re-elected presi- 
dent of the New England Shoe and Leather 
Association at the group’s annual meeting 
in Boston. 


@ Shoe worker-members of the Lewiston- 
Auburn Shoeworkers voted to accept a 
management offer of a five percent wage 
increase and fringe benefits contained in 
a new contract. The increase affected 
workers employed in 13 area factories. 


@ Purchase of Geisler & Lehr, Inc., 
of Gloversville, N. Y., world’s largest tan- 
ner of mocha glove leather, was announced 
by Triangle Finishing Corp., also of Glov- 
ersville. Fried Ostermann Co., Milwaukee 
manufacturer of leather gloves and sheep- 
skin clothing, reported the purchase of the 
56-year-old Heller Glove Co., Milwaukee 
glove maker. 


@ Harold E. Doherty of Eagle Wood 
Heel Co., Haverhill, Mass., was re-elected 
president of the Eastern Wood Heel Man- 
ufacturers’ Association, Inc., at the group’s 
annual meeting in Haverhill. 


FEBRUARY 


@ International Shoe Co. announced its 
intention to purchase capital stock of 
Florsheim Shoe Co. of Chicago for some 
$21 million. Edgar E. Rand, International 
president, said Florsheim would continue 
to operate as a “separate and independent” 
unit with all officers retained. The pur- 
chase brought International into the high- 
priced men’s shoe field, serving to round 
out its entire line. 
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@ The Army reported it had developed an 
improved, insulated, cold-weather, com- 
bat boot which would be tested under 
battle conditions in Korea. The boot was 
named the “Thermo Dry Boot” and used a 
plastic material resembling foam rubber as 
insulation rather than the wool fleece and 
felt used in existing cold weather footgear. 


@ Charles McCarthy was elected presi- 
dent of the National Association of Im- 
porters and Exporters of Hides and Skins 
for the 1953 term. 


@ Jj. Greenebaum Tanning Co. offered 
for sale its north side Milwaukee tannery 
in a move designed to condense operations. 
About 600 workers were laid off as hide 
supplies in the plant were exhausted. 


@ Prediction that cattle slaughter in the 
U. S. during 1953 would reach record pro- 
portions of 21 million head was advanced 
by William Sheskey, economist for the Na- 
tional Shoe Manufacturers’ Association. 
Sheskey’s prediction was based on an esti- 
mated 94 million cattle population as of 
Jan. 1. 


® Selby Shoe Co., large Portsmouth, O., 
shoe manufacturer, granted its workers a 
five percent wage increase. 


@ Federal Judge Charles E. Wyzanski 
ruled that United Shoe Machinery Corp. 
is guilty of “monopolizing the shoe machin- 
ery trade and commerce” in the United 
States. Significant parts of Judge Wyzan- 
ski’s decree after five years of hearings 
ordered United to dispose of its subsid- 
iaries manufacturing shoe supplies, to offer 
its shoe machines on a sale as well as lease 
basis, and to open its patents to the public. 
The Government’s proposal to dissolve 
USMC into three separate manufacturing 
companies was rejected. 


© A new tanning process, described as 
perhaps the most revolutionary of the ages, 
was reported by Alexis E. Ushakoff. The 
process, called Secotan, was claimed to tan 
leather in four minutes emploving non- 
conventional tanning materials. 


@ Merrill A. Watson, former executive 
vice president of the Tanners’ Council, was 
named to a similar position with the Na- 
tional Shoe Manufacturers Association. He 
succeeded the late W. W. Stephenson. 
(Continued on Page 90) 
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OR the great American shoe in- 

dustry, 1953 was a year of pro- 
pitious birth, vigorous youth, satis- 
fying middle age and timorous dis- 
appointing dotage. And like an old 
man ready to die, who bestirs him- 
self as he peers into the future and 
glimpses the Promised Land, it quick- 
ens its pace as it approaches its 1954 
reincarnation. 


During the first half of 1953, fairly 
substantial figures were chalked up 
in shoe, leather and allied products 
production. Second-half activity was 
another story and the year ends with 
hoped-for goals not quite reached. 

Profits were mixed, with some 
shoe manufacturers going on to new 
highs while others suffered badly. 
Tanners, too, found their profit pic- 


ture a difficult one to appraise; only 
here and there were figures regarded 
as satisfactory. 


In the face of more than normally 
substantial sales, leather found the 
last lean months living on earlier 


(Continued on Next Page) 





MONTHLY LEATHER PRICES: 1953 





Kind of Leather Jan. 
Calf (Men’s HM) .. 80-1.09 
Calf (Women’s) .. 75-1.00 
Calf Suede .... 80-1.05 
Kid (Black Glazed) 75- 90 
Kid Suede .... 80- 96 
Patent (Extreme)..56- 62 
Sheep (Russet 

Linings) .. ep 32 
Kips (Combina- 

tion) ‘ Sia 58 
Extreme (Com- 

bination) . 56 
Work Elk 

(Corrected) 
Sole (Lt. Bends) 72 
Bellies a, i 25 
Shoulders 

(Dble. Rgh.) 55 
Splits (Lt. Suede) 38 
Splits (Fin. Lin.) 


July 
75-1.10 
65- 94 
70-1.05 
75- 90 
80- 96 
55- 60 


April 
80-1.10 
70- 95 
70-1.03 
75- 90 
80- 96 
56- 62 


May 
85-1.15 
70-1.00 
75-1.10 
75- 90 
80- 96 
54- 64 


June 
85-1.15 
75- 99 
75-1.10 
75- 906 
80- 96 
54- 60 
18- 32 18- 32 


18- 32 18- 32 


56- 60 58- 68 58- 64 54- 64 


S1- 53 52- 59 Sl- 56 49- 55 
36- 42 38- 45 38- 43 39- 43 
65- 68 68- 72 68- 72 66- 72 


28 29 29 30 


52- 56 
33- 39 39 
22 22 


53 56 
38 39 
22 22 


Aug. 
77-1.15 
67-1.00 
70-1.15 


75- 
80- 
55- 
20- 
54- 
49- 


39- 
66- 


Oct. 
73-1.06 
60-1.00 
75-1.15 
70- 90 
75- 91 
55- 60 


Sept. 
77-1.15 
67-1.00 
75-1.15 
90 75- 90 
96 75- 91 
60 55- 60 


34 «4206 32. 370 ZS 


61 54- 60 50- 
50- 60 46- 


37- 
63- 


39- 43 
66- 70 
30 


53 
39 


23 
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MARKET REVIEW 
(Continued from Preceding Page) 


income. Suppliers of both tanners 
and shoe manufacturers fared much 
the same. 

During all this feverish early-year 
activity and late-year inactivity the 


hide and skin market carried on with 
remarkably sedate variations. A rec- 
ord-breaking cattle slaughter held 
prices down when demand for leather 
was at its highest, and rising pro- 
duction costs held them up as de- 
mand faltered. Light native cows 
varied only five cents from active 


high to sluggish low, and packer 
calfskins did about the same. 
Undoubtedly one of the factors 
contributing most heavily to the 
steadiness of hide prices during the 
late months of the year was the strong 
and hungry export market. When 
(Continued on Page 97) 





AVERAGE WHOLESALE PRICE INDEXES 
1952 


(1947-49 = 100) 


Jan. 5 ‘ Apr. June July Aug. 


May 
HIDES, SKINS 
& LEATHER 
PRODUCTS ... 
HIDES & SKINS 
Cattlehides 
Calfskins 
Kipskins 77.9 
Goatskins 80.5 
Sheep & Lambskins 119.6 
LEATHER ‘ig eee 
Cattlehide 99.3 
Calf : ee Fete 
Sheep & Lamb 103.7 
Kid .. phe 96.8 
FOOTWEAR Re Ee 
Men’s & Boys’ .... 117.8 
Women’s & Misses’ 115.6 
Children’s & 
Infants’ .......... 
OTHER LEATHER 
PRODUCTS 


96.5 
64.4 
63.6 
63.3 
78.8 
60.5 
71.5 
89.3 
89.3 
80.5 
91.5 
94.0 
110.6 
109.4 
112.2 


96.2 
61.8 
61.4 
58.3 
78.8 
56.5 
70.6 
89.3 
89.3 
79.0 
91.5 
94.3 
110.6 
109.5 
112.2 


94.7 95.9 
58.1 59.5 
57.7 59.1 
54.8 54.8 
76.1 81.4 
51.6 55.1 
67.7 67.7 
84.5 88.9 
81.5 89.1 
72.8 76.7 
91.5 91.5 
100.3 94.3 
111.1 111.0 
109.6 109.5 
113.0 112.9 


94.1 
49.7 
42.8 
40.1 
53.5 
54.1 
108.6 
84.4 
80.6 
75.5 
94.3 
100.3 
112.9 
113.5 
113.3 


. 102.2 
69.7 
62.8 
60.3 


108.4 106.3 105.1 104.6 104.6 104.6 


100.6 100.5 100.1 


100.2 


JAN.-OCT. 1953 


100.3 


(1947-49 = 100) 


HIDES, SKINS, 
& LEATHER 
PRODUCTS vi 
HIDES & SKINS .... 
Cattlehides 
Calfskins 
Kipskins 85.0 
Goatskins .......... 64.4 
Sheep & Lambskins 108.6 
LEATHER ............. 92.0 
Cattlehide ......... 90.6 
87.5 
99.7 
. 96.0 
rae . 112.0 
Men’s & Boys’ ... 110.8 
Women’s & Misses’ 113.5 
Children’s & 
Infants’ : 
OTHER LEATHER 
PRODUCTS 


100.0 
73.4 
62.9 
75.2 
69.0 
69.4 

151.7 
96.1 
93.4 
97.8 

109.1 
98.2 

111.7 

110.8 

113.1 


101.0 
76.3 
62.7 
90.0 
96.0 
69.3 

149.7 
98.0 
95.9 

101.8 

109.1 
97.1 

111.7 

110.8 

113.1 


100.4 
74.8 
64.5 
88.0 
90.7 
67.2 

128.0 
97.3 
94.8 

101.7 

109.1 
97.1 

111.5 

110.7 

112.8 


97.3 
62.1 
$1.6 
71.5 


105.8 106.0 106.0 


99.0 99.0 99.3 100.0 100.3 99.7 


Source: Bureau of Labor Statistics, U. S. Dept. of Labor. 





The accompanying tables gives prices for 1952 and up to between January and October 1953 being 35 percent below in 





September 1953 for individual types of hides and skins, leathers 
and footwear. These commodities are included in the wholesale price 
index compiled monthly by the Bureau of Labor Statistics. Data for 
September 1953 is the latest obtainable up to closing time for this 
annual issue of L&S. 

A table of Average Wholesale Price Indexes for 1952 and 
January-October 1953 is also included. The indexes are based on 
average prices during the years of 1947-49. 

Prices for hides and skins in 1952 were 37 percent below the 
1947-49 average and they ranged from 24 to 38 percent below 
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October. 

Leather prices fared a bit better being about I! percent below 
the 1947-49 average and ranging from 2 to 10 percent below 
during 1953 up to October. 

Prices for footwear held firmly in 1952 averaging about 12 
percent above the 1947-49 period and maintaining that average 
in 1953 up to October for which latest official figures are available. 

The wholesale price index in October for all commodities and 
products was 110.2. In comparison hides and skins index was 64.4, 
leather was 90.4 and footwear 111.7. 


December 26, 1953 





WHOLESALE PRICES 
OF HIDES and SKINS, LEATHER and FOOTWEAR 
1952 and 1953 


Prices in Dollars and Cents 


(? 1952 


HIDES AND SKINS hae: pea al Ps ES 


Cattlehides, Chicago: 
Light native cows, pkr. 30/53 Ibs. 
Branded cows, packer 
Heavy native steers, over 53 Ibs. 
Heavy packer Colo. steers 
Calfskins, Chicago: 
Northern heavy pkr. 912-15 Ibs. 
Northern light pkr, under 91, 
Kipskins, Chicago: 
Northern Native, pkr. 15/25 Ibs. : 
Northern native, pkr. O/ W i .300 
Goatskins, c.i.f. New York: 
Amritsars (India) . 9.625 i 7.125 ij 7.950 8.750 
Cearas (Brazil) .... bape i .950 ‘ .580 .700 .710 
Sheep and Lambskins, f.o.b. N.Y.C.: 
Pickled lambskins .... fine 12.000 11.000 " 14.250 
Pickled lambskins, New ‘Zealand .... 15.208 12.075 


LEATHER 


(F.0.B. Tannery) 


.218 0135 -178 p -160 -180 
«155 -110 153 ° +133 -143 
.140 -103 155 ° -120 -138 
120 -080 125 . -103 11S 


-400 . «425 ° 488 513 
-400 . 325 : -450 -450 


-340 . -350 . 375 -388 
.300 ° 325 325 


13.500 


Cattlehide: 
Sole leather, vegetable tan: 
Light bends, under 8 iron 
Bellies, steer ..... 
Upper leather, no. 3 grade: 
Work shoe elk, chrome .... 
Extremes, smooth, comb. HM wt. . 
Retan, heavy, 4'1/. oz. up, men’s wt. 
Kip side, c.g., veg. men’s wt. 
Calfskin, upper, chrome, full gr., 
black, men’s wt., B&C grd. . 
Sheep and Lamb, shoe lining, veg. 
tanned, colored 
Kid upper, women’s weights: 
Glazed, no. 2 grd., colored 
Suede, no. 3 grd., black 


FOOTWEAR 


(F.O.B. Factory) 
Men’s, Youths’ & Boys’: 
Dress shoes, Goodyear welt: 
Oxford, side up., c.g., syn. sole, med. 
Oxford, calf up., lea. sole, high ql. .. 
Oxford, kid up., lea. sole, med-high ... 
Work, elk up., comp. sole, Goodyear 
Women’s and Misses’: 
Dress and street shoes: 
Oxford, Littleway, lea. sole, 
kid up., med. ql. 
Oxford, Nurses, G.W., comp. sole, 
side up., low-med. ql. .... 
Pump, cem., lea. sole, calf up., high al. 
Pump, cem., lea. sole, kip or 
kid up., ‘mel, 
Play Shoes and Slippers 
Slipper, sling back, emb. rayon 
satin or faille upper, S.I., 
split lea. sole, med. 
Casual, strap or sandal, side up., 
S.L., syn. cem. sole, 13/8 wedge 
heel, platform bottom, low-med. ql. pr. , , 2.86 
Casual, pump, closed, side, patent 
or elk up., syn. sole, cem., 
low-med. ql. ............... 
Children’s and Infants’ (8'/.-12): 
Regular, side up., S.D., syn. sole pr. 2.93 
Regular, grain kip UP. G.W., lea, sole. pr. 4.52 y 4.27 


pr. . 3.06 





Abbreviations used: 

S.L—slip lasted up.—upper 
S.D.—stitchdown veg.—vegetable tanned 
wt.—weight 


cem.—cemented ¢.g.—corrected grain grd.—grade pkr.—packer 
comb.—combination tanned emb.—embroidered lea.—leather ql.—quality 
comp.—composition G.W.—Goodyear welt med.—medium grade  sh.—shoulder syn.—synthetic 


Source: Compiled by ‘‘Leather and Shoes’’ based on Bureau of Labor Statistics, U. S. Dept. of Labor 


December 26, 1953 LEATHER and SHOES 











1953 OUTPUT BELOW EXPECTATIONS 


TOTAL ESTIMATED 
AT 499,417,000 PAIRS 


Sharp Declines Seen For 
End of Year 


Shoe industry experts—in this case, 
the majority—who confidently pre- 
dicted that 1953 shoe production 
would easily top 500 million pairs by 
a comfortable margin received un- 
expected news this week. 

The Tanners’ Council estimated 
that total production for the year 
would amount to only 499,417,000 
pairs, a decline of 1.8 percent or 
slightly over nine million pairs from 
the 508,534,000 pairs recorded in 
1952. 

Part of the decline was attributed 
to lesser military footwear procure- 
ment this past year — a drop of 
2,500,000 pairs to 4,200,000 pairs 
from the 6,700,000 pairs of last year. 

More directly, the decline is 
attributed to a sharp reduction in 
overall shoe production over the last 
few months of 1953. From an annual 
production rate of between 525 to 
530 million pairs for the first seven 
months of the year, shoe output 
during the period of Aug. through 
Dec. slumped to an annual rate of 
450 million pairs—about 25 million 
pairs below the corresponding 1952 
period. 

The drop below 500 million pairs 
was highly unexpected. As recently 
as three weeks ago, industry experts 
still believed the year’s figures would 
top the half billion mark, possibly 
reach close to 505 million units. 


Late Declines 


What observers did not expect 
were the sharp declines occurring in 
Nov. and Dec. of this year. Council 
estimates place output for Nov. at 
33,780,000 pairs or 13 percent below 
Nov. 1952 while a_ preliminary 
estimate of Dec. calls for 36 million 
pairs or 14 percent smaller than last 
year. 

For consolation, the Council points 
out that the drop over the past five 
months of this year served to correct 
whatever overproduction had existed 
over the first half of the year. A cor- 
rection of retailer inventory excesses 
follows naturally. 

A good part of 1952’s high pro- 
duction was accounted for by rela- 
tively high pairage produced in Nov. 
and Dec. of last year. Nov. 1952 pair- 
age was 38,932,000 pairs—over five 
million above this year—while Dec. 





1952 output reached 42,033,000 pairs 
or over six million more than the 
estimated figures for this Dec. 

Civilian production for the year 
will total approximately 495,217,000 
pairs, about six million under the 
501 million pairage of 1952 but well 
above the 449 million pairs produced 
in 1951. Total output in 1951 was 
469,599,000 pairs. 

Following is a breakdown of com- 
parative figures for Nov.: 


(000 omitted) 


Est. Nov. Nov. % 
1953 1952 change 
6,800 7,866 —13.6 
1,130 1,442 —21.6 

13,000 15,580 —16.6 


Men’s shoes ..... 
Boys’ shoes ...... 
Women’s shoes 
Misses’ and 
children’s ... 
Infants’ and 
babies’ ............ 
Other (slippers, 
MD Soa tivc OR AES 


4,600 4,882 —15.2 


2,450 2,889 —15.2 


—7 5 





Total 33,780 38,932 —13.2 


Swift Reports Record Sales 
For Year 


Swift & Co., leading Chicago 
packer, reports for the fiscal year 
ended Oct. 31 record sales totaling 
$2,597,203,175 for a 52-week year. 
Last year’s record over 53 weeks was 
$2,592,630,543. 

Net income was $33,903,294 or 
$5.72 a capital share compared with 
$21,698,417 or 3.66 a share in 1952. 

John Holmes, president, said that 
several favorable factors contributed 
to 1953 volume and earnings. “Heavy 
marketings for beef, lamb and veal 
enabled us to move a much larger 
volume of product through our meat 
packing plants. As a result, overhead 
costs a unit were reduced. Our im- 
proved earnings in beef, for example, 
came largely from the drop in operat- 
ing costs as a result of greater vol- 
ume,” he stated. 

Holmes also commented that the 
long-term volume outlook for meat 
packers continues favorable. He said 
“Cattle numbers on farms are high 
enough to assure relatively high 
levels of marketing for the next few 
years but beef production next year 
probably will not be quite so great 
as in 1953.” Swift is planning a new 
meat packing plant at Jackson, Miss., 
with construction to start early in 
1954. 

During the year, the A. C. Law- 
rence Leather Co. and a number of 
wholly owned subsidiaries were liqui- 
dated and are now being operated as 
divisions of Swift & Co. 
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BROWN'S SHOE SALES 
AT NEW RECORD HIGH 


But Taxes Keep Net Below 
Last Year 


Brown Shoe Co. of St. Louis, 
world’s second largest shoe manufac- 
turer, reports a record sales volume 
of $140,656,093 for the fiscal year 
ended Oct. 31, the firm’s 75th year of 
business. This was an increase of 7.9 
percent over last year’s volume of 
$130,336,696. 

Earnings after taxes for the year 
amounted to $3,847,731, equal to 
$5.72 per common share. Earnings 
last year |were $6.04 per common 
share. Earnings before taxes were 7.1 
percent above a year ago. 

John A. Bush, chairman, and Clark 
R. Gamble, president, stated in the 
annual report to stockholders that the 
firm’s lower net was due to “the 
increased impact of the excess profits 
tax.” 

During fiscal 1953, Brown pro- 
duced 24,060,321 pairs of shoes, 12 
percent more than the 21,474,779 
pairs reported last year. 


75th Year 


The company’s 75th year was de- 
scribed as important in the expansion 
of Brown’s production facilities. Ad- 
ditional plants were acquired and 
construction of a new plant at Selmer, 
Tenn., along with expansion of exist- 
ing plants at Owensville and Moun- 
tain Grove, Mo., and Trenton, IIl., 
were completed. Additions to Ironton 
and Potosi, Mo., and Trenton, Tenn., 
are in progress. 

“Much of our continuing program 
of improvement and expansion of 
plants and facilities, representing 
sizable expenditures, is not reflected 
in this year’s earnings,” the report 
said, “but it is tangible evidence of 
the potential we see in the future of 
our country and of our business.” 

During 1953 the Wohl retail divi- 
sion continued to expand its number 
of outlets by opening 23 leased de- 
partments and individual retail shoe 
stores. Over 550 Brown Franchise 
Stores are in operation today, an in- 
crease in stores of over 100 percent 
since the close of the war and 34 
stores above the 516 stores listed in 
the 1952 report. 

The report added that shoe inven- 
tories over the country “appear to be 
normal which should allow for a high 
production year in 1954.” 
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SHOE PRODUCERS 


EXPECT GOOD YEAR 
Survey Shows Sales Likely 
To Hold Well 
The nation’s footwear manufactur- 
ers feel quite confident that 1954 will 
be a healthy sales year for them. A 
pool of 1,075 footwear producers by 
Leather And Shoes revealed that only 
19 percent expect their sales to be 
lower than those of 1953, while 27 
percent expect higher sales, and the 
remaining 54 percent expect no par- 

ticular change. 

Most optimistic was the women’s 
group, with 34 percent expecting 
higher sales, and only 15 percent an- 
ticipating a drop. Next came the 
juvenile shoe producers, with 30 per- 
cent expecting higher sales, and only 
13 percent seeing a drop. Of the 
men’s group, 28 percent see higher 
sales, while 18 percent see a small 
decline. 

Least optimistic were producers in 
the “other footwear” classification 
(slippers, athletic, orthopedic, rubber- 
canvas, etc.). Only 17 percent see a 
rise, while 28 percent expect a de- 
cline, and 55 percent see no change. 

Those expecting either higher or 
lower sales anticipate that the change 
either way will be minor—approxi- 
mately 5-8 percent change. Chief rea- 
son given: there is no inventory glut 
at retail levels, hence the need for 


stocks to match consumer buying in 
the year ahead. 

(Note: Detailed reports on the shoe 
manufacturers’ survey will be found 
in this issue.) 


RIVER PLATE OPENS 
NEW TECHNICAL SERVICE 


Establishment of a new technical 
service department designed to pro- 
vide American tanners with a local 
source of direct information on 
latest improvements in tanning tech- 
niques has been announced by The 
River Plate Corp. of New York. 

The company is exclusive U. S. 
sales agent for The Forestal Land, 
Timer & Railways Co. of London, 
world’s largest producer of vegetable 
tanning extracts. 

The new technical service depart- 
ment, under the direction of George 
H. W. Humphreys, will function 
through the newly enlarged research 
laboratory and experimental tannery 
at River Plate’s Newark, N. J., plant. 
It will provide information on tech- 
niques developed at the Newark 
facilities in addition to improvements 
worked out at Forestal’s laboratories 
and experimental tannery at Har- 
pended, England. 

Humphreys, who recently arrived 
here from England, is a graduate of 
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the Leathersellers Technical College 
in London, After serving several 
years as a leather chemist, he became 
superintendent of a sole and uphol- 
stery leather tannery for 12 years. 
During the past eight years he has 
been in charge of Forestal’s experi- 
mental tannery and is currently secre- 
tary of the British Society of Leather 
Trade Chemists. 

Among the more recent develop- 
ments now being offered American 
tanners by River Plate are: three dif- 
ferent rapid tannages for sole leath- 
ers; a decolorized tannage for sheep- 
skins; special extracts for vegetable 
retannage of chrome leather; and 
controlled acidification of wattle 
extract to increase the usefulness and 
versatility of this relatively low-priced 
tanning material. 


SHOE DISTRIBUTORS’ 
INVENTORIES NORMAL 


Poll Shows Soundness 
Of Stocks 

Inventories of volume shoe retail- 
ers are in pretty good shape, accord- 
ing to a Leather And Shoe poll of 
1,030 shoe chains, department stores 
and wholesalers. 

The composite report showed that 
38 percent of these retailers say their 
inventories are above normal. How- 
ever, the “above” amounts currently 
to only 5-8 percent. Only 11 percent 
report their stocks as below normal 
(8-12 percent below). The remainder, 
SL percent, report their inventories 
as normal. Industry economists state 
that such an inventory status may be 
termed “very sound.” ; 

The chains and department stores 
were very closely matched on their 
reports, with 45 percent of the de- 
partment stores and 42 percent of the 
chains saying their stocks were above 
normal (5-10 percent). Only 17 per- 
cent of the department stores and 11 
percent of the chains declared their 
stocks to be below normal. The rest 
of both groups said their stocks were 
“normal.” 

The wholesalers appear to be in a 
better position, with only 27 percent 
reporting “above normal” stocks, six 
percent below normal, but a healthy 
66 percent with “normal” inventories. 
For details, see survey reports in this 
issue. 





| WINTER BOOTS TAKE FASHION AWARD 








Irving Gerber, sales manager of Marilyn Shoe Co. of Milwaukee, accepts Gold Medal 
Award for 1953 from Mrs. Emil Alvin Hartman of the Fashion Academy for the company’s 
outstanding contributions to footwear styling. Marilyn manufactures Kickerinos Alaskans, 
a line of winter shoes and boots worn directly over stockinged feet. 
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WEIL PROPOSES GOVERNMENT 


SUPPORT FOR HIDE PRICES 


With U.S. hide prices currently the 
lowest in the world and at a low ebb 
for the year, Charles A. Weil of Ed- 
mond Weil, Inc., New York hide and 
skin firm, has come up with an inter- 
esting suggestion. Following is the 
complete text of Mr. Weil’s state- 
ment: 

I have followed with great interest 
and sympathy the problem posed by 
the cattle men recently. The cattle 
men have a grievance that also affects 
the shoe and leather industry. On 
the other hand I agree with the ad- 
ministration that no one has pro- 
posed a way of obtaining relief that 
is administratively feasible. 

However, I submit that there is 
something that can be done practi- 
cally to help the cattle men, at the 
same time help segments of the 
leather industry threatened with ex- 
tinction by the huge cattle popula- 
tion and slaughter; and provide the 
government a useful stockpile, at not 
too great a cost, perhaps even at a 
profit as in 1934, 

My suggestion is that the govern- 
ment support the price of hides by 
buying them below a certain price 
parity, having such hides tanned into 
leather on contract and storing the 
leather for such purposes as may be 
convenient to the government. 
Leather is not perishable. 


Sound Proposal 


Economically the proposal is 
sound. This was shown in 1934 when 
the government bought the surplus of 
hides created by the drought that 
year and sold them at a profit a rela- 
tively short time later, when the sur- 
plus of hides turned to a deficit. It 
would not be like the support pro- 
grams on perishables like batiec, for 
which the government has been so 
seriously criticized. 

The cattle cycle chart is still climb- 
ing. When the effect of that upward 
swing in the cycle wears away, the 
leather tanned out of the surplus pro- 
duction of hides could serve to keep 
the hide and leather ‘markets from 
rising too rapidly, and from starting 
a new trend to substitutes. 

At present our hide prices are the 
lowest in the world. I don’t see why 
they should be allowed to remain on 
such a bargain basis, perhaps to the 
benefit of potential enemies. This is 
an abnormal situation. The normal 
government estimates are that we im- 
port ten percent of our hide needs. 

This condition threatens to bank- 
rupt leather processors who tan other 





types of leather raw materials, such as 
goatskins, sheepskins, calfskins, etc. 
The present situation is leading to not 
only dislocation of the industry but 
concentration of the shoe and leather 
industry in fewer hands. 

The proposal also benefits Ameri- 
can labor. There is no reason why 
the wages of converting these hides 
into leather should be earned by for- 
eign labor rather than United States 
labor. 

From the point of view of national 
security a stockpile of leather would 
be most advantageous if on the out- 
break of war ocean lanes should be 
interrupted, preventing the importa- 
tion of quantities of hides necessary 
for military and civilian purposes. It 
will also tend to prevent an abnormal 
rise in price until controls can be 
made effective. 


L&S On Microfilm 


Interested in checking back through 
previous issues of Leather And 
Shoes? Do you want to keep a per- 
manent record of outstanding articles 
and editorials as well as industry do- 
ings in recent years? 

Here’s the answer. Back issues of 
Leather & Shoes, complete for the 
four years of 1949 through 1952, are 
now available on microfilm at nomi- 
nal cost. Write to University Micro- 
films, 313 North First St., Ann Arbor, 
Mich. 








While it is true that-the National 
Resources Board did not consider 
leather suitable for military stockpil- 
ing, it should not be overlooked that 
in the event of war such leather 
tanned under the proposed program 
as is not suitable for military pur- 
poses, would come in very handy for 
civilian purposes. 

Finally, it must be borne in mind 
that the only country in the world 
other than the U. S. that is producing 
a substantial surplus of raw materials 
is the Argentine, and the proposed 
program would in case of war have 
the effect of denying dollar resources 
to that country, which has taken a 
position of hostility to the grand 
policy of the U. S., and would, if it 
could, perhaps join the Soviet orbit, 
but for its isolation and vulnerability 
to our sea power. 

Such a program must be adminis- 
tered so as not to price leather out of 
consumer reach or encourage use of 
substitutes. Other non-perishable 
packing house products could also be 
considered for similar treatment. 
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CARL GANTER JOINS 
HARVEY LEATHER 


One of the leather and shoe in- 
dustry’s better-known executives — 
Carl Ganter — has joined Thos. B. 
Harvey Leather Co. of Philadelphia. 

Ganter, who has been manager of 
Colonial Tanning Co.’s calf suede 
division for the past six years, will 
head up Harvey’s newly-established 
calf suede division along with its kid 
leather division. 





Before joining Colonial, Ganter 
was sales manager of the men’s shoe 
department for Stetson Shoe Co. of 
South Weymouth, Mass. Previously 
he had been associated with Hunt- 
Rankin Leather Co. of Boston for 
about 30 years, reaching the position 
of vice president and general man- 
ager. 

Ganter’s new appointment takes 
effect on Jan. 1. He will make his 
temporary headquarters at the Harvey 
Boston offices at 107 South St. 


FLORSHEIM WORKERS 
APPROVE NEW PACT 


At a mass meeting of 1,500 Flor- 
sheim shoe workers recently a new 
contract was accepted providing for 
a 3rd week paid vacation, an im- 
proved sick and health insurance 
plan, and a two cents general wage 
increase retroactive to November 2, 
1953. 

The contract also called for a new 
minimum for unskilled beginners of 
$1.05 after six months. The 3rd 
week’s vacation pay will be given at 
the start of the two weeks’ vacation 
shutdown in July, to all employes 
with 15 years’ service. The weekly 
sick benefit will be changed from 
$20.00 to $25.00 per week, $10.00 
will be paid per day in hospital and 
$1,000 Life Insurance will cover all 
employes with one year service or 
longer. 

Effective for two years the contract 
has a wage re-opener Oct. 31, 1954. 
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* 


Go all the kindly friends that we 
Slave had in nineteen fifty-three 


Dest wishes and good luck galore 


Obhroughout all nineteen fifty-four. 





KORN LEATHER CO. 


Tanners of fine side and split leathers 


White Buck Splits in all Weights a Specialty 


TANNERY and GENERAL OFFICES PEABODY, MASS. 


REPRESENTATIVES 
S. FARKASH, INC. VICTOR W. HEARTEL 


New York, N. Y., and Pennsylvania Chicago and Milwaukee 


ANTON INGRAHAM AL SCHWAB JOSEPH HALL, INC. WM. T. DAVIDSON 
St. Louis, Mo. Ohio Territory Rochester, N. Y. Los Angeles, Cal. 
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210 ASSOCIATES 
TO CELEBRATE 15TH 


Bloom Describes Group’s 
Progress 


The following article on the 
achievements of The 210 Associates, 
Inc., has been contributed to LEATHER 
Anp Suoes by Frederick Bloom, ex- 
ecutive vice president of the Associa- 
tion: 

This national non-sectarian philan- 
thropic foundation of the shoe leather 
and allied trades moved ahead in 
1953 in all phases of its multiple ac- 
tivities, as it has been doing for the 
past fourteen years. 

As the Association approaches its 
Fifteenth Anniversary Celebration 


next May, it can reflect on its humble 
beginnings as a local salesman’s or- 
ganization in Boston with 25 mem- 
bers and a very small amount of ac- 
tivity in its relief work of extending 





aid to traveling salesmen in their 
time of need. 

Yet, in 1952 the organization could 
boast of a national membership of 
2700 and the year 1953 ended with 
exactly 3001 executives, salesmen and 
buyers enrolled in this great chari- 
table crusade. 

Further, the Directors can point 
with pride to the fact that more than 
900 factories, tanneries, wholesale 
houses, hide dealers and allied prod- 
ucts firms supported “210” by Adver- 
tising in the 1953 Yearbook. Total 
revenue from this Yearbook exceeded 
$62,000, a record accomplishment 
made primarily through the efforts 
of more than 120 volunteer solicitors. 
Incidentally, “210” can still show 
that “every cent of revenue received 
from the Yearbook is used exclusively 
for the aid and rehabilitation of the 
indigents of our industry.” The en- 
tire overhead and expenses of this 
organization are covered by dues re- 
ceived from our annual members. 

1953 saw the establishment of The 
210 Associates Charity Trust, a sep- 
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arate tax-exempt Trust, which was 
set up “for the benefit of such worthy 
individuals as may be in need of fi- 
nancial assistance for themselves or 
for their immediate families, to alle- 
viate hardships or distress arising 
from illness, adversity, age, etc.” 

This new Trust can accept dona- 
tions, gifts, endowments and memo- 
rials from individuals and corpora- 
tions in the industry who want to 
establish a permanent fund within 
the industry to help those less fortu- 
nate than themselves. First donation 
was a $5,000 bequest from the will 
of Mr. James Archibald of Boston. 

Trustees are negotiating at present 
with several leaders of the shoe and 
leather trades to set up similar pro- 
visions in their wills. As one trustee 
put it, “in what better way can a 
successful shoe man show his grati- 
tude to the industry which gave him 
the opportunity to succeed.” 

1953 also was a record-breaking 
year in the amount of relief expended 
on cases throughout the country. The 
Relief Committee spent more than 
three times as much on charitable 
cases in 1953 as it did in 1950. The 
Association has spent $250,000 since 
its inception and the years ahead will 
show a much greater drain on the 
treasury of the “210.” 

A leading insurance actuary was 
commissioned to estimate the amount 
of reserves the “210” would need in 
its Treasury to weather several years 
of more competitive business condi- 
tions. He came to the conclusion that 
a minimum of $2,000,000 would be 
needed. In other words, the “forgot- 
ten man” will still be with us . . . and 
we in the shoe and leather industry 
have pledged ourselves through the 
“210” that he will be cared for in his 
time of need. 


Huyck Elects Earl Rhodes 
A Vice President 


Earl D. Rhodes, general superin- 
tendent of F. C. Huyck & Sons’ Rens- 
selaer, N. Y., mill since 1924, has 
been elected a vice president of the 
company. Rhodes, who graduated 
from Rensselaer Polytechnic Insti- 
tute as an electrical engineer in the 
class of 1921, has been with the 
Huyck firm, more commonly known 
as Kenwood Mills, since 1924. 

‘itbadilaonmats 

© Machinery and equipment of Bick- 
ford Shoes, Inc., will be sold at pub- 
lic auction Monday, Dec. 28, at 11:00 
a.m. on the premises at 89 Bickford 
St., Jamaica Plain (Boston), Mass. 
Auctioneer is Aaron Krock & Co, of 
Worcester. Bickford recently took 
over the long-idled former Derman 
Shoe plant in Milford, Mass. 
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SULLIVAN CANCELS 
I. MILLER SHOE LINES 


Says General Has Invaded 
His Domain 


Sam Sullivan, owner of Sam Sulli- 
van retail shoe departments in La- 
reda, Tex., added more fuel to the 
independents vs. factory-owned stores 
controversy this week by notifying 
Maxey Jarman, chairman of General 
Shoe Corp., that he (Sullivan) was 
discontinuing the I. Miller and 
Mademoiselle shoe lines. 

General last week announced pur- 
chase of I. Miller & Sons, Inc., of 
Long Island City, long a leading pro- 
ducer of women’s high style shoes. 
The following is the text of Sullivan’s 
letter to Jarman: 

“Thanks for your recent letter. | 
am happy to know that you, too, ob- 
ject to monopolies. And I have been 
much encouraged also to learn that 
some of your manufacturer-colleagues 
(whom I had suspected of being un- 
duly acquisitive) have informed the 
Press that their real love is for the 
Independent Retailer, and they never 
enter the retail field except by neces- 
sity or irresistible invitation. 


Confusing Morning 


But this has been rather a confus- 
ing morning, Mr. Jarman. My chief 
competitor showed me another letter 
from one of your main competitors, 
reiterating a desire to purchase, 
through some sort of fund they have, 
his store. My competitor has at no 
time solicited a buyer for his long- 
established business, yet for months 
this manufacturer has been wooing 
him; perhaps distribution of their 
lines is not as near saturation point 
in Laredo as they consider ideal. 
After all, I only handle half a dozen 
of them myself, plus what other deal- 
ers may buy. 

Then came the joint telegram from 
you and Mr. Maurice Miller, con- 
firming your purchase of I. Miller & 
Sons, Inc. 

Well, Mr. Jarman, you are certainly 
helping us re-organize our lines 
lately! Since you bought Berland a 
while back, and since Berland com- 
petes with me in the home field, if I 
were to continue I. Miller shoes and 
Mademoiselle shoes after all these 
years, I would in truth be doing busi- 
ness with a supplier who has invaded 
my domain, wouldn’t 1? And I be- 
lieve that is a stupid thing for any 
retailer to do. 

Therefore, Mr. Jarman, we are at 
this moment discontinuing I. Miller 
and Mademoiselle shoes and [ am re- 
questing that all uncut shoes on order 


be cancelled.” 
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For a Cebeet Finish 


on Leather, Rubber or Synthetics 


© Uniform all-over buffing. 
© Superior all-over roughing. This new United machine uses a specially developed 
© Abrasive mileage increased up to air cushion type blanket on a high speed oscillating 
50% and more as compared with 12” buffing roll. It can be fitted for buffing unat- 
other equipment. tached soles and taps of leather, rubber or synthetic. 
It produces a soft even nap or a Coarse rough tex- 
ture (suitable for cementing) and gives outstanding 
@ Sole materials of variable thick- production advantages and economies. 
nesses, and soles with reduced For information about the new WA Buffing 
shanks and similar limited varia- Machine — Model A, get in touch with your United 
tions, can be readily processed. branch office. 


© High production as compared with 
other equipment. 


UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 
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BAY STATE SHOE 
PACT STILL UNSETTLED 


Mediator Fails To Iron Out 
Differences 


Threat of a possible strike in some 
58 Massachusetts shoe factories still 
held this week as representatives of 
management and workers failed to 
reach agreement at a meeting held 
Tuesday, Dec. 22 with federal and 
state labor mediators. 

However, shoe firm officials and 
officers of United Shoe Workers of 
America, CIO, appeared confident 
that their differences on a new con- 
tract agreement would be settled 
before the midnight Dec. 31 deadline. 
Contract disputes in previous years 
have often gone down to the wire. 

The union has asked for a 10 per- 
cent package increase, including a 
seven and one-half percent wage in- 
crease and two and one-half percent 
increase in fringe benefits. 

Close to 12,000 shoe workers em- 
ployed in shoe factories throughout 


Boston, Lynn, Chelsea, Salem, Bev- 
erly, Wakefield and Haverhill are 
affected. Next meeting has been 
scheduled for Tuesday, Dec. 29, at the 
State House in Boston. 


Glaven Takes New Post 
With Angier Products 


Angier Products, Inc., of Cam- 
bridge, Mass., manufacturer of shoe 
and industrial adhesives, has an- 
nounced the appointment of Frank 
Glaven as Technical Field Manager. 

Associated with Angier since 1943 
both in the laboratory and sales, 
Glaven will coordinate work of sales- 
men in the shoe field. 





Ave. Hourly 
Earnings 
January 1950 ....... oe =$1.178 
September 1953 ................ 1.45 
Percent Change 
Jan. ’50-Sept. ’53 .............. +23.1% 








Massachusetts Shoe Wages 
Show Gains 


Average hourly and weekly wages 
in the Massachusetts shoe industry 
increased 20-23 percent from Jan. 
1950 to Sept. 1953 while the cost-of- 
living index rose only 14 percent 
during this same period, according 
to a survey just completed by the 
New England Shoe and Leather Asso- 
ciation. 

This was reflected in an actual 
gain of six percent in the shoe work- 
ers’ real wages over the period, the 
association reports. The following 
table lists a breakdown of earnings. 


Mass. 
Ave. Weekly Cost-of- Real* 
Earnings Living Index Weekly Earnings 
$41.66 156.5 $26.62 
50.01 177.8 28.13 
+20.0% +13.6% +5.7% 


*Adjusted to 1935-39 base of 100 according to Massachusetts cost-of-living index. 


Sources: U. S. Bureau of Labor Statistics and Massachusetts Department of Labor and 


Industries, 





PFAFF COMES TO CHICAGO 





Pfaff Sewing Machine Company, 
maker of sewing machines for indus- 
trial and home use, introduced its 
complete line of industrial machines 
to Chicago area dealers recently. 

The machines on display at Chi- 
cago constituted one of the most com- 
plete industrial lines in the world and 
are adaptable to any industry that 
requires sewing. They have been fa- 
mous since 1862 in Europe, South 





America and Africa but their intro- 


GOODYEAR APPOINTS 


Goodyear Tire & Rubber Company, 
Akron, Ohio, has recently announced 
key appointments on the management 
level. 

Sam DuPree has been made general 


duction into the U. S. was delayed 
until a national service and parts or- 
ganization able to maintain a full line 
of industrial machines was intro- 
duced. 


Laurence Melnick is sales manager 
of the industrial division of A. C. 
Weber & Co., senior Pfaff distributor 
in the 24 Western states. 





manager of all Industrial Products 
and Herman R. Theis is the new gen- 
eral manager of all Chemical Prod- 
ucts. 

In reorganizing departments in the 
company’s Shoe Products division, 
Frank R. Evans becomes general 
manager. Evans has had experience 
at Goodyear with both production 
controls and sales. 

Other appointments in the Shoe 
Products Division include: George G. 
Kerr, general sales manager; Charles 


Pfaff Sewing Machine dealers Morris Kirchenzaft, John Belmont, and Sidney Luchen, all 
of Chicago, from left to right, look on as Laurence Melnick, sales manager of the Pfaff 
industrial division of A. C. Weber & Co., demonstrates an industrial tacking machine. The 
Pfaff industrial line was formally introduced to Pfaff dealers at the Sherman Hotel in Chicago 
by A. C. Weber & Co., senior Pfaff distributor for the 24 Western States. 


58 LEATHER and SHOES 


B. Marks, Jr., manager of sales to 
shoe manufacturers; W. W. Young, 
manager of sales to the shoe findings 
jobbing trade. 
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1954 TO MAINTAIN 
CURRENT HIGH LEVELS 


Field Sees Reversal of ’53 
Output Pattern 

The year 1954 should witness a 
continuation of 1953’s high level shoe 
production but the pattern of pro- 
duction will probably be reversed, 
according to Maxwell Field, execu- 
tive vice president of the New Eng- 
land Shoe and Leather Association. 

This past year was characterized 
by a very high level of output in 
the first six months and reduced pro- 
duction in all types except children’s 
shoes during the second half. 

“We feel that while production 
during the first half of next year will 
be the very high levels of 1953, total 
output for the year should not be less 
than the 500 million pair production 
achieved this year.” 

Following are excerpts from a 
year-end report by Field: 

Shoe production during 1953 will 
total approximately 500 million pairs 
for the country as a whole, one third 
of which total represent shoes pro- 
duced in New England, the industry’s 
leading shoe area. New England’s 
share of the nation’s shoe production 
has remained remarkably constant 
over the past twenty-five years at ap- 
proximately one-third of total U. 5S. 
production levels. The year 1954 
should witness a continuation of this 
favorable trend. 

Military shoe production in 1953 
is estimated at 3 million pairs—down 
approximately 70 percent from a 
year ago. 

Total output in New England 
during 1953 is estimated at 168 mil- 
lion pairs. During the first nine 
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months, Jan.-Sept., New England 
production totaled 131 million pairs, 
a gain of one percent over the corre- 
sponding period a year ago, which is 
slightly below the two percent in- 
crease reported for the country as a 
whole. 

Massachusetts led all states in total 
shoe production, as well as in value 
of shoe shipments, followed by New 
York state. 

New England’s shoe and allied in- 
dustry is the third largest employer 
of labor in New England. Approxi- 
mately 80,000 shoe workers are cur- 
rently employed and an additional 
27,000 workers are employed in the 
leather, rubber, machinery and other 
allied shoe supply industries in the 
area. These workers are among the 
highest paid in this industry which 
employs 223,000 shoe workers 
throughout the nation and an addi- 
tional 42,000 in leather manufacture, 
and 79,000 in all other supply trades. 

Shoe manufacturers in New Eng- 
land face the added problem of in- 
creased labor costs in greater propor- 
tion than those of their competitors 
in the Pennsylvania and St. Louis 
shoe districts. This competitive differ- 
ential will have to be faced by both 
shoe union leaders and manufac- 
turers now and in the future. 


Slaughter High 


Domestic cattle slaughter was at a 
high level in 1953 and is expected to 
total 22.5 million hides. However, 
reduced imports from abroad, plus a 
high level of U. S. exports, has 
resulted in a net export volume of 
1.5 million hides so that the available 
supply is less than 21 million cattle 
hides, which is virtually equal to 
actual consumption requirements. 
Cattle hide supplies in 1954 are 
expected to increase to a point where 
supply will be in better balance with 
demand and prices will be more 
stable at levels below current high 
prices. 

Calf and kip skin supplies are in 
substantially the same supply as a 
year ago. Future supplies of these 
skins are not expected to increase in 
1954 above current levels unless 
there is a gain in imports and a cur- 
tailment in exports. 

Our forecast of U. S. shoe produc- 
tion in 1954 is for a total of 500 
million pairs, unchanged from actual 
output levels during 1952 and 1953. 
Trade leaders consider this rate of 
output a normal one based on popu- 
lation totals and a per capita con- 
sumption of footwear equal to 3.1 


pairs per person. 
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Stubbings To Head Lehigh 
Leather Research 


Dr. Robert L. Stubbings, research 
associate in chemistry at Lehigh Uni- 
versity, has been appointed director 
of the Division of Leather Technology 
of the Lehigh University Institute of 
Research. He succeeds the late Dr. 
Edwin R. Theis who directed the 
laboratory for 25 years prior to his 
death last April. 

A graduate of Lehigh in 1941, 
Stubbings had served as assistant to 
Dr. Theis for the last seven years. 
He is the author of eight research 
papers published in the field of pro- 
tein chemistry and leather technology. 

His affiliations include the Amer- 
ican Institute of Chemists, American 
Leather Chemists Association, and 
the International Society of Leather 
Trade Chemists. 

He received his master of science 
degree in 1946 and his doctor of 
philosophy degree with a major in 
chemistry in 1949 from Lehigh Uni- 
versity. During World War II, he 
served as a captain in the United 
States Army with the 132nd Ordnance 
Maintenance Battalion of the 10th 
Armored Division. 


Manning Quads Get First 
Walking Shoes 


The famous Manning quadruplets 
have recently been fitted to their first 
pair of walking shoes. The Child 
Foot Research Department of the 
R. J. Potvin Shoe Company, Brock- 
ton, which has undertaken a three- 
year study of the quads’ foot develop- 
ment, supervised this important event. 

All four children were fitted to 
white elk Tod-L-Mocs put out by the 
Potvin company. Even though they 
are quadruplets they did not take 
identical sizes. 


Posner And Podiatrists 
To Make Awards 
The Dr. Posner Shoe Co., makers 


of children’s shoes, in conjunction 
with the New York State Podiatry 
Society, will present an annual Dr. 
Abraham Posner Golden Shoe Award 
to the individual who has done the 
most each year toward improving 
the health and care of children’s feet. 

Presentation of the award will be 
made at the annual Foot Care Con- 
ference of the New York State Podi- 
atry Society in March, 1954, by Her- 
bert Posner, in honor of his father, 
Abraham, founder of the 65-year-old 
firm. 

According to the company, this is 
the first time the Podiatry Society 
has cooperated with a children’s 
shoe firm in the presentation of an 
award of this type. 
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MILITARY 
BIDS AND AWARDS 





Chamois Leather 
December 28, 1953 — General 
Services Adm., 250 Hudson St., New 
York City, has issued Inv. No. NY- 
2JR-52406 calling for Leather, Cham- 
ois, 4,496 Units. 


Leather Brief Cases 


January 4, 1954—tThe Wilkins 
Air Force Depot, Shelby, Ohio, has 
issued Inv. No. 26B calling for 3,254 
Briefcases, Leather, 17” x 11”, 4 
compartments with flap closure, ex- 
tension type lock, 2 detachable 
buckled straps, shade 533 type A-4 in 
accordance with Specs. MIL-C-6512/ 
USAF, dated July 31, 1951 with the 
following exception: Less _ insert 


USAF drawing No. 3663296. 


Leather Brief Cases 


January 4, 1954—tThe Wilkins 
Air Force Depot, Shelby, Ohio, has 
issued Inv. No. 30B- calling for 25 
Briefcases, leather, 18 x 12 inches, 4 
compartments with flap closure fas- 
tened by padlock through staple and 
6-hole solid brass hask, 2 detachable 
buckle straps, investigator type 5- in 
accordance with Federal Spec. KK- 
C-121C. dated Jan. 23, 1952. 


Linesman’s Leather Gloves 


January 8, 1954 — The Signal 
Corps Supply Agency, 225 South 18th 
St., Phila. 3, Pa., has issued Inv. No. 
SC-726-47 calling for 235 pr. Gloves, 
Leather, linesman’s general purpose, 
size 11, heavy-weight, natural buck- 
skin palms, gauntlet style—also 200 
pr. gloves, leather, protects from 
snagging, size 9, heavy weight, gaunt- 
let style, to be worn over linesman’s 
rubber gloves. 


Linesman’s Leather Gloves 

Illinois Glove Co., Champaigne, 
Ill., wes low bidder under Inv. No. 
122 which opened at the New York 
Quartermaster, New York City, with 
a unit price of $1.89 per pair for all 
destinations. The bid called for 6,192 
pair of gloves, sig LC-10, leather, 
linesman’s general purpose—size 10 
large, heavy weight, natural shade, 
buckskin palms, gauntlet type, for 
deliveries to Tobyhanna, Pa., Sacra- 
mento, Calif., Lexington, Ky., Deca- 
tur, Ill., and San Antonio, Texas. 


Regal Shoe Awards Prizes 
To Lucky Two 
Robert K. Randall of 24 Milk St., 


Boston, Mass., was winner of first 
prize in Regal Shoe Co.’s recent na- 
tional contest. Both he and C. E. 
Rolland, manager of the Regal store 
who signed the winning entry, will 
receive $2,000 vacations for two at 
the Carrera Hotel in Santiago, Chile. 

The contest consisted of the identi- 
fying of 34 terms pertaining to shoe 
manufacture and a 25-word or less 
description of which pair of Regal 
shoes the contestants preferred. Terms 
identified included unusual ones like 
balmoral, skiving, doxing, diving and 
fudging. 


Miles Shoe To Erect New 
Office Building 


Miles Shoes, New York City, a divi- 
sion of Melville Shoe Corporation, is 
planning to erect a new office and 
warehouse building on the entire 
block-front on the east side of Tenth 
Avenue from Fifty-ninth to Sixtieth 
Streets. 

Construction will begin in the 
Spring on a six-story structure of re- 
inforced concrete frame and exterior 
face brick. The Miles company will 
use two entire floors of the building 
and will rent out the remainder of 
the space. 





Deaths 





Horace E. Swann 
.. . Shoe executive, died suddenly Dec. 
17 while at work. He had been an 
executive with Thompson Bros. Shoe 
Co. in Brockton for the past 32 years. 
A veteran of World War I, he was ac- 
tive in religious and fraternal affairs 
in the city of Brockton where he lived 
most of his life. Surviving are his 
wife, Elizabeth; two sons, Robert E., 
and PFC Richard E. Swann of the 
U. S. Army; a granddaughter and 


three sisters. 


Gustav Steinhardt 

... 89, veteran leather executive, died 
Dec. 16 at Monmouth Memorial Hos- 
pital in Deal, N. J. He was founder 
and president of Steinhardt Leather 
Co. of Newark, which he opened in 
1891. A native of Slonheim, Germany, 
he came to the U. S. before the turn 
of the century. He had been active 
in the leather firm despite his age. 
Steinhardt was a member of Oriental 
Lodge, F. & A. M. of Newark and an 
original member of Salaam Temple. 


Thomas F. Norton 


. . . 64, retired tanner, died Dec. 17 at 
his home in Salem, Mass., after a short 
illness. Active in the leather business 
for many years, he had been owner and 
president of Norton and Son Leather 
Co. in Salem for many years until his 
retirement a short time ago. 


Charles N. Cote 


. shoe executive, died Dec. 18 at a 
Brockton nursing home after an illness 
of several years. He had been in fail- 
ing health for some time. Cote was 
formerly stitching room foreman in 
the Commonwealth Shoe and Leather 
Co. plant in Whitman, Mass. He 
leaves a son, two daughters, a brother 
and four grandchildren. 
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New Hampshire, long an important site for 
tanners and shoe manufacturers, appears embarked 
upon twofold program to increase its importance to the 
industry. Both parts of program are constructive. 


First is drive to obtain “more equitable” 
freight rates to and from South and West. Leather 
and shoe firms in New Hampshire have petitioned Interstate 
Commerce Commission to lower rates, claim current high 
rates keep them at competitive disadvantage, particularly 
with Massachusetts manufacturers. 


Now comes Sen. Styles Bridges of New 
Hampshire, a Republican power, with pledge to support 
New Hampshire leather and shoe firms in lower rate cam- 
paign. Bridges claims firms in his state are forced to pay 
higher shipping rates than Massachusetts firms despite fact 
that short line mileage for most freight shipments was less. 


Second project is “industrial seminar” held 
by group of New Hampshire manufacturers, bankers 
and state officials. Described as first of its kind, seminar’s 
purpose is to attract shoe manufacturers and others to south- 
eastern New Hampshire. As Winfred L. Foss, industrial 
director of State Planning and Development Commission, 
told group, New Hampshire's two major industries—textiles 
and leather—have increased only a little more than one 
percent in the years since the close of World War II. 


Rubber and storm footwear manufacturers 
facing bleak future if mild winters continue through 
populated Northeastern centers. Leading manufactur- 
ers, now experiencing fourth unseasonable winter in a row, 
are forcibly cutting back production, instituting wholesale 


layoffs. 


Wall St. Journal reports manufacturers hit 
even harder than usual this year. Lack of one big pre- 
Christmas snowstorm along Eastern Seaboard with its heavily- 

ated, large cities is big reason. For example, Bristol 
Mtg. Co. of Bristol, R. I, reports production of conventional 
type rubber footwear in 1952 (not including plastics or syn- 
thetics) was at lowest ebb since 1939. 


Manufacturers must have good pre-Christ- 
mas Eastern business for successful year. This is 
what makes future hazy at best. New England, which is 
leading producer of this type footwear, is fast becoming a 
poor consumer for it. And if prognostications for milder 
winters to come hold true (See L&S, “Weather and Shoe 
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Business,” Issue of Dec. 19), manufacturers will have to cast 
about for other markets—as well as other products. 


Despite cries of retailers in general, 1953 
retail volume overall will top $171 billions. This is at 
least $7 billions better than last year. And shoe retailers will 
share a good part of the healthy volume. True enough, retail 
sales leveled off in recent months but Dec. is expected to show 
good-sized boost. Up to the beginning of Dec. 1953, retail 
sales were running about 5% ahead of last year. So 1953 
will undoubtedly prove one of industry’s healthiest years. 


“Offensive odor” case of Harriman & Sons 
tannery in North Wilmington, Mass., appears to have had 
repercussions throughout state. Not that leather industry is 
responsible by any means. Other industries and communities 
have long-standing problem arising from waste odors, gases 
and fumes. Much has been done but much remains to be done. 


Latest word is that Massachusetts legislature 
will soon consider bill directing State Public Health De- 
partment (which took action against Harriman) to find 
ways to eliminate offensive odors and fumes. Obviously, 
Public Health Department cannot go around closing down 
all offenders without leading state to poorhouse. Only solu- 
tion is to work with offending firms, find mutually satisfac- 
tory solution. Harriman was the unfortunate test case, suf- 
fered the brunt of unconsidered action by State. 


Red satellite Czechoslovakia has announced 
lifting of buying restrictions on shoes, textiles, soap, matches 
and confectionery products. All can now be bought by pub- 
lic “on unlimited scale,” says Prague newspaper Rudo Prago. 
What report doesn’t mention is whether unlimited supply 
of shoes and other products are on hand. 


Brazil instituting intensive research pro- 
gram into Brazilian waxes, especially carnauba and 
licuri (also known as ouricuri). President Gutulio Vargas 
has approved visit by technical committee from Chemical 
Enginering Department of New York University for this 
purpose. 

U. S. committee, led by Prof. Charles Marsel, 
will work with Brazilian technicians from Institute of Oils 
in studies aimed at developing technical research program on 
Brazil's leading natural products. Cost carried jointly by 
Brazil's Ministry of Agriculture and American Wax Im- 
porters and Refiners Association of New York. 
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CARR-BUCK. . . the 


very finest in heavy calf suede 
for quality unlined shoes. CARR- 
BUCK is top buffed to assure a fine 
even nap... is processed to control 
crocking. Available in 2!/2-5!/2 
ounce weights. Black and all 


current colors. 


CARR-MOC. ... a su 


perior heavy suede, cropped at 


the shoulders to give you all-over 


fine nap and exceptional cut- 
ting figures at a competitive price. 
Especially suitable for men's and 
women's moccasins and unlined 
shoes. Like CARR-BUCK, it is crock- 
controlled. Available in 3-5!/2 








ounce weights. Black 


and all current colors. 
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TANAK MRX Melamine Resin Tanning Agent has become the choice of experienced tanners 
everywhere because of the way it increases the desirable properties of today’s leathers. Increased 
grain tightness, better weight, fuller bellies and flanks, better “break’’ on both whites and col- 
ored leathers are some of the results you can expect when you use TANAK MRX. On whites, 
its thorough penetration insures maximum whiteness—even after deep buffing. Standardize on 
TANAK MRX Melamine Resin Tanning Agent to bring out the best in your leathers. 


Other performance-proved Cyanamid Tanning Specialties include: 


DEPILIN’ XC Unhairing Agent ... for cleaner, whiter stock and better control; 


, 


CUTRILIN” Bates... the pancreatic ‘‘bates of choice’’ in the tanning industry, 
TWECOTAN Tanning Extracts* ... blends to meet specific tanning requirements; 
DYEWOODS and EXTRACTS’ ...a full line for every important need; 
TANAK Synthetic Tanning Agents . . . ideal for improving the quality of leather during both chrome and 
vegetable tanning; 


BETASOL’ OT Wetting Agent . .. most powerful wetting agent available for tanning. 


? 
Write today for complete information . AA a Ww 
on any of these products. AMERICANA Cyanamid 1 QMPANY 


INDUSTRIAL CHEMICALS DIVISION 
30 Rockefeller Plaza, New York 20, N. Y. 
In Canada: North American Cyanamid Limited, Toronto and Montreal 


*Made by Taylor White Extracting Company —Cyanamid sole distributors 
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Naval Aviation Cadet and Corsair... courtesy Naval Aur Station, 


the ultimate in quality and service 


The sportsman pilot, the military aviator and the airline 
captain all depend on genuine leather for many vital 
artic les of equipment—from boots to jackets, from head- 
set straps to chart cases. Genuine leather has the rugged- 
ness, the good looks and the supple comfort to give 


excellent service for vears. 


Your tanner—with his age-old craft and his modern 
scientific knowledge and equipment—makes every effort 
to supply you with fine leathers deserving of your own 


best workmanship. So to in¢ rease vour sales so 


make wt better... make tt leather! 


















REVIEW 


or 


PREVIEW... 


the issue, 
gentlemen, ts 
your choice 
of leathers 
in 1954. 


LET IT BE 


NORTHWESTERN 


the VALUE leather 


Reputation is the evaluation of a name built through 


the years. For over 50 years, standing for Depend- 

ability, Value, Economy, the name NORTHWESTERN 

wip engi still represents the finest tannages available. 1954 will 
aaa be no exception. 


NORTHWESTERN 
LEATHER COMPANY 


BOSTON 11, MASS. 
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LEATHER MARKET MARKS TIME 
AS HOLIDAY SEASON TAKES OVER 


New Business Confined To Immediate Needs; 
These Generally Moderate 


NEW YORK MARKETS 


Upper Leather: Leather trading 
in this area has been slow for the 
past few weeks and, of course, this 
week is slow with the holidays so 
close. 

It appears the high grade shoe fac- 
tories have better business than the 
low priced ones, but even at that it 
is spotty. 

Prices down a little here, especially 
in elk large spread which can be 
bought at 37c and down; in some 
cases even a little less. The drop in 
hides has enabled tanners to make 
some adjustments but it should be 
kept in mind that these hides are 
winter hides and yield less leather. 

Calf skins wanted in aniline and 
glove tannages and women’s weight 
leather starts at $1.00 and down with 
volume trading at 80c and down for 
most tannages. Patent sides usually 
around 48c and down for large spread 
though some lists are 44c and down 
it is understood. 


Sole Leather: Situation here also 
very slow with bellies the only bright 
spot and they are in demand because 
they are in very light supply. Tan- 
nery run bends for the manufactur- 
ing trade at 50-5le for 9/10 iron 
with 48-49c heard on 10 iron and up. 
These prices are for good tannery 
run bends. 

Double rough shoulders still quiet 
but traders looking forward to a 


renewal of interest from waist belt 
manufacturers soon. Around 44c¢ to 
48c is the range the double rough 
sells at. 


Sole Fair 


New business only fair Christmas 
Week but recent sales enough to keep 
last week. 

Bends find demand for light 
weight leather still good and fair to 
strong interest in heavier weights. Up 
to about 68c still asked and sometimes 
obtained for selected clear light 
bends. Tannery run leather at 65c 
and down according to worth. About 
58c and down asked for 8-9 iron; 
best 9-10 iron leather brings 54c and 
down with plenty available at 50c and 
less. Heavies quoted at 48c and 
down. 

Sole leather tanners of Philadelphia 
report no change in business since 
deliveries at good level. 


Sole Offal Mixed 


Some tanners report good business, 
but the usual story is more moderate. 
Bellies continue in excellent demand 
with most at 28c and down. A few, 
exceptionally good stock, bring 29c 
and down. 

Best single shoulders with heads on 
bring up to 38-39c. Double rough 
shoulders quiet. Prices wander all 


Armour's 
(QS. Bis a4 
Leathers 


U.S.A 


SKEET 


2 


. » Mellow 
corrected grain 
dress Elk 


4iomourleatter O 


CHICAGO - BOSTON - NEW YORK 


SPECIALISTS in SPLITS 


SUEDE LININGS 
SOLE & GUSSET 





Prices and Trends of Leather 


KIND OF LEATHER THIS MONTH YEAR 1952 
WEEK AGO AGO HIGH 
85-1.10 
80-1.03 
85-1.10 
75-90 
80-96 
56-60 
18-32 
56-60 
54-56 
38-46 
65-70 
26-27 (owe 


GLOVE LEATHERS 
HORSEHIDES 
COWHIDES 

SHANKS 
BELLIES 
DEERSKINS 
MOCCASIN COWHIDE. 





83-1.09 
75-1.00 
80-1.05 
75-90 
80-96 
56-60 
18-30 
54-58 
52-56 
38-44 
68-72 
24-25 
50-55 


73-1.06 
62-1.03 
60-1.00 
55-90 
48-91 
55-60 
15-26 
52-56 
48-52 
37-41 
65-67 
27-29 
50-53 


73-1.06 
58-98 
60-1.00 
55-90 
48-91 
53-58 
15-25 
52-54 
44-50 
36-40 
; 64-68 
: 26-29 
48-51 


CALF (Men’s HM) 
CALF (Women’s) 
CALF SUEDE .... 
KID (Black Glazed) 


PATENT (Extreme) ........... f 
SHEEP (Russet Linings) 

KIPS (Combination) BEG 
EXTREMES (Combination) .............. 
WORK ELK (Corrected) 
SOLE (Light Bends) ........ 


SHOULDERS (Dble. Rgh.) .. 50-55 MB HAROT)| 
SPLITS (Lt. Suede) 30-35 30-35 34-38 35-39 a | y | 


SPLITS (Finished Linings) 17-22 -2 24-26 24-26 ' 
nos tia a A-L.GEBHARDT CO. 


SPLITS (Gussets) 0.000000... 15-17 15-17 18-20 18-20 

WELTING (%2 x %) Sree eee 7 7y, 7% 8 

LIGHT NATIVE COWS -1414 15% 174-18 1714-18 PHONE DALY 8 6919 
All prices quoted are the range on best selection of standard tannages using quality 


rawstock. 
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over the lot. Up to 53c asked for light 


specialty shoulders, but bulk of busi- 


ness done around 50c. Regular heavy 
tannery run welting shoulders bring 
45c and down. Heads and shanks very 
quiet. 

Calf Good 

Some tanners report good new busi- 
ness, others complain, 

Fair sales of recent weeks assure 
a few busy tanneries for a month at 
least. Others strive for orders, meet 
with moderate success. All top selec- 
tions readily absorbed. A few supe- 
rior tannages sold ahead on all selec- 
tions. Plenty of medium and low 
grade leather still available for fairly 
quick delivery. 

Blue the big color just now and 
little can be found on show room 
floors. Red fair; white same; browns 
and black continue backbone of busi- 
ness. 

Prices hardly to be called firm. 
Concessions wanted by big purchas- 
ers. Up to $1.06 asked for men’s 
heavy leather; in aniline finish about 
$1.10. From here down into the mid- 
dle 60’s furnishes stock for everyone’s 
purse. 

Women’s best small aniline skins 
bring up to about $1.03. Up to about 


95c asked for regular finish. Below 
80c are the volume grades. 


Sheep Well Received 


Lower priced raw stock brings 
sheep down to level at which more 
trading is possible. 

Up to 25c asked for very best Rus- 
set boot linings. About 20c and 
down obtained for shoe linings. 
Colored vegetable linings bring 25- 
26c down. Chrome linings bring 28c 


and down with business picking up. 


Sides Mixed 


Best tannages have little trouble 
and recent sales mean good deliveries 
for the next thirty days. Not so good 
leather must fight for sales. Blue, 
some red, plenty of white, are best 
performers in the special colors. 
Brown and black continue the mar- 
ket pace setters. Fair demand for 
grained leather in men’s field. 

New prices often made to stimulate 
sales, but so much owed at old prices 
that tanners keep their lists at last 
week’s levels. Neary combination 
aniline kips quoted at 56c and down 
with 54c the usual top. When full 
grain about 65c asked for best. Ex- 
tremes bring about 48c and down, 
though some business placed at 50c. 





experience 





relia gehacts 
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“SUPERIOR LEATHERS” 


Chrome Retan Sole Leather 


sb 


wat 


~Khatz Chrome”~ 


and:garment ¢ 


Chrome Retan Upper Leather 


wate 


easily worke 


tlkxeo cow and horse sidex 


SUPERIOR TANNING CO. 
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Large leather usually 46c and down. 
Pigment combination leather usually 
about two cents less. 

Chrome leather gets moderate busi- 
ness when price and tannage right. 
Best heavy kips bring up to about 


50c; extremes 45c down; large 
leather 43c down. Fair activity in 
light leather at 40c and less. 


Splits Plod 


Though production and sales of 
lining splits looks large competition 
holds prices to bare existence level. 
Very best finished linings priced at 
18-20-22c. Most sales made at less. 
Sueded linings bring 25c and down 
with around 20-2lc accounting for 
most sales. Non-slips bring 16-20c. 

Heavy suedes still good at 45c and 
down for colors; 43c and down for 
blacks. Much better call for whites. 
Light suedes very quiet. 


Kid Surprises 

There is a revival of interest in 
black suede. Too early to tell whether 
this is a temporary state or real busi- 
ness will develop. Glazed also going 
quite well in black and a few firms 
are selling red and blue although 
most concentrated on black. 

Slipper no more than fair — not 
much of a season in slipper leather 
this year. No one has found this type 
of leather satisfactory this season. 
Some tanners report crushed is still 
selling well. Satin mats considered 
dead by most tanners. 

Rawskins still high and most tan- 
ners say they see no signs of soften- 
ing of prices. Kid leather prices hold 
firm. Tanners say they are very “price 
list conscious” and although no more 
have gone along with the 2c increase 
reported last week, all are holding 
firmly to their quotations. 


Average Kid Leather Prices 


Suede 32c-96c 
Linings 25¢-55c 
Glazed 25c-$1.00 
Slipper 25c-60c 
Crushed 35c-75c 
Satin Mats 69c-98c 


Belting Mixed 


Belting leather tanners of Philadel- 
phia report business “not good and 
not bad” but considering the fact 
that we have hit the last part of Dec., 
they are fairly satisfied. Prices remain 
unchanged. 

Curriers also find that for Dec. 
they cannot consider business really 
slow. Most have been buying as it 
becomes necessary. 

Curried leather remains unchanged 
in price and tanners are selling every- 
thing they have to offer at quoted 
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prices, without adjustments needed 
to make sales. 


AVERAGE CURRIED LEATHER PRICES 
Curried Belting Best Selec. No. 2 


Butt Bends 
Centers 12” A 
Centers 24”-28” . 
Centers 30” os 
Wide Sides .. 
Narrow Sides 


Premiums to be added: Ex Light, 
10c; Light, plus 7c; Heavy, minus 5c-10c; 
Ex Heavy, minus Lb 


Work Glove Drags 


Depending upon tannages, work 
glove splits in LM weight are quoted 
at 14-15c for No. 1 grade, 13-14c for 
No. 2 grade and 12-13c for No. 3 
grade. M weight also quoted un- 
changed at 15-l6c for No. 1 grade, 
14-15c for No. 2 grade and 13-14c 
for No. 3 grade. 


Garment Dull 


Seasonal dullness prevailed and 
along with the slow business in gar- 
ment leathers, a somewhat easier 
undertone evident. 

Operators in sheepskin leather 
watching domestic and _ foreign 
pickled skin markets which declined 
of late. Suede finish leather some- 
what lower as sellers shaded prices 
to book new orders, most late busi- 
ness in good tannages reported at 
33-34c and down. Grain finish eased 
on business reported at 34 to 36c 
and down as to tannages. 

Due to very little change in the 
rawstock market, horsehide garment 
leather held unchanged at 36c and 
down with average price still around 
33-34c. Easiness in the light cow 
market had a bearish effect upon cow- 
hide garment leather which sold lower 
in a range of 30-33c as to tannages. 


Bag, Case & Strap Slack 

Pre-holiday dullness pervaded the 
situation and many buyers seemed 
to be marking time. 

In certain instances, prices shaded 
to book new orders. Case leather now 
quotable around 40c for 2-214 ounce 
and 42c for 3-31 ounce. Strap leather 
down about 2c from recent quota- 
tions, Grade A russet now at 49c for 
4/5 ounce, 5le for 5/6 ounce, 53c 
for 6/7 ounce, 55c for 7/8 ounce, 
57c for 8/9 ounce, 60c for 9/10 
ounce, and 63c for 10/11 ounce. 
Grade B is still 2c less and Grade C 
4c under prices for Grade A. 


Tanning Materials Steady 


Raw Tanning Materials 
Divi Divi, Dom., 48% basis shp’t, bag. . .$72.00 


Wattle bark, ton ....‘'Fair Average’’ $100.00 
‘‘Merchantable’’ $ 96.50 


Sumac, 28% leaf ......... cocsesecee 
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. $41.00 
$46.50 
$50.00 

. -$62.00 
$56.50 


Myrobalans, J. 1's Bombay 
Crushed 42-44% .. 

Valonia Cups, 30-32% guaranteed 

Valonia Beards, 40-42% guaran- 
WOU sav ace 


Mangrove Bark, 
Mangrove Bark, 
Mangrove Bark, 


. .$75.00 
$54.00 
$58.50 

73.00 


Eeu: adorian 
Colombian 
38% E. African 


Tanning Extracts* 


Chestnut Extract, Liquid (basis 
25% tannin), f.0.b. —_— 
Tank cars ....... seks 
Barrels, c.|. LGU SORE Cd c eee 
BE PAs ce tdewed ee vcsvencqceee 


4.40 
5.30 
5.65 


Chestnut Extract, Powdered (basis 
60% tannin), f.0.b. — 
Bags, c.l. dw ee ceo. 00 06 
Bags, I.c.l. 


Cutch, solid Borneo, 55% tannin ....... 


Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works 
bbls. c.1. 


Oak bark extract. 25% tannin, Ib. 

bbis. 6%-6%, t 
Quebracho Extract: 

Solid, ord., basis 63% tannin, c.l. .11 31/64 

Solid clar., basis 64% tannin, c.l. .12 3/16 
Wattle extract, solid, c.l., East African 

60% tannin 
Wattle extract, solid, c.l., South African 

Gah CE hvac cewccccevcceces ecee 
Powdered super spruce, bags, c.1. 

05%; l.c.l. 
Spruce extract, tks., 


f.0.b. wks. 01% 


07% 


-10 
09% 


Myrobalan extract, solid, 55% tannin.. 
Myrobalan extract, powdered, 60% tan- 


nin 
Valonia extract, powdered. 63% tannin 
Quebracho Extract, Powdered, Swedish 


spray dried, 76-78% tannin ........ .16% 


SOFT - COLORFUL 


Wattle Extract, Powdered, Sweaiau, 
73% tannin 
Powdered Spruce, spray dried, Swedish 
Myrobalan, Swedish, Powdered 68-70% 
Oakwood, Swedish, solid, 60-62% 
Oakwood, Swedish, powdered, 64-66% 
Larchbark, Swedish, solid, 54-56% 
Larchbark, gape Swedish spray- 
dried, 58-60% .. ocaenes ¢acbebus 
Tanners’ Oils 
Cod Oil, Nfid., 
Cod, sulphonated, 


pure 25% mois- 


ture ee as 12- 


Cod, sulphonated, 25% added mineral 


loose basis, gai . .¥0- 


‘04 
11L% 
11% 
12 


11% 


12% 


5 


13 


11-11% 


Cod, _sulphonated, "50% addea ‘mineral 
. -10 
Castor oil, No 1 Cc <P. ‘on. ret 
Sulphonated castor oil, 75% . 
Linseed oll, tks., f.0.b Minn. 
drums ..... 


Neatsfoot, 20° Cc T : : « wes 
a CF... . «26- 


Neatsfoot, 

Neatsfoot, 
3.6.3. . iseeewuysiees 

Neatsfoot, sulphonated, 75% 

Olive, denatured, drs. gal. 

Waterless Moellon nee 

Artificial Moellon, 25% moisture 

Chamois Moellon, 25% moisture . 

Common degras ......... owe 

Neutral degras Ban ceenarepees 

Sulphonated Tallow, 75% 

Sulphonated Tallow, 50% 

Sponging eee 

Split Oil ee “4 

Sulphonated sperm, 25% moisture va 

Petroleum Oils, 200 seconds visc.. tks., 
f.0.b. 

Petroleum ‘Otls, 150 seconds vise., ° ‘tks. ° 
f.o. 

Petroleum Otis, 100 seconds Visc., 
f.0.b. 


— 


*Imported Extracts are plus duty. 


premee Grutae, Gh ic ccidcceves 


tka., ° 


%-.11 


22 
20% 
-16 
17% 
29 
27 
.19 
.20 


, “16 17% 


FINEST FULL GRAIN 


GLUV TANNAGE SIDES 
ANILINE OR PIGMENT FINISH 





CHROME SPLITS 


PIGMENT FINISHED FOR UPPERS 


SWATCHES? CERTAINLY! 
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HIDES WEAKEN AGAIN 
DURING HOLIDAY SALES SLUMP 


But Buyers And Sellers Look for Buying Spurt 
After New Year’s 


Packer Hides Slide 


Prices of several selections of big 
packer hides eased to lower levels in 
comparatively light trading. De- 
clines of a half cent to a full cent 
registered in heavy native steers and 
cows, heavy Texas and butt branded 
steers. Branded cows even declined 
more, dropping 1-l'c. Because of 





wut 

© SPRUCE EXTRACT 
Unit 

© POWDERED SUPER SPRUCE 
UiHtt 


© LACTANX 
Witt 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 36, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 











A GOOD 


LAN 


NAME 
SINCE 
1901 


ULL 






ORUM.TYPE 
CAN 
5-GALLON 
SQUARE CAN 


STERN CAN COMPANY, INC. 
71 LOCUST STREET, BOSTON 25, MASS. 
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limited interest from domestic tan- 
ners, most of the buying was done 
by dealers. 

However, some tanner interest ap- 
peared and close to 20,000 heavy 
native cows sold Monday at steady 
prices. Because of this trading, ob- 
servers in the hide trade thought that 
the market might stabilize at current 
price levels. 

Branded cows had some call at 
latest trading basis of lle for both 
northern and lighter average weight 
southwestern points. Tanner interest 
was not very broad as many were 
reducing their tannery schedules this 
week due to the Christmas holiday 
and indicated there would also be 
some reduction in wettings in the 
following week because of the New 
Year holiday. 

While tanners talked about re- 
duced requirements for hides, pack- 
ers countered with the assertion that 
killing schedules would be reduced 
over the holiday period with the re- 
sult that production of hides also 
would be smaller. 

This development accounted for a 
stiffened attitude on the part of big 
four sellers who refused to accept 


some low bids made on_ branded 
steers. However, late in the preced- 
ing week, one big packer sold heavy 
Texas and butt branded steers at a 
half cent decline or 10%c but in 
combination with Colorados at steady 
price of 10c. Many buyers did not 
like the reduced spread in value be- 
tween the branded steers and some 
were only bidding 9c for Colorado 
steers although showing continued 
interest for butts and heavy Texas at 
10'Mc. 


Independents Move 


While not much said in big packer 
market concerning light native cows, 
trading confirmed by large midwes- 
tern independent packers. Packers’ 
Ass’n. late in the preceding week sold 
2,000 Chicago light cows at 14%4c 
and a large Minnesota packer sold 
2,200 Austin light cows down to 14c. 
The Minnesota packer also sold 600 
butts at 104%c and on Monday sold 
1,200 heavy native cows at 12'%4c, 
these prices considered steady. 

Northern heavy native steers could 
still be sold at 12%c but there was 
some question about river points 
which last brought 12c. The Minne- 
sota packer also sold 500 Austin 
bulls at 91c basis natives while big 
packers last sold at 9c for southwest- 
erns and Denver production and at 
10c for St. Louis-Evansville. 

New York packers not very active 
but one of them sold hides from out- 











Close Close High Low Net 
Dec. 23 Dec.17 For Week For Week Change 
January sta csapablatens 14.74T 14.73B 15.00 14.63 +01 
MI Fs Liens Sa sckab ocdoickuccearivavicn 14.70T 15.08 14.59 +15 
og hapa cael 14.85B 14.70T 15.06 14.63 +15 
PRE DEST NT HEL 14.90B 14.65T 15.03 14.53 +25 
IED. Ssawskcoyccoareuncencewkk wees 14.90B 14.63T 14.56 14.50 +27 
MN Si sscidésacsn dccicapunsoones Re. 14500 =. 14.98 14.50 +29 
Total Sales: 333 Lots 
Present Week Ago Moath Age Year Ago 
Heavy native steers ........ 12 -12% 13 1444-15 16 -16', 
Light native steers .......... 15 -16N 16 1614-17 19 «194 
Ex. light native steers... 17 -18N 18 194 21% 
Heavy native cows .......... 12 -12% 124-13 1414-15 1514-16 
Light native cows ............ 14 -14% 1414-15 15% 1714-18 
Heavy Texas steers ........ 10% 11 12 144% 
Butt branded steers ........ 16% 11 12 144 
Light Texas steers ............ 12N 13 13 16% 
Ex. light Texas steers .... 14‘4N 15 134 184 
Colorado steers ............... 10 10 11 1214-13 
Branded cows ...............-.- 11 12-12% 12% 15 -15% 
Native Bulls .................... 9 -10 9 -10 10%-11 11 
Branded Bulls .................. 8 -9 8 -9 91-10 10 
Packer calfskins .............. 40 -48Y, 40 -481, 4214-481, 45 -50 
Packer kipskins .............. 25 -30 25-30 25-31 32-40 


NOTE: Price ceilings have now been completely ended by the government. All 
remaining goods and services have been remeved from price controls. All regulations 
winding up controls require that applicable records be held uatil April 30, 1955. 
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side plants such as New England 
light native cows at 15c and south- 
eastern light hides at 15'c for na- 
tives and 13'4c for brands. 


Small Packers Slack 


Most sellers inclined to go along 
at prevailing prices but trading was 
light. Only a few cars of 50-52 lb. 
avg. midwest small packer hides 
moved at 12c selected fob. shipping 
points while some slightly heavier 
stock averaging 52-54 lbs. as well as 
some 54-56 lb. avg. allweights moved 
in a range of 11-12c depending upon 
quality, shipping points, etc. Other 
average weights more or less nominal 
awaiting new business. A car of 550 
small pkr. 82-83 lb. avg. bulls sold 
at 9'4c selected fob. 


Country Hides Same 


Country hide market unchanged. 
A few scattered sales involving good 
quality lots of mixed allweights con- 
taining small percentages of renderer 
hides at 9c while straight carlots of 
locker-butcher hides free of render- 
ers sold in a range of 914-10c flat 
trimmed fob. shipping points depend- 
ing upon average weights, etc. 

Glue hides sold at 7'%c fob. 
Country bulls ranged 5-6c fob., as to 
lots. 


Calf Quiets Down 

Since recent trading in big packer 
Wisconsin allweight calf at 421c for 
heavy and 45c for light and in St. 
Louis light calf at 40c, market has 
been rather quiet. 

Big packer kip are pretty well sold 
up following recent trading in north- 
ern and rivers at 29-29lc while 
overweights brought 28c. Packer 
slunks selling at steady prices, about 
7,500 regulars involved in latest re- 
ported trading by two of the big 
packers at $1.85 while large hairless 
remained unchanged at 85c. 

Small packer skins remain about 
unchanged with allweight calf quot- 
able at 32-34c selected and kip at 
17-18c fob. shipping points. Coun- 
try calf, if anything, a shade firmer 
at 23-231c while country kip ranged 
12-13c. 


Horsehides Hold 

Market for whole hides barely 
steady. In late dealings, buyers still 
showed interest for very good qual- 
ity trimmed northern slaughterer 
horse hides at $9.25-9.50 fob. ship- 
ping points but some ordinary lots 
were bought at $9.00. Untrimmed 
hides nominally quoted at $1.00 
more. 

Cut stock moving in spotty fashion 
at $6.25-6.50 for northern fronts and 
$3.50-3.75 for 22” and up butts. 
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Sheep Pelts Easy 

Market for big packer shearlings 
and clips still has an easy undertone 
and some business at various prices 
ranging down to lower levels de- 
pending upon sellers and quality of 
the lots traded. 

Big packer clips have moved in a 
range of $1.90-2.25. No. 1 shearlings 
sold at prices ranging from $1.25 to 
$1.55, the top figure for very choice 
skins. No. 2 shearlings of good 
quality eased to $1.20 on sale of one 
car. The No. 3s quiet and nominal 
around 80c. 

Market for Dec. lamb pelts fairly 
well established within a range of 
$3.15-3.25 per cwt. liveweight basis, 
based upon recently reported sales by 
large midwestern independent pack- 
ers. Full wool dry pelts have limited 
call around 24-25c fob. western ship- 
ping points. 

Pickled skins continue to show an 
easy undertone at $11.50-12.00 per 
dozen for mixed sheep and lambs. 
Some buyers inclined to name lower 
ideas of value, claiming current pro- 
duction is more ribby and contains 
more cockle. 


Dry Sheepskins Up 


Reports of some advances paid but 


difficult to get details as most buyers 
still have low views. Some dry salted 
Sudans moved as buyers willing to 
pay better prices. 

Nominally, market is considered 
around $19.00 per dozen, c&f. Agents 
state they have been receiving few 
offerings. 

Brazil cabretta regulars available 
at $12.50-13.00 fob. for shipment. 
Reports that some spot lots sold at 
slightly better levels. Specials avail- 
able at $16.50 fob. 

Nigerians held at 71c basis primes 
for Sokotas whereas buyers’ ideas are 
around 67c. Good shippers command 
67-68c but as Europe is meeting ask- 
ing prices, relatively few lots finding 
their way here. No late offerings of 
Kanos. 

No recent offerings of Mocha 
whiteheads. Some interest in 180-lbs. 
at $7.00 or slightly higher. Offer- 
ings restricted and shippers’ ideas 
usually around $8.50 for business. 

Wool sheepskin markets continue 
firm and latest reports from Australia 
that at the Melbourne sale, market 
was two pence higher while at Syd- 
ney 49,000 skins were offered, sheep- 
skins, 60s and up, two inches and up 
were one to three pence lower; lamb- 
skins par to one penny lower; sheep- 
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skins, bare to two inch one to two 
pence dearer, all others par to two 
pence dearer. 


Pickled Skins Mixed 


More offerings of New Zealand 
pickled lambs but buyers are show- 
ing relatively little interest and then 
usually at prices below what is being 
asked. 

Some “Kaiti” North Island lambs 
sold at 69 shillings, “Waingawa” at 
73 shillings and some “Canterbury” 
South Island lambs at 70 shillings. 
Other offerings of North Island lambs 
at from 74-76 shillings as to brands. 
Although shippers still have high 
ideas for Iranian pickled sheepskins, 
buyers here have either withdrawn 
or else reduced their ideas below 
asking prices. 

Domestic market on the easy side 
with late sales mixed sheep and lambs 
at $11.50-12.00 per dozen, as to lots 


involved. 


Reptiles Hibernate 
Only scattered sales confirmed as 
most large buyers are out of the mar- 
ket until after the first of the year. 
Small lots of wet salted Agra back 
cut lizards, 9 inches up, averaging 
10 inches, 80/20 selection, sold at 
24c and 10 inches up, averaging 11 
inches at 3lc. However, most buyers 


views on the smaller size 22-23c and 
then prompt shipment specified. 

Whips slow and nominal. Some 
Madras bark tanned, 4 inches up, 
averaging 41% inches, 60/40 selec- 
tion, on spot salable at 45c, but few 
available. Some shippers still have 
ideas of 48c for 70/30 selection, for 
shipment. 

Small lots of Brazil back cut tejus 
sold for shipment, 20/60/20 assort- 
ment, at slightly under the asking 
price of 65c fob. Not much demand 
for giboias although trading with 
Europe. Occasional sales reported of 
ring lizards. 


Jacks Still Active 


Only activity in Brazil “jacks” at 
60c, basis manufacturers and selling 
quarters of the opinion that they 
could still realize this figure. New 
Zealands slow and nominal awaiting 
sales. 

Siam market firm and reports state 
skins being sold to Japan at 62c per 
lb. c&f. without difficulty and stocks 
scarce. 

Domestic market nominal as trad- 
ing slow. 


Pigskins Pick Up 


Shippers have firmed up at origin 
following sales to-Europe and to local 
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dealers here. Most tanners and man- 
ufacturers still out of the market but 
some trading anticipated after the 
first of the year. 


Spot lot of Para black peccaries 
sold at a price equal to $1.25 cif. 
New York. Not too much interest 
although some selling quarters be- 
lieve good quality skins can be moved. 


Para grey peccaries figured $1.75, 
basis manufacturers. Manaos grey 
peccaries are quoted $2.00-2.10, basis 
manufacturers. Following late sales 
Chaco carpinchos, shippers have 
firmed up in their ideas. 


Goatskin Prices 


INDIA & PAKISTAN Today Last Monw 
Amritsars (1200 Ibs.) ...$8%-9 $8%-8% 
Best Patnas , Nom. 
Muzaffarpurs ' Nom. 
Dinajpurs Yom. Nom. 
Nom. 
Nom. 
Coconadas (1.70/1.80 Ibs.)$9.00 $9.25 
Deccans (1.70/1.80 Ibs.) . -$9.00 $9.25 


CHINAS 

Szechuans, lbs. .......... N 
Hankows, Ibs. ........... Nom. 
Chowchings, dz. .........N 


MOCHAS 
ce OE ae $8.00 $8.00 
Nom. 
$10-10.65 
Batie types .............$9. $9.00 
Addis-ababas Nom. 


AFRICANS 

Nom. 

Nom. 
Marrakesh .............. - Nom. 
Constantines ‘ Nom. 

Nom. 
Tangiers , Nom. 
West Province Ex. Lts. .. : Nom. 
Port Elizabeth Ex. Lts. .. ; Nom. 
Nigerians, Ibs. ... $1.00-.04 
Mombasas, dz. ........... $3%-9% §$8.95-9%4 


LATIN AMERICANS 
Mexicans 
Matanzas, etc. (flat) .... Nom. 


Nom. 


39'4e 

391ee 
Nom. 
Nom. 


Colombians 
PCED 6 eové 0 vucts cae Nom. 


Nom. 


West Indies 
Nom. 
42-44c 
3814-41¢ 


80c 
80c 
77%e 


44% 
45c 


4414 -45c 
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@ Lee Friend, formerly associated 
with Friend-Reiss-McGlone, advertis- 
ing agency, has joined Apt Shoe Mfg. 
Co. of Boston as a partner and director 
of sales and promotion activities. The 
agency handles the Apt account. 


@ Al C. Fellman has been appointed 
executive vice president of Clerget, 
Inc.. U. S$. sales subsidiary of Chaus- 
sures Clerget, French shoe manufac- 
turing firm. Fellman has his offices 
at 19 West 44th St. in New York. 
Youri Sklar, treasurer of Clerget, is 
in charge of the firm’s warehouse at 
Boston, Mass. 


@ jack Evans, sales manager of 
Joyce, Inc., Pasadena, Cal., manufac- 
turer of men’s and women’s casual 
footwear, reports that Eileen Fuller- 
ton, advertising and promotion direc- 
tor, will move the firm’s advertising 
department to Columbus, O., on Jan. 
8. The firm has instituted a central- 
ization program. W. J. Leonard has 
been named to cover the New Eng- 
land territory, Maury Dryer will 
cover California and Sandy Gaylon 
has joined the sales force. ‘His terri- 
tory will be announced shortly. 


@ Lester E. Poole has retired as fore- 
man at O. A. Miller Treeing Machine 
Co. plant in Plymouth, N. H., after 
having been associated with the firm 
for the past 43 years. He was pre- 
sented a gift of money and a clock 
radio by fellow employes. 


® Howard E. Moore has been named 
a sales agent for Sterling Last Corp. of 
New York. He will cover the St. 
Louis territory. Moore was previously 
associated with General Shoe Corp., 
having supervised lasts, patterns and 
dies in the women’s divisions for the 
last seven years. Before that he was 
associated with the pattern department 
of International Shoe Co. 


@ Thomas Breslauer, superintend- 
ent of Pocono Shoe Co., Stroudsburg, 
Pa., has been elected a vice president 
of the firm. Pocono, a branch of Re- 
cordia Mfg. Co., Inc., of New York 
City, manufactures men’s leather san- 


dals. 
@ Albert C. McCoy has been named 


vice president and general manager of 


Masland Duraleather Co., Philadelphia 
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leather firm. He will be in full charge 
of company operations. 


® Sandy Aibel has been elected a 
vice president of Haymaker Shoe 
Corp., and its affiliate, Avon Shoe Co., 
Inc. Haymaker is located in Haver- 
hill while Avon is in Brooklyn. 


® Leslie H. Moyer has been pro- 
moted to office manager and Edwin P. 
Bartlett to personnel director and 
purchasing agent for the new Hooker 
Electrochemical Co. caustic soda- 
chlorine plant now under construction 
at Montague, Mich. Bartlett has been 
in industrial relations in Hooker since 
1940. 


@ Newly-elected officers of the Shoe 
Superintendents’ and Foremen’s Asso- 
ciation of Ontario and Allied Trades 
include: past president, Harry Trav- 
ell; president, Heck Meyer; vice 
president, Stewart Whitla; secretary, 
Al Eldred; treasurer, Arthur Schell. 
Executive members include Jack Hol- 
land, Jack Courtney and Al Smith. 


® Harry O. Loeb, sales manager of 
Globe Leather Corp., has been named 
chairman of the Leather Manufactur- 
ers Section of the New York Arthritis 
and Rheumatism Foundation, now 
conducting a 1953-1954 Development 
Fund Drive for $500,000 to expand 
its program of clinic establishment, 
research, etc. 





Newly Promoted 











Dr. Frederick M. Meigs, named assistant 
general manager of Foreign Operation of 
General Aniline & Film Corp., New York. 
Meigs will assist in the management of all 
foreign operations of both General Aniline 
and General Dyestuff Corp. Meigs has been 
director of GAF's Development Department. 








Then turn to Dyo-Flex Neutral 

Edge and Casing Compound 
... the perfect way to make the 
edges of belts and straps smooth. 
And so easy to use. Mix with water, 
apply to edges, and buff smooth. 
Valuable also in slicking down the 
flesh side of leathers, the Dyo-Flex 
method of smoothing out edges en- 
hances your reputation for turning 
out beautiful, finished leathers. 
Availcble also in brown, tan, or 
special colors. 
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News Quicks 


About people and happenings ceast to coast 





® Sales of Swift & Company, Chi- 
cago, for the fiscal year ended October 
31, 1953, reached $2,597,203,715 and 
net earnings totaled $33,903,294. This 
-was an increase of $12,204,877 over 
1952. 


@ Maxam Markers of Maine, man- 
ufacturer of stitch markers, is plan- 
ning to occupy the premises at 777 
Main Street, Lewiston, Max Hurwitz 
of Lynn, Mass., is president and treas- 
urer of the new company with Samuel 
Hurwitz, Auburn, as vice-president. 


® Union workers at Saxe-Glassman 
shoe shop, Saco, attended an emergency 
meeting called by area officials of 
United Shoe Workers Union of Amer- 
ica, CIO, recently. Local officials and 
members of the union were unable to 
offer any reasons for the session. 


© The new Livermore Shoe Co., 
Livermore Falls, is expected to begin 
production of women’s cemented shoes 
sometime next month. The company 
will probably be set up as a subsidiary 
of Sudbury Footwear Co., Inc. 


Massachusetts 


® Brown Bros., Boston leather job- 
bing house, is now located at 20 South 
Street. 


® An involuntary petition in bank- 
ruptcy has been filed against Rozelle 
Shoe Corp. of Lawrence in U. S. Dis- 
trict Court, Boston, by the following 
three companies: Kay Machine Co., 
Inc., Haverhill; Central Products Inc., 
Haverhill; and Columbia Paper Co., 
Lawrence. 


® John E. Lucey Co., Bridgewater, 
distributed some $98,275.15 to its 419 
employes in the form of Christmas 
bonuses at a recent Christmas party. 
Each employe with the company for 
18 months or more and qualifying for 
a full share received $257.64 and those 
with six months employment received 
$128.82. 


@ John W. Hamley Co., Lynn, 


manufacturer of cut soles, has recently 
gone out of business voluntarily. 


74 


® Phyllis Shoe Company, Lowell, 
has recently announced intentions of 
expanding. When these plans are com- 
pleted the firm will have some 50,000 
square feet of manufacturing space 
and an employment of 250. The com- 
pany has been in business for 25 years, 
selling children’s, misses’ and growing 
girls’ shoes direct to retailers from its 
in-stock department. 


® Some 13 industrial and financial 
groups in Boston went “over the top” 
in the 1954 United Red Feather 
Campaign, raising $6,347,770, or 
$16,655 more than was raised last year. 
The money will be allocated to 300 
private health and social welfare 
agencies sharing in Red Feather pro- 
ceeds. 


@ Harvey-Hartnett Leather Co., 
Boston, will now represent Carl Freu- 
denberg line of German calf in the 
New England. area. Hebb Leather 
Co., Boston, had formerly handled this 


line. 


® Gorin’s, Inc., 1019 Common- 
wealth Ave., Boston, has recently ac- 
quired Leavitt’s Department Store, 
Manchester, New Hampshire. 


® Kirstein Leather Co., Peabody, 
has appointed Alvin Leather Co., 36 
Spruce Street, New York City, as its 
sales representative and distributor for 
New York, Connecticut, and New 
Jersey areas. 


New Hampshire 


®@ Members of Local 23963, AFL, 
composed of employes of U. S. Rub- 
ber Co. plant, Manchester, donated a 
generous sum of money to the Salva- 
tion Army to bring holiday cheer to 
needy families and their children. 


® The 65-foot high water tank of 
Hubbard Shoe Co., East Rochester, 
was recently torn down. The tank, 
erected more than 60 years ago, is no 
longer necessary to the modern manu- 
facturing processes employed by the 
company. 


® Industrial leather concerns of 
New Hampshire have been seeking 
to establish more equitable freight 
rates to and from the South and West. 
They are being supported by Senator 
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Bridges who has pointed out that short 
line mileage for most freight shipments 
from such points to Nashua were less 
than to Lynn and Brockton, leather 
centers of Massachusetts. 


® Brezner Tanning Corp., Pena- 
cook, recently held its annual Christ- 
mas banquet and dance in the Pena- 
cook high school auditorium. Some 
500 people attended. 


New Jersey 


@ The American Management As- 
sociation’s 23rd National Packag- 
ing Exposition next April is expected 
to be one of the largest ever held by 
the Association. Some 400 exhibitors 
are expected to participate. More 
than 143,000 square feet of floor space 
will be utilized for displays at Con- 
vention Hall, Atlantic City, New 


Jersey. 


New York 


@® Mac Leather Co., New York 
City, has been chartered to deal in 
various kinds of leather products. 


@ Sales of the A. S. Beck Shoe 
Corp., New York City, for the four 
weeks ending November 28 totaled 
$3,263,120 for 1953 as against $3,- 
247,588 for 1952. For the 48 weeks 
ending November 28 sales were $40,- 
§22,701 for 1953 compared to $40,- 
305,002 in 1952. 


@ National Broadway Corpora- 
tion has been established in New York 
City with Marion A. Kelly as princi- 
pal. 


® Guild of Better Shoe Manufac- 
turers will issue its own promotion 
color card in February in conjunction 
with The Textile Color Card Associ- 
ation of the United States, Inc. The 
card containing both leather and fab- 
ric swatches will be sent to retailers 
and fashion editors in all media where 
color is used in advance of the major 
Fall openings. 


®@ Benjamin Ostrow, president-treas- 
urer of Gelbrow Shoe Mfg. Co., 
Inc., 178 Walworth St., Brooklyn, has 
withdrawn from the company to set 
up his own factory known as Bolero 
Shoe Mfg. Corp. 


® Singer Sewing Machine Com- 
pany, 149 Broadway, New York City, 
has revised and reprinted its booklet 
on needle trades plant layout. This 
“Synchro Systems by Singer” provides 
an introduction to three basic produc- 
tion methods commonly used today: 
straightline, progressive bundle, and 
truck system. The booklet is avail- 
able upon request. 
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For real efficiency in Flat Toe Lasting 


use JOB 


Der eae a a 


Be Be Cements for toe lasting are 
Job-Proven. They have been tested 
and used under a wide variety of 
conditions. 

Take, for example, Be Be Tex #810 
for use with automatic toe lasting ma- 
chines. This cement was developed to 

meet the special requirements of 

cement toe lasting — a drying 
time for fast moving factory 


7 ROVEN Cements 


schedules, a tack period that extends 
over week-ends and sufficient 
strength of bond to grip and hold 
firmly against “fight” of lasted over 
materials. Applied by spraying for 
volume production. The Be Be line 
of cements is designed to take care 
of general shoemaking operations. 
Your United representative is 
ready to help you. 


BE BE BOND slvent types 
BE BE TEX latex types 


Products of 8. B. Chemical Company 
UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 
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® Harris Shoe & Slipper Co., New 
York City, maker of stitchdowns, is 
moving to 47 Bogart Street, Brooklyn, 
where it will share the plant of Gerbo 
Slipper Co. 


Ohio 
® United States Shoe Corp., Nor- 
wood, reports a dollar volume increase 
over last year of 10.5 percent. The 
firm reported gross sales for the year 
ended Nov. 30, 1953 as “in. excess of 
$30 million.” 


Pennsylvania 
® L. E. Beaudin Shoe Company, 
Hanover, has appointed Homer Web- 
ster as its representative for the eleven 
Western and Pacific states. Webster 
will handle the firm’s complete line of 
misses’ and growing girls’ genuine 


Goodyear welts. 


Washington, D. C. 


® According to the Office of Business 
Economics, Commerce Department, 
November cash dividend payments by 
the textile and leather manufac- 
turing industry dropped to $4.3 mil- 
lion from $4.5 million in November, 
1952. 





Canadian 
Notes 





® The Savage Shoe Co., Ltd., of 
Preston, Ont., reports it has received 
official notification of the decertifica- 
tion of United Packing House Workers 
of America in its No. 1 factory in 
Preston. The company has also made 
application to the Ontario Labour Re- 
lations Board for decertification of the 
same union in its No. 2 factory, also 
involved in the long-standing strike. 
Hearing on the application is scheduled 
for Jan. 5. 


® A fairly large number of employes 
in Canadian rubber footwear 
plants and tanneries are now re- 
portedly on a short-time basis due to 
lack of work. Boot and shoe workers 
in several Ontario plants also on a re- 


duced work week schedule. 


® Wholesale sales of footwear across 
Canada dropped 24.5% in dollar vol- 
ume during Oct. compared with the 
same month a year ago. Value of 
dealers’ inventories advanced 21% in 


this period. 


the Dtoriden P-ess 
a 


Wherever fine embossing and smooth plating 
is done you will find a Sheridan Press doing it 
best and most economically. Sheridan Presses are 
engineered to meet the most exacting requirements 


of the tanning industry. 
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@ The Canadian shoe chain, Maher 
Shoes, has opened a new unit in the $2 
million Monarch Shopping Centre in 
Toronto. 


© There were 5 bankruptcies in the 
boots and shoes trade across Canada in 
the 3rd quarter of 1953 compared with 
only 2 in same period of 1952, the 
Canadian Government reports. 


© Bata Shoes Ltd., Canadian manu- 
facturer and operator of a shoe chain, 
has opened another unit in the new 
Cliffside Plaza shopping centre in To- 
ronto. It is in a 16-store development 
with parking facilities for 1,000 cars. 


© Canadian shoe stores’ sales during 
the 12 months of 1952 advanced to 
$116.4 millions compared with $111.5 
millions in 1951, Canadian Govern- 
ment reports. Sales were as follows by 
provinces in 1952 (figures in brackets 
for 1951): 

Atlantic Provinces, $8.2 millions 
($7.4 millions); Quebec, $35.5 mil- 
lions ($33.6 millions) ; Ontario, $50.2 
millions ($50.4 millions); Manitoba, 
$3.6 millions ($3.2 millions); Sas- 
katchewan, $3 millions ($2.4 mil- 
lions); Alberta, $5.3 millions ($4.5 
millions) and British Columbia, $10.5 
millions ($10.1 millions). 
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MEN'S SHOES 


(Concluded from Page 26) 


Prices 


5. Do you see your prices for 1954 
averaging higher, lower or about the 
same as 1953? 


igher, 3%; lower, 28%; same, 
Higher, 3° lower, 28‘ same 
69%. 


This is a sharp reversal from our 
survey of last year, when 57% of 
this group figured prices would rise 
in 1953, and none believed there'd 
be a drop in prices. Now, however, 
only 3% see a rise, while a healthy 
28% see a price decline (2-5% ), and 
69% expect no change (as compared 
with only 43% last year who thought 
there would be no change). 


Costs 


6. As compared with 1953, do 
you think your next year’s costs will 
be higher, lower or about the same? 


Higher, 24%; lower, 18%; same, 
8%. 

Again, a sharp difference from last 
year when 54% said they expected 
higher costs, and only 3% anticipated 
lower costs. As to the outlook on 


costs for specific classifications, 50% 
expected a 2-5% rise in labor, while 
39% see no change. On materials 
and supplies, the majority (95°) 
expect these costs to be the same or 
a little lower. The majority believes 
overhead costs will be higher, with 
only 15% seeing a little decline. And 
a full 97% sees distribution costs 
the same or slightly (2-50) higher. 
In all instances the average of rise 
or fall in costs is expected to be small, 
between 2% and 5%. 


Profits 


7. For 1954, do you foresee your 
net profits as higher, lower or about 
the same as 1953? 


Higher, 11% ; Lower, 39°% ; Same, 
50%. 


The preparation of belt-tightening 
is evident here. Last year at this 
time, when the industry was produc- 
ing full force, fully 85 of the men’s 
producers saw profits the same to 
higher for 1953, as compared with 
only 61% this year. Last year only 
15% foresaw lower profits, while this 
year 39% take that view. One rea- 
son cited by quite a few: their prices 
will be forced down, with a good 


piece of the price cuts coming out of 
profits. 


Sales Impetus 


&. What, in your opinion, would 
be the one most effective thing the 
industry could do to give real impetus 
to shoe sales in 1954? 


Many of the answers were similar 

that is, falling into the same 
themes. Following, in order of most 
frequent mentions, were the majority 
of opinions: 


a. Stop talking 
about business. 


pessimistically 


b. More industry emphasis and 
cooperation regarding “The New In 
Shoes” program. 

c. More emphasis on creative styl- 
ing—seasonal styling to boost per 
capita sales. 

d. More concentration on selling 
methods of retail shoe clerks. 


e. Improve distribution methods. 


f. Fresh ideas in men’s shoes and 
their merchandising. 


g. Higher retail mark-up. 





WOMEN'S SHOES 
(Concluded from Page 28) 


1954 averaging higher, lower or 
about the same as 1953? 


Higher, 9% ; Lower, 17%; Same, 


74%. 


This is in sharp contrast among 
this group with the opinions ex- 
pressed at this time last year, when 
88 percent foresaw prices as the 
same to higher for the coming year, 
whereas now 91% expect prices to 
be the same to lower. Chief cuts are 
anticipated in the higher-and medium- 
priced lines, less so in the lower 
prices. Apparently there will be little 
effort made to cut quality to hold 
prices. 


Costs 


6. As compared with 1953, do you 
think your next year’s costs will be 
higher, lower or about the same? 


; 2% - , CG... 
> / > > / 3 
Higher, 30% ; Lower, 16% ; Same, 
54%. 


This year, 70% expect costs to be 
the same to lower, as compared with 
97% last year who saw costs the same 
to higher for the year ahead. Over- 
all costs increases are expected to 
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average 3-5%. Specific breakdown 
of cost estimates for 1954: 


Labor: 62% say higher, 2% say 
f d 5 / d 
lower, 36% say no change. 
Materials: none say higher, 37% 
say lower, 63% no change. 
Supplies: none say higher, 34% 
say lower, 66% say no change. 


Overhead: 51% expect higher, 6% 
expect lower, 43% no change. 


Distribution: 36% say higher, 2% 
say lower, and 62% see no change. 


Profits 


7. For 1954, do you foresee your 
net profits as higher, lower or about 
the same as 1953? 

Higher, 26% ; Lower, 34% ; Same, 
10%. 

On profits, the score among this 
group this year is very close to the 
report of last year. Two-thirds ex- 
pect profits to be the same to higher, 
while 34% expect a 5-10% fall in 
profits. Chief reason cited for antici- 
pated profits decline: mild increase 
in costs plus shaving of prices with- 
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out benefit of increased sales—these 
will nick away at net profits in 1954. 


Sales Impetus 


3. What, in your opinion, would 
be the one most effective thing the 
industry could do to give real impetus 
to shoe sales in 1954? 


Following, in order of their fre- 
quency of mention, were the majority 
of opinions: 


a. Harder selling at retail level. 
b. Stronger promotion, more ad- 
vertising. 


ce. Harder push on “New In 


Shoes” program. 


d. Streamline shoe merchandising 
methods. 


e. Better sales training for retail 


clerks. 

f. Lower prices. 

g. Spur between-seasons shoe buy- 
ing by public. 


h. Promote shoes closer to actual 


season, 


i. More intelligent styling to fit 
fashion trends in apparel. 

















JUVENILE SHOES 
(Concluded on Page 30) 


A slight letdown in outlook as 
compared with last year when 97% 
anticipated sales to be the same to 
higher, as compared with 87% this 
year. Last year some 44% expected 
higher sales, as against only 30% 
this year. As a whole, however, the 
feeling is one of confidence for the 
year ahead. 


Prices 


5. Do you see your prices for 1954 
averaging higher, lower or about the 
same as 1953? 


Higher, 7%; lower, 11%; no 
change, 82%. 

Last year not one of these produc- 
ers predicted lower prices, but this 
year 11% see prices tending down- 
ward. Last year, one-fourth of this 
group anticipated higher prices, as 
against only 7% this year. One 
opinion pretty much matched the 
consensus: “Little or no chances of 
shoe prices rising in an economy 
facing a mild downturn.” 


Costs 


6. As compared with 1953, do 
you think your next year’s costs will 
be higher, lower or about the same? 





Barrentans 

Hemlock, Oak, 
Margrove, Stainless 
Sumac, Ordinary Sumac, 
Quebracho, 

Rapid Tan 'G' 

Special Dipping Extracts 


DERMABATE 
COMPOUNDS 


AMEREX FILLER COMPOUNDS 
AMEREX LIQUID EXTRACTS 


Leather Today, Ye.terday, 





AMERICAN 
EXTRACT 
CO. 


Canadian Representative 


640 ST. PAUL ST., W. 
MONTREAL 


140 LIBERTY ST., W. 
TORONTO 





PORT ALLEGANY, PA., U.S.A. 


The McArthur Chemical Co. Ltd. 


and Always 








LEATHER and SHOES 


Higher, 29%; lower, 12%; no 


change, 59%. 


This is in sharp contrast with the 
opinions of last year when 59% ex- 
pected higher costs as compared with 
only 29% this year. A mere 1% 
foresaw lower costs last year, but this 
year 12% see costs lower for the 
year ahead. On specific items here 
are the opinions for the year ahead: 


Labor: 61% says higher; 6% say 
lower, while 33% expect no change. 

Materials: None expects higher, 
while 36% say lower and 64% say 
no change. 

Supplies: 7% say higher; 18% 
say lower; 75% say no change. 

Overhead: 39% expect increase; 
7% say lower; 54% say no change. 

Distribution: 39% 
none says lower; 61% 
change. 


say higher; 
say no 


Profits 


7. For 1954, do you foresee your 
net profits as higher, lower or about 
the same as 1953? 


Higher, 10%; lower, 33%; same, 
57%. 

This is a less optimistic viewpoint 
than expressed by this group last 
year when 84% expected profits to 
be the same to higher, as against 
only 67% feeling that way this year. 
The one-third expecting lower profits 
sees a profit decline of about 5%. 


Sales Impetus 


8. What, in your opinion, would 
be the one most effective thing the 
industry could do to give real impetus 
to shoe sales in 1954? 


Following, in the order of fre- 
quency of mention, are the majority 
of opinions given: 

a. Talk optimistically. 

b. Creative selling at retail level. 

c. Stronger advertising-promotion. 

d. Continue to develop style ele- 
ment as important selling factor. 

e. Control erratic price fluctua- 
tions wherein shoe manufacturers 
are forced to sell a price instead of 
a product. 

f. Broaden and intensify “The 
New In Shoes” program. 

g- More emphasis on selling “‘out- 
grown” rather than “outworn” shoes 
theme for kids. 

h. Improve quality of product. 

i. Sell sales-inspiring ideas rather 
than long-wear theme. 
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OTHER FOOTWEAR 
(Concluded from Page 32) 


mistic. Some remarked that this foot- 
wear frequently fell into the extra- 
pair class which enjoyed better sales 
in periods of rising rather than de- 
clining economy. 


Prices 


5. Do you see your prices for 
1954 averaging higher, lower or 
about the same as 1953? 


Higher, 17%; lower, 28%; no 
& > 1/05 ‘ 
change, 55%. 


Ironically, this group had a larger 
number expecting prices to rise than 
did the makers of men’s, women’s 
and juvenile shoes—even though the 
“other footwear” group feel less con- 
fident in terms of sales, production 
and the general economic outlook. 
Last year, however, 87% of this 
group believed prices would be the 
same to higher as compared with 
only 72% with those views this year. 


Costs 


6. As compared with 1953, do 
you think your next year’s costs will 
be higher, lower or about the same? 


Higher, 40; lower, 7% ; no change, 
53%. 

Not much change in opinion among 
this group as compared with last 
year on this issue of costs—and not 
as much change as expressed by the 
men’s, women’s and juvenile shoe pro- 
ducers. By specific classifications the 
outlook on costs is as follows: 


Labor: 49% say higher, none say 
lower; 51% see no change. 


Materials: 28% expect a rise; 
17% say lower; 55% see no change. 


Supplies: 22% see an increase; 


8% say lower; 72% no change. 


Overhead: 44% say higher; 6% 
say lower; 50% say no change. 

Distribution: 55% expect no 
change; 6% say lower; 39% no 
change. 


Profits 


7. For 1954, do you foresee your 
net profits as higher, lower or about 
the same as 1953? 


Higher, 11%; lower, 61% ; same, 
28%. 


Quite a contrast with last year’s 
consensus among this group, when 
24% expected higher profits as 
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against only 11% this year; when 
only 33% anticipated a profit drop, 
as against 61% this year: when 43‘% 
expected profits to hold. as against 
only 28% feeling that way this year. 
The 61% expecting lower net profits 
see a decline of 5-12%. 


Sales Impetus 


8. What, in your opinion, would 
be the one most effective thing the 
industry could do to give real impetus 
to shoe sales in 1954? 


Following, in the order of fre- 


quency of mention, are the majority 
of‘answers given: 
a. Establish confidence by com- 
batting talk of recession. 
b. More promotion directed to 
special consumer groups. 
More advertising. 
Drive to impress public with 
footwear values. 
More emphasis on more variety 
of footwear in wardrobes. 
Develop specialized techniques 
among clerks for selling extra 
pairage—especially in footwear 
outside“ basic” types. 
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SHOE LEATHERS 

(Concluded from Page 34) 
its, as against only 23% this year; 
and only 17% expected lower profits, 
as compared with 46% this year. 
Those expecting lower profits see a 
slicing of 5-15%, while the group ex- 
pecting better profits sees a rise of 
about 8-10%. 


Costs 
6. As compared with 1953, do you 
foresee your 1954 costs as higher, 
lower, or about the same? 









- 


LLL LISSA 


Manufacturers of 


Leather Finishes 


Higher, 25%; lower, 18%; no 
change, 31%. 

These are over-all or combined 
costs, and they show a sharp contrast 
with last year, when 59% expected 
higher costs as compared with only 
25% this year. And only 3% ex- 
pected lower costs, as against 18% 
this year. On a more specific break- 
down, here are the opinion figures: 

Labor: 42% say higher; 8% say 
lower; 50% expects no change. 

Hides and skins: 4% say up; 35% 
say down; 61% see no change. 
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Other supplies: 23% see a mild 
rise; 12% see a drop; 65% no 
change. 

Overhead: 31% say higher; 11% 
say lower; 58% see no change. 

Those expecting higher costs see a 
rise of 5-8% over-all. Those antici- 
pating a costs decline expect it to 
amount to 5-10%. 


To Expand Sales 


7. What do you believe is the one 
most effective step the leather indus- 
try should take to expand its volume 
of sales in 1954? 


Following, in order of frequency 
of mention, are the chief suggestions: 

a. More leather publicity and pro- 
motion. 

b. More advertising. 

c. Improve selling techniques. 

d. Develop new products and 
markets. 

e. Stabilize leather prices. 

f. Improve quality. 

g- Improve services to buyers. 

h. Less emphasis on volume, more 
on profit. 

i. Keep prices competitive. 

‘, Less concentration on footwear 
and develop new markets where 


profits better, headaches fewer. 
k. Stronger promotion of novelty 
leathers. 


Company Action 


8. Does your own company plan 
to take any specific action to step 
up sales for next year? If so, what is 
the one most important thing it plans 
to do? 

Again, in order of frequency of 
mention: 

a. Concentrated selling. 

b. Step up advertising program. 

c. Closer contacts with all cus- 
tomers. 

d. More salesmen covering wider 
territory. 

e. Develop new lines. 

f. Improve quality. 

g. Diversify our products. 

h. Find new outlets, new markets. 

i. Research to lower costs, improve 
product. 
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OTHER LEATHERS 


(Concluded from Page 35) 


Last year, 82° of this group an- 
ticipated same-to-lower prices for 
their leathers, while this year it’s 
100%. Last year, 18% thought prices 
would rise, but not a single reporting 
tanner in this group thought so this 
year. The 43% expecting a fall in 
prices think the decline will average 
5-15% over the course of the year. 


Profits 


5. For the coming year do you 
foresee your net profits as higher, 
lower or about the same as 1953? 

Higher, 4%; lower, 50%: no 
change, 46%. 

In marked contrast with last year 
when 72% expected same-to-higher 
profits, as against only 50% this 
year; when 28% saw higher profits 
as compared with only 4% this year; 
when 28% estimated lower profits as 
against 50% this year. The 50% now 
foreseeing lower profits estimate the 
decline will average 5-12%. 


Costs 


6. As compared with 1953, do you 
foresee your 1954 costs as higher, 
lower or about the same? 

Higher, 30%; lower, 21%; no 
change, 49%. 

Those are combined costs. The 
costs for specific categories were 
given as follows: 

Labor: 57% say higher; 2% say 
lower; 41% say no change. 

Hides and skins: 9% say up; 59% 
say down; 32% say no change. 

Other supplies: 18% say a rise; 
9% say a decline; 73% no change. 

Overhead : 37% expect an increase; 
13% say down; 50% no change. 

The 30% expecting higher costs 
figure the rise will average about 5% 
over-all. The 21% expecting declines 
see a fall of 7-10%. 


To Expand Sales 


7. What do you believe is the one 
most effective step the leather indus- 
try should take to expand its volume 
of sales in 1954? 
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Following, in order of frequency of 
mention, are the principal sugges- 
tions made: 


Increase advertising. 
Improve quality. 
Increased publicity, promotion. 
Stabilize prices. 
New product development. 
Open new markets. 
g. Harder selling. 
h. Reduce 
leathers. 
i. Lower prices to improve com- 


imports of finished 


petitive position. 





Company Action 


8. Does your own company plan 
to take any specific action to step up 
sales for next year? If so, what is 
the one most important thing it plans 
to do? 

a. Add salesmen, expand territory. 

b. Harder selling. 

c. More advertising, promotion. 

d. Add new products, diversify 
lines. 

e. Maintain or improve quality. 

f. Hold prices down. 

g. Closer, more frequent customer 
contacts. 
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SHOE WHOLESALERS 
(Concluded from Page 36) 


pect a mild 5% decline. And drop 
or not, “the pressure will be much 
eased,’ was a common comment 
made. Indication of this feeling is a 
comparison with last year among this 
group, when 58% expected higher 
costs, and none at all expected costs 
to fall. 


Profits 


5. For the year ahead do you fore- 
see your net profits as higher, lower 
er about the same as 1953? 


Higher, 2%; lower, 58%; no 
change, 40%. 

A less confident feeling among this 
group as compared with last year, 
when 41% expected lower profits as 
against 58% this year. A common 
attitude expressed: Consumer pres- 
sure on lower prices will force us to 
rock-bottom prices and markup. Also, 
to attract customers will require more 
“bargain” sales with lower prices and 


hence lower profits. 


Inventories 
6. As of right now, would you say 
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that your inventories are about nor- 
mal, below normal, or above normal? 


Normal, 66% ; below normal, 6%; 
above normal, 27%. 


Those voting “above” say, on aver- 
age, their inventories are about 
5-10% above normal. However, 72% 
are in the “normal” or “below nor- 
mal” groups—pretty close to the 82% 
in this group at this time last year 
when retail and wholesale stocks 
were considered low. 


Sales Promotion 


7. Is there any one outstanding 
step you plan to take to boost your 
sales in 1954? If so, please name it. 


Following, in order of frequency 
of mention, are the principal items 
cited: 


a. Larger sales force. 

b. More advertising. 

c. More aggressive selling. 

d. More alert selection of styles. 
e. Fewer lines. 

f. Add lines, items. 


g. Buy from fewer sources, thus 
better inventory control. 


h. Improve all customer services. 

i. Stronger, more frequent promo- 
tions. 

j. Add new products, diversify 
items. 


Buying Plans 


8. Do you plan to make any im- 
portant changes in buying plans for 
1954? If so, what is the most im- 
portant change you plan? 


a. Buying closer to season. 


b. More caution on commitments. 


but 


c. Buy in smaller amounts 
more frequently. 


d. Faster and earlier deliveries. 


e. Buy as we sell—not for inven- 
tory. 

f. Place buying in 
younger men. 


hands _ of 


g. Give better values. 
h. Expand lines, items. 


i. Reduce number of buying 
sources but buy more from each. 
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SHOE CHAINS 


(Concluded from Page 38) 


will be no corresponding letdown in 
most costs. Costs, they feel, will either 
hold pat or rise 3-5%. 


Profits 


5. For the year ahead do you fore- 
see your net profits as higher, lower 
or about the same as 1953? 

Higher, 25%; lower, 29%; no 
change, 46%. 


A very interesting change here as 
compared with last year, when only 
14% expected higher profits (as 
against 25% this year), and 33% ex- 
pected a profits drop (as compared 
with only 29% this year). The in- 
teresting point is that this group ex- 
pects higher costs and lower sales 
volume, yet higher profits. Reason 
as explained by some: mild easing of 
taxes will help, plus selection of more 
profitable lines or items to sell, thus 
giving better profit on lower or same 
volume. 


Inventories 


6. As of right now, would you say 
that your inventories are about nor- 
mal, below normal, or above normal? 


Normal, 47%; below 
11%; above normal, 42%. 


The high 42% figure of those 
voting “above normal” is not as 
strong as it appears, for most of 
this group cited their inventories as 
being only 5-8% above normal. As 
a whole, this group may be consid- 
ered as having inventories pretty well 
shaved to normal levels at present. 


normal, 


Sales Promotion 


7. Is there any one outstanding 
step you plan to take to boost your 
sales in 1954? If so, please name it. 


Following, in order of frequency 
of mention, are the principal items 
cited: 


Increased advertising. 


More attention to sales person- 
nel for more effective selling. 


More concentration on individ- 
ual items. 


. Concentration on lower-priced 
items for better turnover. 


Consolidation of lines and 


brands. 
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f. Elimination of slow lines. items. 


Oo 
oO. 


More careful selection of styles. 
Better values. 
More contests with prizes, espe- 
cially in kids’ lines. 

Buying Plans 


Do you plan to make any im- 


portant changes in buying plans for 
1954? If so, what is the most im- 
portant change you plan? 


a. 


Buy shorter range, closer to 


season, 


Concentrate on fewer items. 
Demand earlier deliveries. 
Higher markups. 

Buy less but order more fre- 
quently. 

items, 


Buy more individual 


fewer lines. 


g. Try to operate with lower in- 


ventory. 


. -Merchandise men’s and juvenile 


women’s novel- 
than like men’s 


novelties like 
ties, rather 
staples. 

Sell fashion as the big item. 
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DEPARTMENT STORES 
(Concluded from Page 39) 


year when the economy is tempering 
a bit. However, the changes, upward 
or downward, in costs is expected to 
stay within a 2-5% range. 


Profits 


5. For the year ahead do you fore- 
see your net profits as higher, lower 
or about the same as 1953? 


Higher, 13%; lower, 41%; no 
change, 46%. 


The “lower” group sees a profits 
decline of 5-8%, while the “higher” 
group expects a 3-5% rise. The 46% 
voting no change thinks that tax 
reductions might help to offset any 
drop in volume and resultant profits. 


Inventories 


6. As of right now, would you say 
that your inventories are about 
normal, below normal, or above 
normal? 


Normal, 38%; below normal, 


17%; above normal, 45%. 
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Those citing “above normal” in- 
ventories say their stocks are 5-15% 


above. However, 55% stated their 
inventories as being normal to below 
normal. Altogether, it would appear 
that no inventory glut is evident with 
this group. 


Sales Promotion 


7. Is there any one outstanding 
step you plan to take to boost your 
sales in 1954? If so, please name it. 


Following, in order or frequency 
of mention, are the principal items 
cited. 


. More aggressive selling. 


. Stronger promotions of single 
items. 


. More varied promotions. 

. Improved displays. 

. Effort to increase turnover. 
. Increased advertising. 


. Merchandising on price-promo- 
tion basis. 


. Grading up. 


i. Concentration on TV promotion 
locally. 


j. More planned and frequent pro- 
motions, 


. Pushing the “quality” story. 


Buying Plans 


8. Do you plan to make any im- 
portant changes in buying plans for 
1954? If so, what is the most im- 
portant change you plan? 


. Reduce size of initial orders— 
reorder more frequently. 


. Eliminate overlapping lines. 


. Buy by individual items rather 
than by lines. 


. Discontinue all slow - moving 
lines and sizes. 


. Buy closer to actual selling 
period. 


. Buy fewer patterns but increase 
colors, sizes and heel heights on 
best-selling types. 


g-. Hold stocks to minimum. 


. Keep inventory “alive” for best 
turnover rate. 
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HIDES AND SKINS 


(Concluded from Page 40) 


and 15% said no change. During the 
course of the year, prices declined 
— demonstrating that the majority 
(56%) proved correct. The group 
thinks the 
about 


voting “lower” price 
decline will 10%, 
while the “higher” group expects a 


5-15% rise. 


average 


Rawstock Supply 


4. How do you foresee the raw- 
stock supply, both domestic and 
foreign, for 1954—higher, lower or 
about the same as 1953? 


Domestic: 32% say higher; 26% 
say lower; 42° no change. 


Foreign: 37% say higher, 26% 


say lower; 37% say no change. 


Therefore, the outlook vote fer 
both domestic and foreign rawstock 
supply are very similar. The changes 
expected by both “higher” and 
“lower” groups amount to 5-15%. 


Costs 


5. How do you see your costs for 
1954 — higher, lower or about the 
same as 1953? 


Higher, 42%; lower, 16%; no 
change, 42%. 


There is less belief among this 
group than among others in the in- 
dustry, that costs may tend to be 
shaved a bit next year. The 42% 
voting “higher” believe the rise will 
be 5-8%. However, last year 56% 
voted “higher” as against only 42% 
this year, and none expected lower 
costs last year, as compared with 
16% who think so this year. 


Profits 


6. For the year ahead, do you 
foresee your net profits as higher, 
lower or about the same as 1953? 


Higher, 10%; lower, 32%: no 
change, 58%. 

Quite a shift from the poll among 
this group last year, 33% 
expected higher profits as against 


when 
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only 10% this year: when 55% 
looked for lower profits as compared 
with only 32% this year. Chief hope 
for a better net this year is the mod- 
erate aid expected from tax reduc- 


tions. 


Exports 


7. What is your opinion on the 
outlook for hide and skin exports for 
1954—do you think they will be 
higher, lower or about the same as 
1953? 


Higher, 17%; 


change, 52%. 


lower, 31%: no 


The “higher” group expects a 5% 
rise, while the “lower” group thinks 
a 10-30% fall is in the cards. Some 
of the reasons cited for the changes, 
up or down, are as follows: 


Increased foreign tanning opera- 
tions will result in greater demand 
for U. S. hides. 


Continued large domestic supply 
at prices below world levels will 
motivate foreign buying. 


However, for the opposite versions: 
there will be decreasing availability 
of U. S. dollars in foreign hands to 
buy our hides. 











TANNERS REPORT SAVINGS 
UP TO THREE DAYS 





_ Skins soaked only 24 hours in 

' water at 65° to 70°F., con- 
~ taining 0.7% Hooker Sodium 
_ Tetrasulfide, are sufficiently 
softened for drumming. 


- Even flint dried steer hides 

are frequently ready to pro- 

cess after only 48 hours in the 
same strength solution. 


A 24-hour soak for green salted 
hides and skins, in 0.3% 
Hooker Sodium Tetrasulfide 
solution, gives cleaner hides, 
more uniform tannin distri- 
bution, a higher leather yield. 


HOOKER 


ELECTROCHEMICAL 


COMPANY 





OOKER BULLETIN 505 tells 
how tanners are cutting 
soaking time in half by using 
Hooker Sodium Tetrasulfide 
solution. It describes uses 
and advantages of this time- 
saving and money-saving 
new chemical. A request on 
your company letterhead 
will bring you a copy. 


The Hooker technical staff, 
constantly at work on pro- 
cessing needs of the leather 
industry, is always on call 
for help in solving your par- 
ticular problems. 


1 UNION ST., NIAGARA FALLS, N. Y. 


NEW YORK, N. Y. © CHICAGO, ILL. 
LOS ANGELES, CALIF. © TACOMA, WASH. 
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TANNING MATERIALS 
(Concluded from Page 42) 


ever, only 5% saw lower sales, as 
against 19% this year, and 53% 
expected no change, as compared 
with 38% this year. As a whole, how- 
ever, this supply group feels fairly 
confident for the year ahead. 


Prices 


3. How do you see your prices 
for 1954 — higher, lower or about 
the same as 1953? 





Higher, 17%; lower, 16%; no 
change, 67%. 


Peculiarly, this year’s vote on this 
question was very close to that of 
last year, despite marked changes in 
economic conditions and general feel- 
ing in the industry. For instance, last 
year 18% expected: higher prices as 
against 17% this year; 64% saw no 
change in prices, as compared with 
67% this year. Most of the current 
feeling: prices are just about at rock 
bottom so it looks like a standstill 
for a long while. 
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ASSURE YOU OF QUALITY 


BLACIITAWK TANERS, 


2171 S. FIRST ST. MILWAUKEE 7, WIS. 


W. A. HOLCOMB, Cincinnati, Ohio . . . D. C. KENNEDY CO., St. Louis, Mo. . . 
A. J. & J. R. COOK CO., San Francisco and Los Angeles . . . 
Nashville, Tenn. . . . TANDY SALES CO., Albuquerque and Fort Worth. 


H. H. BEAVEN CO., 
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Costs 


4. How do you see your costs 
for the year ahead—higher, lower 
or about the same as 1953? 

Higher, 54%; lower, 25%; no 
change, 21%. 


This is one of the few groups 
within the industry with such a high 
percentage expecting increased costs. 
They see an approximate 5% boost 
in over-all The one-fourth 
expecting lower costs believe that the 


costs. 


fall will be 5-7%. 


Profits 


5. For 1954, do you foresee your 
net profits as higher, lower or about 
the same as 1953? 

Higher, 14%; lower, 36%; no 
change, 50%. 


These opinions showed only mild 
variations with the vote of this group 
last year. With most of the industry 
groups there were sharp differences 
in the opinions of last year and this 
year. But with the tanning materials 
and supplies group, curiously, few 
such sharp distinctions were evident. 


Sales Promotion 


6. In your own company’s sales 
promotion plans for 1954, what is 
the one outstanding step scheduled 
for your program? 


The principal answers, in order of 
their frequency of mention, were as 
follows: 

a. Introduction of new products. 


b. Increased advertising and pro- 
motion. 


c. Harder selling. 

d. Improve customer services. 
Diversification of products. 
Increase technical selling force. 


Intensification of research. 


- om m oO 


. Improve selling techniques. 


_—- 
. 


Improve quality of products. 


j. Closer, more frequent customer 
contacts. 
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SHOE MATERIALS 


(Concluded from Page 44) 


A very interesting comparison with 
last year shows up. Despite a great 
difference in the general economic 
atmosphere presently and a year ago, 
this group in both years has voted 
almost identically. For example, 11% 
expect higher prices, as compared 
with 15% who voted this way last 
year; 31% see lower prices, as 
against 28% last year; and 58% see 
no change, whereas last year the 
figure was 57%. 


Costs 


4. How do you see your costs for 
the year ahead — higher, lower or 
about the same as 1953? 

Higher, 
change, 48%. 


33%; lower, 29%: no 


Here, distinct differences show up 
vote on this ques- 
last year expected 


against last year’s 
tion. Only 13% 
lower costs, as against 29% this year, 
whereas 59% last year thought costs 
would rise, as compared with only 
33% seeing it that way this year. 
There is a feeling that pressures will 
be brought to bear this year on all 
costs as a result of a tempered-down 
economy. 


Profits 


5. For 1954, do you foresee your 
net profits as higher, lower, or about 
the same as 1953? 

Higher, 


change, 35%. 


15%; lower, 50%; no 


Due to anticipated pressure on 
prices, the cut is expected to be taken 
out of profits among this group, thus 
reducing net. Last year, 41% of this 
group expected higher profits, as 
against only 15% this year; and 
25% expected lower profits, but this 
year 50% believe that way. 


Sales Promotion 


6. In your own company’s sales 
promotion plans for 1954, what is 
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the one outstanding step scheduled 
for your program? 


In order of frequency of mention, 
here are the principal answers given: 


a. Increase advertising. 
More aggressive selling. 
Improved customer services. 


Expand sales force and terri- 


Diversify markets. 


f. Improve quality and design of 
all products. 


g. Increased use of selling aids. 


h. More planned sales and_pro- 


motion campaigns. 

i. Improve on present sales force. 

j- Install salesmen’s incentive pro- 
gram. 

k. Supplement regular lines with 
specialty products. 

|. Concentration on most profit- 
able items. 

m. Introduction of new products 


to counterbalance any sales drop in 
regular lines. 





ANCHOR BRAND SHOE TRIMMINGS 


The quick, simple solution to hundreds of tough 


trimming problems. . 
dependable... 


. always available, always 
Anchor Brand Shoe Trimmings. 


Backed by the knowledge and “know how” of over 

135 years experience, together with modern methods 
and equipment, North & Judd craftsmen stand 

ready to supply you with top quality items for every 
need. You'll find that the complete Anchor Brand 

line includes buckles in roller, non-roller, fixed 


roller and Western designs. . 
and rings.. 


. dees, loops, ornaments 
. and many other handsome, durable 
items, in every style and every size. 
Solve your procurement problem now... 


standardize 


with Anchor Brand Shoe Trimmings. Contact your 
jobber or write direct for full information. 

















LEO E O E E 


New York © Boston © faedduiie « e Atlanta © Buffalo © Detroit © > Chicago 
$t. Lovis © Dallas ® Los Angeles ® San Francisco 


LEATHER and SHOES 








BOOT AND SHOE WORKERS 
(Concluded from Page 45) 


Our aim is to give shoe workers a 
pension plan to supplement social 
security benefits and provide each 
and every one a minimum of $200 
per month when they reach retire- 
ment age. 

At a recent meeting of the union’s 
General Executive Board, a resolution 
was adopted unanimously calling for 
continued cooperation with the CIO 
United Shoe Workers of America. 
Through our combined efforts, we 
intend to assure every shoe worker 
not only good working conditions, 
wages and security but the opportun- 


ity to join a good union wherever 
he works. 

During 1952 and 1953, officers of 
the AFL and CIO shoe unions met 
several times to exchange ideas, estab- 
lish a common working agreement, 
and set up a plan of long-range co- 
operation for the future. We have 
agreed upon a non-raiding pact and, 
wherever possible, the use of a united 
front in dealing with management. 
This policy has proved itself beyond 
doubt in negotiations with two of the 
world’s largest — International and 
Brown. And it has proved invaluable 
in helping us set up a standard and 
precedent in negotiations throughout 
the shoe industry. 





turers. 


WINDRAM 


COMBINING —ELASTICIZING 
~ 


KO) SZ, 


ON A SAFARI AS IN SHOES 
GOOD BACKING PAYS OFF 


Natives with good strong backs are needed on a Safari—and 
quality backing is demanded by experienced shoe manufac- 


Through 85 years of successful experience, Windram has be- 
come noted for two important skills: KNOW-HOW and SERV- 
ICE. The right combination to solve your problems about new 
styles—new fabrics—special materials—and unusual weights. 


So bring your next backing problem to Windram to solve. 


CY BN 
Cr x 





3 Dorchester Street 





WINDRAM MANUFACTURING COMPANY 
Established 1867 


So. Boston, Mass. 








LEATHER and SHOES 


We of the AFL look for 1954 to 
prove a good one for the shoe indus- 
try. Short of the unexpected, the in- 
dustry should maintain its current 
annual production pace of approxi- 
mately 500 million pairs. This should 
enable most shoe workers to work on 
the average of a 40-hour week. Some 
day we hope to find a way to smooth 
out the ups and downs of seasonal 
employment in the industry. 





THE BROTHERHOOD 

(Concluded from Page 45) 
1953, and the other June 30, 1954. 
Also, this twenty-month contract calls 
for 10 paid holidays and two weeks’ 
paid vacations, covering two vaca- 
tion periods for the years 1953 and 
1954. 

The Brotherhood is not giving too 
much thought at the present time to 
pension plans. Although, if they are 
in sight in the near future for the shoe 
industry, we certainly will plan on 
pensions for our members. We do 
favor some sort of a pension plan. 

I feel it is the duty of management 
and labor to help obtain the higher 
wages and much better working 
conditions for the shoe workers to 
help keep them in the shoe industry. 





UNITED SHOE WORKERS 
(Concluded from Page 45) 
negotiated before the turn of the 

ear. 

United Shoe Workers expects to 
secure in 1954 a union shop in the 
smaller independent shoe manufac- 
turers’ plants. This, we feel, is also 
inevitable inasmuch as approximately 
95 percent of our membership is cur- 
rently covered by a union shop. 
This, too, is only a matter of time. 

Perhaps the most important phase 
of our 1954 program will be devoted 
to organizing the various unorgan- 
ized shoe manufacturing territories. 
A good part of our drive in this direc- 
tion will be intensified and concen- 
trated in the Pennsylvania area. De- 
spite its growing importance in the 
shoe manufacturing field—Pennsyl- 
vania is producing annually some- 
thing over 50 million pairs of shoes 
—shoe workers in that area have not 
had the representation they should 
have. We hope to correct this situation 
in 1954. : 

One of the better features of 1953 
has been the steady improvement of 
our relations with the AFL Boot and 
Shoe Workers Union. President John 
J. Mara and his staff have proved 
most cooperative in reaching an 
agreement on most points and the 
prospects are bright for even better- 
ing this relationship in 1954. 
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REVIEW OF 1953 
(Concluded from Page 46) 


The abundant cattle kill (October, 
for instance, set a new all-time rec- 
ord) provided an enormous supply 
of hides quite sufficient to take care 
of all domestic demand. But it also 
fostered an increase in buying of 
U. S. hides by foreign sources, Japan 
in particular. The high supply re- 
sulted in prices below world levels. 
This inspired foreign buyers to come 
into the U. S. market for our hides. 
Supplied with U. S. loan or gift dol- 
lars, they bought heavily. In fact, 
it was rumored throughout the trade 
that some of our hides were being 
re-shipped to Russia and Soviet satel. 
lite countries. This rumor was found 
to be untrue, as Japan was utilizing 
the hides for its own heavy needs. 


A Good Year 


In terms of net profits, most com- 
panies in the industry enjoyed good 
years. Speculation was at a mini- 
mum, due in large part to the sta- 
bility of prices and the abundant 
supply of goods and raw materials. 
Thus, with costs at reasonable levels 
along with prices, and with volume 
of sales fairly high, there was mar- 
gin to allow for a reasonable profit 
for most firms through the year. 

One of the industry highlights 
during the year was the interest 
aroused in the “trend” of some of 
the large shoe manufacturers in buy- 
ing up smaller producers and retail 
chains. Out of all the furore came a 
national meeting of independent re- 
tailers in Chicago in October—the 
National Conference of Independent 
Shoe Retailers. This one-day confer- 
ence discussed the problems of the 
independents and suggested ways to 
combat the “trend.” 

No conclusions were reached at 
the meeting, but it served to arouse 
interest in this issue throughout the 
country. As a result, International 
Shoe Co. issued figures showing that 
only four percent of its production 
went to its own retail outlets, the re- 
mainder going to independents, thus 
supporting its claim that it was not 
in any concrete sense competing with 
independents. 

The National Shoe Manufacturers 
Assn. came up with figures shewing 
that only 12 percent of manufactur- 
ers’ production was for retail outle’s 
owned by producers. General Shoe 
Corp. announced that 17 percent of 
its total output went to its own 
stores, the remainder being sold to 
independents. 

But perhaps the “issue” that most 
occupied the shoe and leather indus- 
try, as it did all industries, was the 
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trend of the economy as a whole. The 
trend of talk regarding a leveling off 
of the economy (some called it a re- 
cession, others a readjustment, ete.) 
began in the last quarter of the year. 
What with shoe and leather produc- 
tion showing a fall, the talk became 
more intensified within the industry. 

There was no genuine fear of any 
serious decline for the year ahead. 
However, most businesses within the 
industry were gearing for ¢ tighter 
economy and the requirements to 
meet it successfully. 

There was one significant fact that 
shone in 1953: It was the first truly 
“normal” year since the end of World 
War II. First, there was a relatively 


good stability of almost all prices. 
Second, there were no shortages evi- 
dent anywhere. Third, there was 
neither glut nor dearth of inven- 
tories. Fourth, there was full recog- 
nition of hard selling—the return to 
the requirements of prewar to move 
goods. 

It was a year significant because 
there was neither inflationary boom 
nor recessed gloom. Consumers 
bought in normal amounts. Retailers 
stocked and sold normally, merchan- 
dised normally. The frenzy was gone. 
Instead, there was relative economic 
peace and confidence all along the 
line. It was a good year to do busi- 


ness. 
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SINCE 1861 . 
quantity production, Blanchard Bro. and 
Lane have been producing QUALITY 
leathers. 


Moving forward with progress, they 
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WHITMAN INNERSOLE CO., Whitman, Mass. 
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NEWS REVIEW 
(Continued from Page 48) 


MARCH 


@ Heavy traffic and active orders at the 
Fall 1953 Leather Show in New York 
pointed to a busy season ahead for both 
tanners and shoe manufacturers. Exhibi- 
tors and buyers at the Allied Shoe Prod- 
ucts Show also expressed high optimism. 


@ International Shoe Co. reported its 
sales of spring shoes through Feb. 15 were 
running fully 22 percent ahead of the cor- 
responding 1951-1952 period. 


@ Active shoe sales in 1953 for General 
Shoe Corp. of Nashville, Tenn., were fore- 
cast by chairman Maxey Jarman. Gen- 
eral reported a record $104 million sales 
volume for fiscal 1952, attributed much of 
this to its acquisition of new manufactur- 
ing facilities and retail outlets. 


@ Members of the livestock industry from 
cattle rancher to packer advised Congress 
to forget about standby controls, blam- 
ing much of the industry’s current troubles 
on hangovers from the days of price con- 
trols, 


@ The New England Shoe and Leather 
Association reported that total shoe pro- 
duction in Massachusetts, Maine and New 
Hampshire during 1952 equaled 169,517,- 
000 pairs or approximately one-third of 
the nation’s total output. 


@ United Shoe Machinery Corp. an- 
nounced it would appeal to the U. S. Su- 
preme Court Federal Judge Charles E. Wy- 
zanski, Jr.’s ruling that the company had 
violated the Sherman anti-trust act by 
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monopolizing parts of the shoe machinery 
industry. 

® Completion of purchase of Florsheim 
Shoe Co., Chicago, was announced by In- 
ternational Shoe Co, Edgar E. Rand, presi- 
dent, re-emphasized the fact that Florsheim 
operations would continue on an “inde- 
pendent” basis. 

@ David S. Cohen of N. Cohen & Sons 
Shoe Co., and Frank Mazza of Robern 
Shoe Co., were elected chairman and presi- 
dent respectively of the New York Shoe 
Manufacturers Board of Trade. 

@ Footwear production in Jan. was re- 
ported at 45,268,000 pairs, an increase of 
eight percent over Jan. 1952’s 42,033,000 
pairage. 

@ The Tanners’ Council said shoe pro- 
duction for the first quarter of 1953 would 
reach some 136,768,000 pairs, largest sin- 
gle quarter volume of record. 

@ Exports of hides and skins from the 
United States are proceeding at a record 
rate for recent years, the Office of Inter- 
national Trade reported. 

@ Close to 5,000 shoe workers employed 
in Brockton and area factories—members 
of the Brotherhood of Shoe and Allied 
Craftsmen—sought a 10 percent wage 
increase in 21] local plants. 


APRIL 


@ Regal Shoe Co. of Whitman, Mass., 
denied it would soon merge with another 
large shoe manufacturing firm. 


@ Hyman Stahl was elected president of 
the New England Shoe Foremen’s and Su- 
perintendents’ Association. 
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| We Take 
Great Pride — 
in the quality stand- 
ards we have set up 
to control the uni- 
acreage our prod- 
ucts. We are proud 
of our personnel, like 
Mr. Emil Carlson, pic- 
tured here, who are 


veterans of many 
years experience. 


May we take this op- 
portunity of extend- 
ing to all— 


The Seasons 
Greetings 
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@ Charging that International Fur and 
Leather Workers Union has defeated the 
purpose of the Taft-Hartley non-Commu- 
nist oath required of all union officers, a 
group of leading Mid-western tanners asked 
Congress to force members of the union’s 
policy board to sign the oath. 


@® Purchase of Monogram Footwear, 
Ine., of St. Louis, Mo., and Trenton, IIl., 
was announced by Brown Shoe Co. Mono- 
gram made casual footwear. 


@ The Census Bureau announced it would 
henceforth publish figures of military 
shoe production in the U. S. for the first 
time since outbreak of the war in Korea. 


@ Some 2,000 shoe workers employed in 
30 New York stitchdown shoe plants 
went on strike when management refused 
to grant their requests for a seven and one- 
half percent wage increase. 


@ Byron A. Gray, chairman of the board 
of International Shoe Co., was named for 
the Horatio Alger award given by the 
American Schools and Colleges Association 
to men who) exemplify “the American way 
of achieving success.” 


@ Results of the Advance Boston Shoe 
Show, which has earned a reputation as an 
accurate barometer of shoe business to 
come, indicated one of the most active fall 
sales seasons in year ahead. 


@ Shoe production in Feb. reached 
44,872,000 pairs, six percent above the 
42,518,000 pairs reported in Feb. 1952. 


@ A note of confidence nurtured by com- 
paratively active sales activity keynoted the 
Seventh Annual Fall Showing of the 
St. Louis Shoe Manufacturers Associa- 
tion. 


@ The hide and leather industry was 
warned it must either make an “all-out 
effort” to keep prices down or find itself 
losing more ground to synthetics. Jack 
Minnoch, executive director of the National 
Hide Association, gave the warning. 


@ Purchase of approximately 29 percent 
of its outstanding stock by General Shoe 
Corp. was reported by James F. White- 
head, Jr., president of Regal Shoe Co. 


@ Removal of trade barriers by the 
United States provided other countries took 
corresponding action to lower their own 
trade bars was endorsed by Edgar E. Rand, 
International Shoe Co. president. 


@ Compo Shoe Machinery Corp. an- 
nounced it would show the first group of 
its new Compo-Moenus line of major shoe 
machinery at the Factory Management Con- 
ference in Cincinnati. 


MAY 


@ New increases in the nation’s hide and 
skin markets coupled with subsequent rises 
in leather prices brought shoe manufactur- 
ers face to face with a pricing problem 
they had been avoiding. A wave of price 
advances was expected at the Popular 
Price Shoe Show slated for New York 
May 3-7. 


@ Price increases forced on shoe manu- 
facturers by rising costs slowed sales ac- 
tivity at the Popular Price Shoe Show. 
It was felt, however, that the increases 
would have little effect upon fall sales 
activity. 

@® David W. Herrmann, vice president 
and director of Melville Shoe Corp., was 
elected president of the National Associa- 
tion of Shoe Chain Stores. He succeeded 


Frank J. Schell of Sears, Roebuck. 
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@ J. Franklin McElwain, chairman of 
the board of Melville Shoe Corp. and J. F. 
McElwain Co., was awarded the fifth an- 
nual T. Kenyon Holly Memorial. Plaque at 
the 21st banquet of The 210 Associates at 
the Waldorf-Astoria in New York City. 
® Brockton shoe workers were given a 
five percent wage increase after a strike of 
short duration. The area had been threat- 
ened by a serious shutdown. 

® Brown Shoe Co. announced purchase 
of capital stock and assets of O'Donnell 
Shoe Corp. of Humboldt, Tenn. 


@ General Shoe Corp. announced it was 
entering the shoe and leather chemicals 
business. The new General subsidiary was 
named S & F Chemical Co., Inc. 


@ Shoe production in March was set at 
48,723,000 pairs by the Census Bureau. 
This was an increase of 11 percent over 
the 44,872,000 pairs of Feb. 1952. 

@ The Senate Banking Committee re- 
vealed it was planning a full-scale study of 
export controls on hides and _ skins. 
Cause of the investigation was the record 
rate of rawstock exports from this country. 


@ A 1953 shoe production of 495 to 
500 million pairs was forecast by Julius G. 
Schnitzer, chief of the National Production 
Authority’s leather division. 


@ A top Government agency official said 
Soviet Russia’s stockpiling of hides, 
leather and leather shoes could well indi- 
cate plans for war on the United States. 


@ Rumors that Brown Shoe Co. of St. 
Louis had negotiated purchase of Regal 
Shoe Co. were denied by Clark Gamble, 
president of Brown. Gamble admitted that 
officials of both companies had met re- 
cently. James F. Whitehead, Jr., later told 
LEATHER AND SHOES that the transaction 
was virtually completed. 


@ Industry problems of the moment 
highlighted a joint meeting in New York of 
the National Hide Association and the Na- 
tional Association of Importers and Ex- 
porters of Hides and Skins. 


@ Brown Shoe Co., world’s No. 2 shoe 
manufacturer, began celebration of its Dia- 
mond Jubilee with a series of company- 
sponsored conferences and meetings. 


JUNE 


@ Close to 1200 leading scientists and 
leather chemists assembled from a dozen 
countries launched the 50th anniversary 
meeting of the American Leather Chem- 
ists Association held in Cincinnati. Over 
90 technical papers were presented at the 
four-day meeting. 


@ Fred J. Weber, head of Weber Shoe 
Co., was elected president of the St. Louis 
Shoe Manufacturers’ Association. He 
succeeded Ted F. Schroth, general man- 
ager of Brown Shoe Co.’s Westport Divi- 
sion. 


@ The New England Shoe and Leather 
Association made a personal plea to Mas- 
sachusetts Governor Christian A. Herter 
asking that a proposed route of the Boston 
Central Artery through the city’s leather 
and shoe district be abandoned. 


@® Threat of a strike in some 45 Massa- 
chusetts tanneries spurred last minute ne- 
gotiations between representatives of the 
Massachusetts Leather Manufacturers’ As- 
sociation and Locals 20, 21, and 22 of In- 
ternational Fur and Leather Workers’ 
Union. Biggest stumbling block was the 
union’s insistence upon a pension plan for 
all its members. 
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® The shoe industry’s battle to keep par- 
cel post rates at current levels met with 
failure as the Interstate Commerce Com- 
mission authorized a 36 percent increase in 
zone charges. The new rate schedule was 
expected to add thousands of dollars to 
the mailing costs of the nation’s mail order 
shoe firms. 


@ Members of the hide and leather indus- 
try were urged by Merle A. Delph to assure 
consumers of good quality hides at reason- 
able prices. Delph was principal speaker 
at the Ninth Annual Meeting of the Na- 
tional Hide Association at the Hotel 
Shamrock in Houston, Texas. Nick Beu- 
cher, Jr., of Packinghouse By-Products Co., 
Chicago, was elected president of the NHA. 


@ Production of footwear in April 
totaled 44,968,000 pairs, four percent above 
the 43,082,000 pairs produced in April 
1952, the Census Bureau reported. This 
marked the fourth consecutive month in 
1953 that production ran ahead of the 1952 
period. 

@ Massachusetts tanners managed to 
avert a strike at the usual last minute 
when they reached agreement on a new 
contract with International Fur and 
Leather Workers’ Union. The contract pro- 
vided for a general wage increase of six 
and one-half cents per hour and additional 
medical benefits. 


@ Sales of International Shoe Co. for 
the six months fiscal period ended May 31 
showed a 9.1 percent increase over the cor- 
responding 1952 period. 

@ The Secotan Process, hailed by many 
as a revolutionary four-minute tanning 
method, was reported making “better than 
expected” progress in pilot plant operations 
at Eagle-Ottawa Leather Co. Inventor 
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Alexis E. Ushakoff said improvement in 
equipment and operations might make the 
process even faster than first expected. 


@® World horse numbers at the begin- 
ning of 1953 were estimated by the U. S. 
Department of Agriculture at some 75 mil- 
lion head, a decline of nearly one million 
head from 1952 and 1.2 million from the 
postwar peak of 76.4 million. 


@ The Department of Agriculture pre- 
dicted that cattle kill in 1953 would 
reach 22 million head and by 1956 would 
be close to 25,300,000. 


JULY 


@ International Fur and Leather Workers’ 
Union joined the leather industry in peti- 
tioning Congress to keep up duties on fin- 
ished furs and leather goods while re- 
ducing them on raw hides and skins. 

® Worldwide production of leather 
footwear climbed to 1,278,707,000 pairs 
during calendar 1952, according to a new 
study by the Leather and Leather Products 
Division of the Commerce Department. 
Julius G. Schnitzer, director of the divi- 
sion, said figures showed a rise of more 
than six percent over the past three years. 
@ Fileno DiNovelis, former secretary- 
treasurer of Joint Council 13, United Shoe 
Workers of America, CIO, was elected 
manager to succeed the late Isadore Rosen- 
berg. 

@ The Tanners’ Council estimated that 
military shoe procurement during the 
last half of 1953 and early 1954 might fall 
well below the 9-10 million pair annual 
pace required by current armed forces 
strength. However, it pointed out that 
first half procurement was also well below 
that figure. 
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@ The race by the nation’s top shoe 
producers to expand their coverage of the 
shoe market took on new significance as 
General Shoe Corp. announced opening of 
a new division for the manufacture of high 
grade men’s shoes. The new firm will be 
called Edward Haan Shoe Co. 

@ Wholesalers and suppliers of women’s 
and children’s footwear in the Philadel- 
phia area announced formation of a new 
cooperative organization to be known as 
the Philadelphia Shoe Associates. The 
group was formed to promote “closer co- 
operation” in the local market while help- 
ing advise retailers. 


@ U.S. hide and skin exports to Japan 
continued high in the second quarter 1953, 
the Office of International Trade reported. 
The domestic industry wondered if many 
of these hides were being re-exported to 
Red China, a stone’s throw across the 
water. Government sources refused to 
comment. 


@ Production of footwear during May 
totaled 41,858,000 pairs, one percent above 
the 41,436,000 pairs reported in May 1952. 
The cycle was still up. 

@ Per capita consumption of leather 
shoes in Europe has declined from .87 
annual in 1949 to .72 pairs in 1952, accord- 
ing to Julius G. Schnitzer, director of the 
National Production Authority’s leather di- 
vision. European leather shoe consump- 
tion in 1952 was estimated at 490 million 
pairs. 

@ Leather industry profits for the first 
quarter 1953 were three percent above the 
last quarter 1952. | However, profits after 
taxes were six percent below the 1952 
period. 

@ Use of leather soling hit a new all- 
time low when the Census Bureau reported 
only 39 percent of all shoes made during 
June contained leather soles. Chief reason 
advanced for the decline was production 
of summer-type footwear. 


@ Four of the major shoe chains showed 
an average dollar sales gain of 3.8 percent 
for the first six months of 1953. Unit pair- 
age sales were also up. 


AUGUST 


@ The House-Senate Conference Commit- 
tee on Armed Services funds agreed to kill 
off the Armed Services Textile and Ap- 
parel Procurement Agency by Dec. 31, 
some 15 months after it was started. The 
recommendation was passed as a bill by 
Congress, returned shoe buying to the in- 
dividual services. 


@ The Department of Commerce reported 
that the American people spent $3.3 billion 
for footwear during 1952, a new record 
in shoe spending. 

@ Melville Shoe Sales Corp., one of the 
nation’s largest shoe chains, reported sales 
for the first six months of 1953 were 45 
percent above the corresponding period of 
1952. 

@ Sales and profits of six of the na- 
tion’s largest shoe manufacturers during 
the first half of their 1953 fiscal year 
showed an average gain of 12 percent over 
the corresponding period of 1952. Largest 
sales gain—19.05 percent—was reported by 
International Shoe Co. 


@ Merger between General Shoe Corp. 
and Berland Shoe Stores, Inc., Midwest 
and Southwest operator of 95 retail shoe 
outlets, was reported imminent. I. M. Kay, 
Berland president, said the company would 
continue to operate as “a separate unit.” 
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® International Shoe Co. announced it 
was closing its St. Charles, Mo., plant 
about mid-Sept. The closing, blamed upon 
excessive production costs due to a high 
rate of labor turnover, would idle about 
600 shoe workers. 


@® Higher award prices in negotiation 
of military and government shoe contracts 
will be paid smaller shoe manufacturers, 
according to a new policy announced by 
the Department of Defense. 


® Reclassification of all packer hides 
whether from big packer or small packer 
plants to a single standard was proposed 
to the Tanners’ Council by Paul Simons, 
president of Simons Hide & Skin Corp. of 
Boston. Simons’ plan was aimed at improv- 
ing take-off, cure and delivery of hides and 
skins to brokers and tanners. 


@ United Last Co. of Boston announced 
sales of its Empire Branch plant in Roch- 
ester, N. Y., to R. T. French Co., mustard 
manufacturer. 


@® More than 5,000 members of United 
Packinghouse Workers, CIO, voted to 
“disafhliate” from the union because it 
failed to prevent Communist infiltration 
within its ranks. 


@ Leather business over the last half 
1953 would turn out “normal,” according 
to tanners at the semi-annual Leather Show 
in New York. More specifically, tanners 
looked for a tapering off from the high level 
of output and sales of a year back. 


@ Colonial Tanning Co. announced it 
would discontinue its Calfskin Division on 
Dec. 1. 


@ Officials of Boot and Shoe Workers 
Union, AFL, and United Shoe Workers 
of America, CIO, reported they have pre- 
sented similar contract demands to Inter- 
national Shoe Co., where both unions are 
certified. Terms include a 15 percent wage 
increase and company-sponsored pension 
plan. 


® Directors of United States Leather 
Co., one-time leading sole leather tannery, 
voted a final liquidating distribution of 
$1.50 per share and one share of Keta Gas 
& Oil Corp. for each share outstanding. 


@ Geigy Co., Inc., and its president, Wil- 
liam F. Zipse, celebrated their 50th anni- 
versaries jointly. Zipse’s 50 years of serv- 
ice with the firm saw it grow into one of 
the country’s largest chemicals producers. 


®@ Total cattle and calf slaughter in the 
U. S. during 1953 will reach close to 35 
million head, highest slaughter on record, 
the Department of Agriculture reported. 
Calf slaughter alone was expected to reach 
approximately 231% million head. 

@ Joseph W. McGee of McGee-Kenyon, 
Inc., New York City, was elected president 
of the National Shoe Pattern Manufactur- 
ers Association. 


SEPTEMBER 


@ Ben Gold, controversial president of 
International Fur and Leather Workers’ 
Union, was indicted by a Federal Grand 
Jury on charges of filing a fictitious non- 
Communist affidavit with the National La- 
bor Relations Board. Gold faced a mnaxi- 
mum of five years imprisonment and $10,- 
000 fine on each of three counts if con- 
victed. 

@ Compo Shoe Machinery Corp. an- 
nounced its first group of Moenus shoe 
machines, designated as Compo Shoe Ma- 
chines, Model “M,” is being offered for 
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outright sale to shoe manufacturers. All 
machines were previously tested at Compo’s 
pilot plant in Lowell, Mass. 


@ Charles Meis Shoe Mfg. Co. of Leb- 
anon, O., maker of women’s shoes, an- 
nounced it was shutting its doors after 30 
years of operation in the same location. 


@ Cemented shoes, including slip-lasted 
types, accounted for 47.5 percent of all 
shoes produced in 1952, according to a 
survey by the U. S. Department of Com- 
merce. Breakdown of figures was made 
by the New England Shoe and Leather 
Association which designated welted shoes 
as the second largest group, accounting 
for 27.4 percent or 138 million pairs of the 
508,534,000 produced in 1952. 


@ Dollar sales of five leading retail 
shoe chains in the first half 1953 totaled 
almost $93 or more than three percent 
above the 1952 period. 


® Harriman & Son, pioneer North Wil- 
mington, Mass., tannery, was ordered shut 
down by the Massachusetts State Public 
Health Department, which charged that of- 
fensive odors from the tannery were a 
“public nuisance.” 


@ Beset by budget difficulties, the Depart- 
ment of Commerce proposed _ several 
changes be made in the Census Bureau’s 
monthly report on shoe production. 
An industry advisory board was named to 
study the problem. 


OCTOBER 


@ A. J. Bresnahan, chief of the Footwear 
and Rubber Unit of the Quartermaster 
General, predicted military footwear 
procurement would remain on its present 
curtailed level for about a year unless the 
U. S. is involved in an international situa- 
tion. Bresnahan was one of several speak- 
ers at the Leather and Footwear Seminar 
held during the National Quartermaster As- 
sociation’s National Convention in Balti- 
more, Md. 


@ Creation of a new Shoe and Allied 
Products Division of the Business and 
Defense Services Administration was an- 
nounced by Commerce Secretary Sinclair 
Weeks. Julius G. Schnitzer, veteran Gov- 
ernment official, was named to head the 
division. 

@ Closing of the Armed Services Tex- 
tile and Apparel Procurement Agency, 
originally set for Dec. 31, was moved up 
to Oct. 31. The individual services would 
take over their own procurement, starting 
Nov. 1 


® Footwear production in July totaled 
40,297,000 pairs, five percent above the 
38,520,000 pairs produced in July 1952, 
the Census Bureau reported. 


@ A new flex-tension machine designed 
to evaluate accurately the flex endurance 
of upper leathers within a relatively short 
testing time was announced by the Na- 
tional Bureau of Standards. 


® Cautious optimism and _ slow sales 
marked the Advance Boston Shoe Show, 
tipping off probable conditions for the sell- 
ing season ahead. Although price did not 
appear as a stumbling block, retailers 
showed a tendency to postpone their pur- 
chases as long as possible. 


®@ International Shoe Co. announced a 
corporate subsidiary would soon begin pro- 
duction of leather fibre shoe products, hith- 
erto produced only in Germany. Geo. 
Jenkins Co. of Bridgewater, Mass., was 
named as exclusive U. S. distributor of the 
new products. 
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@ Formation of a new Tanners’ Associ- 
ation of Canada combining an upper 
leather group with sole leather, sheepskin, 
glove and garment leather groups was an- 
nounced by Abbott Conway, newly-elected 
president of the Association. Walter Grif- 
fith was named executive vice president. 


@ General Shoe Corp. announced it had 
made arrangements to purchase at least 80 
percent of stock of The Berland Shoe 
Stores, Inc., St. Louis shoe chain. 


@ Spring shoe prices, particularly those 
of International Shoe Co., will remain at 
current levels, Edgar E. Rand, company 
president told 500 salesmen at a three-day 
sales meeting. Byron A. Gray, chairman, 
said that the first half 1954 would bring 
only a “normal adjustment.” 


@ Trial of Ben Gold, president of Inter- 
national Fur and Leather Workers’ Union, 
on charges of signing a false non-Commu- 
nist affidavit, was set for Jan. 18 in Wash- 
ington, D. C. 

@ Activity at the Canadian Shoe and 
Leather Fair in Montreal followed the 
cautious pattern set at the earlier Boston 
showing. 

@ A Middlesex Superior Court jury gave 
C. S. Harriman & Son, pioneer North 
Wilmington, Mass., tannery a year’s re- 
prieve in which to get rid of offensive odors 
resulting from its operations. The tannery 
remained shut down after losing the ma- 
jority of its orders. 


@ Massachusetts shoemen announced for- 
mation of the Greater North Shore Shoe 
Manufacturers’ Association to promote 
their interests in the area. First president 
is Arthur Rubin of Lyncraft Shoe Corp., 
Lynn. 

@ Brown Shoe Co. suspended operations 
at its Festus, Mo., shoe plant. Closing was 
attributed to “unfavorable operating con- 
ditions.” 

@ Footwear sales can be boosted to 535 
million pairs a year provided the industry 
succeeds in boosting per capita shoe sales 
from 3.1 to 3.3 pairs, Julius Schnitzer told 
the Tanners’ Council in Chicago. Schnitzer 
added it would take extra pair sales to only 
a very small portion of the total popula- 
tion to reach this goal. 


@ Erhard Beuttner, president of Pfister 
& Vogel Tanning Co., Milwaukee, was 
elected president of the Tanners’ Council. 


@ Mixed feelings over the future marked 
the Annual Fall Meeting of the Na- 
tional Hide Association in Chicago. Feel- 
ings concerning general business for 1954 
ran the gamut from deep pessimism to 
bright optimism. 


@ New officers of Canadian trade as- 
sociations were elected as follows: Roy 
A. Stewart of Barrye Tanning, Ltd., chair- 
man of the Shoe and Leather Council of 
Canada; Charles Robson of Robson 
Leather Co., president of the Tanners’ As- 
sociation of Canada; Maurice Corbeil of 
Tetrault Shoe, Ltd., president of the Shoe 
Manufacturers’ Association of Canada; 
John Braive of International Braid Co., 
first president of the new Shoe Industry 
Suppliers’ Association of Canada; and Jack 
L. Edmondson of Agnew-Surpass Shoe 
Stores, Ltd., president of the Canadian 
Shoe Retailers Association. 


NOVEMBER 


@ The nation’s largest shoe unions, 
CIO United Workers of America and AFL 
Boot and Shoe Workers’ Union, accepted a 
final compromise settlement offer at Inter- 
national Shoe Co. The new contract pro- 
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vided cost-of-living wage increases and sub- 
stantially-improved medical benefits along 
with a modified union shop and a third- 
week’s paid vacation. 


@ Purchase of controlling interest of Yo- 
cum Faust, Ltd., of London, Ont., in Can- 
ada was announced by Nopeo Chemical 
Co. of Harrison, N. J. 


@ Footwear production in Aug. totaled 
42,804,000 pairs, a decrease of eight per- 
cent below the 46,552,000 pairs produced 
in Aug. 1952. This marked the first month 
of 1953 in which shoe output fell below 
the 1952 pace. 


@ Possibilities and opportunities for in- 
dividual, independent shoe retailers, in 
relation to their competition, was held far 
greater than ever before by Maxey Jarman, 
chairman of General Shoe Corp. 


CIPO ic 


549 W. WASHINGTON BLVD. 


@ Net income of United Shoe Machin- 
ery Corp. for the quarter ended Aug. 31 
showed an increase of almost one-quarter 
million over the corresponding 1952 period. 
This was the company’s first “interim” 
financial report, 


® The Tanners’ Council estimated that 
shoe production for the first 11 
months of 1953 was almost exactly even 
with the 466 million pairs produced in the 
same 1952 period. However, a further de- 
cline in Dee. figures was expected to hold 
total 1953 output under 505 million pairs. 


@ The National Shoe Manufacturers As- 
sociation reported that the shoe industry 
has more than 70,000 retail outlets over 
the U. S. A third of these have a total 
annual income from all sources of $100,- 
or more. 


CHICAGO 6, ILL. 





ANIONIC 


NONIONIC 
FIBER’S Complete Line of Fatliquors will help you contro! 
your fat penetration and control your quality of leather. 


NEOSAPON CF 11 


The Powerful and Most Economical 


CATIONIC EMULSIFIER 
FIBER CHEMICAL CORPORATION 


CATIONIC 


MATAWAN, N. J. 








THE only suc- 

cessful press 

that prepares 

Sole Leather 

for drum Sole 

Leather tan- 

ning, extract- 

WRINGER ing and oiling. 

Also prepares both bark and chrome 

tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 


Olean, New York 

















TABER 
TANNERY 
PUMPS 


+ « have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffale 3, N. ¥. 














LEATHER and SHOES 


@ D. H. Kreider of W. L. Kreider & 
Sons, Palmyra, Pa., was elected president 
of the Central Pennsylvania Shoe and 
Leather Association. 


@ Independent shoe retailers accounted 
for 32 percent of the nation’s retail shoe 
sales in 1952, according to a survey pre- 
pared by the National Shoe Manufacturers 
Association. In that year, chain stores did 
only 20 percent or $600,000,000 of the total 
$3 billion worth of shoes sold at retail. 


@ Representatives of Brown Shoe Co. 
and the AFL Boot and Shoe Workers 
Union reached agreement on a new con- 
tract which contained provisions similar to 
contracts recently signed at International 
Shoe Co. 


@ Footwear production in Sept. totaled 
39,902,000 pairs, about 10 percent less than 
the 44,100,000 pairs preduced in Sept. 1952, 
according to the Census Bureau. 


@ The nation’s three leading tanners’ 
elubs — in Wisconsin, New England and 
the Delaware Valley — were urged to get 
together on a cooperative effort to help the 
tanning industry produce better leathers. 
Arthur W. Goetz, director of the Pratt 
Institute School of Leather and Tanning 
Technology, did the urging. 


DECEMBER 


@ Business at the Popular Price Shoe 
Show of America in New York took an 
unexpected turn for the better when man- 
ufacturers of higher-priced shoes reported 
a healthy volume at the show. Retailers 
seemed better inclined to order for spring 
and general consensus was that the coming 
season would prove as good as spring 1952. 


@ Massachusetts shoe manufacturers 
encountered their usual end-of-year labor 
situation when negotiations with United 
Shoe Workers of America on a new con- 
tract broke off after two meetings. The 
union asked for a seven and one-half per- 
cent wage increase, two additional paid 
holidays and other benefits. Both sides 
agreed to mediation. 


@ The Federal Reserve Bank got to- 
gether with the New England Shoe and 
Leather Association on a report indicating 
that New England, long noted for its lead- 
ership in women’s novelty and men’s high 
grade footwear, is turning to increased 
production of juvenile shoes. Local manu- 
facturers were reported to regard the juve- 
nile field as the opportunity market in the 
years ahead. 


@ Reports that General Shoe Corp. was 
negotiating with I. Miller and Sons, Inc., 
Long Island City producer of high style 
women’s shoes, and Fleisher Shoe Co., 
Manchester, N. H., maker of women’s dress 
and novelties, were neither confirmed nor 
denied by officials of all companies con- 
cerned. Meanwhile, General reported rec- 
ord sales for the fiscal year ended Oct. 31. 


@ The U. S. Supreme Court agreed to 
examine the anti-trust judgment against 
United Shoe Machinery Corp. 

@ Chicago Rawhide Mfg. Co. of Chi- 
cago marked its 75th year in business. 

@ George B. Hess, vice president of 
Hess’ Shoes, Baltimore, Md., was elected 
president of the National Shoe Institute. 


@ Officials of Brown Shoe Co. reached 
agreement with CIO United Shoe Workers 
of America on a new two-year contract. 
The new agreement supersedes one which 
would not ordinarily have expired until 
next spring. Terms are similar to that with 
the AFL. 
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(Continued from Page 50) 


slaughter figures reached record lev- 
els and domestic tanners were un- 
able to absorb weekly offerings, pack- 
ers turned to foreign buyers who 
reached out avidly for the biggest 
bargains ever offered in interna- 
tional raw stock circles. 

American hide prices were ex- 
tremely low compared with those of 


practically every other country in 
the world. Japan, Yugoslavia, Eng- 
land, France, Italy and a host of 
other countries snapped up the bar- 
gains and paid us with dollars we 
had so obligingly furnished for just 
such contingencies. The packer was 
happy and the tanner not at all un- 
happy. 

Stability is an altar at which all 
businessmen worship from time to 


time and this strong export market 
for our bumper crop of hides repre- 
sented genuine stability. Visions of 
five cent hides that had appeared to 
some more pessimistic observers 
faded quickly. Fifteen cents was as 
low as even record-breaking slaugh- 
ter could drive the market for light 
cows, 

There was some talk that hides 
bought by Japan and Yugoslavia 

(Concluded on Page 98) 
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LIGHT 
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Months 
January 
February 
March 
April 

May 

June 
July 
August 
September 
October 
November 
Dec. 8 


GOATSKINS 
INDIA & 
PAKISTAN (dz.) 
Amritsars (1200 lbs.) 
MOCHAS 
Berberahs (dz.) 
Battis (dz.) .. 
Batti Type (dz.) 
AFRICANS ; 
Nigerians (lb.) .96 
Mombasas (dz.) 10.00 
LATIN AMERICANS 
Barquisimetos (lb.) .. 
Haitians (Ib.) 
Brazils (Pernam- 
bucos) (Ib.) f.o.b. 75 70 
Paytas (lb.) 42 43 


PICKLED SKINS 
N.Y.C. Lambs (dz.) 
New Zeal’d Sheep (dz.) 
North Island 
South Island 
No. Isl’d Lambs (dz.) 
So. Isl’d Lambs (dz.) 


DRY SHEEPSKINS 
Brazil Cabrettas (fob) 
REPTILES 
Madras bark tanned 
whips, 4” up, avg. 
41”, 70/30 select. 
Wet salted Agra back 
cut liz’ds, 9” up, avg. 
10”, 80/20 selection 
Brazil back cut 
tejus (fob) 76 81 
DEERSKINS 
Brazil ‘jacks’ (fob) .... 
PIGSKINS 
Manaos greys (fob) 
Para greys (fob) 


$8.50 $8.50 

9.25 
12.50 
10.50 


9.25 
12.00 
10.00 


1.00 
9.75 


43% 43 


$14.25 $13.00 
128 sh. 135 sh. 
Nominal 105 sh. 
85 sh. 85 sh. 
85 sh. 87 sh. 


6442 .66 


$2.00 
1.75 


$2.00 
1.75 
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$ .4214$ .4212$ .44 


$12.00 $11.00 $11.50 $11.75 $11.50 


BRANDED 
STEERS 


May July 


June 


$9.00 $9.00 $8.25 $8.50 $8.50 


9.00 
12.00 
10.00 


9.50 
12.50 
10.50 


9.75 
12.50 
10.50 


9.00 
12.25 
10.25 


8.75 
12.00 
10.50 


1.04 
10.50 


1.02 
10.00 


1.05 
10.75 


1.06 
10.25 


1.06 
10.75 


$ .47 $ .47%4 
46 45 


$ .46 $ .46 
44 46 46 


74 74 71 74 731% 
43 44 44 4414 44 


$12.50 $13.50 $15.50 $17.50 $17.50 


122 sh. 126 sh, Nominal 
105 sh. 
105 sh. 
100 sh. 


122 sh. 
110 sh. 
96 sh. 
87 sh. 


105 sh, Nominal 
105 sh, 110 sh. 


$10.75 $10.75 


+53 $ .52 $ .52 


.28 27% .27% 28% 


-80 71 72 .70 
50 +53 54 58 


1.95 
1.55 


$1.90 
1.65 


$1.85 
1.60 


$1.90 
1.55 
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COLORADO 
STEERS 


$8.25 
8.75 
11.50 
9.50 


1.03 
10.00 9.50 


$ .46 


$17.50 
Nominal Nominal 
110 sh. 12314 sh. Nominal Nominal 


Nominal Nominal 
Nominal Nominal 


$11.00 


Nominal Nominal 


$1.90 
1.55 


HIDE AND SKIN PRICES: 1953 


BRANDED 
NATIVE 
VACKER 
CALFSKINS 
PACKER 
KIPSKINS 
TRIMMED 
NORTHERN 
HORSEHIDES 


Aug. 


$8.00 


8.00 
11.00 
9.50 


1.04 
9.00 


$ .44 $ .40 
45 44 43 43 


73 72% 74 78 
44 444, 44 


44" 


$17.00 $16.00 $13.50 $12.50 
Nominal 124sh. Nominal Nominal 
Nominal Nominal Nominal Nominal 
Nominal 92 sh. 81 sh. 77 sh. 


Nominal Nominal Nominal Nominal 


$11.50 $11.75 $12.00 $12.00 


-26 27 -27 .26 


Nominal .65 


55 52 032 51 


$1.70 
1.40 


$1.85 
1.50 


$1.80 
1.45 








MARKET REVIEW 
(Concluded from Page 97) 
might be finding their eventual way 
across forbidden boundaries and be- 
hind the iron curtains of China and 
Russia. Such talk was dispelled when 
Japanese and Yugoslav trade lead- 
ers pointed to their growing leather 
industry and the drop in imports 
from Argentina. Apparently every- 

body was happy but Argentine. 
Leather prices, always sensitively 


attuned to raw skin variations, 
started the year only a few cents 
above late year levels. Between 
times prices jogged up and down 
within unusually narrow extremes. 
Hand-to-mouth buying kept inven- 
tories at sane levels, did its part to 
forestall sharp dips and rises. 

One near fatality in leather was 
the long popular suede which, for 
twenty-five years, had maintained its 
position of leadership in the fall run. 











Rawhide 


1905 Shenandoah Ave. 








FOR RUGGED 
BOOTS and SHOES 


CALIFORNIA TANNING CO. 





Faces 


St. Louis 4, Mo. 





























| AND CALFSKINS ° 





Paha a 


LININGS .. . Side leather and calf linings. = 


5 LINING LEATHERS ° Domestic and imported to fit shoe manu- : 


facturer's individual needs. 


TOOLING LEATHER .. . Calf, ki % 
© sides for leathercraft work. slag. 


e : 
WEBB LEATHER CO., we. stasis 











528-38 Park Avenue * Brooklyn 5, N.Y. © Ulster 5-2451-2557 


Tanners 
and 
Finishers 
ee 
pe tN NS 
GOATS @ SPLITS 


——e 


also 
CONTRACT 
TANNING 
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1953, very unkind to light weight 
velvety suede, smiled encouragingly 
at its rougher sister, the heavier 
type suitable for unlined shoes. 

The drop in popularity of suede 
opened the door for smooth leathers 
and both calf and sides enjoyed 
greater acceptance in fashion foot- 
wear. At the same time the huge 
quantity of splits that had heretofore 
ended as suede had to find other out- 
lets. The result was sharper competi- 
tion in the split lining field. 

In smooth leathers there was a 
steady trend toward aniline finishes, 
a trend that seems destined to grow. 

Sole leather, long reputed to be 
hanging on the ropes and with little 
chance of ever regaining its once 
proud position as the No. 1 bottom- 
ing material of the industry, slumped 
badly till 'the fall months when the 
low of 39% reached in June was 
changed to a heartening 43° in 
September. This still left 53°0 of all 
shoe bottoms safely in the arms of 
synthetics of various types. Tanners 
sagely announced that the tide had 
turned and predicted a rosy future. 


Centralization 


Perhaps the most talked of devel- 
opment of the year was the acceler- 
ated drive toward centralization. Big 
firms bought little firms and some 
not so little, dusted off their most 
attractive assets, and looked around 
for other properties. 

1953’s first issue of LEATHER AND 
SHOES announced the purchase of 
the Brezner Tanning Company by 
Allied Kid Company and December 
issues carried stories of General Shoe 
Company’s interest in I. Miller & 
Sons, and the Fleisher Shoe Com- 
pany. 

During the year International Shoe 
Company, the industry’s steady-paced 
giant, dug deep down in its ample 
jeans for a reported $21,000,000.00 
with which to buy that habitual profit- 
maker, the Florsheim Shoe Company. 
There was a battle of proxies over 
the destinies of the Regal Shoe Com- 
pany, Brown and General participat- 
ing and the final round not yet 
reached. Other deals were made and 
rumors of still other deals still per- 
vist. 

The bearing of such jousting on 
the market for shoes and component 
parts will most certainly be increas- 
ingly felt in the future. Control in 
the hands of a few of production and 
sales facilities is bound to make for 
a tighter market. Tanners and other 
suppliers know this, ponder and 
worry. 

END — 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





WANTED 


1—Standard Leather Mchy. Co. 
Belt Gang Cutter 
Model #32 
Must be in good condition 
Davis & Furber Machine Company 
North Andover, Mass. 





SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 


E-4 19 Pingry Place, Blizabeth 3, N. J. 
ELizabeth 3-7336 





Cash Buyers of All Grades of 
Animal Hair 


Horse and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair — Hog Hair 


KAISER-REISMANN CORP. 


230 Java St., Brooklyn 22, N. Y. 
Telephone: EVergreen 9-1032-3 


Blue Splits for Sale 


TRIMMED AND SORTED for weight and 
grade. Large quantities. Steady supply. Tell 
us what you are making and we will furnish 
a suitable selection. 


Address M-7, 
c/o Leather and Shoes, 
300 W. Adams S8t., 
Chicago 6, Ill. 





Fleshing Machine for Sale 


ONE 6 ft. Aulson hydraulic fleshing machine, 
complete with 220 volt, 60 cycle, 3 phase motor. 
Extra cylinder and rubber role. Excellent op- 
erating condition. Recent model. Address 
M-14, c/o Leather and Shoes, 300 W. Adams 
St., Chicago 6, Il. 


For Sale 


\% ton fork lift truck. 

Complete 300 masonite board pasting unit, 12’ 
x 5’ size, perfect condition. 

Complete singeing machine. 

5 table setting out machine. 

All above priced cheap for quick sale. Write 
Box No. 631, Peabody, Mass. 


Shoe Factory for Sale 


FULLY EQUIPPED soft sole infants’ shoe 
factory. Owners retiring. Can be purchased 
with small capital. Opportunity for progressive 
individual with sales background or ability. 
Address M-15, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Il. 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted"’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘Help 
Wanted”’ and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not tater than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no _ information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W: Adams St. Chicago 6 











Dealers and Manufacturers 
Crocodile Wet Salted 
Skins 


Stock ready for shipment, 12,000 inches, 
10 inches UP, average 15 inches, 90-120. 
Monthly production 5,000 inches. Make 
your offer to: CASA ZAPIRAIN, 772 
Santa Mesa Blv., Manila, P. I. 








Sheep Leather Buyers 


NEW ZEALAND TANNERS of light leathers 
seek buyers for all types of sheep leathers 
particularly skivers crust or finished Apply to 
G. L. BOWRON & COMPANY LIMITED 
P.O. Box 886 
Christchurch 
New Zealand 


Shoe Factory for Sale 


WOMEN’S CASUAL SHOES, middle of the 
road grade. Equipped to make about 1,000 
pairs a day, cement construction St. Louis 
area 

Address M-11, 

c/o Leather and Shoes, 
300 W. Adams §8t., 
Chicago 6, Til. 





Situations Wanted 





Asst. Superintendent 


ASSISTANT SUPERINTENDENT of tannery 
producing chrome retan insole type 1 and out- 
sole, novelty and lining leathers from bellies 
and shoulders, desires to make change 30 
years old, 8 years’ experience in production, 
supervision, and administration Interested in 
anything that offers future based on ability 
Address M-13, c/o Leather and Shoes, 300 W 
Adams St., Chicago 6, Ill 
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New Ad Manager for AMERICAN BILTRITE—Dec. 12—26 








The two volumes of LEATHER and SHOES pub- 
lished during 1953 are indexed in this issue for the 
convenience of those who wish to refer to news items, 
articles, photos, tables, etc., published during the 
year. 

For convenient use, this index is divided into several 
sections by major topics, and each news item or arti- 
cle is indexed in alphabetical order according to its 
main subject, which is indicated by capital letters. 

This index includes all headlined items which are 
classified under the following: 


For Abbreviations see page 125 


General News ..... 100 New Developments 
Labor News ....... 107 and New Ideas .. 116 
Foreign News ..... 108 P hotos and Illustra- 
Me 117 
Features and Special OS ae 120 
Pe cis 109. Shoe Designs and 
Bids and Awards. 110. cariey om cieteees ae 
peci ee 
Deaths “et ee etwev ees 112 Tables and Charts ; 123 
PON ais 115 L&S Markets. __.. 124 
NR se 116 L&S Regular Depts . 125 


The index does not include items without headlines 
such as News Quicks, Person to Person, Canadian 
Notes, etc. 








GENERAL NEWS 
A 


Merrill Stone Joins ACME LEATHER Co—Nov. 14—28 

Age No Barrier at ADAMS BROS.-—Nov. 14—34 

Trade Magazine ADVERTISING Rose 10% In '52—July 18—17 
ALLIED CHEMICAL To Build—Mar. 14—14 

ALLIED KID Buys Penacook Piant—Jan. 3—14 

ALLIED KID Workers in Agoos Will—Feb. 14—12 

ALLIED KID Shows Profit of Half Million—Aug. 1—14 

ALLIED KID Reports Sales, Profits Up—Aug. 22—19 

ALLIED KID Disappointed in First Quarter—Sept. 26—12 

ALLIED SHOE PRODUCTS SHOW Exhibitors—Feb. 21—52 

ALLIED SHOW Patrons See Healthy Business Ahead—Mar. 7—17 
August ALLIED SHOE PRODUCTS SHOW Exhibitors—Aug. 8—35 
ALLIED SHOE PRODUCTS SHOW Issues of L&S—Feb. 21 and Aug. 8 
Good Traffic, Much Sampling Activate ALLIED SHOE SHOW—Aug. 22—15 
1954 ALLIED PRODUCTS Show Starts Feb. 27—Sept. 26—14 
ALL-TIME R to be Bought By Ted Poland—Feb. 21—64 
New ALTOONA SHOE Plant Completion—Nov. 21—47 

AMER Resumes Soaking—Feb. 7—14 
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AMERICAN CYANAMID Sales Up 8%-——Aug. 8-—70 

AMERICAN CYANAMID Earnings Up for 9 Months—Dec. 12—19 

AMERICAN HIDE Shows Profit for Year—-Aug. 22—18 

Danner New Chairman of AMERICAN HIDE—Sept. 26—16 

AMERICAN HIDE Reports Loss for Quarter—Oct. 24—12 

AMERICAN HIDE Develops New Leather—Nov. 14—14 

AMERICAN HIDE Promotes Three—Nov. 21—-26 

Upton New Executive at AMERICAN HIDE—Dec. 12—42 

ALCA Plans Golden Jubilee Meeting-——Mar. 7—17 

ALCA to Hear Gustavson—Mar. 28-—16 

50 Years of Tanning, ALCA Highspot—May 9—26 

ALCA Marks 50th Year—June 6—12 

ALCA Host to Top Foreign Chemists—June 13—16 

ALCA Spotlights 50 Years of Leather-Making—June 20—8 

The 50 Conventions of AMERICAN LEATHER CHEMISTS ASSN—June 
0-—9 

ALCA ABSTRACTS of Technical Papers—June 20-—18 

ALCA CONVENTION Number of L&S—June 20 

ALCA CONVENTION Sidelights—June 20-—66 

AMERICAN THREAD Opens New Plant—June 27—14 

AMER. THREAD Promotes Tuttle—Nov. 28—16 

ANDREWS-ALDERFER Offers Foam-Fabric Shoe Lining—Jan. 10-—14 

ANDREWS-ALDERFER Names 3 Sales Managers—Oct. 31—62 

Pennant Shoe Using ANDREWS-ALDERFER Foam Cushion Vamps—Nov. 
14—-17 

Brownell Announces ANTITRUST RULING—Nov. 28—15 

Friend Partner at APT SHOE—-Dec. 5—13 

ARKANSAS Co. Celebrates 50th—Aug. 1—14 

New ARMORED BOOT Ready for Military—-Nov. 28—12 

ARMOUR’S Profits in Sharp Drop-—-Jan. 24-19 

ARMOUR Reports Dividends Doubtful—-Feb. 28-—14 

ARMOUR & CO. Sells Indianapolis Plant—Aug. 15—10 

ARMOUR LEA. Headed by Niblock—-Mar. 7—17 

ARMSTRONG CORK Has New Platform Material—-Apr. 18—32 

ARMY DATA Available on Foot Measurements—-Aug. 1—1§ 

ARMY Declares War on Foot Ailments—Sept. 12—18 

ASTAPA Military Shoe Agency Closes Oct. 31—Oct. 3—13 

ATHLETIC SHOE Keeps Slipper Operations—Feb. 7—12 

ATLANTIC CHEM. CO. Buys Metro Corp.—Jan. 10—15 

Larger Factory for ATLANTIC HEEL—Aug. 15—11 

ATOMIC SHOES—Feb. 7—19 

AULSON Offers New Band Knife Cheeker—July 18—19 

New Members of AVON Sales Staff—July 11—23 


B.B. CHEMICAL Cited in Monitor—-Aug. 29—17 

Jos. BAKER forms New Consulting Firm—June 20—30 
BARRETT & COMPANY Elects Officers—Aug. 8—88 
G. H. BASS CO. Good Example of Employee Relations 
Congress Gets Bill Aimed at BATA—Aug. 8 

BAYES Urges Human Approach—May 23—14 

A. 8. BECK Sees Good Year—Mar. 28—13 
BERKOWITZ Opens Shapiro Center—Apr. 4—12 
Stockholders Approve Purchase of BERLAND—Oct. 24—13 
BETTER BUSINESS BUREAU Hits Misleading Claims—Sept. 5—18 
“BIG 3’’ Shoe Sales to Exceed Last Year—-Nov. 14—-18 

BLACK LIGHT Aids Output of Embroidered Shoes—-June 20-47 
BLOOD DONOR Drive—Oct. 17—53 

BORDEN’S CHEMICAL Sales Decline—Mar. 14—13 

BORDEN CO. Acquires American Polymer—Nov. 7—16 

BOSTON LEATHER TRADE Opposes Artery Route—Nov. 7—13 
BOSTON SHOE CLUB to Meet Mar. 18—Mar. 7—22 

BOSTON SHOE CLUB Sets Sports Nite—Apr. 11—52 

BOSTON SHOE CLUB to Elect New Officers—Apr. 18—28 

BOSTON SHOE CLUB Elects Slosberg—Apr. 25—26 

BOSTON SHOE CLUB to Award Donovan Trophies—June 6—18 
BOSTON SHOE CLUB to Meet Nov. 18—Nov. 7—14 

BOSTON SHOE CLUB Xmas Party Dec. 16—Dec. 5—12 

Korean Vets Guests at BOSTON SHOE CLUB Xmas Party—Dec. 12—-28 
Plans Set for Advance BOSTON SHOW—Mar. 28—16 

Advance BOSTON SHOW Promising—Apr. 18—24 


Sept. 12—-12 
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Advance BOSTON SHOE SHOW Opens Oct. 4—July 18-17 CHASE LEA. CO. Newly Organized—Jan. 10-15 

Trade Eyes Advance BOSTON SHOW-—Sept. 26-——12 CHEMISTS Extol Merits of Leather—-Oct. 31-63 

Caution Keynotes BOSTON SHOW—Oct. 10—16 Prizes, Prizes, Prizes for CHICAGO OUTING—July 4—-17 

BOURQUE SHOE to Build New Plant—Jan. 31—17 200 Attend CHICAGO Trade Outing—-Aug. 8—64 

BOYLE MACHINE Offers New Tannery Pump—Jan. 24—-20 CHICAGO PAPER to Tie in With Shoe Fair—Sept 

BOY’S SHOE REPORT by Standards Bureau--May 16-26 CHICAGO RAWHIDE has New Product—-Sept. 5---21 

Shoe Stores Vie for BRAND NAME Honor—Feb. 14—-16 CHICAGO RAWHIDE Marks 75th Year—Dec. 12-13 

BRAND NAME Retailer Competition Begins—Sept. 5-—16 Nationalist CHINA to Get U. S. Hides—-July 25-14 

BRAND NAMES Day Set for April 28——Nov. 21-44 CHROME TANNING over 50 Years, By David B. Eisendrath— June 20-16 

BRITISH FAIR Sees New Machinery—-Jan. 3-—14 CIBA Dedicates New Paste Dyestuffs Plant—-June 13-20 

No ‘‘Truce Slump’’ for BROCKTON Area—Aug. 1—16 CINCINNATI Golf Tournament for June 23—-June 13-16 

BROCKTON SHOE FIRM Sued for $500,000--Sept. 26—12 CINCINNATI OUTING Attracts Good Turnout—July 4—-13 

BROWN COMPANY Sales and Profits Down—Apr. 18-—28 CINCINNATI SHOE CLUB Holds Annual Outing—Sept. 19-22 

BROWN CO. Net Declines in First Half-——Aug. 8—74 CLEATED RUBBER SOLES Studied by Military—-Nov. 28-16 

BROWN SHOE Sees Record Sales for 1953—-Jan. 31-14 COLLAGEN Research, By John H. Highberger—June 20-26 

BROWN SHOE Buys Monogram Footwear—Apr. 11—28 COLONIAL TANNING'’S Mercon Marks 25th Anniversary—Jan. 17 

BROWN SHOE Buys One Company Seeks Another—-May 2-—-13 COLONIAL TANNING Opens New Quarters—Jan. 17-18 

BROWN SHOE Buys O’Donnell—May 9—27 COLONIAL Promotes Rubin—June 20—48 

BROWN SHOE Purchase of Regal Denied--May 23—12 COLONIAL to Discontinue Calfskin Div Aug. 22-14 

BROWN SHOE Executives Hear Thread Talk~-May 23-—14 COLONIAL Enters Pickled Splits Field—-Oct. 10-16 

BROWN SHOE Reaches Pact with CIO Union—Dec. 12—-18 COLOR Forecast-—Nov. 7—-20 

Industry Trends Highlighted at BROWN SHOE CONFERENCE-——May Men's Shoe and Leather COLORS for Fall-Winter—-Feb. 21-11 
Women's Shoe and Leather COLORS for Fall-Winter-——Feb. 21-10 


Men's Leather COLORS—June 6—13 
Aug. 1—20 Spring-Summer COLORS Selected for 1954—-June 6—13 
13 Women’s Leather COLORS—June 6—13 
1954 Spring-Summer Men's Shoe and Leather COLORS.—Aug. &—12 
SHOE to Close Festus Plant—Oct. 24—13 1954 Spring-Summer Women's Shoe and Leather COLORS—-Aug. 8 
William BROWN to Rejoin Leather Firm—June 20-48 Insulated COMBAT BOOT Developed by Army-—Feb. 7-13 
BROWNELL’S SHOES Mismatched—Mar. 14—12 COMMONWEALTH COLOR Ceases Dyestuff Output-—-May 16-18 
BUTYL-IMPREGNATED LEATHERS Promise Tannery Savings—Jan. COMPO Opens New Adhesive Sales and Service Division—-Jan. 10 
17—14 COMPO Earnings Up 27.9% in 1952——-Mar. 14—-14 
COMPO to Buy United Wood Heel——-Mar. 28—13 
COMPO to Show First Moenus Machines—Apr. 25-36 
COMPO Buys Heel and Mchy. Firms—May 9—25 
Cc COMPO Denies Leasing Decision—-May 16—12 
COMPO Volume Up in First Quarter—June 6—19 
COMPO Previews German Machines—-June 13-17 
July 18—20 COMPO to Handle New Mesh Abrasive—June 13—17 
July 25—35 COMPO Pilot Plant Host to Shoe Producers—-Aug. 8 
20 COMPO Reveals Moenus Distribution Plans—Sept. 5 
Mettee Heads CALCO Branch—Aug. 1—18 Murty Joins COMPO Sales—Sept. 12--29 
CALDERAZZO Resigns from Eastern Footwear—Aug. 8—68 COMPO Offers New Adhesive Servicing—-Sept. 19—25 
CALF LEATHER Prices Continue to Slide—July 18—20 Higher Costs Keep COMPO Profits Down-—Sept. 19-20 
Government Denies CAT’S PAW Appeal—Dec. 12—-26 CONGRESS Asked to Help Train Shoe Men—May 16--15 
CATTLE On Feed Up 8% Over Last Year—July 18—21 CONSOLIDATED RUBBER Expands~—Aug. 1-20 
CATTLE KILL to Reach New Peak in 1957—-June 27—16 Standby CONTROLS Blamed for Packers’ Troubles—-Mar. 14—12 
CATTLE PRICE Cycle May Turn Next Year—-Nov. 21—27 CONVEYOR SYSTEM Triples Shoe Warehouse Capacity—June 6-16 
1953 CATTLE SLAUGHTER Seen Record—Feb. 14—10 COOPERATION Within Shoe Industry By W. Otto Warn—Aug. 22-1? 
October Sets New CATTLE SLAUGHTER Record—Dec. 12—15 CORNWELL Urges More Sales Research-—Jan. 17—-13 
CATTLEHIDES Authorized for Austria—Feb. 14—-12 CRADDOCK-TERRY Offers New Pension Plan—Dec, 12-12 
CENSUS BUREAU Asks Industry Pay for Reports—-Sept. 19-20 CUDAHY Loses $7 Million in 1952—-Jan. 3-12 
CENSUS GOMMITTEE Seeks Service Advice—Oct. 24—12 CUDAHY Strike Shuts Off 15,000 Hides—-May 9-26 
Propose Changes in CENSUS REPORTS—Sept. 26—14 CURTIS SHOE to Re-Open Factory—Aug. 1-14 
CPSLA to Meet November 19—Oct. 31 CURTIS SHOE Re-Opening Delayed-—-Aug. 29—24 
CPSLA Elects D. H. Kreider—Nov. 28—17 Archbishop CUSHING Gives Shoes to Holland—Feb. 14-11 


Better Business Bureau Defines ‘‘CHAMOIS’’——-Sept. 12—12 CUT-TACK Revision-—Oct. 17-54 


SHOE Reports 6-Month Gain—June 6—12 
SHOE Reported Holding 51% Regal Stock 

Y SHOE Offering New Process Leather-—-Sept. 26 
SHOE Optimistic—Sept. 26—-12 


CALCO Dyestuff Director 
CALCO Division Plans New Plant 
‘“‘Art of Coloring Leather’’ by CALCO-——Aug. 1 





Prime Importers of 


Quebracho & 
Wattle 
French Chestnut 


TANIMEX CORPORATION 


Empire State Building 


New York 1, N.Y. 
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DANCER’S FEET Depend on Shoes for Shape—Sept. 12—18 
DAYTIMER’S Fast Moving-—July 4—18 

DELAWARE VALLEY TANNERS Open Season—Oct. 10—21 
DERMAN SHOE Closes Two Rooms—Feb. 21—62 

DERMAN SHOE Attached by Trustees—-Mar. 7-22 

New Group May Buy DERMAN SHOE—Mar. 21—16 

DERMAN SHOE Re-Opening Indefinite—-Mar. 28-14 

DERMAN SHOE PLANT Lease Expires—-June 6—16 

DERMAN Sale Off Again-—July 18—21 

DERMAN SHOE Must Move All Equipment--Aug. 15—11 
Bickford Shoe to Re-Open DERMAN PLANT—-Nov. 28—13 
DERMATAN LEA. CO. Organized—-May 23-12 

Testimonial Dinner Set for Jack DEVANEY—Apr. 18—30 

Mott of DEWEY & ALMY Retires—Jan. 17—-17 

DEWEY & ALMY Sees Good 1953-—-Feb. 28—14 

DEWEY & ALMY Sees Ist Quarter Profit—Mar. 21—18 

DEWEY & ALMY to Make Plastic Welt-—-May 16—13 

DEWEY & ALMY Offers New Stitchdown Welting—July 11—23 
DEWEY & ALMY Offers New Fibre Welting—-Sept. 19—32 
DIAMOND ALKALI Sales Up in 1952—-Feb. 7—-17 

DIAMOND ALKALI Ups Prices May 1—-Mar. 28—13 

Cc. T. DONOVAN Heads Donovan Inc.—-Jan. 31—12 

F. C. DONOVAN Names Davis—Dec. 12—18 

DONOVAN Named Agent by U. 8S. Raw Skin Tanners—Apr. 11—28 
DONOVAN INDUSTRIES Launched—Jan. 24—18 

DONOVAN INDUSTRIES Take German Line—-Mar. 7—23 
DONOVAN INDUSTRIES Agent for Freudenberg—Mar. et 
DONOVAN MEMORIAL Goif Tournament Set—-Apr. 25— 
Interest High in DONOVAN MEMORIAL TOURNAMENT. -May 30—14 
DORI SHOE Opens in Lynn-—Sept. 5—20 

Lown Joins E. F. DREW-—Aug. 15—14 

DUPONT Asks Dismissal of Suit—Jan. 31—12 

Leather DYESTUFFS, By C. K. Black and C. H. Geister—June 20—24 


E 


EDISON BROS. Sales Over $80 Million—Jan. 10—12 
Famed EDITOR Jibes Footwear Fashions—Aug. 8—74 
ENDICOTT Net Up—Feb. 7—13 

ENDICOTT-JOHNSON Sales Up $2.5 Million—Aug. 1—16 
E-J CORP. Hits Side Rail Closing—Sept. 5—20 

EXPORT LICENSE Denied Company—Apr. 4—16 
Rawstock EXPORTS Still at High Level—July 25—14 


F 


Leather Industry Turns to FACTORING—Nov. 14—16 
FACTORY MANAGEMENT CONFERENCE Exhibitors—Apr. 11—71 
FMC Draws Top Management-—-May 2——13 
FACTORY MANAGEMENT CONFERENCE Issues of L&S: Pre-Conference 

Number—Apr. 11 Post-Conference Number—-May 9 
FMC Set for February 14-16, '54—-May 16—12 
FACTORY OWNED Stores Did 12% of Shoe Business—Oct. 31—48 
McClellan General Mgr. at Yocum FAUST-—Nov. 14—12 
Riker Joins FIBER CHEMICAL—Sept. 26—24 
FIELD AND FLINT Seeks New Markets—Aug. 15—12 
FINDEISS Drops Harness—Sept. 19—32 
FLEMING-JOFFE Moves After 100 Years—Mar. 7-—23 
FLORSHEIM Net Up—Jan. 3—15 
FLORSHEIM Sold to International—Feb. 7—12 
a FLORSHEIM Directors Sell ewes 16—27 

By utd Moves Boston Store—Oct. 17— 
Sees Good Year Ahead—Apr. 2525. 

New Book on FOOTWEAR MANUFACTURE—June 6—19 
Henry FORD Hits Leather Goods Industry—-Nov. 28—17 
N. H. Town Turns Down FRANKLIN TANNERY CO.—Apr. 11—28 
FRIED, OSTERMANN Buys Heller Glove—Jan. 17—18 


G 


GARLIN Finds Genuine Buck Moving Early—Oct. 17—53 
GEIGY and President Mark 50th Milestones—Aug. 22—18 
GENERAL DYESTUFF and General Aniline Merge—Nov. 14—13 
Thompson Named GEN. DYESTUFF Tech. Mgr.—Dec. 12—17 
GENERAL SHOE Licenses South African Firm—Mar. 28—13 
GENERAL SHOE Enters Shoe Chemical Business—May 9—29 
GENERAL SHOE Gets More Regal Stock—May 9—27 
GENERAL SHOE Opens New Men's Division— July 11—19 
GENERAL a BERLAND May Merge—Aug. 15—10 
GENERAL SH Opens Shoe Fitting Course—Sept. 19—21 
GENERAL SHO OE Reports Sales Increase—Sept. 26—15 
caaeeae SHOE to Buy Lazarus Bros. Chain—Sept. 26—16 
ENERAL SHOE to Buy 80% of Berland Stock—Oct. 10—21 
s140 Millions for GENERAL SHOE in 1954—Dec. 5—12 
Miller and Fleisher to fnew gy area SHOE?—Dec. 5—24 
or NNERAL SHOE Has Record Sales-—Dec. 12—12 
New Books on GERMAN SHOE I INDUSTRY—Oct. 10—24 
GERMAN SHOEMEN to Visit U. S. Factories—May 2—17 
GERMAN SHOEMEN to Tour U. S.—Aug. 29—24 
GERMAN SHOEMEN Now Touring U. S.—Sept. 12--16 
GLASS Praises Services of Cattle Industry—Jan. 10—13 
GLASS Feels Industry Now on Solid Ground—Oct. 24—14 
GLOVEMEN Get Small Plant Qualifications—Jan. 31—13 
GLOVEMEN Warned on Leather Svpplies—June 27—24 
Leather GLOVE OUTPUT Ahead of 1952 In N. Y.—Feb. 28—13 
1952 GLOVE OUTPUT Down 12% From 1951—June 20—31 
GLOW FORM Offered for Men’s Shoes—Mar. 28—16 
GOETZ Urges Tanners’ Clubs Launch ‘‘Better Leather’’ Programs—Nov. 


21—30 
GOODRICH Buys Assets of I.T.S. Co.—Feb. 28—16 
B. F. GOODRICH Issues New Shoe Products Catalog—Dec. 12—18 
GOODSPEED elected to Swift Board—Apr. 18—32 
GOODYEAR Shows Record Sales, Profits—Feb. 21—64 
GOODYEAR TIRE Reports First-Half Record—Aug. 15—15 
GOVERNMENT to Open New Leather Unit—June 20—45 
GOVERNMENT Opens New Shoe Division—Oct. 3—12 
GRAY Gets Horatio Alger Award—<Apr. 11—38 
GREENEBAUM to Sell One Milwaukee Plant—-Feb. 7—14 
GREENEBAUM Auction Largest of Kind—July 11—24 
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GRO-CORD Headed by Cook and Moor—Mar. 14—15 


GRO-CORD Buys Alfred Hale Rubber Co.—Aug. 15—17 
Giblin Joins GRO-CORD—Nov,. 21-47 
GRUB-CONTROL Research Gets Results—Dec. 5—13 


Shoe GUILD Sales Reported Active—Apr. 18—26 


H 


Gilbert HAHN Honored at Testimonial—-Nov. 21—45 
HALLOWELL SHOE Offers New Settlement--May 2—17 
HALLOWELL SHOE Returned to Owners—-Oct. 17—52 

Shoe Chains Seek End of HANDBAGS EXCISE—July 4—17 

Cc. 8. HARRIMAN Battles Shutdown Order—Oct. 10-22 
HARRIMAN TANNERY Ordered Closed—Sept. 19—25 
HARRIMAN Reprieved—Oct. 17—42 

Cc. 8. HARRIMAN Shuts Down—Nov. 7—12 

Kivie Kaplan New HARTNETT Head—-Sept. 12-13 

Edison Praises HARTNETT Workers——Dec. 12—12 

Collins Will Join HAZZARD SHOE—Feb. 28—-14 

HEBB Modernizes—May 23—16 

HEBB LEATHER to Show New Line—Aug. 8—66 

HEBB Introduces Two New Chrome-Tanned Leathers—Nov. 28—24 
HEYDAYS Sponsors Retail Shoe Survey—-May 16—26 

New Interests May Buy HEYWOOD BOOT & SHOE—Oct. 17—41 
HIDE EXPORTS Reach Record Rate-—-Mar. 28—12 

HIDE EXPORTS May Be Curtailed—May 16—12 

HIDE EXPORTS Decline in Second Quarter—May 30—20 
HIDE EXPORTS Opened—Oct. 31—65 

HIDE FIRM Denied Exports for 4 Months—Feb. 7 

Industry Problems at Fore as HIDE GROUPS MEET—May 30—15 
HIDE INDUSTRY Lacks Skilled Help—Feb. 21—61 

Joint HIDE MEETING Spots Industry Needs—Apr. 11—28 
New HIDE PRICE Conversion Formulas—-July 18—18 

HIDE PRICES in General Decline—Jan. 104—12 

HIDE SUPPLIES Limited for Next Few Years—June 6—16 
HIDE WEIGHTS on Increase—Feb. 14—16 

Half Million HIDES Leave the U. S.—Aug. 1—16 

New Post for HOBBS—Dec. 5—-24 

Shuman Joins J. C. HODGES CO.—Jan. 24—20 
HOLE-IN-ONE Prize—June 6—17 

New HOOF-MOUTH Plan for U. S. and Mexico—Aug. 15—24 
HOOKER Income Down—Jan. 31-—14 

HOOKER Promotes Two-—-Mar. 21—18 

HOOKER Net Up—July 4—16 

World HORSE TOTALS Decline One Million—June 27—16 

E. F. HOUGHTON Plans New Research Program—Sept. 19—40 
HOWARD & FOSTER Offers New ‘‘Nivtop’’ Sole—Aug. 29—24 
HOWARD Tannery May be Re-Opened—Aug. 8—82 

Schrader Marks 50th Year with HUCH LEA.—Sept. 26—24 
Kessler Promoted at HUSKIES—Dec. 12—26 

HUSSCO Supply Depots to Service Retailers—-May 16—40 
HUSSCO Offering Full Children’s Line—Oct. 17—42 

Keller Now With HUYCK-—Nov. 14—18 

HYDE CO. Buys Athletic Shoe Division—Jan. 10—14 


INDEPENDENT SHOE RETAILERS to Meet—July 18—17 
Wimmer Guest Speaker at INDEPENDENT RETAILER’S Lunch—Aug. 


22—16 

INDEPENDENT RETAIL CONFERENCE Names Panel Members—Sept. 

26-—13 

Shoe Mfrs. to Toast INDEPENDENT Retailers—Sept. 26—16 

INDEPENDENT SHOE RETAILERS Stir New Industry Tempest—Oct. 
31—50 

Shoe INDEPENDENTS Meet in New York—Aug. 1—13 

Jarman Says Shoe INDEPENDENTS Growing—Oct. 31—52 

Manowitz Sees Shoe INDEPENDENTS Growing—Nov. 7—14 

INDEPENDENTS’ Outlook Held Tops—Nov. 14—12 

INDEPENDENTS Lead in Shoe Sales—Nov. 21—26 

INTERNATIONAL FABRIC Moves to New Offices—Nov. 21—45 

INTERNATIONAL SHOE Reports Earnings Off—Jan. 24—18 

INTERNATIONAL SHOE to Buy Florsheim—Feb. 7—12 

INTERNATIONAL SHOE’S Net Declines—Feb. 14—11 

INTERNATIONAL SHOE’S Spring Sales Up—-Mar. 7—16 

INTERNATIONAL Closes Florsheim Sale—-Mar. 21—14 

INTERNATIONAL Buys More Florsheim Stock—-May 30—20 

INTERNATIONAL SHOE to Shut St. Charles Factory—Aug. 15—10 

ee SHOE to Make Leather Fibre Shoe Products—Oct. 
10—1 

INTERNATIONAL SHOE Faces Strike—Oct. 31—62 

Only 4% of INTERNATIONAL SHOE Sales Through Own Outlets—Nov. 


—12 
INTERNATIONAL SHOE Report Best in ees Nov. 14—28 
ISMC Shows Three New Machines—Oct. 17—41 
Shoe INVENTORIES Low at Close of 1951—-Jan. 3—13 
IRON TOES—Nov. 14—28 


J 


bee) — Behind JAPAN’S HIDE BUYING, By A. H. Levitan—Oct. 
Hide Flow to JAPAN Still Heavy—July 18—16 

JARMAN Sees Active 1953—Mar. 7—18 

JARMAN Sees New Era Ahead for Shoe Industry—May 16—15 
Eisenhower Thanks JARMAN for Shoes—Aug. 8—66 

JARMAN Cites Growing Prospects for Independents—Nov. 14—12 
JENKINS Opens New Laboratory—Apr. 11—38 

Geo. JENKINS Co. Elects New Ofticers—Nov 28—24 

JEWISH APPEAL Shoe Men Meet June 11—May 9—28 

Karl Honor Guest at JEWISH FUND Dinner—-May 16—17 

JOFFE Honored by Philanthropies—Nov. 28—13 

Now It's “‘JOHNNIE WALKER” in Shoes—May 16—18 

JOHNSON SHOE to Leave Old Cohas Plant—-Jan. 10—15 

McLeod Stephens Named Head of JOHNSON-STEPHENS—Nov. 21—34 
JONES Sees 1954 as Year of Challenge—May 30—14 

Chas. JONES Urges More a oo —Aug. 22—17 

JOYCE Appoints Two—Dec. 12—17 

JUSTICE DEPT. Eyes Big Shoe Deals—Mar. 7—20 
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K 4 _LE at en PROMOTION Plans, By Walter Kraus-——Oct. 31 
AE PRODUCTION Rose 5% in 1952-—-May 16--12 
t REPORTS Listed by Government—-June 27—15 
KAMBOURIAN Builds Resort—July 25—21 -EAT nen pen Gets $100,000 Gift—Aug. 1-13 
KAPLAN Gets New Duties—Apr. 18—46 -EATHE RESEARCH: Major Target, By E. D. Compton—-Oct 
KID GUILD Fetes Fashion Editors July 18—20 /EATHER SHOW Exhibitors—-Jan. 24—14; Feb. 21—44 
KIMBALL Back from Shoe Tour in Europe—Dec. 5—16 “ATHER SHOW Assures Good Year-—-Mar. 7-16 
KINNEY Denies Merger—Mar. 7-—17 RAT oR ae oe of L&S-.Feb. 21 and Aug. 8 
KINNEY Earnings Up 15%—May 16—16 sust nA E R SHOW Exhibitors—-Aug. 8-26 
KINNEY Sales Slightly Up for First Half—Aug. 1—13 LEATHER SHOW Report—Aug. 22—14 
KIPLINGER Advises Prospective Shoemen—May 23—13 L EATHER SOLES Reach All-Time Low—July 25—14 
KNAPP Opens New Branch—Dec. 5—17 LEATHER SOLES Reach New Low-—Sept. 12—-12 
Merchandising Pays Off for KNOMARK—Oct. 17—-78 Spring LEATHERS on Kate Smith T.V. Show—Feb. 7-20 
Smoke “‘KOOL", Wear Kool—June 13-21 To Display LEATHERCRAFT—Oct. 17—41 
Shoe Industry Sponsors KOREAN Relief Drive—Apr. 4—24 LEGG Cites Ten Chief Retail Needs—May 16—40 
KRAUS Says Synthetics Welcome—Jan. 24—13 LEVINE Urges Shoemen to Specialize—Nov. 14—15 
KRAUS Denies ‘‘Synthetics Welcome’’—Jan. 31—16 Shoe Firms Lease Space at LEVITTOWN CENTER—July 4—15 
University Buys KRIPPENDORF-DITTMAN Stock—Nov. 7—20 Honor LEWISTON Firms—Sept. 19-20 
LINEN THREAD Elects New Head—July 4—12 
Anderson New LINEN THREAD Manager—Dec. 5—1 
LINEN THREAD Buys. Assets of Four Firms——Deec. 1: 
L LIVESTOCK Kill Shows Big Gain—July 25—21 
LIVESTOCK Report, By J. Russell Ives—Oct. 31-20 
. i y = es se + e - LOEWENGART Shows Kid Suede—Feb. 28—16 
LANDGAN Opmne tae ee ee ee LOEWENGART Reports New Foreign Pacts—Mar. 21—16 
LAPE Cites New Trends in Footwear—July 25—15 = or Se in eee onan aa Tannery—Aug. 8 
A. C. LAWRENCE Announces Changes—June 6—13 LUDINGTON FOOTWEAR Ine. New 3 . x 20 
LAWRENCE Buys Milo Tanning Plant—-Aug. 22—26 gate phibpelnk gy Dh B d. ogee mig. B om > New Shoe Firm Dec. 12-12 
LAWRENCE PROCESS Welting Wins Seal of Approval—Sept. 26—14 CE CE Ee eee Si Oe 
LAWSON Retires as Selby Upper Leather Buyer—June 13—20 x 7G 3AGE GROUF Loses Levitan Feb 14— 12 
New L&S FRONT COVER—Jan. 3—4 LUGGAGE GROUP Appoints Citronbaum—Feb. 21—61 
L&S Sets New Reprint Record—Jan. 3—13 apn ey a y! er ae = — ig 63 
L&S EDITOR to Speak at Glove Convention—May 16—15 AUSEIG © ED '. Brand Name’ inner—Mar. 2 , 
LEATHER and A Shoe Retailers Viewpoint, By Sam Sullivan—Apr. 18-—14 LYNN SHOEMAKING SCHOOL Opens Fall Term—Sept. 12-18 
Government Completes New Agency—-LEATHER, SHOES and ALLIED 
PRODS. DIV.—Dec. 5—14 
Intl. LEATHER CHEMISTS Change Barcelona Date—Feb. 28—13 M 
LEATHER COLOR and Water Repellence, By C. C. De Witt—Oct. 31—25 
50 Years of LEATHER COLORING, By R. H. Leach—June 20-15 MAGIC SHOE Formula—Sept. 12—12 
Prospects for LEATHER CONSUMPTION, By Julius G. Schnitzer—Oct. MANOWITZ Says Shoe Buying Pattern Undergoing Changes-—Dec 
31—17 MASON Claims Biggest Walking Shoe Store-—-Sept. 12-16 
LEATHER DIVIDENDS Off—Sept. 26—13 MASS. Shoemen Form New Association—Oct. 17-51 
U. S. LEATHER EXPORTS Show Rise—Dec. 5—16 MASSACHUSETTS Still Top Shoe Producer—Sept. 12--12 
50 Years of LEATHER FINISHING, By A. J. Pilar—June 20—-22 McELWAIN CO. Asks Damages From Railroads—-Feb. 14-10 
End of LEATHER GOODS TAX Sought in New Bill—Jan. 34—12 McELWAIN Gets Man-of-Year Award by 210 Assts—May 9-25 
LEATHER Helps Tots Learn to Walk—July 18—18 Tanins Rey Names MEAD CORP. Sole U. S. Agent—-Dec. 12—18 
LEATHER INDUSTRIES Reports Progress—Feb. 7-—13 Killick Joins Independent MEAT PACKERS—Nov. 21-—-27 
Report on LEATHER INDUSTRIES, By Clayton F. Van Pelt-—-Apr. 18—-12 Facts About MECHANICAL LEATHER, By Alfred 8S. Berens 
300 Fashion Editors See LIA Leather Festival—July 25—16 MEDWAY SHOE to Liquidate Factory-——-Oct. 3146 
LEATHER INDUSTRIES to Hold ‘‘Theatre of Shoe Merchandising’’ Chas. MEIS to be Liquidated—Sept. 5—17 
July 25—22 MELVILLE Wins Management Award—-Feb. 7-19 
LIA Leather Originals Will Tour Country—Sept. 5—20 MELVILLE Sees 1953 Sales Increase—Apr. 11—52 
LEATHER INDUSTRIES Sets Regional Dates—Oct. 3-20 MELVILLE Sales Up 45%-—Aug. 1—14 
LEATHER INDUSTRIES Shows New Film—Oct. 31—63 MENDL E to Syenese Shoe Box Contest—-Sept. 26—15 
LEATHER INDUSTRY Improves Safety Mark—-Aug. 1—18 MEN'S SHOE ASHIONS for Fall-Winter—Apr. 25—18 
LEATHER PRODUCTS SHOW Urged for New York Garden—Sept. 19-50 MASRA Shoe P Set for 1954—Oct. 31—60 
LEATHER PROFITS Rise-—-Jan. 24—20 MIDDLETOWN RUBBER Reports Success with Vinsol—-Aug. 1—16 


One Year of LEATHER PROMOTION, By Clayton F. Van Pelt—Oct. MILES SHOES Denied use of Trademark—Mar. 21—-18 
31—15 Richman Elected MILES SHOES Treasurer-—-July 4—13 
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Oct. 31--2 











They are YOUR Research Laboratories Too 


Manufacturers of finishes designed to develop and preserve 
the natural beauty and characteristics of well-tanned leather. 


CE om. CAMBRIDGE AND SOUTH MIDDLETON, MASSACHUSETTS 
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MILES Appoints Two—July 25-16 

MILES SHOES to Erect New Offices—-Aug. 22-26 
MILFORD SHOE Buys Matrix Line—Nov. 14—-18 
MILFORD SHOE Workers Approve New Pay Plan—Nov. 21—45 
I. MILLER Sales & Profits Off—Sept. 19—21 

Win Higher MILITARY AWARD Prices for Smaller Shoe Firms—Aug. 
MILITARY Shoe Buying Down 16% in 1952—Jan. 24—20 
MILITARY Curtails Shoe Buying—Oct. 3—12 

MILITARY FOOTWEAR: Outlook Report—Oct. 10—12 
MILITARY Shoe Needs Set at 10 Millions—July 11—18 

Big Change in MILITARY SHOE BUYING—Aug. 1—12 
MILITARY SHOE PRODUCTION Off Secret List-—-Apr. 11—29 
MILWAUKEE TRADE OUTING Draws Crowd—June 27—17 
Record Sales for MINNESOTA MINING—Aug. 22—16 
MINNOCH Cites Need for Quality Hides—Oct. 3—17 

MOBILE Safety Shoes—Sept. 12-21 

MODECRAFT Handles Songo Lines—Apr. 4—12 

MONSANTO Leaves NAM Group—Nov. 21—35 

MORRELL SALES Off—-Feb. 7-—14 

Leather Specialties Keep MOSSER Busy—July 11—24 
MURPHY CHEM. Offers Cure for Tannery Odors—Oct. 24—13 


N 


Hotte to Manage NATIONAL ANILINE Fibre Sales—July 11—23 
NAIHS to Meet Feb. 3—Jan. 31—-12 
NAIHS Elects New Officers—Feb. 7—14 
NASCS Appoints Atkins—Feb. 28—16 
NASCS Official Against Price Control—-Mar. 21—20 
NASCS Electe D. Herrmann—May 9—-24 
NASCS Opposes Sales Tax—Nov. 7—14 
NCISR Program—Sept. 26—13 
NATIONAL FOOT HEALTH Week—May 16—27 
NHA Sets Regional Meetings—Jan. 31—13 
NHA Warns Against Price Boosts—Apr. 25—24 
NHA Convention Report—June 20—31 
NHA Convention Plans—July 18—20 
NHA Meets Aug. 10 in Chicago—Aug. 1—14 
Canadian NHA Meeting Set Next May-—Sept. 5—17 
NAT. HIDE ASSN. to Honor Powell—Oct. 17—40 
Mixed Feelings Over Future Mark NHA Meeting—Oct. 24—16 
NHA Sets 1954 Spring Date—Oct. 31—46 
NATIONAL SAFETY Awards—Oct. 31—61 
NATIONAL SHOE FAIR Committee Chosen—Jan. 17—12 
NAT. SHOE FAIR to Stress ‘‘Buy-Sell’’ Formula—Mar. 14—12 
Balanced Inventories NAT’L. SHOE FAIR Theme—Apr. 18—30 
NATIONAL SHOE FAIR Sales Keyed to Fashion—June 27—15 
NATIONAL SHOE FAIR World Fashion Barometer—July 11—21 
Motley to Address NSF Breakfast—Aug. 15—10 
Sales Demonstration to Mark NSF—Aug. 29—14 
*‘Human Factor’’ Tops NAT’L. SHOE FAIR Exhibits—Sept. 5—19 
Times Square Moves to NATIONAL SHOE FAIR—Sept. 12—13 
Industry Leaders Star in NSF Shoe Theatre—Oct. 10—16 
NATIONAL SHOE FAIR Marks 20th National Show—Oct. 17—18. 
NATIONAL SHOE FAIR Number of L&S—Oct. 17 
NSF Theatre Offers Many Talents—Oct. 24—12 
NSF Theatre Wins Dramatic Acclaim—Oct. 31—44 
Record Turnout at NAT’L SHOE FAIR—Oct. 31—44 
NSI Promotion Group Headed by Stewart and Hess—Jan. 10—13 
NSI Reports Healthy Sales Outlook for First Half 1954—-Oct. 31—61 
Hess New Pres. of NAT. SHOE INSTITUTE—Dec. 12—14 
NSMA to Meet March 3—Jan. 31—13 
NSMA Appoints Watson—Feb. 28——-13 
NSMA Breakfast Meeting Features Market Preview—July 18—18 
NSMA Group Set for Market Preview Breakfast—Aug. 8—62 
NSMA to Meet October 26—Oct. 10—24 
NSMA Election of Officers—Oct. 31-46 
NSMA Takes No Stand on Mergers—Oct. 31—46 
NSMA Plans New Services—Oct. 31—48 
Cadwell Heads NSMA Technical Group—Nov. 14—27 
NSMA Shoemen Optimistic for First Half 1954—Nov. 14—17 
NSRA Style Show Set for Mar. 2—Jan. 31—16 
Hahn Elected Head of NSRA—Oct. 31—62 
N.E. CHEMICAL CLUB to Meet—Mar. 14—13 
N.E. QUARTERMASTER Headed by Coombes—Jan. 24—13 
N.E. QUARTERMASTER Holds Meeting—Sept. 19—20 
NESLA Sets Annual Meeting Jan. 14—Jan. 3—15 
NESLA Banquet to Hear Herter and High—Jan. 10—12 
NESLA Re-Elects Foote—Jan. 17—14 
NESLA Lauds Industry Members for Governmental Service—-Jan. 24—12 
NESLA Boston Show Set for April—Jan. 24—14 
NESLA Opposes Parcel Post Boost—Feb. 14—12 
NESLA Sets Plans for Advance Boston Show—Mar. 28—16 
NESLA Asks Parcel Post Change—June 6—12 
NESLA Group Asks Aid for Tornado Victims—June 20—44 
NESLA Shoemen’s Special to Shoe Fair in Chicago—Sept. 26—16 
New NESLA Wage Pamphiet—Oct. 3—20 
NESLA Survey on Labor Turnover—Nov. 14—19 
NESLA Surveys Shoe Employment—Nov. 21—27 
N. E. SHOE FOREMEN Hold Banquet—Jan. 17—15 
N. E. SHOE FOREMEN Elect Officers for 1953—-Apr. 4—14 
N, E. SHOE FOREMEN Outing Set for Aug. 8—June 27—16 
EW ENGLAND SHOE FOREMEN Hold Clambake—Aug. 1—20 
Fingold to Headline NESF&SA Luncheon—Sept. 19—40 
NEW ENGLAND Shoe Group Opposes Artery Through Leather District— 
June 13—23 
NEW ENGLAND Turns to Juvenile Shoes—Dec. 5—24 
N. E, SHOE OUTPUT Up 12% in Jan.—Apr. 11—29 
». E. SHOE OUTPUT Third of Nation’s—Mar. 14—12 
1952 NEW ENGLAND Shoe Output Up 11%—<uly 25—18 
N.E. TA Hear Schneider—Mar. 21—20 
NEW ENGLAND TANNERS Meet Oct. 16—Oct. 10—24 
NEW ENGLAND TANNERS Plan Fatliquoring Forum—Nov. 14—14 
NEW ENGLAND Trucking Strike Ended After 9 Days—Aug. 15—24 
‘“‘NEW IN SHOBES’’ Story Readied for Papers—Jan. 17—13 
“NEW IN SHOES’’ Aims at Grass Roots—Apr. 18—28 
The ‘“‘NEW IN SHOES” Off to Fast Start—May 9—26 
‘“‘NEW IN SHOES’’ Reports Progress—July 18—20 
The Re ga IN SHOES’’ (105 Cities Form Local ‘‘Shoe Clubs’’)—July 


*“‘NEW IN SHOES’ Display Sets Available—Sept. 12—14 
NEW YORK Golf Outing Set for July 16—June 13—17 
N.Y. SHOE GROUP Elects Officers—Mar. 21—15 

NO. AMERICAN CONFERENCE Program Set—Apr. 25—25 
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NO. AMER. Supt. & Foremen’s Program Set-——-Apr. 11-—28 - 
NO. AMER. Supt. & Foremen’s Assn. Meeting—-May 9—26 
NOPCO Names Lindsay—Oct. 3—19 

NOPCO Purchases Yocum Faust, Ltd.—Nov. 7—13 

Promoted at NORTH AND JUDD—July 4—17 

Manowitz to Address NORTHWEST TRAVELERS-—Sept. 19-20 
NORWICH SHOE to Build New Factory—Sept. 12—18 
NUNN-BUSH Profits Up—Jan. 31—14 

NYLON THREAD Boosts Moccasin Sales—Sept. 19—42 


O 


Honor General ODELL-—-Nov. 28-—12 

OIT Suspends Philadelphia Hide Export License—-Jan. 17—-13 
OPS HIDE BRANCH Slated to Go—Jan. 3—12 

OPS Reorganization Softens Recontrol Talk—-Jan. 3-12 
OKLAHOMA CITY Seeks New Factory—<Apr. 11—82 

OLD AGE Creeps Up on Tannery Workers—Oct. 10—22 
OLDER AGE Groups Show Good Potential—July 11—19 


Edgar ORR Sees New Uses as Leather’s Salvation—June 20—34 
Charlene OSGOOD Says Sell Shoes with Language of Fashion—-May 16—12 
PACIFIC SHOE COMPONENTS Offers New Lines—-Dec. 12—14 


Propose New Standard for All PACKER HIDES—Aug. 15—14 
PACKERS Hit Standby Controls—Mar. 14—12 

PAINE’s Leather Display Draws Throngs—Mar. 14—-15 
PARCEL POST Boost Opposed—Feb. 14—-12 

PARCEL POST RATES Boosted 36 Percent—June 20—30 
PARISIAN DESIGNER Tours U.S.—Jan. 31—16 

PARKER HOUSE SHOW Set for May 10-13—-Mar. 14—15 
Weather Dampens PARKER HOUSE Buying—-May 16—13 
PARKER HOUSE SHOW Set for Nov. 15-18—Aug. 8-—82 
PARKER HOUSE SHOW Activity Held Fair—Nov. 21—-27 

New PARVA Buckle—Aug. 8—84 

PARVA Cut Prices—Aug. 22—18 

PARVA BUCKLE Moves Sales Office-—-Dec. 12—19 
PaSSAQUODDY to Move—Sept. 19-—42 

PATENT Leads for Children’s Fall Shoes—May 2—12 

Shoes Still Exempt from PENNA. State Tax—Aug. 8—68 
PERO & DANIELS Opens Plant in Cincinnati—Nov. 14—26 
PERUGIA Introduces New Shoe Designs—Nov. 21—34 
PETERS SHOE Promotes Smock—Feb. 7—19 

PFAFF Opens New Offices in New York—Aug. 22—26 
PFISTER & VOGEL Seeks Tax Abatement-——Oct. 24—25 
PHILA. HIDE Export License Suspended—Jan. 17—-13 

PHILA. LEATHER GROUP to Seek Defense Work—Jan. 17—15 
PHILA. SHOE ASSOCIATES Formed—July 11—19 

PLASTIC WELTING FIRMS File Cross Suits—Aug 15—16 
PLYMOUTH RUBBER Sees Good Year—Mar. 14—14 
PLYMOUTH RUBBER Sets Sales Record in 1953—-Apr. 4—14 
Lane Sales Manager at PLYMOUTH SHOE—July 25—22 
PPSSA Fashion Group to Meet—Jan. 10—16 

PPSSA Applications Ready—Jan. 31—17 

PPSSA to Assign Rooms—Mar. 21—15 

PPSSA Children’s Style Group to Meet-—-Mar. 28—13 

Publish New PPSSA Directory—Apr. 18—36 

PPSSA Expects Strong Buying Action—Apr. 25—8 

PPSSA Report on Men’s Fall Styles—-May 2—17 

May PPSS Report: Price Rises Slow Show Activity—-May 9—24 
PPSSA Fall Fashion Summary in Mails—June 6—18 

PPSS Applications in Mail—Sept. 19-—22 

PPSS Breaks Drought—-Dec. 5—12 

POPULAR PRICE SHOW Has Promotion Aids—Sept. 26—-16 
Sixty New Designs for PPSSA Showing-——Oct. 17—54 

PPSSA Style Committees Confer—Oct. 24—24 

PPSS Reservations Close Nov. 16—Nov. 7—17 

POPULAR PRICE SHOW Offers Style Forecast—Nov. 14—12 
PPSSA Pivots Spring Orders—-Nov. 21—11 

POPULAR PRICE Retailers Anticipate Active Spring Sales—Nov. 21—26 
PPSSA Issues of L&S—April 25 and Nov. 21 

PRATT Set for Chrome Tanning Course-—-Feb. 21—62 

PRATT Seeks Tanners’ Council Support—Apr. 4—13 

PRATT Graduates Visiting Tanneries—Aug. 15-—12 

PREMIER to Push Promotion of Nylon Thread—May 16—14 
PREMIER THREAD Launches New Promotion—Aug. 29—24 
PRESIDENTIAL SHOEMAKER is Non-Partisan—-Nov. 14—27 
Fresh Opportunity in PRE-TEEN Market—Aug. 29—12 

Shoe PRICE CONTROL Program Over—Jan. 17—12 

PRICE RIDDLE Plagues Shoe Men—May 2—12 

Shoe PRICES at Bottom, Says Foote—-Dec. 12—28 

Charge PRISONS Given Big Combat Boot Order—Oct. 17—54 
Improved PROCUREMENT METHODS Promised by Armed Forces—Oct. 


Shoe PROFITS Down in 1952—Apr. 4—15 

Leather Industry has Biggest PROFITS Gain—-May 16—13 
Leather PROFITS Drop by 6% Net—July 25—14 

Shoe PROFITS Up in First Half—Aug. 8—62 

Drop in PROFITS for Shoe Finders—-Aug. 8—66 

Propose Minimum Wage Hike in PUERTO RICO—July 18—20 
Propose 40-Cent Minimum for PUERTO RICO—Nov. 28—17 


? 


QM Agency Opens in N. Y.—Nov. 14--28 
QUARTERMASTER to Hold Exam. for Technologists—Nov. 14—-27 
QUARTERMASTER SERVICE Uses X-Ray to Examine Shoes—Apr. 4—13 
Substitutes for QUEBRACHO Found—Dec. 5—24 


R 


R. & A. Offers New Split Leather Finishes—Mar. 28—16 

R. & A. Offers New Leather Finishes—Sept. 26—15 

RAND Asks World Hide Barrier Removal—Apr. 25—25 

RAND Sees No Danger in Korean Settlement—Apr. 25—26 

The RAW MATERIAL Situation, By Wm. A. Sheskey—Aug. 22—12 
1954 RAWSTOCK SUPPLY Outlook, By Edward L. Drew—Oct. 31—10 
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Ralph REBACH Finishes Mexican Leather at Midnight—May 23—16 
REGAL SHOE Names Sherbrook—-Mar. 7—20 

REGAL Denies Merger Rumors—Apr. 4—12 

REGAL Reports No Merger as Yet-—Apr. 25—24 

Gamble Denies REGAL Purchase—-May 23—12 

REGAL Head Confirms Negotiations with Brown—May 23—12 
REGAL Expands Its Family Store Plans—Sept. 26—14 

General Controls 34% of REGAL SHOE Stock—Sept. 26—12 
REGAL Offers New Cushion Insole Shoe—Oct. 10—20 

REGAL SHOE Launches Big Vacation Contest—Oct. 17—52 
REGAL Announces Price Sale-—-Nov. 7—14 

RENDERERS to Meet on Sept. 21-22—-Aug. 8—62 

How and Where RETAIL SHOES Sell—Dec. 5—-16 

RETAILERS Warned of Short Buying Period—-Sept. 26—15 

U. S. Has more Than 70,000 RETAIL SHOE OUTLETS-——Nov. 28—16 
Merbert RICH Heads Merchants’ Group—Oct. 24—24 

RIPON Enters Casual Shoe Field—-Dec. 12—17 

RIVER PLATE to Handle African Wattle—May 9—27 

ROHM & HAAS Opens Acrylic Monomer Plant far. 14—12 
RONCI Offers New Strap Fastener—Oct. 31—53 

ROSSI Tells Glove Men New Sales Approach Needed—June 20—-44 
RUBBER FIRMS Sign Price Agreement—-Aug. 22—15 

RUBBER HEEL Group Elects Officers—Feb. 14—16 

RUBBER HEEL & SOLE Industry Group Meets—-Nov. 21-35 
World RUBBER Needs Still on Upgrade—July 4—13 

Higher Tariff on RUBBER SHOE IMPORTS—Aug. 1—12 
RUEPING Chairman Marks 65th Anniversary—Nov. 7—13 


S 


S. & F. BLACKING Company Merges—May 16-14 
SADDLERY MFRS. ASSN. Dissolves—-Dec. 12-15 
Weber to Head ST. LOUIS MFRS. ASSN.--June 13-—16 
ST. LOUIS Output Up 1/3 in Nov.—-Feb. 7—14 
ST. LOUIS Output Up 14%—May 23—14 
ST. LOUIS Shoe Output Up 6% in April—July 4—13 
Five-Month Output Gains in ST. LOUIS—Sept. 5—17 
. LOUIS Output Up 8% for Six Months—-Sept. 19—21 
. LOUIS Output Gains 8% for Seven Months—Oct. 17 
. LOUIS Output Drops 11% in August—Nov. 28—15 
. LOUIS Points to Active Fall—-Apr. 25—24 
. LOUIS SHOE Group Joins ‘‘New In Shoes’’—Feb. 28—13 
. LOUIS SHOEMEN Plan April Showing—Jan. 17—13 
. LOUIS SHOE SHOW Number of L&S—April 11 
Paul Johansen Heads ST. LOUIS SHOW—Sept. 19—-24 
No SALES TAX for Pennsylvania Shoes—July 18-28 
SALES TAX Begins in Pennsylvania—Aug. 29—17 
Brothers Named Head of SALESMEN’S BUREAU—Oct. 10—16 
SANDLER to Distribute New Italian Ski Boots--Sept. 12—-21 
New SANDLER Plant—Dec. 12-—-28 
Million-Pair Order for SANDLER-FENTON—Dec. 5—17 
SANDLER-FENTON Postpones Opening-——-Dec. 12—28 
Urge SATURDAY OPENINGS After Holidays—Nov. 7--13 
SCHEFT on Tour of Overseas Centers—-May 16—-26 
SCHIAPARELLI to Name American Shoe Firm—June 6—12 
SCHMOLL to Reorganize—May 23-—18 
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Georges ROMER 


Company, Tuc. 


27 WALNUT STREET © PEABODY, MASS. 


representing 

SPECIAL EQUIPMENT CO. 

CHAS. H. STEHLING CO. 

TRAUD MACHINE CO. 

FULTON COUNTY MACHINE CO. 
SPRACO-Spray Finishing Machines 
MARLOW FLESHING PUMPS 
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“HNITZER Sees 1953 Output at 500 Million-—-May 16—15 
‘HNITZER Issues Report on European Shoe Consumption—July 25-14 
“HNITZER to Head Shoe & Allied Products Div., Business & Defense 
Services Admin.-—-Oct. 3—12 

SCHWEINIGEL Outing Set for Sept. 29—Sept. 19-21 

SECOTAN: New 4-Minute Revolutionary Tanning Process—-Feb. 21-61 

SECOTAN PROCESS Nears Commercial! Launching-—June 27-14 

Carson Leaves SELBY SHOE—May 30—14 

SELBY Expands Producti at Manchester—-Nov. 14 

Dedicate SHAPIRO CENTER at Brandeis—-Apr. 18-25 

SHEEP POPULATION Still on Upgrade—July 4-13 

SHOE and Leather Field Has Good Fourth Quarter-——Mar. 7-20 

Gearing for SHOE BUSINESS AHEAD, by Herbert Lape. Jr Aug. 22-10 

SHOE CHAIN STORE Profits Fell 2.5% in 1952—-May 9-29 

Leading SHOE CHAINS Report First Half Sales Increase—-Sept. 5-18 

U. S. Male Still Lags on SHOE CONSUMPTION~-Nov. 21-27 

SHOE CORP. Sales Hit Record—-Apr. 11-83 

SHOE CORPORATION Sales on Upgrade-—-Nov. 21-46 

SHOE COURSES Slated for City College-—Sept. 5—21 

SHOE DISPLAY on Wheels—Jan. 31—16 

SHOE EARNINGS Down 21% for First Nine Months—Jan. 3--15 

SHOE INDUSTRY Collectivists Scored—Oct. 24-24 

SHOE ORDERS Decline Sharply in September-—-Oct. 10-23 

SHOE ORNAMENTS for Fall—Feb. 21-42 

1952 SHOE OUTPUT Seen Third Highest—Jan. 3-12 

SHOE OUTPUT Up 12% in Nov Jan. 24 : 

SHOE OUTPUT Up 30% in Dec.—Feb. 

SHOE OUTPUT Seen 44 Million in Jan 

SHOE OUTPUT Up 16% in 8th District 

SHOE OUTPUT Up 10% in Jan.—-Mar 

SHOE OUTPUT at New High in Ist Quarter 

SHOE OUTPUT Gains 6% in Feb Apr. 18 

Four-Months SHOE OUTPUT Near Record——May 9—26 

March SHOE OUTPUT Up 11% May 16-14 

5-Month SHOE OUTPUT Near Record—-May 30-14 

April SHOE OUTPUT Shows 4% Increase-——June 20-52 

First Half SHOE OUTPUT Near Record-—June 27-13 

May SHOE OUTPUT Approximates Last Year-—-July 18-17 

June SHOE OUTPUT 40.5 Million Pairs--Aug. 1-13 

Men's SHOE OUTPUT Off Percentagewise—-Aug. 15—12 

SHOE OUTPUT Plummets in August-—Aug. 29-—16 

SHOE OUTPUT Near 6 Months Record—Sept. 12-12 

July SHOE OUTPUT Shows 5% Increase Over 1952-—Oct. 5-—-13 

SHOE OUTPUT Running 10.4 Million Ahead—-Oct 3-14 

SHOE OUTPUT Leveling Off-—-Nov. 7—-12 

August SHOE OUTPUT Off 8%-—Nov. 7-16 

September SHOE OUTPUT Down 10%-—Nov. 21-—2 

SHOE OUTPUT Now Even With 1952—-Nov. 28—1: 

SHOE PATTERN GROUP Re-Elects Officers—Jan, 24-13 

Jos. McGee Heads SHOE PATTERN Association—Aug. 29-12 

Government Eyes SHOE PRICE SURVEY—Oct. 17—43 

35° SHOE PRODUCERS Had Deficits in 1950-—June 27-16 

Spring SHOE PRICES Seen Steady—-Oct. 17-40 

SHOE PRODUCTION for 1952 Revised—-Jan. 31-12 

Cemented Shoes Tops in 1952 SHOE PRODUCTION~—-Sept. 5 

SHOE REPAIRMEN Win 1953 Awards—Oct. 24-13 

SHOE RESEARCH Outlay Lowest in Industry-—Nov. 21-35 

An Inside Look at SHOE RETAILING, By W. Otto Warn—-Oct. 31—16 








DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


HEMLOCK - OAK ~- MANGROVE 
STAINLESS SUMAC ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


SE cS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E! 
Getz Bros. & Company, San Francisco, Calif.; New York City 
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Open Forum Proposed for SHOE RETAILERS—May 23—-13 

Chain SHOE SALES Up 2.8% in Eleven Months—Jan 3—19 

Chain SHOE SALES Up 3% Over 1951—-Jan. 24—1 

Retail SHOE SALES Seen at 493 Million for 1952—-Jan. 31-12 

Dept. Store SHOE SALES Off in Nov.—-Feb. 7—17 

Chain SHOE SALES Up 1.3% in Feb.—-Mar. 21—16 

Retail SHOE SALES Gain 6% in March—-May 16—16 

1953 Retail SHOE SALES Outpacing Last Year—-May 16—17 

Wholesale SHOE SALES Down in April-June 20—30 

Retail SHOE SALES Ahead for 4 Months—June 27—25 

Chains’ SHOE SALES Gain 4% for Six Months—July 25—18 

Annual SHOE SALES of 535,000,000 Pairs Within Shoe Industry’s Grasp 
—Oct. 24-—14 

September SHOE SALES Show $2 Million Drop-—Nov. 21—28 

Chain SHOE SALES Show Gain in Oct.—-Nov. 21—47 

Retail SHOE SALES Plummet 5.1% in Aug.—Dec. 12—40 

Champ ‘‘SHOE SITTER’’—June 13—23 

1952 Consumer SHOE SPENDING Was §3.3 Billions—Aug. 1—12 

““‘SHOEMAN’S GUIDE’’—Aug. 15—24 

SHOEMEN LIFE SPAN Still Longest—Feb. 14-14 

Three-Cornered SHOES—-May 23—14 

Three-Dimensional SHOES—May 23—18 

SIMON and SIGMA Leather Firms Merge—Jan. 10—12 

Paul SIMONS Re-elected by Hide Firm-——Mar. 21-—15 

SIMONS Gives Advice to Small Packers—Apr. 11—36 

SIMONS HIDE & SKIN CORP.’S Leather Exhibit—May 9—27 

SIMONS Telis Packers to Get Hide Conscious—-May 16—40 

SING SING Shoe Boom—Sept. 19—33 

SINGER Offers Revised Shoe Production Book—Aug. 29—12 

Record SLAUGHTER Seen for 1953—-Aug. 29—12 

Smaller SLAUGHTER Seen for Next Year—Sept. 19-22 

SLIP-LASTED Shoes Show 12% Drop—Aug. 8—62 

SMALL LOT Shipments Costly to Shoemen—Aug. 29-——13 

Are SOLE LEATHERS on Comeback Road?—Dec. 12—12 

SOLVENT TANNAGE, By Fred O’Flaherty—Oct. 31-22 

SOUTHWESTERN TRAVELERS Set Two Shoe Shows—Jan. 24—14 

Meirs Joins STAR DIE—Nov. 28—24 

Moore Joins STERLING LAST—Dec. 12—19 

SUFFERN, New Filler Firm—June 20—48 

Sam SULLIVAN Tells Shoe Travelers Sell People, Forget Figures—May 
9—-28 

SULLIVAN Calls Shoe Industry ‘‘Fearful Giant’’—June 6—18 

SULLIVAN Urges Shoe Industry Get Acquainted—Aug. 29—15 

SULLIVAN Stresses Role of Individual—Nov. 7—12 

New Shoe Plant May Open in Si)NCOOK, N. H.—Sept. 19—33 

SURPASS Not Sold—June 27—12 

SURVEY On Why People Use Lesther—June 20—46 

New SYNTHETICS COURSE at N. Y. U.—Sept. 12—18 


T 


TAN-AMERICAN CORP.-New Quebracho Firm—May 23—18 
TANNERS Attend Executive Clinic—-June 27—14 
TANNERS Dramatize New Shoe Process—Aug. 22—39 
TANNERS See Good Volume Holding—Apr. 18—8 


7 


SHELLAC 


for Better Leather Finishes 


EXTRA WHITE REFINED BLEACHED 
SHELLAC 


SPECIAL BONE DRY BLEACHED 
SHELLAC 





Lower Acid Number aiding quick solution 
and requiring less alkali thereby produc- 


ing more durable, more waterproof and 
higher gloss finishes. 


ALSO COMPLETE LINE OF ORANGE SHELLAC 
Working Samples Cheerfully Submitted 


THE MANTROSE CORPORATION 
140 41ST STREET BROOKLYN 32, N. Y. 
Agents in Principal Cities 
Co, Ltd. J. H. Hinz 
Gfonand’'a Son, Inc 
Harry a . 
James O. Meyer & Sons 
Buffalo, N. Y. 
H. C. Ross 
Burbank, Cal. 
E. M. Walls Company 
San Francisco, Cal 
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TANNERS’ CONVENTION Golf Winners—Apr. 18—26 

TANNERS’ CONVENTION Registrants—Apr. 18-—60 

Top Reporter Headlines TC Luncheon—Oct. 3—19 

TANNERS’ CONVENTION: Council Report to the Industry, By Irving R. 
Glass—Oct. 31—11 

TANNERS’ CONVENTION: President’s Report, 
Apr. 18—10; Oct. 31—8 

TANNERS’ CONVENTION Numbers of L&S—April 18 and Oct. 31 

TANNERS’ CONVENTION Overseas Visitors—Oct. 31—68 

TANNERS Fall CONVENTION Registrants—Oct. 31—7é 

TANNERS’ COUNCIL Sets Spring Meeting Schedule—Feb. 14—11 

TANNERS’ COUNCIL Spring Meeting Program—Mar. 28—12 

TANNERS’ COUNCIL Annual Meeting Program—Oct. 17—51 

New TANNERS’ COUNCIL Officers—Oct. 24—14 

TANNERS’ COUNCIL Elections—Nov. 7—16 

TANNERS’ COUNCIL Spring (1954) Meeting at Bedford Springs—Aug. 
29—16 

T. C. ASSOCIATES Names Regional Heads—Mar. 14—13 

TANNERY MATERIALS Handling Costs, By Charles B. Hawkins—Oct. 
31—26 

Slow Progress in TANNING MACHINERY, By T. C. Hollander—June 
20-—11 


By Lawrence L. Jones— 


Settle TAX Claim—Sept. 5—21 

Mahler to Cover Southwest for Thomas TAYLOR—Oct. 3—19 
The Need for TECHNICAL MANPOWER, By W. O. Dawson—Oct. 31—21 
Named TEXTILEATHER Sales Head—Oct. 3—12 

TEXTRON to Resell Burkart Shoe Assets—Aug. 22—15 
THERMO-PLASTIC Opens Plant in Cincinnati—Nov. 21—28 
THOMPSON BROS. Buys Heywood Shoe Rights—Oct. 31—53 
TIEDEMANN to Represent Gill Leather—-Aug. 8—84 

H. O. TOOR Buys Hanover Shoe Plant—Sept. 19-24 
TRIANGLE FINISHING Buys Geisler & Lehr—Jan. 17—18 
St. Louis ‘'210’’ to Meet Apr. 15—Mar. 21-20 

210 Names Lee Chairman of Year Book—Apr. 4—12 

210 Banquet Has Goldstein for Chairman—Apr. 25—25 

210 Golf Outing Set for July 29—June 20—46 

210 Golf Outing Draws Big Crowd—Aug. 8—63 

210 ASSOCIATES Nominates New Officers—Oct. 31—52 

210 ASSOCIATES Elects New Officers—Nov. 28—12 


U 


UNMATCHED PAIRS Offer—Sept. 12—29 

UNITED LAST’S Rochester Plant Sold—-July 25—21 
UNITED LAST Sells Empire Branch—-Aug. 15—14 
UNITED LAST Now Division of USMC—Sept. 12—12 
USMC Guilty of Monopoly—Feb. 21—60 

USMC Expected to Appeal Court Decision—-Feb. 21—60 
Shoemen Await USMC Appeal—Feb. 28—12 

USMC Ruling Leaves Shoemen Cautious—Feb. 28—12 
USMC to Appeal Monopoly Ruling—-Mar. 21—14 
UNITED SHOE MCHY. Case Goes to Supreme Court—Apr. 25—28 
USMC Appeal Blasts Ruling on All Points—May 9—35 
USMC Names Todd General Manager—June 13—16 
USMC Reports Net Gain for Year—June 27—13 

USMC Chicago Branch to be Sub-Office—Aug. 29—13 
USMC Shows Net Gain for Quarter—Nov. 14—12 
Supreme Court Gets USMC Case—Dec. 12—12 

U. S. LEATHER Brings in 2nd Gas Well—Apr. 11—29 
U. 8. LEATHER Votes Final Dividend—Aug. 22—16 

U. S. RUBBER Reports New Sales Record—Mar. 21—18 
U. S. RUBBER Reports Boom—Aug. 1—18 

U. 8. SHOE Shows Record Spring Orders—Feb. 21—61 
Record Advance Orders for U. S. SHOE CORP.—July 25—16 
U. S. SHOE EXPORTS Double Import Rate—July 4—18 


V 


VAISEY-BRISTOL to Close Maine Plant—Mar. 21—14 

VAN PELT Warns Tanners of Fight for Survival—Jan. 24—17 

VAN PELT Speaker at Hide Meeting—Apr. 18—24 

New VEE THREAD Used on Marine Boots—June 6—17 

The Structure of VEGETABLE TANNINS, By Robt. 
20—27 

Booklet Explains VERTICAL SHOE ALLIANCE—Nov. 21—44 

Louis VERZA Given Testimonial Dinner—May 23—13 

VULCAN Promotes Hendrick—June 6—18 

VULCAN May Buy U. 8S. Bung Co.—June 13—17 

VULCAN Completes Purchase of U. S. Bung Co.—July 4—18 


WwW 


Otto WARN Terms 1954 ‘‘Big Shoe Sell Year’’—Aug. 8—68 

WATSON Ends 6-City Tour—May 30—14 

Merrill WATSON to Address St. Louis Group—Sept. 26—17 

WATSON Says Selling Answer to Recession—Oct. 3—16 

WATSON Sees Good Sales Ahead—Oct. 31—46 

WAUKEGAN Outing Set for August 28—Aug. 22—19 

WEINBRENNER Launches Spring Sales Campaign—Oct. 17—43 

WELLCO Reports on Profit Sharing—Sept. 5—17 

Leading Brazil Shoe Man Visits WELLCO—Dec. 12—17 

WELTING Now Bottom Roughed—Aug. 29—14 

WESTERN WOOD HEEL Group Meets Apr. 27—Apr. 11—50 

WHITEHOUSE & HARDY Coming-Out Party—Oct. 3—26 

Author WILKER Criticizes Modern Footwear—July 25—20 

WISCONSIN TANNERS Ready Symposium Plans—Jan. 3—18 

WISCONSIN TANNING SYMPOSIUM Held—Jan. 24—16 

WISCONSIN Tanning Symposium to Open January 16—Sept. 19—21 

beta organ + pancauaae SYMPOSIUM to Feature Top Industry Speakers 
—Dec. 12—1 

WOLFF Agent to Be Honored—Jan. 31—16 

WOLVERINE’S New Dress Shoe Line—Nov. 7—14 

WOMEN’S SHOE BUYERS Meet October 27—Oct. 3—13 

WOMEN’S SHOE FASHIONS for Fall-Winter—April 25—15 

Bane Reports on WOMEN’S Fall Casuals and Dressy Flats—May 2—14 

Intrater Reports on WOMEN’S FALL STYLES—May 2—14 

WOOD HEEL BLOCK Ups Output in 1952—Apr. 11—29 

WOOD HEEL GROUP Re-Elects Officers—Jan. 17—18 

WOOD HEEL MEN Worry Over Thin Heels—Apr. 4—16 

WOOD HEEL Men to Meet—July 25—16 

Thin Heels Worry WOOD HEEL Men—Sept. 5—17 


M. Lollar—June 
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WOOD HEEL Men Deplore Materials—Sept. 26—12 

Western WOOD HEEL Men to Meet at Fair—-Oct. 17-41 
Eastern WOOD HEEL GROUP Appoints Espovitch—Nov. 7—13 
Glamour Heels Bother WOOD HEEL Makers-—-Dec. 12-—24 
WORLD CATTLE STOCKS Reach New Record—Apr. 18—-26 
WORLDWIDE SHOE OUTPUT Increasing—July 11-18 
WORST SHOE STORE Attracts Best Sales—July 18-21 


X 


X-DISEASE Taking Heavy Tol! of Hides—-Nov 


Y 


YOUNG MACHINE CO. Offers Top-Lift Attaching Machine—Jan. 10 


Z 


ZELLER’'S SONS Liquidates Business 


15 


June 20—47 


LABOR NEWS 


A 


ANTI-RED WORKERS Quit Packers Union—Aug. 15 
ARMOUR and SWIFT Grant 5c Wage Boost—Oct. 10 
AVON Workers Get 5° Boost-—Feb. 7-20 


BAY STATE Workers Authorize Strike—June 20—30 
BREZNER Workers Awarded 4% ¢ Pay Hike—Aug. 2-17 
BROCKTON CUT SOLERS Still Out on Strike--May 22-—13 
BROCKTON LABOR PACT Stalemated—Apr. 11—-52 
BROCKTON Shoeworkers Ask 10°, Pay Boost-—-Mar. 28—14 
BROCKTON Shoe Workers Get 5% Wage Boost-—-May 9—25 
BSAC Holds Elections—-Aug. 22—15 

BSAC Elects Jankowski—Aug. 29—-17 

BROWN COMPANY Workers Win Wage Increase—July 18 
BROWN SHOE Signs Work-Guaranty Pact-—-Jan. 24—12 
AFL and BROWN SHOE Sign Five-Year Pact-—Jan. 24-12 
New BROWN SHOE Plant Elects AFL Union—Aug. 15-10 
BROWN SHOE Reaches Accord with AFL—Nov. 21—26 


Cc 


CALCO Announces New Wage Increases—Sept. 19—42 
COLONIAL Starts Employe Profit Committee—Jan, 3—18 
COLONIAL WORKERS Share Profits—-June 27—17 
Gov’t May Junk Non-COMMUNIST Oath—Feb. 28—12 
CUT SOLE STRIKE Ends in Brockton--May 23—13 


D 


DERMAN SHOE Workers Seek Wage Boost—Feb. 14-10 
DERMAN Workers Reject Pay Cut-—-May 2—14 


E 


EASTERN Shoe Firms Threaten to Migrate—Deec. 12—13 

Boston EDGE TRIMMERS Average $2.25—Aug. 15-24 
ELKLAND Lea. Co. Pact Signed—June 20-30 

Shoe Industry Second in Bay State EMPLOYMENT—Feb. 14—14 


= 


CIO Asks 10% Wage Boost at FLORSHEIM-—Sept. 26—14 

Government Begins FOOTWEAR WAGE STUDY—Apr. 18—24 

FRANKLIN TANNERY WORKERS Vote on Union—-May 2-—12 

CIO Leather Union Wins FRANKLIN TANNING Vote—June 20—-34 

FRENCH, SHRINER Workers Win Wage Boost—Feb. 14—11 

FULTON COUNTY CIO Tannery Workers Win 14c Package Hike Jan 
10--15 


G 


GLOVE LEATHER UNION Asks 20c Wage Boost—-Nov. 21—35 
Ben GOLD'’s COMMI® KIN Kicked Into Can—May 16—-15 
Grand Jury Indicts Ben GOLD—Sept. 5—16 

Ben GOLD Faces Trial on January 18—Oct. 17—40 

NLRB Appeals on Ben GOLD Ruling—Dee. 5—1% 

IFLWU Backs Ben GOLD—Dec. 12-19 

GREENEBAUM LAYOFFS Final—Feb. 14—14 

IFLWU and GREENEBAUM Reach New Agreement—May 2 


H 


HUBSCHMAN Workers Get Wage Boost—July 11—18 
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Seeks Pay Boost in N. E Jan. 17-12 
Wins NLRB Certification Fight—-Feb 
° ’ Local Ratifies Wisconsin Hike—-Feb 
Pict in of IFLWU Must Sign Non-Red Oath 
IFLWU Officer's Wife Faces Red Quiz Apr 
Tanners Ask Crackdown on IFLWU- Apr. 11 
IFLWU Official Indicted in Red Probe—-Apr. 18 
Potash of IFLWU May Seek Re-Election—-May 30-14 
IFLWU Defeated in Franklin Tanning Election—June 20-34 
-ather Bane to LFLWU--June 20—48 
' to be Curbed by New Law—June 27-—17 
1 Target of Senate—-July 4—-12 
\sks Ban on Hide Duties—July 4 
’ Complaint Denied by NLRB—Aug. 1—13 
’ Head Cited for Perjury-—Sept. 5-16 
’ Cincinnati Local May Lose Certification Sept 
’ Union Organizer Sues for Permit--Sept. 26--16 
» IFLWU Cincinnati Local-—Oct. 24—-12 
Hits Labor Board Action Nov, 14--13 
1 Under Fire Again-—-Nov. 14-34 
] Files New Protests—-Nov. 21-46 
\rrests Two IFLWU Leather Workers—-Nov. 21-27 
Court Reverses Labor Board Ruling on IFLWU-Nov. 2 
IFLWU Leather Worker Gets Two-Year Sentence Dec 
Shoe Unions Ask 15¢ Hike at INTERNATIONAL SHOE 
Pact Talks Pending at INTERNATIONAL SHOE.-.-Oct 
Shoe Unions Sign With INTERNATIONAL SHOE--Nov. 7 
INTERNATIONAL SHOE Workers Return at Nashua— Nov 


‘ 


Reports from the LABOR FRONT-—Feb. 21-70 

Back to Work for LAWRENCE Workers—July 11--21 
LAWRENCE Workers in Line for Wage Boost--Aug. 8 
LAWRENCE Workers Accept 5c Increase Aug. 15-11 
LOEWENGART WORKERS Reject Shoe Union—Nov. 28—-12 
New LUNDER SHOFK Pact--Nov. 7-12 

LYNN Labor Statistics —July 25-15 


M 


= SHOE WORKERS Accept 5% Pay Boost-—Jan. 17-17 
MAINE Shoe Workers Win New Contract-—-Nov. 21-47 
CIO Negotiates First Pact with MARTIN & TICKELIS—Aug 
MASS. SHOE STRIKE Averted—-Jan. 10-14 
MASS. LEATHER STRIKE Averted by Wage Hike— June 27-12 
60 MASS. Shoe Firms Start Labor Talks-—Dee. 5-13 
MAY DAY Ban Ires Union Official--May 16-16 
Pension Plan for McELWAIN WORKERS~-Apr. 18-25 





he - gore 


The finest covered rubber elas- 
tic goring with the patented 
CORD EDGE?* that 
prevents breaking at point of 
greatest wear. 


Flex-Gore wears as well as the 
shoes, costs no more, often less. 
than other elastic goring. There's 
a correct Flex-Gore for every 
application, in a wide variety of 
widths and colors. Write for 
samples. 


*U.S. Pat. No. 2,582,169 


MOORE Sjabries 


WASHINGTON STREET, PAWTUCKET, RHODE ISLAND 
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NASHUA Shoe Workers Face Lay-Off—Sept. 19-42 
NATIONAL SHOES, Ordered to Bargain with Union 


Mar. 21-14 
N. E. SHOE WORKERS Get 5% Pay Hike—-May 2--13 


Two N. H. Shoe Factories in Wage Disputes—-Feb. 28--15 
DiNovelis Heads NEW YORK CIO Shoe Union-——July 11-18 
NEW YORK Contract Talks in Progress Oct. 17-43 


NEW YORK SHOEMEN Seek New Contract-Sept. 19—-22 
NEW YORK Shoe Workers Win Wage Hike-—-Nov. 14-13 
N. ¥. SLIPPER Workers Win 5c Hike-—-Feb. 28-16 

N. Y. STITCHDOWN Workers Strike—Apr. 11-32 


O 


OHIO LEATHER Workers Win 8c Wage Boost 


P 


PACKER UNIONS Agree on Joint Action—July 11-24 
Big PACKER UNIONS Head for Showdown—Sept. 19—24 
PASSAQUODDY Moving Plans Set Soon—Sept. 26—14 
New Minimum Wages for PUERTO RICO--Aug. 22-17 


Aug. 8-84 


R 


RED LEATHER WORKER Jailed for Two Years 


S 


AFL Union Rejects ST. LOUIS Pact Offer—-Dec. 12—28 
SAXE-GLASSMAN WORKERS End 6-Day Strike-—-Aug. 22-14 
SELBY WORKERS Win 5% Boost-—Feb. 14-14 

SHOE DIE-MAKERS Continue Manchester Strike—Jan. 24-17 
SHOE DIE PLANTS End N. H. Strike-——-Jan. 31—17 

SHOE LABOR Turnover Seen Normal—Feb. 21—66 


June 6—12 


SWIFT Resumes Talks with Packer Unions—Sept. 26--24 
TAFT-HARTLEY Changes Held Bad-——-Mar. 7—-20 
WSB Approves USMC Pay Boost--Jan. 3-—18 


USMC Wage Boost Approved—-Jan. 17-14 

USMC Workers Given 3% Pay Boost—July 4—15 

USWA Reject 4% Bay State Offer—-Jan. 3-13 

USWA Seeks 5% Hike in N. H.—Jan. 31—12 

USWA Re-Elects Rosenberg Council Manager—-Mar. 28—16 
USWA Calls for $100-a-Month Pension—-May 23-18 

USWA Asks 15% Hike in Mass.—Oct. 31-52 

USWA (CIO) Shoe Union Reports on Progress—-Nov. 21—34 
UPHOLSTERY LEATHER Group Names New Counsel-—Sept. 19—42 


WwW 


Government May Launch New WAGE SURVEY—May 9—60 
WILSON & CO. Agrees to Pact-—-Oct. 24—12 

WORKMEN’S COMPENSATION Rates Cut for Shoe Workers 
E. T. WRIGHT Workers Return for Arbitration—-Oct. 17—40 


July 4—-12 


FOREIGN NEWS 


Whither the ALLIGATOR—Sept. 26—34 
ARGENTINE CATTLE Numbers Decline Sharply—Oct. 1742 
AUSTRIAN Output Down—Apr. 11—84 


BARCELONA CHEMISTS MEETING for Sept. 13-18—-July 18—20 
BRITISH INDUSTRIES FAIR to Draw Many—Jan. 31—17 
Record Bookings at BRITISH SHOE FAIR—Sept. 12—20 
BROUILLET Resigns Canadian Shoe Group—Feb. 28—12 


CANADIAN CATTLE EXPORTS Slack—Apr. 4—12 
CANADIAN CATTLE Situation Surprises—Mar. 14—16 
CANADIAN CATTLE Slaughter Soars——-Sept. 19—24 
CANADIAN CHAIN SALES Set Record Last Year—Nov. 14—-25 
CANADIAN CHAINS Report Progress—Nov. 28—14 
Faure Joins CANADIAN GROUP—Apr. 18—36 
CANADIAN RUBBER Firms on Trial—Nov. 14—14 
CANADIAN SHOE FAIR PROGRAM Set-—Apr. 11—34 

CANADIAN SHOE FAIR Launches Spring Sales—Oct. 17—-42 
CANADIAN SHOE OUTLOOK Bright: Record Year Seen—Oct. 24— 17 
CANADIAN SHOE PRICES Seen Stable—May 23-—13 

CANADIAN TANNER Suffers Heavy Losses—June 6—19 

CANADIAN TANNERS Form Organization—Oct. 10—17 

CHILE News—Aug. 8—135 


DANGER AFOOT—Nov, 14-17 
DONNELL & MUDGE Ltd. ‘‘Far From Out’’ 


FISHSKIN for Norwegian Shoes—Jan. 3-19 
FOAMTRED FOOTWEAR Now Made in Canada 
Foamtred for FORMOSA—Oct. 31—52 
FORMOSA News—Nov. 7—30 

FRANCE Announces New Shoe Price Cuts 
FRANCE News—Aug. 8—136 

FRANCE Ups Calfskin Quota for U. S.—Aug. 8—70 


June 20-—47 


Nov. 14-16 


Sept. 12-29 
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FRANCE Sets New Calfskin Quotas-——Oct. 17 51 


GERMAN Exports Jump—Sept. 19—33 
GERMANY News-—-Aug. 8—135 
Shoes for GERMANY-~—Sept. 26—34 


GREECE Bans Exports-—Sept. 5—-44 
GREECE Plans Laboratory-—-May 23-—-37 
GREEK TANNERY Marks 120th Anniversary--Nov. 7-12 


HOLLAND Exhibit—Apr. 11—-84 


INDIA News—Aug. 8-—-136 

INDIAN Firm Seeks U. 8S. Money—Sept. 19-33 

INDIAN Leather Institute—-Apr. 11-84 

INDIAN TANNING INDUSTRY Directory—Apr. 11-32 
ISRAEL Hide Imports Show Steady Increase—-May 16—14 
JAPANESE TANNERS Seeking More Hides—-Aug. 8—62 
New JAVA Tannery-——Sept. 5-44 


KOREAN Shoe Sales Enjoying New Boom—Aug. 22—19 


7.6 


LILLIE AND SKINNER Plans Expansion—Oct. 17—5l1 
LANG'S 1952 Loss $148,000-—-May 9—59 


LEATHER SHOES Show Drop in Europe—July 25—14 
New Machines at LONDON SHOW-—-Nov. 14—-16 
New Features for LONDON SHOE FAIR~—July 11-22 


Argue MEXICAN DUTY—Nov. 14-34 

New MEXICAN Hide DRYING PROCESS~—-Sept. 26-34 
Only Half of MEXICO Wears Leather Shoes——Oct. 10-21 
MIYAZAWA Elected to Japanese Diet—Jan. 24--18 
MOSCOW Goes Modern—July 18-28 

MOUNT EVEREST Climb Boots Made in Britain—July 25-21 
Aug. 8-135 

Sept. 5—44 


NETHERLANDS News 
NORWEGIANS on Toes 
ONE PAIR—Two Colors—Nov. 14—-26 
PANAMA Bans Tanned Hides—-Apr. 11—-84 
PANAMA Softens Hide Ban—-May 23--36 
PARIS Sets Leather Week—Sept. 5—-44 
PERUVIANS Face Shoe Invasion—-Feb. 14-—14 
POLISH SHOE Expensive—May 23—37 


RED ARMY Leather—July 18—19 
RUSSIAN Ersatz—Sept. 19-40 
RUSSIAN SHOES Costly, Shoddy—-Apr. 25-28 


SAN SALVADOR News—Aug. 8—136 

SOUTH AFRICAN Output Down—May 23-—-36 

Real SOVIET EARNINGS Below 1928 Level—Sept. 5—19 
SOVIET SHOE STOCKPILING Suggests War--May 23-12 
SOVIET SHOES Show Bad Manners—Jan. 3-12 


THAI Eases Hide Controls-——Sept. 19—33 
TUNISIA Resets Duties—Sept. 19—-33 


UNITED SHOE & LEA. CO. to End Operations—Oct. 3-—26 
URUGUAY News—<Aug. 8—135 


WILMONT to Make Jolene Line in Canada—Oct. 10—-23 


FEATURE AND 
SPECIAL ARTICLES 


A 


ALLIED PRODUCTS SHOW Weathervane-—Feb. 21-—51 

The ALLIED PRODUCTS SHOW: Focus on Fresh Ideas—-Aug. 8-—32 

Results of Adding ALUMINUM SULFATE to a Reduced Chrome Liquor, 
By J. T. Chain—Jan. 17—10 

AUSTRALIAN Tannery Ups Output 


The BIG TEN Shoe Mfrs. in 1952—-May 16—8 
Spring Fashion Report on BOYS’ Shoes—Oct. 17-33 


Cc 


CALF LEATHER’S Role in Men’s Fall Fashions—-Feb. 21-18 

A Look at CANADA’S SHOE CHAINS—July 18—12 

The CEMA PROCESS—Sept. 26—8 

Spring Fashion Report on CHILDREN’S SHOES—Oct. 17—-34 

PPSSA Spring Style Report: CHILDREN’S SHOES, By Wm. Waddeil 
Nov. 21—20 

Spring Fashion Forecas)—CHILDREN’S SHOES—Aug. 8—24 

Basicity in CHROME TANNING, By C. David Wilson—Feb. 21—56 

CHROME TANNING CHEMICALS: How Critical the Supply? By 
Raymond L. Copson—June 6—10 

Swedish CUTTING DIES, By Uno Rylander 


F 


Biggest FACTORY MANAGEMENT CONFERENCE-—Apr. 11-8 
52 New Shoe Products Shown at FMC—-May 9—S 
FACTORY-OWNED SHOE STORES—Apr. 4—8 

Outlook for FOREIGN SHOE MACHINERY—Mar. 7—8 


Sept. 5—10 


June 6-8 
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S NEW ORK-BROOKLYN Shoe Industry Outlook Report—Oct. 17— 20 


NYLON RESINS for Leather Processing, B Thos. A Dickinson-—-Oct 
24-8 
U. S. Methods Awe GERMAN SHOEMEN Sept. 26—10 
Hidden GOLD in Untapped Markets, By Sylvie Hamilton—-Nov. 21-22 
Ben GOLD: Red Sails in the Fading Sun? By Joseph Huttlinger--Nov P 
7—10 


PATENT-BOOM in the M King —-Feb,. 21-26 
H PATENT LEATHER— How High The Boom Mar. 14-6 
PIC COPALE—New Tanning Chemical, By Thomas A Dickinson 
HIDE FUTURES—Nerve Center of the Industry, By Hanns Moser +—10 
San aon PIGSKIN SHOE LEATHER: Boom Ahead — Sept. 19-12 
Can We Have a Stable HIDE MARKET? By John K. Minnoch—-Jan POLYVINYL ALCOHOLS in Leather Processing. By Thos 
3—11 et See 
POPULATION and Shoe Industry Growth—May 23—8 
PRAVDA ARTICLE Admits Russian Failures Sept. 5 
J PUERTO RICO Growing Colony of American Shoemaker 
Ortiz-—July 25~--10 


Shoemaking Miracle in JERUSALEM, By Claude M. Swinney-— Jan. 3-—S 


K The U. S. RAWSTOCK SITUATION, By J tussell Ives—Mar. 7--11 
REPTILE LEATHERS and Fall Footwear, By Dorothy Adams— Feb 
The KID LEATHER GUILD—Third Anniversary, By Hanns Moser 21-—-30 s 
Feb. 21—36 Let's Not Neglect RESEARCH, By Julian Hatton. Jr Apr. 1818 
KID’S SHOES-—A New Fashion Era—Feb. 28—-6 Molding in RUBBER-SOLED Footwear—July 11— 8 
Results of KLEVEN SHOE New Stitching Room Layout-——Dee. 5-8 
MEN’S SHOE STYLING: In A Rut?—-Dee. 12-8 
The New KLEVWAY PROCESS-——Jan. 17—6 


S 


L ST. LOUIS SHOR SHOW~ Bright Market Week Apr. 11-20 
ST. LOUIS Shoe Industry Outlook teport--Oct. 17-—22 
A New LAST SYSTEM (3 Articles), By Charles W. Mann and W. B. SCHIAPARELLI-MARINO; New Team for ‘‘The Whole Look Aur 
Zacharias—-Jan. 10-—-6; Jan. 17-—-8; Jan. 24—10 Julius SCHNITZER, A Washington Phenomenon—Jan. 31-—6 ” 
L&S SHOE OUTPUT Estimate 514 Million Pairs for 1953--July 4-—-8 SCIENTIFIC PROGRESS-——Its Meaning, By Weir Stewart Apr 
Enough LEATHER for Shoe Output Ahead?—-May 30-11 Outlook for 1954 SHOE BUSINESS—Oct. 17-36 . : 
LEATHER CONSUMPTION: Down Trend—Oct. 10—8 SHOE BUSINESS: The Outlook Healthy—Aug. &—19 
Molding LEATHER DUST, By Thomas A. Dickinson—Jan. 10-8 The 15 Leading SHOE CHAINS—63% of all Shoe Chains Sales—July 18—8 
LEATHER INDUSTRIES OF AMERICA—The Record to Date Feb SHOE CONSTRUCTION What's the Trend?—-Mar = = 
14—6 SHOE FABRICS for Spring-Summer '54—-Nov. 21 
LEATHER SALES Outlook: Cautious Optimism--Aug. 8—-18 New Developments in SHOE FINISHES, By Dominic P. Ciaccio—Oct. 24-9 
The LEATHER beg re of ee Aug. 5 8 web. 2 SHOE LABOR tigre y Old Age?—-Feb, 7—6 ; ; 
LEATHERS in Fall Fashions, By Dorothy Fox Davies—Feb. 21-40 xe New s . a" ital = = : 
“LEAVENED LEATHER”; New Shoe Sole—Aug. 15—8 a - New SHOE LEATHERS Coming, By Dr. Fred O'Flaherty —Auy 
How SHOE PLANTS are Rated in Size-—Oct. 3-8 
New SHOE PRODUCTS Report — Aug. 29-8 
M World's Top SHOE RESEARCH CENTER— June 27-10 
**Magic’’ Answer to SHOE SALES-——Oct. 17--6 
Spring Fashion Forecast—-MEN’S CASUAL SHOES—<Aug. 8 22 SHOES and The Rising Hemline—Oct. 17-28 
Spring Fashion Forecast—MEN'’S DRESS SHOES—Aug. 8—20 SHOE THERAPY: Science Or Quackery?——-Oct. 3--10 
Spring Fashion Report on MEN’S Dress and Casual Shoes—Oct. 17—-32 SHOE UNIONS Join Hands for United Action— July 11--15 
PPSSA Spring Style Report: MEN’S SHOES, By M. H. Reese—-Noy. SILVER JUBILEE With a Silver Lining—-Feb. 21--8 
21—19 The SOVIET SHOE INDUSTRY-—Sept. 5--8 
MEN’S SHOE STYLING: In A Rut?--Dec. 12-8 STYLE LEADE RSHIP Possible in Popular Price Shoes, By Syivie Ham 
MIDWEST Shoe Industry Outlook Report-—Oct, 17 ilton-——-Apr. 25 2 
anaes in SU PERMARKETS Jan. 24-8 


A Record of 20 NATIONAL SHOE FAIRS—Oct. 17—-38 T 
NEW ENGLAND Shoe Industry Outlook Report-——Oct. 17-20 
NEW LEATHERS—New Shoes, By Helene O’Hara-—-Feb, 21-34 Sewing Methods with New THREADS. -May 30-—-12 


21 
12 





100 N. LaSALLE ST. \ eC BROKERS 


as | PACKER IDES. 
DEARBORN 2-5300 » — KEP S KINS | 
TELETYPE CG 1469 v Piet —C A F K | N Ss 











S. A. CARLOS CASADO LTDA. 


Oldest producers of 


PARAGUAYAN QUEBRACHO EXTRACT 


Brands “Carlos Casado” — solid ordinary **Tanextra’’—cold water soluble 





Sold exclusively in U. S., Canada, Mexico, Cuba, Central America through 


TAN-AMERICAN CORPORATION 


42 Broadway, New York 4, N. Y. 
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The USMC Decision—Feb. 28—8 
40 Million USMC Shoe Machine Parts—-Nov. 14—8 


U. 8. HIDES—Is Japan Re-Exporting Them to the Soviet?—-Aug. 22-—8 


V 


VEGETABLE TANNING MATERIALS, By G. W. 
VERTICAL SHOE ALLIANCE-—Nov. 28-8 


W 


WATER-REPELLENT — for Leather, 
Robt. M. Lollar—Nov. —11 

WEATHER And Shoes a nt 19-—8 

WINTER FOOTWEAR—May 2-8 

Spring Fashion Forecast--WOMEN’S CASUAL SHOES—Aug. 8—16 

PPSSA Spring Style Report; WOMEN’S CASUALS and SPORTS, By 
Sylvan Bane and Saul Katz——-Nov. 21-18 

Spring Fashion Forecast—-WOMEN’S DRESS SHOES—Aug. 8—14 

Spring Fashion Reports on WOMEN’S Dress and Casual Shoes—Oct.17—31 

PPSSA Spring Style oo? WOMEN’S DRESS SHOES, By Samuel 
Intrater—-Nov. 21— 

Spring Fashion semest on WOMEN’S FLATS—Oct. 17—33 

Merrill WATSON: Ideas Into Action—Sept. 12-—-8 

WEST COAST Shoe Industry Outlook Report-—-Oct. 17—24 


X 


X-DISEASE Causing Leather Damage, 
Roddy—June 27—8 


Schultz—Jan. 31—8 


By Raymond Hauck and 


By Fred O'Flaherty and Wm. T. 


MILITARY BIDS 
AND AWARDS 


(Note: The first five numbers on all Quartermaster Corps and Army 
Service Agency bids have been deleted. These numbers are 30-352 on all 
New York ASTAPA items, 30-280 for the New York Quartermaster Pur- 
chasing Agency and 11-009 for the Chicago QM purchasing depot. Bids 
and awards for ASTAPA were referred to as TAP. Thus TAP 53-516 is 
contracted from TAP 30-352-53-516. In some cases, the number 53 was 
also deleted as this refers to the year of delivery. ASTAPA (Armed 
Services Textile and Apparel Procurement Agency) which purchased 
many products for the Army, Air Force and Navy, was discontinued on 
Oct. 31. Procurement is now handled by the individual services.) 


A 


gos arse LEATHER—Mar. 20 opening on TAP 753-261 for 8,200 lin. 
coated cotton fabric-—Feb. 28—17 
ARTIFICIAL LEATHER—Amer. Finishing Co., low bidder on TAP 
53-261 for 8,200 lin. yds.—-Apr. 4—24 
LETIC EQUIPMENT—Jan. 28 opening in Chicago on QM 353-574 
a various leather items—Jan. 17—19 
ATHLETIC EQUIPMENT—Feb. 2 opening in Chicago on QM 753-596 
covering bids on various items—Jan. 17—19 
ATHLETIC EQUIPMENT—Feb. 6 opening on QM 353-587 for varying 
amounts—Jan. 17-19 
ATHLETIC EQUIPMENT—Feb. 9 opening in Chicago on QM 753-613 
for varying amounts and types of equipment—Jan, 17—19 
ATHLETIC EQUIPMENT—Awards on Chgo, Inv. 53-1189, B, and 53-1146, 
B—July 11-—30 


BELTING LEATHER—Mar. 3 opening on TAP #53-210 for 3,500 lin. 
ft. flat belting for Navy—Feb. 28—17 

Leather BELTING—-P. O. Dept. invitation No. 1173, opening Nov. 9, for 
15,000 ft. Leather Belting, Round—Nov. 7—16 

Leather BELTS—May 8 opening on TAP 753-524 for 9,828 black belts 
for air police—-May 2—15 

Leather BELTS—There were 13 bidders on TAP-524 for 9,828 ea. black 
leather belts for the U. S. Air Force—June 13—22 

Leather BELTS—June 2 opening on TAP oo" for 244 weighted, light 
weighted, black mineral tanned—-May 

ger 3 sie er ~ Pa 9 opening on TAP #53-154 for 16,000 prs. covers 
os, an. — 

BOOT COVERS—Arakelian Co., low bidder on TAP #53-154 for 16,000 
prs.—-Feb. 14—15 

BOOT REPAIR KITS—Feb. 9 opening on TAP 753-233 for 35,000 kits 
for combat boots-Feb. 7—1 

BOOT REPAIR KITS—U. S§. ‘Rubber low bidder on TAP 353-253 for 
35,000 combat boot repair kits—Feb. 14—15 

BRIEF CASES—Low bidders on TAP #53-38 for 1,540—Jan. 3—19 

Leather BRIEF CASES—Navy Aviation Supply Depot, Phila. requested 
bids for 7,296 cases, brief, navigational, lea., under Inv. #K-54-574, 
Nov. 30—Dec, 5—25 


Cc 


CATTLEHIDE LEATHER—May 13 opening on TAP 353-606 for 5,584 
sq. ft. top-grain, chrome-tanned, seal brown cattlehide leather—-May 
2—16 


~ ee LEATHER and SHOES 


CATTLEHIDE LEATHER—J. Lichtman & Sons, low bidder on TAP-606 
—5,584 sq. ft. top-grain, chrome-tanned—May 16-19 

CATTLEHIDE LEATHER—Bids on Inv. 120 QM covering 3,400 sq. ft. 

Nov. 16 

CHAMOIS LEATHER—Mar. 2 opening on TAP 353-209 for 4,600 flesh 
splits of sheepskin--Feb. 7—-18 

CHAMOIS—Apr. 22 opening on TAP #53-517 for three items of chamois 
sheepskins to various destinations—Apr. 11—-48 

CHAMOIS—Awards on TAP #53-517 for 33,626 chamois skins—-May 9-36 

Leather CHAMOIS-—May 12 opening on TAP 353-579 for 25,000 ea.——Apr. 
25—37 

Leather CHAMOIS—Gulf and West Indies Co., Inc., 
#579 for 25,000 ea.—May 23—18 

CHAMOIS—Sept. 30, General Services Admin. Inv. NY-2F-50467 covering 
5,960 chamois—Sept. 26—24 

Leather CHAMOIS—-Post Office Dept., Wash. 25, D.C., requested bids for 
250 dz. units, lea., chamois under Inv. #1333-——Dec. 5—25 

CHIN STRAPS—Apr. 30 opening on TAP 3753-433 for 2,250 ea. 
chin gold, 44”; and 750 ea. straps, chin gold, 4”—Apr. 18—-36 

COMBAT BOOTS-—Feb. 3 opening on TAP 353-155 for 566,664 prs., 
mildew resistant—-Jan. 31—15 

COMBAT BOOTS-—14 bidders on TAP 3753-155 for 
combat boots—-Feb. 7—18 

COMBAT BOOTS—Seven awards on TAP #53-155 for 566,664 prs. mildew 
resistant boots—-Feb. 21—-79 

COMBAT BOOTS—Feb. 16 opening on TAP 353-175 
rubber insulated—Jan. 31—15 

COMSAT BOOTS—Goodyear Rubber 


low bidder on TAP 


straps, 


566,664 prs. russet 
for 96,000 prs., 


low bidder on TAP 353-175 for 


96,000 prs. rubber insulated boots—Feb. 28-24 

COMBAT BOOTS—Feb. 17 ey on TAP #53-208 for 120 prs. boots 
and 60 prs. outsoles—Feb. 7—- 

COMBAT BOOTS-—-No bidders on ATAP #53-208 for 120 prs. boots; 60 prs 


outsoles—-Feb. 28-—17 

COMBAT BOOTS—Apr. 13 opening on TAP 353-NEG-156 for 283,332 prs. 
russet, mildew resistant—Apr. 11-4 

COMBAT BOOTS—Apr. 15 opening on TAP #53-455 for 24,988 prs. 
capped rubber toe-——-Apr. 11—40 

COMBAT BOOTS—E-J low bidder on TAP 353-455 for 24,988 prs. 
bat boots, black—-Apr. 25—37 

COMBAT BOOTS—-May 12 opening on TAP #53-672—283, 332 prs. russet, 
mildew resistant—May 9—36 

COMBAT BOOTS—McElwain low bidder on TAP-672 for 283,332 prs. of 
mildew resistant, russet, combat boots—May 16—19 

COMBAT BOOTS—Three awards on TAP #53-672 for 283,332 prs. mildew 
resistant boots—June 6—27 

COMBAT BOOTS—June 2 opening on TAP-53-704 for 480,120 prs. mildew 
resistant russet combat service boots—-May 16—19 

COMBAT BOOTS—Bids on TAP-53-704 for 480,120 prs. of mildew resistant 
russet service combat boots and 9,888 prs. of supplemental tariff sized 
combat boots—June 20—49 

COMBAT BOOTS—Awards on TAP-53-704 and TAP- 
prs. (14 contracts)—July 4—-19 

COMBAT BOOTS—June 2 opening 
mildew resistant russet combat service boots 

COMBAT BOOTS—Bids on TAP-53-705 for 1,763,856 pr 
of supplemental tariff sizes—June 20-49 

COMBAT BOOTS—Bristol Mfg. Co. low bid on TAP-653 for 240,160 pr. 
rubber-insulated combat boots—-May 16—19 

Insulated COMBAT BOOTS—Aug. 3 opening on TAP-54-1 for 
prs.—July 11—30 

Rubber COMBAT BOOTS—Hood Rubber awarded contract —_ TAP-54- 
for 164,460 prs. insulated rubber combat boots—Aug. 15—17 

Insulated COMBAT BOOTS—Bids on TAP-54-1 for 164,460 prs. 
rubber combat boots—Aug. 22—26 

Rubber COMBAT BOOTS—Bristol Mfg. awarded contract for 30,540 prs. 
insulated rubber combat boots under TAP-54-NEG-15—Sept. 5—28 

COMBAT BOOTS—Marine Corps. Inv. 915-C for bids on 189,556 prs.—Oct. 
24—25 

COMBAT BOOTS—Bids on Inv. 915-C covering 189,556 pr. combat boots, 
USMC——Nov. 21—48 

CONVALESCENT SHOES—Givren Co. 
ea. convalescent shoes-—-Jan. 10—16 

CONVALESCENT SHOES—May 5 opening on TAP #53-610 for 285 ea. 
shoes P. I.—May 2—15 

CONVALESCENT SHOES 
Medical Depot—-May 9 


black, 


com- 


53-705 for 1,407,956 
on TAP-53-705 for 1,763,856 pr. 
May 16—19 

and 225,672 pr. 


195,000 


insulated 


sole bidder on TAP-53-82 for 6,087 


Givren Shoe bid on 285 prs. for St. Louis 


F 


FELT INSOLES—11 bidders at opening of TAP-53-91 for’ 344,160 prs. 
extra large—Jan. 10—16 
FELT a raga —Mar. 30 opening on TAP 753-318 for 10,204 prs.—Mar. 


21- 

FELT “INSOLES -A. R. Hyde low bidder on TAP #318 for 6,803 prs. 
insoles—Apr. 4—24 

FELT INSOLES—Apr. 15 opening on TAP #53-447 for 282,000 prs. felt 
insoles x-large—Apr. 4—-24 

FELT INSOLES—Hyde & Sons low bidder on TAP #53-447 
prs. felt insoles, x-large-—-Apr. 25-—37 

FELT ITEMS—Low bidders at opening of TAP 753-485 for various felt 
items—May 2—24 

FIELD CAPS—May 13 opening on TAP #53-522 for 751,140 covering caps, 
field pile—-May 2—-16 

FIRST AID POUCHES—May 28 opening on TAP 353-689 for 6,145 ea., 


for 177,840 


black, pocket, air police pouches—-May 23--18 
Leather FLIGHT JACKETS Aviation Supply Office, Phila. Inv. 
JD 383/2555-19/54 calling for 4,600 aviator’s leather jackets, on Oct. 
22—Oct. 10—24 
00 prs. 


GLOVE SHELLS—Feb. 17 opening on TAP #53-NEG-74 for 274,5 
shells, leather—-Feb. 7-—18 

GLOVE SHELLS—Feb. 17 opening on TAP 3753-221 
shells, leather—Feb. 7—18 

GLOVE SHELLS—Steinberg Bros. low bidder on TAP 353-221 for 274,500 
pr. leather glove shells; M-1949-——-Feb. 21 

GLOVE SHELLS—Mar. 5 opening on TAP #352-53-NEG-83 for 452,550 
prs., leather, M-1949—Feb. 14—15 


for 274,500 prs. 
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GLOVE SHELLS—TIllinois Glove low bidder on TAP 253-231 tor 452,500 
prs., M-1949--Mar. 7—23 

GLOVE SHELLS-—Feb. 27 opening on TAP 3753-231 for 
leather, M-1949—Feb. 14-15 

GLOVE SHELLS— Mar, 23 opening on TAP 353-331 for 99,900 prs., black 
sizes 3 & 4—-Mar. 14—17 

GLOVE SHELLS—Independent Glove, Chicago, low bidder at opening of 
TAP #53-331 for 78,525 prs.—-Mar. 28—17 

GLOVE SHELLS——May 4 opening on TAP 253-484 for Item 1, 98,025 prs 
black, 274,500 prs., M-1949--May 2-15 

GLOVE SHELLS--Bids on TAP 353-484--98,025 pr. leather, black, size 
4 for the Air Force, and 274,500 pr. M-1949, sizes 3, 4 and 5 for the 
U. S. Army——May 9—36 

GLOVE SHELLS—-Seven awards on TAP #53-484 for two items of leather 
glove shells in various quantities—June 6—27 

GLOVE SHELLS—May 27 opening on TAP 3753-670 for 546,300 prs 
leather M-1949--May 23-18 

GLOVE SHELLS—Low bidders on TAP #670 for 546,300 prs 
glove shells, M-1949---June 27-24 

Autopsy GLOVES—June 1 opening on TAP-53-679 for 3,456 pr 
autopsy, for Army-—May 16—-19 

Aviators’ Leather GLOVES—Apr. 8 opening on Navy Inv 
25,992 prs. summer, unlined gloves—-Mar. 28—17 

Aviators’ GLOVES—Oct. 5 Naval Aviation Supply Office, Phila. Inv 
J.D. 383/2555/14 and J.D. 383/2555/15 covering 36,379 prs. of aviators’ 
leather summer gloves—-Sept. 26-—-24 

Culinary GLOVES—Apr. 21 opening on TAP 353-469 
cotton covered with latex—-Apr. 11—40 

Electrical Worker's GLOVES—Olympic Glove sole bidder on TAP 753-578 
for 2,313 pr.—May 9—36 

Flying GLOVES—-Invitations sent on request by Wilkins Air Force Depot, 
Shelby, O., after Mar. 20 for 45,445 prs. unlined gloves--Mar. 28—17 

Flying GLOVES—Wilkins Air Force Depot, Apr. 20 opening on IFB 
3¢33-602-53-58: two types of flying gloves. 68,140 prs. of Item 1; 
47,445 prs. of Item 2.--Apr. 11-40 

Heavy Lea. GLOVES—Bids on TAP 353-558--53,100 pr. M-1950—-May 9 

36 


452,550 prs... 


leather 
gloves, 


2055-52 for 


for 11,040 prs 


GLOVES—-Two awards on TAP 753-558 for 53,100 prs 
May 23—18 

May 4 opening on TAP 3753-484 
May 2-15 


Jan. 16 opening on TAP 53-65; 


Heavy Lea 
gloves, M-1950 
Horsehide GLOVES 
black, 274,500 prs. brown 
Lineman’s Leather GLOVES 
from Jan. 5—Jan. 10-——16 
Lineman’s Leather GLOVES 
for 350 prs.—-Jan. 24—-19 
Lineman’s Leather GLOVES—Mar. 3 opening on TAP 3753-194 for 4,790 
prs. size 11, gauntlet style--Feb. 7-18 

Lineman’s GLOVES— Chippewa Glove Co. low bidder on TAP 353-194 for 
4,790 prs.—Mar. 14—17 

Lineman’s GLOVES—-Mar. 24 opening on TAP 353-322 for 50,200 prs 
to various destinations—-Mar. 14-17 

Lineman’s GLOVES—J. B. Singer Co., Phila., low bidder on TAP #53-322 

Mar. 28—17 

GLOVES—-Sept. 
13,248 prs. gas welders gauntlets, 4,650 prs. 
prs. electrical workers gloves—-Aug. 22-—26 

GLOVES for Navy—June 16 opening on TAP-53-764 for 470 pr. 
duty and 570 pr. protector gloves—-June 13—-22 

GLOVES for Navy-—Bids on TAP-764 for 470 pr. heavy-duty grain buck- 
skin palm heavy-duty gloves and 570 pr. rubber protector gloves 
July 4—19 

Suede GLOVES—Hanson Glove Corp. low bidder at 
353-438 for 3,186 prs. gray suede gloves—Apr. 18 

Suede GLOVES—Apr. 14 opening on TAP 3753-438 for 3,186 prs. gray 
suede gloves—-Apr. 4—-24 

Work GLOVES—Feb. i6 opening on TAP #53-201 for 100,800 prs. flannel 
and leather—Jan. 31—-15 

Work GLOVES—Racine Glove low bidder on TAP 753-201 for 100,800 
prs. for the Navy—-Feb. 21—-79 

Linesman’s GLOVES—Sacramento Signal Depot, Sacramento, Calif., 
requested bids for 530 pr. gloves, lea., linesman, gen’l. purpose under 
Inv. 87 for Dec. 10—-Dec. 5—-25 

Signal GLOVES—N. Y. QM requested bids for 6,192 pr. 
LC-10 lea., linesman’s, under Inv. #122 for Dee. 11--Dee. 5-25 

GOATSKIN LEATHER-Gov't Printing Office. Wash., D.C., requested bids 
for 875 sq. ft. of lea., Oasis Niger Goatskin, under Inv. #3845 for 
Dec. 2—-Dec. 5—25 


for 98,025 prs., 
changed 


Illinois Glove low bidder on TAP 333-65 


11 opening on TAP 54-58 for 945 prs. lineman’s gloves 
rubber gloves and 3,996 


heavy- 


opening of TAP 


gloves, Sig 


H 


Leather HAND PADS—-Noev. 18 opening by Signal Corps. Supply Agency, 
Phila., No. 496-47 covering pads, hand. signal pad L€-80, leather, 
oval, with riveted finger straps for 66,100—-Nov. 7--16 

HELMET LINER BANDS—Feb. 9 opening on QM 3753-610 covering bids 
on 216,000 bands for liner M-1—Jan. 17—19 


HELMET LINER BANDS~—Feb. 11 opening on QM 353-580 for 390.000 
M-1 liners—Jan. 24-—19 

HELMET LINER BANDS 
for 390,000 ea. on QM 353-580-—Mar. 7 23 

HELMET LINER BANDS—Mar. 9 opening on QM 
bands for liner M-1—-Feb. 14—15 

HELMET LINER BANDS-—Steinberg Bros 
2753-690 for 693,360 bands —Apr. 4-24 

HELMET LINER BANDS—Mar. 3 opening on QM 353-125 for 
bands for liner M-1--Feb. 21-79 

HELMET LINER BANDS-—-Mar. 9 opening on QM 253-126-Q for 390,000 
liners, M-1 Small business procurement-—Feb. 28— 17 

HELMET LINER BANDS—Mar. 17 opening on QM 353-792 for 375,120 
bands—-Mar. 7--23 

HELMET LINER BANDS—Mar. 31 opening on QM 3753-812 for 363,000 


02 
23 


Westinghouse Elec. Corp. awarded contract 


253-690 for 693,360 


awarded contract on QM 


216,000 


ea Mar. 7--2 

HELMET LINER BANDS.--Apr. 13 opening on QM 353-148Q for 
bands for helmet M-1--Apr. 11-40 

HELMET LINER STRAPS _-Steinberg 
straps; value $52,037.—Jan. 31-15 

Canvas HOSPITAL SLIPPERS— Bay 
TAP-5x 72,000 pr.—July 11--30 


375,120 


awarded contract for 441,000 


State Novelty Co low bidder on 


53-756 


L 


LACE LEATHER—Aug. 4 opening on TAP-54-44 covering 9,535 sq. ft 
Aug. 8——-S4 
ATHER BELTS AND STRAPS— Bids on TAP 353-570 July 11-- 30 


13 opening on TAP 353-381 for five leather items 


4 


LE 
LEATHER Items—-Apr 


Mar. 21-28 

LEATHER SHEATHS--The Navy 
ealling for 11,052 hunting Knives with 
10-24 

LEATHER UPHOLSTERY 
upholstery leather items 

LEATHER UPHOLSTERY 
TAP-53-762—-July 18—-28 

Various LEATHERS—Low bidders on TAP 353-95 for 
items—Jan. 17-—-19 

Various LEATHERS--Eight awards on TAP 353-95 for use in occupa 
tional therapy—-Jan. 24-—19 


Purchasing Dept Wash. Inv 
leather sheaths Oct. 15 


June 16 opening on TAP-53-762 on four 
June 13-22 
Bids on four leather 


upholstery items on 


fourteen leather 


M 


Leather MITTEN INSERTS—1,110 prs. Mitten Inserts, by Wilkins Air 
Force Depot, Shelby, O., under Inv. #RFP-54-3010 for Dec. 10-— Dec 
5--25 

MITTEN SHELLS May 12 opening on TAP 353-497 for 
mitten-shell trigger-finger M-1951 Apr. 18—46 

MITTEN SHELLS-—King Mfg. Co. low bidder on TAP-497 for 5 
trigger-finger mitten shells. M-1951-—-May 16-19 

MITTENS.-May 12 opening on TAP 353-482 for 
trigger finger, M-1948-—-Apr. 25—-37 

MUKLUK BOOTS-—-Apr. 27 opening on TAP 353-458 for 2,940 pr 
mukluk, sage green—-Apr. 18--36 

MUKLUK BOOTS~-Bristol low bidder on TAP 353-458 calling for 2,940 
pr. sage green boots—-May 2-—-24 

MUKLUK BOOTS— Dec. 30 opening on Inv 
USAF—Nov. 21—48 


524,000 ea 
24,000 ea 


402,900 prs insert 


boots 


QM 54-112 for 14,780 prs. for 


O 


Air Force OXFORDS. May 7 opening on TAP 353-563 for 
men’s black dress shoes-—May 2—-15 

Air Force OXFORDS—-Sportweit Shoe Co., low 
12,700 pr. of men’s dress oxfords--May 16-19 

Air Force OXFORDS—June 22 opening on TAP 353-780 for 78.292 prs 
men's black dress shoes—-June 20—49 

Air Force OXFORDS.—McElwain low bidder at opening of TAP 353-780 
for 78,829 prs. men’s oxfords-—June 27-24 

\ir Force OXFORDS—-McE!wain awarded contract on 78,892 prs. men 
black leather oxford dress shoes on TAP 253-780 July 11— 30 

Navy OXFORDS—-Mar. 10 opening on TAP 253-238 for 142.512 blac 
low, men’s shoes——-Feb. 21-79 

Navy OXFORDS—Bids on TAP 353-238 for 142.512 prs Mar. 14-17 

Navy OXFORDS—Three awards on TAP #$53-238 for 142,512 prs. blac 
leather oxfords 

Navy OXFORDS 

May 2—-16 

Navy OXFORDS-—-Bids on TAP-568 for 305,004 pr. of 
leather shoes—-May 16-19 

Navy OXFORDS-—-Two awards on TAP #53-568 for 
leather shoes--June 6—-27 


12,700 prs 


bidder on TAP-563 for 


k 
24 
opening on 


Apr. 


4 
May 12 TAP 3753-568 for 205,004 prs 


men's low black 


110,000 prs. black 





NOTHING 
SURPASSES 
GENUINE 
LEATHER 


STORES: BOSTON, 97 SOUTH ST. 





Our Seal of Quality 


FULL CHROME LAMBSKINS WITH COMBINATION TANNAGES TO MATCH. 
GARMENT SUEDES AND GRAINS — GLOVE LEATHERS — SHEARLINGS 


WINSLOW BROS. & SMITH COMPANY 


@ NEW YORK, 12 SPRUCE ST. @ 


TANNERS OF 
FINEST IN 
SHEEP AND 


LAMBSKINS 


CHICAGO, 173 NO. FRANKLIN ST. 
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Navy OXFORDS-—Sportwelt Shoe Co., awarded contract on 
NEG-148 for 22,496 prs. black leather—-May 23-—18 

Navy OXFORDS—June 1 opening on TAP 353-712 for 67,944 prs., low 
quarter, tan, mildew resistant—May 23—18 

Navy OXFORDS—Two awards on TAP 353-712 calling for 67,944 prs 
mildew resistant low quarter tan shoes——-June 20—49 

Navy OXFORDS—June 19 opening on TAP #53-775 for 195,004 prs. low 
quarter black oxfords—June 20—49 

Navy OXFORDS-—-Low bidders on TAP #53- -775 tor 195,004 prs. 
low quarter shoes—-June 27-24 

Navy OXFORDS—McElwain awarded contract for 195,004 prs. 
black leather shoes on TAP #53-775—July 11—30 

mney as Aug. 18 opening on TAP #54-35, covering 199,692 prs. 

ug 

Navy OXFORDS—Bids on TAP 354-35 for 199,692 prs. 

Navy OXFORDS—Awards on 199,692 prs. men's black 
on TAP 3754-35—Sept. 5—28 

Women’s OXFORDS—Jan,. 20 opening on TAP 53-123 for 6,000 prs. low 
quarter, cafe brown—Jan. 10-16 

Women's OXFORDS—-Craddock-Terry low 
6,000 prs., cafe brown—Jan. 24---19 

Women's OXFORDS— -Apr. 21 opening on TAP 753-439 for 12,264 prs 
women’s dress shoes, black—Apr. 40 

Women's OXFORDS—Laganas low bidder on TAP 753-439 for 12,264 prs., 

women’s black oxfords—Apr. 25—37 


TAP 


253- 


black 


men's low 


Aug. 22—26 
leather oxfords 


bidder on TAP 753-123 for 


Women’s Dress OXFORDS—Laganas shoe awarded contract for 12,264 
prs. on TAP 753-439-—-May 9-36 
Women’s OXFORDS—June 9 opening on TAP-53-727 for 11,762 prs. 


women's black oxfords—May 30—-20 
Women's Dress OXFORDS—Award on 11,762 prs. on ASTAPA 
the Air Force—June 20-49 


-53-727 for 


P 


PARACHUTE BAGS—May 6 opening on TAP 353-448 for 1,197 equip- 
ment bags with lace leather components—-May 2-—15 


o 


QUEBRACHO Jan. 15 opening on Navy Inv. No. 1274 for 29,500 tbs. 
- 3-i 


Jan. 


R 


RIGGING CATTLEHIDE Leather-——Feb. 
2, lbs.—-Feb. 7-18 

RIGGING CATTLEHIDE Leather—A. C. 
#53-207 for 2,000 lbs.-Mar. 7—23 

RIGGING CATTLEHIDE Leather—May 6 opening on TAP 353-553 for 
56,615 Ibs. for the Navy—Apr. 18-—46 

RIGGING LEATHER—Hess & Hopkins low bidder on cattlehide rigging 
leather for Navy under Inv. TAP #53-553—-May 9—19 

RIGGING CATTLEHIDE Leather-——Hess & Hopkins awarded contract on 
TAP 3753-553 for 56,615 lbs.—-May 23—18 

Firemen’'s RUBBER BOOTS—Apr. 2 opening on TAP 3753-376 for 8,646 
prs.—-Mar. 21—28 

RUBBER BOOTS—Hood Rubber Co., low bidder on TAP 353-376 for 
8,646 pr. firemen’s rubber boots—-Apr. 11—-48 

RUBBER BOOTS—Apr. 30 opening on TAP 3753-451 for 4,992 pr. 
men’s rubber boots—Apr. 4—24 

RUBBER GLOVES—Mar. 19 opening on TAP 353-295 for 11,100 prs. 
aynthetic rubber—Mar. 21—28 

RUBBER GLOVES—-Apr. 21 opening on TAP 753-446 for small quantities 
of 3 types of rubber gloves—Apr. 11—-40 

RUBBER HEELS--Apr. 16 opening on TAP 353-435 for 300,096 prs. black 
rubber heels, size 11-12-—-Apr. 11—40 

Men's RUBBER OVERSHOES—Mar. 16 opening on TAP 753-245 for 
71,004 prs.—-Feb. 21-79 

Men’s RUBBER OVERSHOES—LaCrosse Co. 


25 opening on TAP 3753-207 for 


Lawrence low bidder on TAP 


fire- 


low bidder at opening of 
8 


TAP 353-245 for 71,004 prs. high, five buckie—-Mar. 21 
Men's noes OVERSHOES—Mar. 13 opening on TAP 3753-278 for 
20,000 prs.—-Feb. 28-—17 
ey RUBBER OVERSHOES— Goodyear low bidder on TAP 3753-278 
~——Mar. 


r 20,000 p 21 
RUBBER OVERSHOES- —Mar. 20 opening on TAP 753-338 for 6,800 prs., 
Rahaway, 


molded—-Mar. 14-17 

RUBBER OVERSHOES—tTingley Rubber Corp., WW: .. 
bidder on TAP 353-338 for 6,800 prs.—Apr. 4-24 

RUBBER OVE OES—Apr. 6 opening on TAP #53-NEG-134 for 
71,004 prs. high, five buckle—Mar. 28-17 

RUBBER OVERSHOES—May 6 opening on TAP 353-562 for 67 
men's high, five buckle—Apr. 25—37 
bars ye ad ERSHOES—LaCrosse Rubber Mills low bidder on TAP 
Filey r 67,356 pr.—June 13-22 

RUBBER SOLES. May 11 opening on TAP 353-593 for 15,586 prs. syn- 
thetic soles—-Apr. 25-—37 

RUBBER SOLES—May 18 opening on TAP #53-656—6,086 pr.—_May 9—-36 

RUBBER SOLES—Low bidders on TAP #53-656 for two items of rubber 
soling-——-May 23—18 


sole 


356 prs. 


S 


SAFETY BELTS—Hamelco low bidder at opening of TAP 353-52 for 909 


an. 
SAFETY SHO OES—Feb. 2 opening on Gen. Stores Inv. #1-1283 for 2,670 
gd style-—Jan. 3115 
SAFETY 8 ES—-AF Special Weapons Project, Sandia Base, N.M. issued 
Inv, #48 oe oa for 300 pr. safety, brown oxford for Dec, 1——-Dec.5—-25 
Molder's SAFETY SHOES—Awards on 96 pr. under Inv. 16932-B by 
Dist. Gvt. Supply Office, Wash., D.C.—-Dec. 12—27 
SAFETY STRAPS—Aug. 27 opening on TAP-54-29—Aug. 17 
Air sige fa mag ot gs SHOES-—June 8 opening on TAP #53- re for 211,880 
prs. n's hi By service shoes—-June 6—27 
Air ese SER OES—Awarids on TAP-53- y vid covering men’s high, 
black leather, srvies shoes, 181,880 prs.-—July 4 
Air Force SERVICE SHOES~-Sportwelt Shoe TAP- 
53-747 covering 30,000 prs.—Jul 
Navy SERVICE SHOES—A,. R. Hyde lone bidder on TAP-54-19 covering 
3,000 pra. high black lea. shoes-—Aug. 15-17 
Sheep SHEARLINGS-—Feb. 25 opening on TAP 353-254 for 3,200 sq. ft 


saasaed contract on 


112 
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mouton, Class #1, type 1—Feb. 14-15 


SHEEPSKINS-——-Low bidders on TAP 353-397 for three items of tooling 


leathers; one item of russet case leather sides—-Apr. 11—48 

SHOE LACES—vVeterans Administration, Wash., D. C. Inv. No. S-203 
covering 14,688 pr. laces—-Nov. 14—19 

SHOE MACHINERY—Jan. 20 opening on QM 53-565 for three sewing 


machines and 14 shoe patching machines—Jan. 10—16 


SHOE MACHINERY—Champion Shoe Mach. Co. low bidder on QM 
2353-697 for 3 finishing machines—-Mar. 14-17 

House SLIPPERS-—Veterans Adm., Wash., D.C., issued Inv. #S-239 
ealling for 17,136 pr. for Dec. 16—Dec. 5—-25 

Men's SLIPPERS—17,136 pr. slippers by Veterans Adm., Wash., D.C., 
under Inv. #S-239 for Dec. 16——Dec. 12—-27 


Trail SNOWSHOES—Snowcraft awarded 
17,280 prs. with bindings—-Jan. 3—-19 

SNOWSHOES—Oct. 7 Chicago QM Depot Inv. 54-22B covering 4,104 prs. 
Sept. 26—-24 

SOLE LEATHER Bends—Apr. 24 opening on oe 753-516 for 18,235 prs 
finder’s type bends, full length—Apr. 11 

SOLE LEATHER Strips—Apr. 24 openings a TAP 753-432 for 85,000 
Ibs. sole leather 13” strips—-Mar. 28—17 

SOLE LEATHER STRIPS—Feldstein low bidder at 
753-432 for 85,000 Ibs. sole strips—-May 2——24 

SOLE LEATHER Strips—Three awards on TAP 753-432 for 85,000 Ibs. 
sole strips—-May 23—18 

Leather STRAPS—Apr. 24 opening on TAP 3753-501 for 400,000 chrome- 
tanned leather straps, russet, 1” by 15”—Apr. 18—3 

Leather STRAPS—Low bidders on TAP 753-501 calling for 400,000— 


contract on QM 3753-253 for 


opening of TAP 


May 2—16 
Leather STRAPS—Award on 400,000 ea., leather straps, on TAP-53-501 
July 11-30 
Leather STRAPS—Purchasing Agent, P. O. Dept., Wash. Inv. for 75,000 
Sept. 12-28 
Tie STRAPS—U. S. Post Office, Wash., D.C., issued Inv. #1377 calling 
for 300,000 carrier tie straps for Dec. 7—-Dec. 5-25 


~Dec. 2, 1953 quantity of handbags, white, lea., unused, 
Brooklyn, 


SURPLUS SALE— 
under Inv. #B-7-54 issued by the Naval Supply Activities, 
N. ¥.—Dec. 12—27 


Sale of SURPLUS shoes, overshoes, service boots, etc., on Inv. S-19, Nov. 
16 by the Property Disposal Officer, Phila. QM Depot-—-Nov. 7-—16 
TOOLING LEATHER-Veterans Adm., Murfreesboro, Tenn., issued Inv 


#70 for 750 sq. ft. for Dec. 1—Dec. 12--27 


WwW 


WELDER’S CLOTHING—Mar. 25 opening on TAP 3#53-327 for various 
items of welder’s leather apparel—Mar. 14—17 

WELDER’S CLOTHING--Bid openings on TAP 353-327 
of welder’s clothing—Apr. 11—48 

WELDER'S GAUNTLETS—Feb. 2 opening on TAP 353-109 for 2,880 ea. 
gauntlets, chrome-tanned leather, 5-finger hand—Jan. 24 9 

Gas WELDER’S GAUNTLETS—North-West Glove low bidder 
#53-109 for 2,880 ea. chrome-tanned gauntlets—Feb. 28—24 

Gas WELDER’S GAUNTLETS- — 25 opening on TAP 753-) 
for 49,536 gauntlets—Jan. 31— 

Gas WELDER'S GAUNTLETS— Feb. 
51,264 gauntlets—Jan. 31—15 

Gas WELDER’S GAUNTLETS—North-West Glove low 
3#¢53-2'6, for 51,264 ea.—Feb. 28—24 


for four items 


on TAP 
NEG-93 
18 opening on TAP 3753-246 for 


bidder on TAP 


WELDER’S GAUNTLETS—Bids on Inv. #1844 at N. Y¥. Navy Purch. 
Office for 3,024 pr., size 9—Dec. 12—-27 
WELDER’S MITTS—Feb. 13 opening on TAP 753-181 for 24,364 arc 


mitts, chrome-tanned cowhide leather—Jan. 24—19 

WELDER’S MITTS—Illinois Glove low bidder on TAP 353-181 for 24,364 
chrome-tanned mitts—Feb. 28—17 

iin ogee = -Mar. 20 opening on TAP 353-321 for 13,248 mitts 

ar. 14— 

Arc WELDER’S MITTS—North-West Glove low bidder on TAP 453-321 
for 13,248 mitts—Mar. 23—17 

Are WELDER’S MITTS—Sept. 14 opening on TAP-54-85 covering 9,360 
right hand leather mitts for the Navy—Sept. 19-—32 

WOMEN’S HIGH SHOES—June 9 opening on TAP #53-731 for 10,947 prs 
high black leather service shoes—June 6—27 


WOMEN’S HIGH SHOES—Kreider of Palmyra, Pa., awarded contract 
on TAP #53-731 covering 10,947 prs.—July 4—19 

WOMEN’S SHOES for Navy—W. B. Coon lone bidder on TAP-54-10 
covering 200 prs. women’s leather shoes—-Aug. 15—17 


DEATHS 


A 


Adams, Charles H. . . shoe supt., Errol, N. H.—Aug. 8—87 

Adams, James E. . 80, shoe mfg. exec., Pittsfield, N. H.—Jan. 31--38 

Adams, Leon F. . . 62, lea. exec., Boston—June 27—38 

Agoes, Solomon . . . 71, chairman, Allied Kid Co., Boston—Feb. 7—46 

Altschul, Julius . . . 89, vet. mfg. children’s shoes, Brooklyn—Mar. 7—42 

Anderson, Charles L. . . 87, veteran shoe exec., Newton Centre, Mass. 

Oct. 3—-34 
Anderson, Frederick L. . . 82, shoe mchy. exec., Haverhill—Mar. 7—42 
— Dexter S. . . 65, district mgr., USMC, Haverhill, Mass.—-July 
44 
Armour, Watson A. . . 71, packing executive, Chicago-——Nov. 21-49 
Arronson, Jacob... exec. vice pres. Servus Rubber Co., Rock Island, 
Ill.—-July 11—39 

Bailey, Warren . . . 39, shoe sales representative, St. Louis—May 23—42 

Baker, Charles E. . . S0, shoe mfg. exec., Ottawa, Canada— Aug. 22-42 

Baker, Edward D. . . 60, findings representative, St. Louis—-July 25—-30 
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Louis -Mar. 14--38 Psi i -oOrge 64. retired plant supt. of Winslow Brothers & 
21---29 Smitt ) synn--May 9-28 
63, shoe exe Northampton Mass Nov 


Bartley, John D 61, shoe last exec., St 
Batchelder, George P . . 87, lea. dealer, Lynn, Mass.-—-Mar 
Beaulac, John A 74, lea. exec., Worcester, Mass.-.Dec. 12-11 
Belcher, Elwyn L. .. 81, shoe supplies exec., S. Weymouth, Mass 
May 30—34 
Berger. Max H founder, M. H. Berger & Sons, Inc Brockton 
Oct. 10 2 
Bergman, Benjamin . . 65, lea. exec., Brockton, Mass.--Oct. 24-38 
Bergmann, Edward . . sec’y., Theo. Bergmann Shoe Mfg. Co., Portland, vi John Edward 7 wl ’ ner 
Ore Sept. 26-38 25 
Bernard, Arthur B former lea. exec., Newtonville, Mass--Apr. 18-—50 Josey 34. shoe exec.. Washington. Mo 
Bernhardt, Paul L . 52, lea. chemicals exec., Rohm & Haas Co., irg illiam 79, retired lea. merchant, Swampscott, Mas 
Phila.—Oct. 17—-$2 
Birenbaum, Louis . . . 61, pres Birenbaum Lea. Co., Haverhill, Mass 
Feb. 7—46 t 
Blackadder, Dr. Thomas. . 66, noted lea. chemist, Villanova, Pa 
Apr. 4—17 eee tN - RP hoe EE SON de SR Res 
Bliss, George W. . . 84, former lea. buyer, Halifax, Mass.—-May 2--34 Witte. tas Gore founder Nen-Edmonds Sh o., Belgiun 
Bodwell, Chester A . 65, former shoe supt., Keene, N. H.—Apr. 18-50 = Me ere Tae P se Le a . a 7 
Bohiman, William H. . . 63, shoe salesman, Peters Shoe Co., St. Louis os serton NR) Re babi foreman, Brockton —o8 : 
Aug. 15—38 = x. DeWitt g shoe manufacturing Columbus Apr 
Borowski, Leonard M., Sr. . 50, inventory mgr., Albert Trostel & Sons oes wr” . . ‘ p . — . 
Co., Milw Dec. 5—38 2rns harles E former se Zeller Sons, Inc 
Bowen, Lester B. . . 65, foreman, Old Colony Shoe Co., Boston-—Sept 


71, shoe mfr., St. Louis—-Oct. 17-92 
85, former shoe mfr Brockton—Mar. 28-—-24 
former sales mer Selby Shoe Co Portsmouth 


hant 


Bowers, Horace C. . . tanning exec., Lansing, Mich. Apr. 4—-17 e 
Brandt, Fred exec. with Benjamin Walk & Co., Inc., Boston-—-Oct 
24—38 Farrell, Henry V lea. foreman, Philadelphia——-Mar. 7-42 
Bringardner, Martin P. . . 63, sales representative of International Shoe Field, Samuel 64. Lynn. Mass., contractor and father of Maxwell 
Co Oct. 17—-78 Field Aug. 29-38 
Burnham Dwight E. . representative of USMC—Aug. 22-42 Fornes, Charles V 48, owner, J. M. Fornes Co., Buffalo-—Feb. 21-144 
Burns, James L. . . shoe foreman, Weymouth, Mass Feb. 7-46 Friedman, Ben I shoe exec Atlanta. Ga Mar. 14-—3 
Burroughs, Harry E. . . 66, pres. H. E. Burroughs Shoe Distributors 


Yec. 5-—25 
i Gaines, David R ioe foreman, Quincy, Mass Feb. 21 1i4 
Gauthier, Earl H. G 61, general mgr., Bixby Box Toe Co., Haverhill 
Calvin, Edwin, Sr . 62, ch’'man of the board, Barefoot Sole Co., Inc., Mass.-—Oct. 10-——42 
Wadsworth, O.—Jan. 17—42 Geddes, George 
Campbell, John J. . . shoe buyer, Spencer Shoe Corp, Boston—-Aug. 8—87 Mar. 21—-18 
Caniffe, John F. . . 91, former shoe mfr., Lynn—Jan. 17-42 Gerry, Homer M 
Cherenson, Benjamin . . . 59, shoe findings salesman, Pittsburgh, Pa Geuting, Joseph T 77, former sec 
June 13-—42 5 
Cohen, Frank . . 70, retired leather dealer, Milwaukee—-Feb. 14 
Coleman, Hawes... 78, prominent shoe merchant, Richmond, Va 
Sept. 5—43 tlenn, Joseph W vartner, Joseph Glenn & Sons, Clifton Heights, Pa 
Collyer, Francis . . . 80, retired shoe foreman, Lynn—Feb. 14—38 May 16-42 
Connor, Frank D. . . former shoe mfr., Manchester, N. H.—-Feb. 7—16 Goldbach, Joseph B 74, tanners’ agent 


73, former shoe mehy. exec Arlington, Mass 
retired lea. exec Lowell, Mass Sept. 19—34 
"y \. H. Geuting Shoe Co., Phila 


38 vlass aT - 3, director American Stay C Malden Mass 


Milwaukee Feb. 21-144 
Cote, H. Romeo... vice-pres., Narwil Shoe Co., Montreal, Canada Golden, Harry 65, retired luggage mfr Phila Sept. 26-38 
Jan. 24—46 Goldman, Jonas B retired shoe merchant and gov't. official, Phila 
Cottell, Franklin P. . . 63, shoe supplies salesman for Lyons Co., N. Y. C May 23-42 
June 13-—42 Goldsmith, Kennard C 63, shoe exec., St. Louis, Mo.--July 11--39 
Cowen, James. . 92, veteran shoe exec., Cincinnati-—Oct. 10-42 Gormiey, Elmer J 57, gen’l. mer International's Sundial Shoe C 
Cox, Albert P. . . 83, retired lea. exec.. Shreveport, La June 20-—-51 Manchester, N. H May 16-42 
Cryan, Joseph .. . 61, thread exec., Watertown, Mass.—-Mar. 7-42 Gottlieb, Mrs. Bessie 54, pres.. Ideal Shoe C¢ Phila Feb. 21-144 
Curtis, Charles W. . . 94, founder, Curtis Shoe Co., Inc., Marlboro Gould, Philip . . 79, retired Canadian shoe merchant, Milwaukee 
Mass.—-Nov. 14—28 Sept. 5—46 
Graf, Louis 70, supt., U. S. Shoe Corp., Cincinnati, O 
Grant tussell A 51, hide and skin broker, Boston—-Feb 
D Grasselli, Eugene - 52, retired exec Grasselli Chemical 
mington, Del Apr. 4—17 
Gray, Alexander 71, retired shoe mfr., Toronto, Canada Feb 
Dalizell, Harry L. . 57, shoe supplies salesman for the Torrington Co., Greensfelder, Eugene §S 73, vice pres Gutmann & Co 
Boston—July 4—34 July 11-39 
Day, Adra L., Mrs. . . 77, pres., Danvers Baby Shoe Co., Danvers, Mass Grimoldi, Alberto E 
Jan. 3—36 Groves, Francis A 
Degan, Charles .. . 87, retired lea. broker, Milwaukee—-Jan. 24-20 June 6—42 
Denehy, Edward L. . . 70, shoe stain mfr., Randolph, Mass.—-Jan. 17-42 Guffenheim, Herbert 68, hide executive, New York 


RZA TANNING CO. 


MANUFACTURERS OF QUALITY LEATHERS 


. WHITE BUCK Kip Sides, Extremes and Large M & H Wots. 
SPECIALTIES: WHITE SUEDE SPLITS | LM M & H Wofs. 


CHROME TANNED SIDES AND CALF: SUEDE SPLITS: 


Sout American shoe mfr Aug. 1 


44 
73, well-known hide merchant, Rochester, 


Oct. 24 











Women’s Weights Uppers in Black and Brown 
Black and Popular Colors Linings in Popular Shades 
TANNERY AND OFFICES: BOSTON STORE 








107 Foster St., Peabody, Mass. D. W. Poor Leather Co., Inc. 
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Dat ee i I Ae 


BLACK AND COLORS 
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WILMINGTON 99, DELAWARE 











December 26, 1953 LEATHER and SHOES 











H 


Hahn, Bernard O. . . 66, leather foreman, Milwaukee-——Nov. 21-74 

Hamilton, Wm. A. . . 82, pres., W. B. Hamilton Shoes Ltd., Toronto, 
Can.--May 9-62 

Harriman, Caleb 8... 79, founder, Harriman Tanners, Wilmington, 
Mass.—-Jan. 10-—38 

Harrison, Benjamin V. . . 91, retired lea. merchant, New York—Nov. 
21.-49 

Hefti, Samuel J. . . tanning oil exec. of Hart & Harrington, Inc., Chicago 

May 16-27 
Henderson, Harvey F. . . 86, lea. foreman, Keene, N. H.—-Apr. 18—50 


retired sales mgr., USMC., Milw.-—Jan. 10—38 
Herman, James A. .. 77, shoe exec., Brockton, Mass.--Dec. 12—11 
Hess, Clarence W. . . 64, pres., five shoe firms, Akron, Pa.—-Jan. 31—38 
Hirsch, Adolph . . . 78, shoe mtis., exec., New York—-Apr. 25—45 


Hennessey, George F. . . 


Hodd, Frank 8. . . 74, founder, Hood Leather Goods Co., Milw.—Sept. 
26-38 

Hopkins, Nathan F, . . 87, shoe mchy. exec., USMC., Rockland, Mass. 
May 16-42 

Horton, Oscar L. . . 72, owner, Webster Sole Co., Athol, Mass.—-Feb. 
14—-38 

Hunt, Arthur W. . . 63, mgr., Sheepskin Div., A. C. Lawrence Lea. Co., 


Peabody-——June 20—51 
Hunt, Ira P. . . shoe executive, South Weymouth, Mass.-—-Jan. 3-—-36 
Hurley, Francis J. . . shoe foreman, Manchester, N. H.—-Oct. 3—34 


J 


Jaeger, Dr. Alphons Otto. . . 67, retired chemical exec. of American 
Cyanamid Co., N. Y. C.—Aug. 1—34 

Janes, George F. . . 66, shoe exec., Auburn, Me.—-Mar., 14-38 

Johnson, George W. . . 73, shoe mfr.—-Endicott, N. Y.—May 30--34 

Johnson, William ... lea. exec., Lynn—Jan. 31—38 


K 


Karl, Pinches ... 71, pres., Karl's Shoe Stores, Ltd., Los Angeles 
Sept. 5—46 

Katz, Siegfried . . . 68, partner, Katz & Biakemore, Phila._-July 18—44 

Kaufmann, Herman... 58, hide and skin exec., Asheville, N. C.— 
May 2—34 


84, shoe foreman, Exeter, N. H.—Nov. 14--42 
75, retired tanner, Salem, Mass.—-Oct. 24-38 
.65, purchasing agent, USMC, Beverly—-Nov. 7—20 


Keane, Thos. J. . . 
Keefe, Chas. H. . . 
Kelliher, James J. 


Kelley, William L. . . 46, partner, Salomon & Phillips, N. Y., upper 
lea. firm-—-May 23-42 

Kemp, William W. . . shoe exec., Denver, Colo..-June 6—42 

Kendall, James R. . . 86, pres., James R. Kendall Lea. Co., Ltd., Oak- 
ville, Ont.—Oct, 17-78 

Kingsbury, Donald B. . . 87, lea. exec., Enfield, N. H.—Apr. 18—50 


Harrisburg, Pa. 


Kirkbride, Thomas E... 74, retired shoe exec., 
Jan. 3—42 

Klein, A. C. . . shoe photographer, Milwaukee-—-May 2—-17 

Kobrin, Harry . . . 61, lea. buyer, Jay Shoe Mfg. Co., Cambridge, Mass. 

June 13—42 

Kreider, Wm. E. . . 65, pres., W. L. Kreider Shoe Mfg. Co., Palmyra, 
Pa.—Apr. 25—45 

Langmuir, Edwin A. . . lea, goods exec., Toronto, Canada—May 2—34 

Lauber, Urban 8. . . 47, prod. mgr., Allied Chem. & Dye Corp., Ridge- 


wood, N, J.—-Feb. 14—38 
Layton, Harry B... 72, tanning mchy. 
25 —45 


Lemchen, Benj 
Lewis, Arthur C. . . 71, 
Jan. 31—38 
Lewis, Lester L. 
Lindberg, Car! O. 


exec., Wilmington, Del.—Apr. 


. 60, shoe exec., Brookline, Mass..-Dec. 12—1 
former owner A. C. Lewis Lea. Co., Lynn— 


. 92, retired shoe foreman, Brockton—May 9 —62 
. 70, shoe exec., Worcester, Mass.—Nov. 7-—20 


Dindsay, Edgar 8... 62, sales mer., Weymouth Art Lea. Co., Wey- 
mouth, Mass.—Jan. 24—~46 

Littauer, William ... 88, pres., Fonda Glove Lining Co., N. Y.—-Oct. 

Loppnow, Wm. A... 49, prod. mgr., Nunn Bush Shoe Co., Milw.— 
Jan. 10—36 

Lovell, Jos. M. . . 77, custom shoe mfr., Saugus, Mass.—July 25—30 

Macht, John . . . shoe mfg. and sales exec., N. Y. C.-—Oct. 17-92 

MacGregor, Wm. R. . . 92, shoe mfr., Derry, N. H.—Aug. 22—42 

Mahon, Ward . . . 79, lea. merchant, N. Y.—Nov. 21—74 

Mansbach, Conrad B. . . former shoe mfr., Brockton, Mass.—Sept. 5—46 

Martin, Albert P. . . retired lea. exec., Milw.—Mar 28—24 


. T1, owner, City Hide & Tallow Co., Louisville—Aug. 


Marx, Jack F. . 
15—38 
Mar. 14—38 


MacAdam, H. A. . . 73, shoe exec., Augusta, Ky. 


McBride, John J,, Sr... shoe foreman, J. Edwards & Co., Phila. 
May 9—62 

McBurnie, Fred W. . . 83, retired agent for USMC—Sept. 5—46 

McCarthy, Felix, Sr. . . 71, shoe and lea. exec., Cincinnati—Jan. 31—38 


N. H.——July 4—34 
Lynn—Nov. 14—42 
Cincinnati 


shoe exec., Manchester, 
71, shoe union exec., 
retired last factory foreman, 


McCarthy, John H... 
McDermott, Frank .. . 
McDermott, Michael R, . . 


McDonald, Norman .. . 60, pres., Johnson-Stephens & Shinkle Shoe Co., 
St. Louis—Nov. 14—-42 

McElwain, Mrs. J. F. .. wife of J. F. McElwain, 
McElwain Co.,—-June 27—38 

McGuire, Frank J. . . vice pres, Wiley-Bickford-Sweet Corp, Worcester, 
Mass—June 13—42 

McNamara, John E... Haverhill, Sept. 
19-54 


MeNichol, Thomas T. . . 
Meade, Frederick R. . . 
Melanson, George W. . . 75, retired shoe mfr., 


chairman, J. F. 


73, retired shoe mfr., Mass. 
76, retired last mfr., Lynn—June 6-~—42 
shoe exec., Peabody, Mass.-—Oct. 10—42 
Lynn—Apr. 11-83 
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Merrick, Mrs. Grace L. . . 86, form. vice pres., Ideal Baby Shoe Co., 
Danvers, Mass.—Jan. 17-42 

Metelli, Louis G. . . 53, lea. technician, Teaneck, N. J.—-Mar. 21—29 

Meurling, Robt. E. . . shoe foreman, Brockton—June 20—51 

Miller, Herbert A. . . 78, pioneer baby shoe mfr., Danvers, Mass.—Aug. 
29-—38 


76, widow of Israel Miller, founder of I. Miller & 


Miller, Mrs. I... 
Sept. 19-54 


Sons, Inc., Long Island City 


Mohney, Ralph D. . . 56, general agent, Singer Sewing Mch. Co., Cin- 
cinnati—Aug. 29—35 

Monnier, Leon E. . . 66, treas., Leon B. Monnier Co., Lynn-—Feb. 14—38 

Moreno, Theodore. . . 81, former vice pres., International Shoe Co., St. 
Louis—June 20—51 

Morse, Frank W. . . 70, gen’l mgr., George R. Cummings Co., St. Louis 

Sept. 12—46 

Moser, Hanns . . . 32, L&S Newsman, N. Y.—July 18—17 

Neagley, George S. . . 83, veteran shoe man, Harrisburg, Pa.—-Dec. 5—38 

Nies, Martin E. . . 65, former supt., A. C. Lawrence Lea. Co., Pea- 


body—Oct. 24—38 


O 


Commonwealth Color & Chem. Co., N. Y. 


O’Brien, Edwin F. . . sec’y., 
—Feb. 14—38 

O’Callahan, John H. . . 61, former supt., J. Greenebaum Lea. Co., Chi- 
cago, Ill.—-Dec. 12—11 

O’Hare, John J. . . 68, shoe exec., Lynn, Mass.—-Oct. 31-108 

O'Neill, Chas. H. . . 84, retired shroe mfr., Brockton—June 27—36 

Palmer, Fred D. . . shoe mfr., Venice, Cal..-May 2—-34 

Pariseau, Edward W. . . 45, shoe foreman, Newport, N. H.—Aug. 15—38 

Paskus, Gasa .. . 81, pioneer tanner, N. Y. C.—Nov. 28—38 

Paulus, Alfred H. . . 73, former lea. belting mfr., Phila.—-Aug. 1-34 

Payes, Abraham .. . shoe exec., Phila.—-June 20-51 

Pierce, Albert M. .. board chairman, Leas & McvVitty, Inc., Phila. 
tanner—-Nov. 28—-38 

Pfeiffer, John J. . . 82, retired lea. union exec., Los Angeles—-Mar. 21—29 


Pratt, Frederick W. .. founder of Pratt Bros. Co., Inc., N. Y. and 


Chicago—Aug. 8-—86 


R 


Rau, Albert .. . 93, retired shoe mfr., Cincinnati—Sept. 19—54 

Reed, Walter J. . . 52, shoe last designer, Quincy, Mass.-—Aug. 29—-35 

Roach, Thos. H. . . 66, shoe supplies representative, Lynn—Jan. 3-42 

Rollins, Harry Melvin. . . 65, foreman, Continental Shoe Corp., Ports- 
mouth, N. H.—Dec. 5-—38 

Rogers, Chas. E. . . 63, shoe exec.—Oct. 31-108 

Rosenberg, Isidore . . . 55, mgr. Joint Council 13, USWA, CIO, N. Y 

May 2-34 

Roth, Frank... retired shoe wholesaler, Scranton, Pa.—-Sept. 12-46 

——. Walter A... 74, retired shoe mchy. exec., Burlingame, Cal. 
Aug. -34 

Ruiter, Donen J... 50, tanning exec. with Edgar S. Kiefer Tanning 
Co., Grand Rapids, Mich.—Aug. 15-24 

Russo, Alfred . . . 51, lea. exec., Los Angeles—Apr. 18—50 

Sachar, Louis... 66, vice pres., M. Wolf's Sons, Inc., Brooklyn— 
Sept. 12—46 

Sachs, Louis B. . . 75, shoe exec., Dallas, Texas—-Mar. 7-—42 

Salomon, Edward M. . . 80, retired lea. merchant, N. Y.—-Aug. 15--38 


Mar. 28—24 
Sept. 5—43 


Kirkwood, Mo.- 


Sanders, Allen A. . . 66, shoe exec., 
Beverly, Mass.- 


Saxon, John J. . . 81, retired shoe supt., 


Sbicca, Frank . . . 61, sec’y., Sbicca of Calif., Los Angeles—Nov. 21—49 

Schaffner, Jack . . . vice pres., Ashtabula Hide & Lea. Co., Ashtabula, 
O.—Jan. 24—46 

Scheft, Harry . .. prominent shoe merchant, Newton, Mass.—June 27—38 

Schmidt, Tony . . . 59, lasting room foreman, St. Louis—Aug. 8—87 


Schmitz, Clarence M. . . 53, shoe mchy. exec., Florida--June 27—-36 


Schweitzer, C. E., Sr. . . 70, hide exec., Louisville, Ky.—-Oct. 10—42 

Scudder, Chas. M.. . 85, lea. exec., Norwell, Mass.—-June 27--38 

Shapiro, Abraham. . . 69, retired shoe mfr., Portsmouth, N. H.—Oct. 
10—42 

Shelton, David T. . . 63, hide inspector, St. Joseph, Mo.—Aug. 15—38 

Shoener, Wm. H... partner, Krater Shoe Co., Orwigsburg, Pa.—July 
18-—44 


Sim, Chester B. . . 63, pres., Russell-Sim Tng. Co.—July 4—34 


Simonds, Jesse C. . . 55, shoe foreman and supt., Rochester, N. H.— 
Mar. 21—-29 

Sklar, Elkin . . . 80 retired lea. merchant, Phila.—Oct. 17—92 

Slosberg, Jacob A . 78, pres. Green Shoe Mfg. Co., Boston—Sept. 5—43 

Smidt, Chas. B. . . 68, owner, Prospect Tng. Co., Salem——Sept. 26—16 


Smith, Chas. A... mer. export sales, Solvay Process Div, Allied Chem. 
& Dye Corp., N. Y.—Apr. 4—17 

Smith, Chas. F. . . 68, director, 
21—74 

Smith, Roscoe A... 
sale firm-—-Oct. 31—108 


J. P. Smith Shoe Co, Chicago—Nov. 


53, pres., Graham-Brown Shoe Co., Dallas whole- 


Southwick, G. E. . . 90, former sec’y.-treas., Brown Shoe Co., St. Louis 
—May 16—42 

Snyder, Andrew. . . tannery exec., Elkland, Pa.—Dec. 12-—26 

Spiegel, Chas. . . 47, pres., Kaufman & Falk, Inc., N. Y. C.—Nov. 7—20 

Spiegel, Saul. . . 52, pres., Reliance Tng. Co., Brooklyn—Dec. 5—38 


Squire, Edmund H. . . 66, shoe exec., Needham, Mass.—May 23—42 
Stearns, Louis S. . . former shoe mfr., Derry, N. H.—Nov. 7—20 
Steed, Leonard L. . . 58, second V. P., Endicott-Johnson, Endicott, N. Y. 
June 27-—38 
Stephenson, W. W. . 
Stone, John A. . . 80, retired shoe exec., 


C.—Jan. 10—12 


. 52, vice pres., NSMA, N. Y. 
H.—Apr. 11—83 


Derry N. 
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Stromberg, Abraham G S83, retired shoe mfr Seranton, Pa Tweedie Footwear Corp., Jefferson 
12—46 ) 
Stroope, John C 16, partner Dimond-Stroope Co tanners Pr Twomt en hoe executive ror nd, Mass.—-June 27-36 
St. Louis—-Jan. 3---42 
Strother, Robt. M 67, shoe exec.. Lynchburg Va Apr. 11—-83 
Sturgis, Carlisle L., Sr retired shoe exec., East Bridgewater, Mass 
Jan. 3--42 
Sullivan, John H 78, retired tanner, Salem, Mass.--July 18—44 Waegr rnest military rocurement officer, N. Y. C.-—Mar 
Swift, Nathan B 41, vice pres. in charge of pork operations for 2 
Swift & Co,, Chicago—Aug. 8-86 Walters, Lawrence glove mfr. with Ideal Glove 
Aug. 22-19 
Weber, Henry P 4 5, shoe mfr Poplar luff, Mo Jan. 31 
Weimar Marcus C }, former vice pres Armour & Co 
T \rmour Lea. Co *hicago-—-Aug. 8-86 
Werner. Frank 85, shoe exec., San Francisco Nov. 1442 
bur Auis retire ‘ 3 e Co *hicago 
Taillon, Jos. D. . . 83, retired shoe factory exec., Haverhill--July 25-30 head pater . ‘a prosar-gathine pov ig Pc a M oe 
i 


» Co., Pennville, Ind 


Theis, Dr. Edwin R. . . 57, leading tanning research chemist, Bethelem Wood. Henry L 85. former owner, Gardiner Last Co.. Lynn—Dec 
Pa.—-May 2—13 : : . Wright, Peter J 65, retired shoe exec Newport, N. H Dec 

Thibodeau, Alfred J 62, shoe foreman, Newport, N. H.-Mar. 14—-38 . 

Thomas, John A. . . retired shoe last mfr, Manchester, N. H Feb 38 

Tipograph, Carl M. .. pres., Harris & Tipograph, Ine., NYC-—Dec. 12-11 Z 

Tougas, Henry A. . . 67, C. G. Flynn Lea. Co., Boston—-Oct. 10 2 

Trenor, Raymond E. . . shoe exec., Clayton, Mo.—-Apr. 25-45 

Tufts, Harry ... 78, former vice pres., Dungan, Hood & Co Inc. Zu c¢, Lin 3, senior partner, J. S. Zulick Co., Orwigsbure, P 
Phila May 16-42 


AUTHORS COMPTON, E. D., ‘Leather Research: Major HAMILTON, SYLVIE Style Leadership in 
Target’’—Oct. 31-24 Popular Price Shoes Apr. 25-22 Hidden 
COPSON, RAYMOND L Chrome Tanning Gold in Untapped Markets’’—-Nov. 21-22 
Chemicals: How Critical the Supply?’'--June HAUCK RAYMOND = and ROBERT M 
6-10 LOLLAR ‘‘Water-repellent Dyes for 
Leather’’~-Nov. 28-11 


(Includes Speakers) 


ADAMS, DOROTHY, ‘Reptile Leathers and 

Fall Footwear’’—Feb. 21—30 Dee : HAWKINS, CHARLES B., ‘'Tannery Materials 
AUER, CHAS. G., ‘‘Much To Be Done’’——Apr ae nee te oe Handling Costs’’—-Oct. 31-26 

11—12 PI Sas pf HATTON, JULIAN, JR., ‘‘Let's Not Neglect 
AXLINE, R. H., ‘‘Ideas Inspire Ideas’’——Apr . ) Be hap rae cy eed For Technical Research’’—-Apr. 18--18 
Manpower’’——-Oct. ¢ - HIGHBERGER, JOHN H Collagen Re 


11—-12 ~~ Oe geht , 
BANE, SYLVAN, and SAUL KATZ, ‘‘PPSSA oe hese ee oe ae ee search’’—June 2026 

Spring Style Report; Women's Casuals and SPSnreNce ees wh 60 . HOLLANDER, T. C., ‘‘Slow Progress in Tan 

Sports’’—-Nov. 21--18 DI¢ KINSON, THOMAS A A Molding Leather ning Machinery’’-.-June 20-11 
BERENS, ALFRED S., ‘‘Facts About Mechan- Dust’'—Jan. 10 = ‘Piccopale—New Tan HUTTLINGER, JOSEPH Ben Gold: Red 

ical Leather’’——Oct. 31—-27 ning Chemical May 23-10; *‘Nylon Resins Sails in the Fading Sun? Nov. 7-10 
BLACK, C. K. and C. H. GEISTER, ‘Leather fon lantaes Passtameg —-Oet. 2S; 

Dyestuffs’’-—June 20—24 vinol Alcohols in Leather Processing’’--Nov INTRATER, SAMUEL, “PPSSA Spring Style 
BOWNE, CURTIS E., ‘‘Sewing Methods Witt 28-——13 Report: Women's Dress Shoes’’— Nov.21— 16 

Ing ethods 1 DREW, EDWARD L., ‘'1954 Rawstock Supply IVES, J. RUSSELL, ‘‘The U. 8 Ra wstock 


New Threads’’—May 30-—12 
Outlook’’—-Oct. 31-10 Situation’’--Mar. 7-11; ‘Livestock Report 


BUSHART, A. C., ‘‘Cooperation vs. Isolation’’ 
Oct. 31--20 


Apr. 11—19 
EISENDRATH, DAVID B., ‘‘Chrome Tanning JONES, CHAS. H., JR., ‘‘Greater Advances 


CARSON, GORDON, ‘‘The Engineering Ap- Over 50 Years’’—-June 20 —16 For Industry Apr. 11-10 
proach’’—Apr. 11—-12 JONES. LAWRENCE on a 
CHAIN, J. T., ‘‘Results of Adding Aluminum FREEMAN, R. B., ‘‘Opportunity for the Alert’’ tion Penh an ~ vl peregs aos Gat 
Sulfate to a Reduced Chrome Liquor’’-—Jan Apr. 11-16 31—8 : : _ a 


17—10 
CIACCIO, DOMINIC P., ‘‘New Developments GLASS, IRVING R., ‘‘Tanners’ Council Report KIRSCHER, G. P., ‘‘The Three M’s'’—Apr 


in Shoe Finishes’’—-Oct. 24—-9 to the Industry’’-—Oct. 31-11 11-16 





SOLID LIQUID POWDERED 


STANDARD BRANDS “SM” “PUREX” 
CLARIFIED — ORDINARY “SMS” 


PLANTS:—NEWARK, NEW JERSEY 
and The TANNIN CORPORATION of Massachusetts, Peabody, Mass. 
e * 7 a 


WATTLE BARK 


SOLID WATTLE EXTRACT 
ELEPHANT and KENMOSA BRANDS 


Also other Tanning Extracts and Raw Tanning 
Materials from all parts of the world 


MYRABOLAMS POWDERED MANGROVE BARK 
DIVI DIVI MANGROVE and VALONEA VALONEA 


TARA EXTRACT SUMAC 


CHESTNUT — IMPORTED BY — OAKWOOD 


THE 


RIVER PLATE CORPORATION 


405 LEXINGTON AVE. CHRYSLER BUILDING NEW YORK 17, N. Y. 
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KRAUS, WALTER, ‘1954 Leather Promotion 
Pians’’—Oct. 31-18 


LAPE, HERBERT, JR., ‘‘Gearing for Shoe 
Business Ahead’’—-Aug. 22--10 


LEACH, R. H., ‘‘50 Years of Leather Coloring’’ 


June 20--15 
LEVITAN, A. H., ‘‘The Facts Behind Japan's 
Hide Buying’’—Oct. 31-—-28 


LOLLAR, ROBERT M., ‘The Structure of 
Vegetable Tannins’’——-June 20-27; ‘‘Water- 
Repellent Dyes for Leather’’—Nov, 28—11 


MANN, CHAS. W., ‘‘A New Last System'’ 
~Jan. 10—6; Jan. 17-8; Jan. 24—10 

MINNOCH, JOHN K., ‘‘Can We Have A Stable 
Hide Market?’’-—Jan. 3-11 

MOSER, HANNS, ‘‘The Kid Leather Guild 
Third Anniversary’’—-Feb. 21-36; ‘‘Hide 
Futures—Nerve Center of the Industry”’ 
Mar. 28—10 


O’FLAHERTY, FRED, ‘‘X-Disease Causing 
Leather Damage’’—June 27—8; ‘‘Exciting 
New Shoe Leathers Coming’’——-Aug. 8—53; 
“Solvent Tannage’’—Oct. 31—22 

O'HARA, HELENE, ‘‘The New Leathers—The 
New Shoeer'’——Feb. 21—34 

ORTIZ, SANCHEZ E., ‘‘Puerto Rico: Growing 
Colony of American Shoemakers’’ — July 
25—10 


PILAR, A. J., ‘50 Years of Leather Finish- 
ing’’—June 20-22 


REBSE, M. H., ‘‘PPSSA Spring Style Report; 
Men's Shoes’’—Nov. 2119 

RODDY, WILLIAM T., ‘‘X-Disease Causing 
Leather Damage’’—-June 27—8 

RUE, a 8., JR., ‘‘Communication’’ 
Apr. —_— 

RYLANDER. UNO, ‘‘Swedish Cutting Dies’’ 
—June 6—8 


SCHNITZER, JULIUS G., ‘‘Prospects for 
Leather Consumption’’—Oct. 31-17 

SCHULTZ, G. W., ‘‘Vegetable Tanning Ma- 
terials’’—Jan, 31—-8 

SEARS, RICHARD N., ‘‘Group Action’’—Apr. 
11—16 

SHESKEY, WILLIAM A., ‘‘The Raw Material 
Situation’’—Aug. 22-——12 

STEWART, WEIR, ‘‘Scientific Progress——Its 
Meaning’’—Apr. 11—10 

SULLIVAN, SAM H., ‘‘Leather and a Shoe 
Retailer’s Viewpoint’’—-Apr. 18—24 

SWINNEY, CLAUDE M., ‘‘Shoemaking Miracle 
in Jerusalem’’—Jan. 3—8 


VAN PELT, CLAYTON F., ‘‘Report on Leather 
Industries of America’’——-Apr. 18—12; ‘‘One 
Year of Leather Promotion’’—Oct. 31-15 


WADDELL, WILLIAM ‘‘PPSSA Spring Style 
Report: Children’s Shoes’’—Nov. 21-20 

WARN, OTTO W., ‘‘Cooperation Within Shoe 
Industry’’—-Aug. 22-12; ‘‘An Inside Look 
at Shoe Reta’ tailing’ —Oct. 31—16 

WILSON, C. ~ vagy “a **Basicity in Chrome 
Tanning’’—-Feb. 21—56 


ZACHARIAS, W. B., ‘‘A New Last System’’ 
—Jan. 10-6; Jan. 17--8; Jan. 24—10 


EDITORIALS 


Let's Forget The Record—Jan. 3—6 
The Open Door Policy—-Jan. 10-—4 
Shoe Obsolescence—Jan. 17—4 
Education is the Answer—Jan. 31—4 
Competitive Service—Feb. 7—4 
Labeling Winter Hides—-Feb. 14-4 
The Red Noose Tightens—Feb. 21-6 
Why United Lost—Feb. 28—4 
Distressed Merchandise—Mar. 7—5 
We Haven't Told Our Story—Mar. 14—4 
Public Service Advertising—Mar. 21-—8 
Let The Voices Be Heard—Mar. 28—8 
Caution, Yes, But Fear Never—Apr. 4—6 
ula For Progress—Apr. 11—6 

Glad-Handing the Retailer—Apr. 18—6 
Peace Means Economic Health—-Apr. 25—6 
Cold-Weather Footwear Fashions—-May 2——6 
My Selling—-May 9—6 

A Bigger Water Hole—May 16—6 
Fact Or Fiction?—-May 23-—6 
There's Respect in Profits—May 30—-6 
Stop Running And Sell—June 6—6 
The Coming Peacetime Economy—June 13—6 
Industry Information Service—June 20—6 
Asking The Public—June 27—6 
It Ain't Necessarily So—July 4—6 
Market Productivity—July 11—6 
The Real Revolutionary—July 18—6 
The Magnificent Opportunity—July 25—-6 
Fashion and the Evil Eye—Aug. 1—6 
No Growth With Limited Supply—Aug. 8—-6 
Is Disinterest The Answer?—Aug 15—6 
It’s a Maiter of Training—Aug. 22—6 
End of the Gold Standard?—Sept. 5—6 
Population Isn't the Answer—Sept. 12—6 
Research Should Begin at Home—Sept. 19—6 
Shoes Cause Cancer-——Sept. 26—6 
Community Relations—Oct. 3—6 
Excess Prophets—Oct. 10—6 
What's New?—Oct. 17—6 
Retailers’ Paradise—Oct. 24—5 
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American Leather Exposition—Oct. 31—6 
This Conference Labeled ‘‘Peace’’—-Nov. 7—6 
Pius Versus Minus—Nov. 14—6 

A Mythical Prosverity-—-Nov. 21—8 

More Sneakers, Fewer Shoes-—-Nov, 28-—6 
More Future in Mule-Skinning-—-Dec. 5—6 
Desires Versus Needs—Dec 12—6 

Faith: True Symbol of Christmas-—-Dec. 19-6 


NEW DEVELOPMENTS 
AND PRODUCTS 


A 


Hot-Melt ADHESIVE, by Dewey & Almy— 
Mar. 21-20 

Hot-Melt ADHESIVE —May 9—56 

APPLIQUES—Mar. 14—36 


BINDING and STRIPPING—Mar. 14—36 
BINDINGS—Mar. 14—36 

BOBBIN—May 9—55 

New BOOT CUFFS—Nov. 14—25 
BOTTOM FILLING Machine—Mar. 7-—12 
Solvent BOX TOE—May 9—53 

BRAIDED THREAD—May 9—48 
BRAIDS and RAFFIA—Aug. 29-8 

Bevel BUCKLES—Aug. 29—-9 

Puzzle BUCKLES—Aug. 29—-10 
BUFFING MACHINE by United Shoe—Feb. 


21 

New Washable CALF—Feb. 21—64 

New Method for Closed-Back CALIFORNIAS 
Oct. 17—52 

Latex CEMENTER—May 9—59 

Skin CEMENTER-—May 9--8 

CEMENTING MACHINE—Mar. 7-—40 

New CLICKER BLOCK—Nov. 28—30 

New CLICKER BLOCK PLANER on Market 

Nov. 21—45 

CLICKING MACHINE—May 9—58 

The New COMPO BONWELT Process—Aug. 
22—39 

New CONVEYOR-—Sept. 12—28 

New COUNTER MATERIAL—aAug. 29-—8 


D 


Roller DIE CUTTER—May 9—8 
New Patent Effect in DUPONT Vinyl—Aug. 
1—18 


E 


EDGE-TRIMMING CUTTERS—May 9—57 
ELECTRONIC TIMER—May 9—52 
EYELET STAY Machine-—-May 9—9 


b 


New FABRICS—<Aug. 29—9 
New Cotton-Rayon-Cellophane FABRICS— Aug. 


29—9 
New FLEX-TENSION MACHINE Detects Dif- 
ferences in Leathers—Oct. 3—14 
FOAM-FABRIC Shoe Lining—Jan. 10—14 
FOLDING MACHINE—May 9—52 
Inside FOLDING on Loafers—Apr. 4—10 
Outside FOLDING of Loafer Collars——Apr. 
FORMA-GARD Application—Aug. 29—11 
New FUNGICIDE—-Aug. 29-—17 


G 


Embossed GORING-—May 9—52 
New GORING—May 9—56 


H 


HADLEY BROS. _— Pe New ‘‘Hot-Grip’’ 
Cement—Aug. 15- 

Outside HEEL—Mar. Me —10 

HEEL-SOLE Combination—Aug. 29—9 

New HEELS—Mar. 14—36 

Silhouette and Wedge HEELS—May 9—59 

Process Offered for HIDE DEMANURING— 
Mar. 14—16 

HUYCK Offers New Bacteria Preventive—Oct. 
17—54 


INNERSOLES—Mar. 14—36 
INSOLE—May 9-—-52 
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INSOLE: Clark-Type—-Mar. 7-—40 
INSULATED BOOT, by Worcester Shoe—Mar. 
28—14 


L 


Shoe LABELS—-Mar. 14--10 

LARIAT STITCHING—Aug. 29—11 
New LAST—Mar. 14-—10 

Two New LASTS—Aug. 29--8 

New LINEN-—-Mar. 14-36 
LINING-UPPER Material—Aug. 29—10 


M 


Shoe Box MARKER—May 9—48 

New MESH TREATMENT—Aug. 29—35 
New MESHES—Aug. 29—10 

New METALLIC CLOTH—Aug. 29—9 
MIDSOLE Material—Mar. 14—10 

New MOCCASIN PROCESS—-Sept. 12—28 
New MOENUS Machines—May 9—9 


N 


‘“‘NIVTOP’’—-a New Concept in Leather Soling 
Aug. 15- 3. 


NYLON THREAD for Moccasins—Feb. 7-—17 


Oo 


“OLD TANNER” Introduces New Shoe Polish 
Nov. 14—17 

New Shoe ORNAMENTS—Aug. 29—11 

New Mudguard Application by OUIMET STAY 
—Aug. 1 

OUTERSOLE—May 9—57 

Goodyear-Type OUTSOLE STITCHER—Feb. 
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P 


New ig inkF Model Speeds Top Stitching 
Light, Stable PHENOLIC SYNTANS — Feb. 
21—58 


New Porous PLASTIC INSOLE Nears Launch- 
ing—Nov. 14—13 

PLASTIKAF—Mar. 14—10 

PLATFORM CORK-—Aug. 29—9 

PLATFORM MATERIAL—Mar. 14—10 

PLATFORM STOCK—May 9—58 

PLATFORMS and Socklinings—Mar. 14—36 

POTVIN Develops New Type Baby Shoes— 
July 25—15 

Non-Slip PRESSER-FOOT LOCK-—Sept. 12—-28 

New PRINT LINING—Aug. 29—10 

PROTECTIVE LINING—May 9—56 

PULLING-OVER Machine—Apr. 4—10 


R 


ROUGH ROUNDER—Feb. 21—-58 

RUBBER BELT and Roll Repair—Mar. 7—12 

New RUBBER SOLING Method Revealed 
June 27—12 


S 


SCARFING MACHINE—May 9—57 
SECOTAN Tanning Process—Feb. 21—-61 
SEQUIN CLOTH—Aug. 29—9 

SEWING DEVICE—May 9$—58 

Insert SEWING MACHINE Table Top—May 


SEWING Machines—May 9—9 
Saddle-Stitch SEWING MACHINES-—-May 9— 


49 
Corded SHANTUNG—aAug. 29-—8 
SHOE BOTTOM—May 9—53 
Stylish SHOE FABRIC—Apr. 4—10 
Hygienic SHOE LININGS—May 9—57 
Protective SHOE SPRAY—May 9—58 
SHOE STRAIGHTENER—Mar. 7-39 
SKIVER—May 9—53 
SOCKLINING—Mar. 14—-36 
SOCKLINING—May 9—48 
SOLE ATTACHER—May 9—49 
New SOLE STOCK-SFLITTING Machine—June 

16 


New Nuron SOLES—-May 9—-54 

SOLING CHEMICAL—Mar. 7—12 
SPOTTING MACHINE—May 9—8 
SPRAYING UNIT—May 9—9 

STITCH SEPARATOR—Mar. 7—12 
Simulated STRAW BANDINGS—Aug. 29—11 
STITCHING DEVICE—May 9—58 
STRIPPER FOLDER—May 9—5S 

New STRIPPING—Aug. 29—8 

STRIPPING FOLDING—Apr. 4—10 
Vinyl-Coated SLIPPER SOLING—Aug. 29-9 
Manufacture of SYNTANS—Feb. 21-58 
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T ARKANSAS CO. Celebrates 50th \ug. 1-14 The COWBOY'S CADILLAC May 16-26 

ARMY BOOTS Under X-Ray Exam Apr Swedish CUTTING DIES (2)—-June 6--8 
4-13 

TEAR-RESISTANT BASE—May 9-8 ARONOV OF CALIFORNIA~-The West Coast's 

THREAD ROLL Heating Device—Mar. 7-—1% Biggest—-July 18—21 

THREADS—May 9—50 Larger Factory for ATLANTIC HEEL—<Aug D 

TOE-LASTER—May 9—48 15—11 

TOE-LENGTH in Shoe Fitting—-Mar. 7-39 DANISH Shoe Retailers Group—No 14 13 

TOP-LIFT ATTACHING Machine—Jan. 10—15 Roller DIE CUTTER- May 9-8 

TOPLIFT ATTACHING—May 9—55 B , Pe 


U BLACK LIGHT Aids Output of inbdre E 
Shoes—June 2047 
UNION SPECIAL’S New Stitching Method for New BOBBIN-—-May 9—55 EDGE-TRIMMING CUTTERS May 9-57 
Ankle Straps—Oct. 24-24 New Bowl for BOOT AN! SHOsr 
Tourney—June 13--17 
Big BOOTS for Big Climb Jan. 31-13 
BOSTON BOOT & SHOE CLUB Outing F 
V photos)—-June 20--32 
BOTTOM FILLING MACHINE-Mar. 7 ‘ New FABRICS—-Aug. 29--9 
New Hand-Woven VAMPS— Aug. 29--9 mes So = —— Pictures ~~ , gg of new Spring-Summer 
TINYVT..c . " ee 2 May 3¢ anc 7 FABRICS-——-Nov. 21-12 
VINYL-COATED SATEENS—Mar. 14—-10 BUCKLED BOWS by E. E. Weller—June 62! FMC Photos (59 photos)—May 9—10 to 22 
Puzzle BUCKLES—Aug. 29-10 Latest In FIRE FIGHTING Fashions—-July 11 
WwW BUFFING MACHINE by United Shoe-——Feb 22 
62 FLORSHEIM'S Chicago Plant—Feb. 7-12 
BUILT-UP FLATS, How They Rate—Aug FOLDING MACHINE—May 9-52 
y WATER REPELLENT for Leather—-June 29-—16 FOREIGN MACHINERY: Trademarks--Mar 
24 BUTYL-IMPREGNATED LEATHER Tested 7-—1 
y WEDGES—Aug. 29—-8 Jan. 17-14 FORMA-GARD Application.-Aug. 29--11 
Three WELT DESIGNS—May 9—52 
Plastic WELTING—Mar. 14--36 
‘*‘WONDER-WELT"” Shoe Construction Shown 
Dec. 5—13 ¢ G 
New WOVEN COTTON—Aug. 29 


11 
~— oe oe SETTER by Stehling CALF LEATHER in Fall Fashions (7 designs) GENERAL SHOE Trains Israel Workers —Jan 
: 5 3—1 


Feb. 21-20 ‘ 
CALF SUEDE for Fall (2 photos)——-Apr. 11-47 Officials of GENERAL SHOE CORP.--Oct 
Skin CEMENTER—May 9--8 10-21 


PHOTOS AND CEMENTING MACHINE-—Mar. 7-40 GERMAN Shoe Industry Delegation in U. 8 


200 Attend CHICAGO Trade Outing (11 photos) Sept. 26-—10 


Aug. 8—64 GLOW FORM for Men's Shoes--Mar. 28 16 
ILLUSTRATIONS Fairway Shots at CINCINNATI Golf Outing Grand Jury Indicts Ben GOLD~-Sept. 5-16 
(10)—July 11-—20 Grand Jury Indicts Ben GOLD for False Afi 
CLICKING MACHINE—May 9-58 davit—Nov. 7-10 
A COLONIAL TANNING Holds Open House B. F. GOODRICH Issues New Shoe Product 
Jan. 17-18 Catalog—Dec. 12—18 
ALLIED KID Officials Feted By Brezner—Jan COMPO’S Adhesive Division Staff—Jan. 10--13 New GORING-—May 9-56 
17—-15 The New COMPO BONWELT Process— Aug 
ALCA Convention Pictures (95 Photos June 2239 
20—-8 to 29 COMPO President Signs with Moenus—-Mar HH 
AMERICAN HIDE & Lea. Co.'s new ‘Ascot 7-9 
Calf’'-—-Nov. 14 4 COMPO Previews German Shoe Machinery 
AMERICAN THREAD Opens New Plant—Jtne (8 photos)—June 13—18 Sylvie HAMILTON (8 photos)——Nov. 21 22 
27 4 New CONVEYOR—Sept. 12-28 HAYES PUMP’S New Quarters-—-Apr. 11-50 
ANDREWS-ALDERFER Opens New Plant CONVEYOR SYSTEM For Shoe Warehouse New HEBB Pasting and Drying Units (3) 
June 20-3 June 6—16 May 22--16 


NEW / LOW VISCOSITY FOR EASY APPLICATION... 


NEW 
THERMOP LA Swale This new product is a hot-melt spotting cement that's easy to apply 


because it melts to a low viscosity. HOT-GRIP sets up quickly to a 
A DH ESIVE tough, permanent, but flexible Fond. USE it. There’s none better! 


: @FOR BONDING WOOD, STEEL and FIBRE SHANKS 
CEMENT GFOR SPOTTING PLATFORMS TO SPLIT WOOD HEELS, ETC. 
@FOR TUCK SPOTTING and ATTACHING DUTCHMAN 


SEE REPRESENTATIVE or WRITE US DIRECT 


by HADLEY BROS.-UHL CO, 514 catvary Ave. + st. Louis 15, Mo 


December 26, 1953 LEATHER and SHOES 























Leather Finishes 


Quality leather finish is one of the prime ingredients that 
contributes to the art of making fine leather. 


Many years of experience together with uniformly high 
standards of production have helped to give HYDRODITE its 
respected position in the leather industry. 


The producers of HYDRODITE invite you to make use of 
their research laboratory and technical staff. 


BRANCHES: Drexel Bldg., Philadelphia; 
Union, N. J.; Salem, Mass. 


A. J. & J. 0. PILAR 
Leather Finish Specialists 


CHAPEL ST. & LISTER AVE., NEWARK, N. J. 

















EDMOND WEIL, Inc. 


Importers and Exporters of 


100 GOLD ST., NEW YORK, U. S. A. 

Branches or agents in Principal Markets 
Cable Address: ALPHONSE All Codes Used 
Paris Office—Boulevard des Italiens 15, Brazil Office—Caixa Postal 1042, Rio de Janeiro 
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HEEL-SOLE Combination—-Aug. 29—9 

Silhouette and Wedge HEELS—-May 9-59 

Capers and Tapers with HEELS AND TOES 
(21 illustrations)—-June 13—8 

HIDE FUTURES (4)—Mar. 28—10 

HIDE GROUPS Meet (2 pictures)—-May 30 


15 
HONG KONG Gets ‘‘Soled and Heeled’’—Feb. 
7—1% 
Louis C. HUCH and Henry Schrader—Oct. 
3 


The New HUSKIES Line of Children’s Shoes 
Oct. 17—42 


IKE Gets Fancy Boots—June 27—13 

INDUSTRY-GOVERNMENT Cooperation Com- 
mittee—-Dec. 5—-14 

INSOLE: Clark-Type—Mar. 7—40 

INSULATED BOOT by Worcester Shoe—Mar 


28—14 
J 


Shoemaking Miracle in JERUSALEM (6 pic- 
tures)—Jan. 3—8 and 37 

Official of JERUSALEM SHOE CORP.—a<Aug. 
22—-26 


JOF¥FE Shows .Reptile Skins—-Mar. 21-20 


K 


KID’S SHOES) (6 illustrations)—Feb. 28--1 
6 and 7 

Stitching Room at KLEVEN SHOE (4 illustra- 
tions)——-Dec. 5—-8 and 9 
6. 7 and 36 


The New KLEVWAY PROCESS—Jan. 17—1, 


KOREAN Boot and Shoe Graveyard—Sept 
19-21 
Honorable KOREAN Citizen--Nov. 14 —34 


L 


LARIAT STITCHING—Aug. 29—11 

A New LAST SYSTEM (4 illustrations)—Jan. 
10—-6 and 7 

Two New LASTS—Aug. 29—S8 

New LASTS for Junior Miss—-Aug. 29-23 

New Designs on New LASTS for Men—June 
13-10 

Masterpiece in LEATHER ART--Feb. 7—-14 

Molding LEATHER DUST (3 illustrations) 
Jan. 10—8 and 35 

LEATHER INDUSTRIES Display—-Feb. 14—1 

LEATHER INDUSTRIES Display-—-Mar. 14 

14 

LIA Leather Lovelies on TV—-Feb. 28—17 

LIA Leather Exhibit—July 25-—16 

LIA’S ‘‘Shoe Fair Theatre’’ (6 photos)-——Oct 
31—45 

LEATHER MODEL Hit of the Show—Dec. 12 


16 
LEATHER POSTCARDS—June 27—15 
LEATHER SHOW—25th Anniversary—Feb. 21 


1 
Folding of LOAFER COLLARS—Apr. 4—10 
Inside Folding on LOAFERS—Apr. 4—10 
LUMINOUS CEILINGS Help Sell Shoes—-Sept 


19—32 
M 


MANN Shows Last Imperfections-—-Jan. 10--1 
MARCIANO Fights to Championship with 
New Leather Sole-—Aug. 15-8 
Shoe Box MARKER-—-May 9—48 
McELWAIN Gets Man-of-Year Award—May 
9—-25 
Survey of MEN’S SHOE STYLES-—Dec. 12—9 
New MESH TREATMENT—Aug. 29-—-35 
MICHAELIS HALLENSTEIN & CO., Pty. Ltd., 
(4 photos)—Sept. 5—10 
MILWAUKEE Gold Outing Snaps (10)—July 
4 
WSSTA Honors MINNOCH—Oct. 31-—60 
MINNOCH Speaks to Rueping’s Keyman’s Club 
Oct. 3—17 
New MOENUS Machines—-May 9—9 
Nova Model 50 ‘‘sponge’’ MOLDING machine 
July 11—8 


N 


NATIONAL SHOE FAIR Committee Meets 
Mar. 14—13 

NSTA Has Its Day in Chicago—Oct. 31—53 

NEOLITE Takes to Water—Sept. 19-22 

NESLA Honors Industry Members for Govern- 
mental Service—Jan. 24—12 

NEW ENGLAND Shoe Group Opposes Artery 
Through Leather District--June 13 K 

N. E. SHOE FOREMEN’S DINNER Candids 

Jan. 17—15 

N. E. SHOE FOREMEN Get Together—Apr 
4—-14 

The New “‘NIVTOP”’ Leather Sole (6 photos) 

Aug. 15—9 
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New Shoe ORNAMENTS—aAug. 29—11 
Goodyear-Type OUTSOLE STITCHER — Feb. 
21—143 


Pp 


PAINE’S Leather Display—-Mar. 21-15 
PATENT LEATHER BOOM (8 photos)—Mar. 


14—6 
PEDERSEN Gets Testimonial—June 27—16 
PETER PAN Sells Peters’ Shoes—Feb. 14—11 
New PFAFF Model Speeds Top Stitching— 
Nov. 21—44 
The New ‘‘PIGSIDE”’ Leather—Sept. 19—13 
Stetson’s Line of PIGSKIN SHOES—Sept. 
9—12 . 
PIGSKIN Shoes by Wolverine, Keith and 
Turian—Sept. 19—14 
PPSSA Joint Committee Meets—Feb. 28—24 
Three PPSSA Style Committees—-Apr. 25-—54 
PPSSA Committee Plans ‘‘Pederama’’—Aug. 


ee New Type Baby Shoe— 
y 25- 
PRATT INSTITUTE Honors Quarck —- Apr. 
—16 
PRATT INSTITUTE’S Graduating Class—Aug. 
15— 


New PRINT LINING—Aug. 29—10 

PUERTO RICO Growing Colony of American 
Shoemakers (4 photos)—-July 25—10 

PULLING-OVER Machine—Apr. 4—10 


R 


ROUGH ROUNDER—Feb. 21—58 
Molding in RUBBER-SOLED Footwear (5 illus- 
trations)—-July 11—8 


S 


ST. LOUIS SHOEMEN Plan Next Showing— 
Jan. 1 

ST. LOUIS Shoe Group Plans Buyers Guide— 
Feb. 28—24 

New Views in ST. LOUIS Shoes—Dec. 12—13 

ST. LOUIS SHOW Officials—Apr. 11-—-22 

Sport’s Standouts at SANDLER Party—Jan. 

New SANDOZ Branch—Aug. 15—15 

a MARINO (3. photos)—Aug. 


SCHNITZER, Julius—Jan. 31—6, 7 and 35 

2nd. Lt. James J. SCHNITZER Receives Bronze 
Star Medal in Korea—Dec. 12—14 

Spotlight on SCHWEINIGEL CLUB Capers 
(6 photos)—Oct. 10—18 

Insert SEWING MACHINE Table Top—May 
@-.. 


50 

Dedicate SHAPIRO CENTER at Brandeis— 
Apr. 18—25 

SHOE BOT’tOM—May 9—53 

SHOE BOX Salesman—May 16—18 

Stylish SHOE FABRIC—Apr. 4—10 

New SHOE ORNAMENTS—Feb. 21—42 

Top SHOE RESEARCH CENTER (9 photos) 
—June 27—10 

A Lesson for Mr. SHOE RETAILER—Oct. 10 

Judges in the 1953 SHOE SERVICE Magazine 
Competition—Oct. 24-—13 

SHOE STRAIGHTENER—Mar. 7-39 

SHOE UNIONS Join Hands for United Action 
—July 11—15 

SIMONS HIDE & SKIN CORP.’S Leather 
Exhibit—May 9—27 

SOLE ATTACHER—May 9—49 

New yt ey SOLE-ATTACHING Machine 
—Oct. 17—4 

SOLE STOCK- {SPLITTING Machine—June 6 
—16 

New Nuron SOLES—-May 9—54 

SPOTTING MACHINE—May 9—8 

SPRAYING UNIT—May 9—9 

New STEEL TROUGH—May 30-—18 

STITCH SEPARATOR—Mar. 7—39 

STRIPPER FOLDER—May 9—58 

New STRIPPING—<Aug. 29—8 

STRIPPING FOLDING—aApr. 4—10 

Shoes in SUPERMARKETS (8 photos)—Jan. 
24—8 


T 


TANNERS’ CONVENTION Candids (50 photos) 
Apr. 18—11 to 69 

TANNERS’ FALL CONVENTION Pictures (105 
photos)—-Oct. 31—32 to 43 

THREAD ROLL Heating Device—Mar. 7—12 

TIOGA OAK Leather Specialties—July 11—24 

TOE LENGTH in Shoe Fitting—-Mar. 7—39 

Winners at the 210 Annual Golf Tournament 
—Aug. 8—63 


U 


UPHOLSTERY LEATHER: Start and Finish— 
Dec. 12—18 
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We liked those days, too 
But They're Gone! 


I; was easier in 1887, the year Atlas Oils first were offered 

to the tanning industry, and the serenity that marked the 
horse and buggy era reflected itself in business. Even in 
Atlas laboratories, when the basic formulae for the world’s 
best tanning oils were being developed, progress kept 
pace with the times .. . 


BUT NOT NOW. Today's demands are for modern methods 
in every step of the refining process . . . and Atlas research 
and production now sets the pace for the field . . . for 
Atlas Oils you've known for years, and for the specialized 
products you require. 


Why not discuss your oil requirements with us? Why not 
have the benefit of Atlas experience and advanced scien- 


tific methods? 
Write us today. 











Atlas Modern Methods Produce 
These Better Tanning Oils .. . 
SULPHONATED NEATSFOOT OIL 
NEATSFOOT OIL SPLIT OILS 
SULPHONATED COD OILS, MOELLONS 
and MANY SPECIALTY PRODUCTS 




















ATLAS 


REFINERY. INC 


142 LOCKWOOD sT. 
NEWARK 5, N. J. 
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HERMAN HOLLANDER, INC. 


154 Nassau Street New York 38, N. Y. 
Telephone WO rth 4-3240 Teletype N. Y. 1-1238 
CABLE ADDRESS: HERHOL, NEW YORK 


FOREIGN and DOMESTIC 
HIDES and SKINS 


Offices in Boston, Mass. and Gloversville, N. Y. 


Own Affiliates in Principal Foreign Hide and Skin Centers 














FAST FINISHES 





TIGHT BOTTOM COATS WITH 









Apex Fast Finishes are available in all colors — also 
colorless for mixing with your own pigments. 


They are non-inflammable, inexpensive to use and 
will permit of top finishing with either water soluble 
top coats or nitrocellulose lacquers. 


Manufacturers of a complete line 
of specialties for the tanning trade 


Established 1900 


Apex Chemical Co., Inc. 


225 West 34th St., New York 1, N.Y 





I. M. ELLMAN Phone: VINEWOOD 2-2000 S. S. ELLMAN 


THE MICHIGAN HIDE CO. 


SHIPPERS OF DETROIT PACKER 


HIDES — CALFSKINS — PELTS 


1120 Springwells Ave., Detroit 9, Mich. 
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~ USMC Welt Toe Lasting Machine—May 

16—16 

40 Million USMC SHOE MACHINE Parts (10 
photos)—-Nov. 14—8 


V 


New Hand-Woven VAMPS—Aug. 29—9 
Jeweled and Embroidered VAMPS—Aug. 29— 


23 
Louis VERZA Feted by Friends—-May 23—13 


Ww 


All-leather ‘‘WALLY WELT’’—Aug. 29—-23 

Merrill WATSON (9 photos)—Sept. 12—8 

New WEDGES-—-Aug. 29-—8 

WINTER FOOTWEAR (3 designs)—-May 2-8 
and 9 

WISCONSIN TANNING SYMPOSIUM Candids 
(6)—Jan. 24—16 

WOLFF Nippon Representative Leads in Sales 
—Nov. 28—13 

WOLVERINE’S New Hogside-Skinning Machine 
and Pigside Fleshing Machine--Sept. 19-13 

The WOLVERINE SHOE & TANNING CORP. 
Plant—Sept. 19—16 

‘‘WONDER-WELT"’ Shoe Construction (2 
photos)—Dec. 5—12 

Officials of WRIGHT-BATCHELDER and 
Dewey and Almy Meet—-May 16-13 

Hydraulic WRINGER-SETTER by Stehling 
Feb. 28—15 } 


X-DISEASE (8 photos)—-June 27—8 


PORTRAITS 


Adams, Dorothy—Feb. 21-—30 

Agoos, Solomon—Feb. 7-46 

Anderson. J. Howard—-Dec. 5—16 

Atkins, Edward—Feb. 28—-16; Nov. 21—11 
Auer, Charles G.—Apr. 11—12 

Axline, R. H.—Apr. 11-—12 


Bane, Sylvan—-May 2—14; Nov. 21—66 
Barren, James L.—Jan. 10—-17 

Bass, Harry—Dec. 5—8 

Bayes, Phillip—May 23—14 

Bennett. Joan-—Oct. 10—22 
Bennigson, Harry—-Apr. 11—20 
Biackler, Robert B., Jr.—May 30-—-18 
Braive, John-——Oct. 24—17 

Brindisi, Joseph L.—July 11—38 
Buettner, Erhard—-Oct. 24—14 
Bushart, A. C.—-Apr. 11-19 


Cadwell, Allen W.—Nov. 14—27 
Citronbaum, Jacob—-Feb. 21—61 
Cook, Fred W.—Mar. 14—15 
Corbeil, Maurice—Oct. 24—17 
Cushman, Thomas P.—Apr. 18-—44 


Dawson, W. O.—Oct. 31—21 
Delaney, Norman J.—Aug. 15—16 
DeMallie, Leslie—Jan. 31—-25 
Devaney, Jack—-Apr. 18—30 
Dixon, Omer L.—Oct. 3—12 
Drew, Edward L.—Oct. 31—10 


Edmondson, Jack L.—Oct. 24—17 


Faure, Charles C.—Apr. 18—2°6 

Field, Maxwell—Feb. 7—7; Nov. 21—11 
Finn, George-——Oct. 31-70 

Florsheim, Harold—Feb. 7—12 

Foley, Stanton M.—July 4-—17 

Foote, John—Apr. 25—-8; Nov. 21—11 
Freeman, R. B.—Apr. 11—16 


Georgian, Angelo—Feb. 7—7 

Giblin, Tim, Jr.—Nov. 21—47 

Goff, Richard—-Aug. 8—137 

Goldman, Charles—-Feb. 7—7 
Goldstein, Joseph—Apr. 11—20 
Goldstein, Robert—Apr. 25—25 
Goodspeed, Harold N.—Apr. 18—32 
Gray, Byron A.—Apr. 11-38 

Green, John L.—July 11—23 
Gustavson, Dr. Karl H.—Mar. ?8-—-16 


Haan, Edwarc—July 11—19 

Haentges, Jean—Jan. 31—16 

Hagerman, Larry—-July 11—21 

Hahn, Gilbert—Oct. 31—62 

Hamilton, Sylvie (6)—-Apr. 25-—22, 56 and 59 
Hendrick, Joseph-—June 6—18 

Herrmann, David W.—-May 9—24; Nov. 21—11 
Hess, George—Jan. 10—13 

Hess, George B.—Dec. 12—14 

Hobbs, Dr. Robert B.—Dec. 5—24 

Hooker, R. Wolcott—Mar. 21—18 

Housley, Richard L.—July 11—23 

Hunt, Ernest K.—Sept. 12—29 


Intrater, Samuel—May 2—14; Nov. 21-—-66 
Ives, J. Russell—Mar. 7—11 


Jarman, Maxey—-Feb. 7-——7 
Johansen, Paul—-Sept. 19—24 


December 26, 1953 





Jones, Charles, Jr.—Feb. 7—6; Apr 
Jones, Lawrence L.—Apr. 18-—10; Oct 


Kaplan, Kivie, Apr. 18-46; Sept. 12 
Katz, Saul—Nov. 21-66 
Katzenberg, Milton R 


Kay, Joseph H Mar. <¢ 30 
Keller, Roy W Nov. : 
Kessler, Harold--Dec. 12-26 
Kingsbury, Warren E.—July . s 
Kirscher, G. P.—-Apr. 11-—16 

‘raus, Wa ‘eb. 14—6 ° . e e 

et Gees oan, Ft 333 Lyman Building—Muskegon, Michigan 

Kulp, S. Ernest—Jan. 24 

Lape, Herbert—-July 18-18 P, oF Box 245 

Lawson, Wm. A.—-June 13-—-2 

Levitan, A. H.--Sept. 12-2 Teletype: Phones: 2-2448 
Levitan, Maurice A.—-Feb 7 vithy ay 2-7696 


Lindsay, Marden I.-—-Nov 
Loosli, Alden R Sept. 19 


° 
Lord, Edward S$ Feb. 7—2 
Lown, John J.~-Aug. 15 4 | iH) ES & S K | y S 


Mackenzie, Cameron—July 
Manowitz, William-—Nov. 

Mara, John-——Feb. 7—6 

McClellan, Robert F. 

McKenna, William E ay 

Mealley, George H. ‘eb. 6 ‘ 
Meirs, Henry E.—Nov. 28—2 Member: Commodity Exchange, Inc. 
Melville, Ward—-Sept. 26 

Mercon, John—Jan. 17—17 

Mettee, Milton H., III—-Aug. 1 

Minnoch, John K.—Jan. 3-11 


Moor, Forest-—-Mar. 14--15 
Dt ain +a Zim _Serving the Industry for over 41 Years | 
Murty, Otis—Sept. 12—29 ; Serving the Industry for over 41 Years 


Naylor, James L.—July 18-20 
Niblock, Henry D.—Mar. 17 
Noack, Paul O Apr. 4—25 
Nolan, James-—Apr. 11—8; Sept. 
Noonan, Chester J.—June 13—21 





O'Flaherty, Fred—Oct. 21—-22 
O’Hara, Helene —Feb. 21-34 


Parda. Alex—-July 4—17 
Phillips, H.—-June 20—-46 ; get: 


Powers, Dr. David Guy—Apr. 11 si = \ 
| ae Jacq ues Wol Chemicals 


Quimby, Harold R.—Apr. 11--8 


Reese. M. H.—Apr. 25—18; Nov. 21—66 HER 
Richman, Leon—July 4—13 cE HI 
Riker, G. A.—-Sept. 26-—-24 Ty - 





Robson, Charles—Oct. 24—17 
Rose, Wickliffe H.—July 4—12 
Rubin, Samuel— June 20—48 


Ryan, Anthony—-Dec. 5—8 SYNEKTAN 0-230 FUNGIZYME BATES 





Schell, Frank—Apr. 25-—8 i : - 
Schieve, Anne V.—Oct. 24-31 | For White Leather At Reasonable Cost Pancreatic bating salts of 
Schlakman, Jerome M.—Dec. 12—-2 — . 
Schnitzer, Julius—Feb. 7—6 White Leather In Sheep, Goat, Calf standard, controlled 
Schwabe, Herman— Mar. 7—-8 
Sears, Richard N.—Apr. 11-16 White Tan In Combination With SULPHONATED OILS 
Slosberg, Jacob A.—-Sept. 5-—21 Chrome 
Slosberg, Samuel L. s Oct. 3—28 | White Nubuck White Suede 

, © ‘ 
Snow, Earl Feb. 7 | H 
ee es White Bleached Chrome Stock MONOPOLE OIL 
Springer, Otto M.—Mar. 7—8 White Extract Type Of Leather (For Finishing) 
Stewart, Weir-—-Jan. 10 3; Apr. 11—10 
Streich, Philip A.—-Aug. 138 
Swinney, Claude M.—-Jan. 3-8 

Plants in 

Tardiff, J. A.—Jan. 17—-27 e i 
caviar. Russell—Feb. : 6 Clifton, N. a8 JA ES W Fe C0 
Thompson, Lawrence S.—-Dec. 12—17 Carlstadt, N. J. r e 


Schroth, Ted—Apr. 11—20 . ° 
chr ( Pp 0 Or Sides quality. 
Shuman, Robert S.-—-Jan. 24—-20 
. 

(Various Bases) 
Smock, C. Robert—-Feb. 
Stewart, Roy,A.—Oct. 7 
=. Sam—Apr. 18—14; June 6—26; Aug 
Tuttle, Mills M., Jr Nov. 28-16 

Los Angeles, Calif. 


St. James, E. J.—Aug. 8-—70 F FAT LIQUOR L-90B AS Pas BS ES CS 


Samples and information upon request. 





Passarc.m.a 





Van Pelt, Clayton F Feb. 14-—-6; Apr. 18—12; 
Oct. 31—15 

Vollbrecht, Ed, Jr.—June 20—50 

Vonckz, Paul N.—Mar. 14—24 








Waddell, William—May 2—-12; Nov. 21—66 
Warn, Otto W.—Oct. 31—16 

Watson, Merrill A.—Feb. 28—13 

wener, Ured 5. Yone 19-16 RELIABLE DIRECT SOURCES THE WORLD OVER FOR 
Seen, Moen reae VEGETABLE TANNING MATERIALS 
Zipse, William F.—Aug. 22-18 WATTLE EXTRACT WATTLE BARK _— MYRABOLAMS VALONIA 
Zwelleger, Paul—Mar. 7—8 MANGROVE BARK DIVI DIVI CUTCH QUEBRACHO SUMAC 


U.S.A. agents NCS Brand South African Wattle Extract 


SHOE DESIGNS Sole agents in U.S.A.—Canada—Cuba—Mexico. 
SENS Brand. Powdered Valonia Extract. 


AND FASHIONS ane os . —weeares 
sileschie Soca ean “eines THE OLSON SALES AGENCY 
rs = 2, opring asnion tepor ct. IMPORT = EXPORT 


BUCKLED BOWS—June 6—25 sail ul —— wornineiay 7 . 
Cable Address NEW YORK 5, NEW YORK Telephones: 


CALF LEATHER in Fall Fashions—-Feb. 21—20 ae Rerpecenr < . . 48; 
CALF SUEDE for Fall—Apr. 11—47 COROSAGE 20 BROAD STREET DIGBY 4-0226, 4-0227 
CHILDREN'S and MISSES’ Shoes, Spring (NEAR WALL STREET) 


Fashion Report—Oct. 17—34 
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Fashion Takes to all HEEL HEIGHTS 
(6 designs)—-Nov. 21-24 

Capers and Tapers with HEELS and TOES 
(21 IMustrations)—June 13—8 

HEELS ae eng Shoe Design (6 Designs)— 
Nov. 28— 

HIGH AND OPEN for Spring-Summer ‘54 
(7 designs)—Nov. 21—14 

KID LEATHERS, Fashioned for Fall—Mar. 
21—27 

KID Styled for Fall (6 designs)—-Feb. 21—32 

KID SUEDE for Fall—Apr. 4—23 


New Designs on New LASTS for Men—June 
13-——19 


MEN’S DRESS and CASUAL Shoes, Spring 
Fashion Report—Oct. 17—32 

MEN’S FASHIONS: Daring and Dramatic— 
Jan. 24—-22 


Cn 





*Trade Mark Registered. 


New Knit Construction in MESH—Oct. 17—8 
NOVELTY WELTS for Men, by John Buckley 
—Apr. 25—17 


PARIS CRIGINALS, by M. Jean—Jan. 31—18 
Shoe Designs in PATENT for Fall—-Feb, 21— 


24 
PATENT in Pumps, by Harry Berk-——Feb. 21— 
26 


PERUGIA: Engineering Wedded to Art (8 


shoes)—-Dec. 5—18 
Fall Points to the POINTED TOE—Apr. 25— 
1l 


| Designs in REPTILE LEATHERS—Feb. 
~—28 
REPTILES- Designed for Fall—Mar. 28—23 


ST. LOUIS Fashions for Fall (8 designs)— 
Apr. 11—24 


JENKINS CO 


TER MA A H | eT 


Leatherok Heel Base Board is also made in Canada by Bennett Ltd., Fort Chambly, P. Q. 


and in Caseyville, Illinois by Western Fibre Co. 
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Fall Styles Make Debut at ST. LOUIS SHOW 
(11 photos)—Apr. 11—30 

SHOES and the Rising Hemline, by Ben Berk, 
Fred Kahn and Bea Evan (11 designs)—Oct. 
17—29 

Designed for Fall in SIDE LEATHERS—Feb. 


21—-38 
The SOFT TOE; Strengthening Trend—Oct. 10 


9 

SPRING FASHION FORECASTS —- Women's 
Dress Shoes, Women's Casual Shoes, Men’s 
Dress Shoes, Men's Casual Shoes, and Chil- 
dren’s Shoes (11 designs)—-Aug. 8—14, 16, 
20, 22 and 24 

STYLESCOPE—Shoe Fashion News and Trends 
—-In Every Issue 

Shades of SUEDE for Fall—Apr. 18—43 

SUMMER STYLING, by Joe Dilk, Boston— 
Jan. 10—18 


TASSELS for Teen-Agers, by Norman Potter 
Apr. 25—20 


WINTER FASHIONS, by Fred Kahn—July 11 
2 


—29 

WOMEN’S DRESS and CASUAL Shoes, Spring 
Fashion Report—Oct. 17—31 

WOMEN’S FLATS, Spring Fashion Report— 
Oct. 17—-33 


SPECIAL ISSUES 


LEATHER AND ALLIED PRODUCTS SHOWS 
—Feb. 21 

Silver Jubilee with a Silver Lining—8 

Women’s Shoe and Lea. Colors—10 

Men’s Shoe and Lea. Colors—11 

Calf Leather’s Role in Men’s Fall Fashions 
Fall Fashions in Calf Leather—20 

Patent Designed for Fall—25 

Patent Boom in the Making—26 

Fall Designs in Reptile Leathers—28 

Reptile Leathers and Fall Footwear—30 

Kid Styled for Fall—32 

The New Leathers—the New Shoes—34 

The Kid Leather Guild—Third Anniversary 
Designed for Fall in Side Leathers—38 
Leathers in Fall Fashions—40 

New Shoe Ornaments—42 

Leather Show Exhibitors—44 

Suppliers Look to Wholesome 1953—51 
Allied Shoe Products Show Exhibitors—52 


FACTORY MANAGEMENT PRE-CONFER- 
ENCE and ST. LOUIS SHOE SHOW NUM- 
BER—Apr. 11: 
Largest Shoe Factory Conference—9 
Scientific Progress—Its Meaning, by Weir 
Stewart—10 
Greater Advances for Industry, by Chas. H. 
Jones, Jr.—10 
Much to Be Done, by Chas. G. Auer-—12 
Ideas Inspire Ideas, by R. H. Axline—12 
The Engineering Approach, by Gordon 
Carson—12 
Opportunity for the Alert, by R. B. Free- 
man—16 
The Three ‘‘M’s,’’ by G. P. Kirscher—16 
Group Action, by Richard N. Sears—16 
Cooperation vs. Isolation, by A. C. Bushart 
Communication, by Howard S. Rue, Jr.,—19 
St. Louis Shoe Show, A Bright Market Week 
Fashions for Fall, The St. Louis Story—24 
Factory Management Conference Exhibitors 


TANNERS’ SPRING CONVENTION NUMBER 
—Apr. 18: 
Tanners See Good Volume Holding—8& 
President’s Report, by Lawrence L. Jones 
Report on Leather Industries of America, by 
Clayton F. Van Pelt—-12 
Leather and A Shoe Retailer’s Viewpoint, by 
Sam H. Sullivan—14 
Let’s Not Neglect Research, by Julian Hat- 
ton, Jr.—18 
List of Registrants—60 
Convention Photos—11 to 69 


POPULAR PRICE SHOE SHOW NUMBER— 
Apr. 25: 
PPS Expects Strong Buying Action—8 
Fall Points to the Pointed Toe—11 
Women’s Fall-Winter Shoe Fashions—15 
Novelty Welts Spark Men’s Fall Styles—17 
Men’s Fall-Winter Shoe Fashions—18 
Tassels for "Teen Agers—20 
Style Leadership in Popular Price Shoes? 
It Can be Done, by Sylvie Hamilton—22 


FACTORY MANAGEMENT POST-CONFER- 
ENCE NUMBER—May 9: 
52 New Shoe Products Shown at the FMC 
—8 to 59 
Conference Keynoters—10 
Conference Candid Camera Photos—12 to 22 


AMERICAN LEATHER CHEMISTS’ ASSN. 
CONVENTION—June 20: 
ALCA Spotlights 50 years of Leather-Mak- 


ing 
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ALCA Convention Highlights—-8 TABLES AND CHARTS a specter EMPLOYMENT Changes-——Feb 


—38 
The 50 Conventions of ALCA—9 FACTORY-OWNED SHOE STORES (2 charts) 
Slow Progress in Tanning Machinery, by Average AGE of Industry Workers——Feb. 7—7 Apr. 4—8 and 9 
T. C. Hollander—11 AGE DISTRIBUTION of Production Workers 1952 GLOVE and MITTEN Production—July 
50 Years of Leather Coloring, by R. H. Among Peabody (Mass.) Area Tanneries— 18—1 
Leach—15 Oct. 17—43 HIDE 
Chrome Tanning Over 50 Years, by David B. ARGENTINE EXPORTS to U. S.—1950-1952 25 
Eisendrath—16 —Sept. 26—-16 U. 8. HIDE & SKIN EXPORTS Breakdown 
Abstracts of Technical Papers—18 A Facts-and-Figures View of CANADA'S July 18—16 
50 Years of Leather Finishing, by A. J. Pilar SHOE CHAINS—July 18 12 
—22 CANADIAN SHOE CHAINS’ Costs--July 18 New LAST SYSTEM-—Jan. 10-32 and 33; 
Leather Dyestuffs, by C. K. Black and C. H. 12 Jan. 17—39 
Geister—24 Trend of CATTLEHIDE LEATHER Produc- LEATHER INDUSTRIES’ 1952 Expenditures 
Collagen Research, by John Highberger—26 tion—Comparison 1939-40 with 1951-52—Oct. Feb. 14-7 
The Structure of Vegetable Tannins, by 10-8 Comparative LEATHER PRODUCTION Fig- 
Robert M. Lollar—27 Otulook on CATTLEHIDE SUPPLY—May 30 ures: Oct. °52—Jan. 10—14; Nov.—Jan. 31 
Survey on Why People Use Leather, by H. —ji 14; Dec.—Feb. 28—16; Jan.—-Mar. 28-14; 
Phillips—46 CHROME CHEMICALS (2 tables)--June 6—40 Feb.—May 16—18; Apr.—July 4-18; May 
ALCA Sidelights—66 Basicity in CHROME TANNING-—-Feb. 21-56, July 25—20; June—-Aug. 22-16; July 
ALCA Convention Pictures—8 to 29 57, 138, 140 and 142 Sept. 19-25; Sept.—-Nov. 21-34 
Distribution of EMPLOYMENT in Shoe Indus- MASSACHUSETTS Shoe Industry Operations, 
try—Feb. 7—-38 1951—-Dee. 12--16 


8 
AND SKIN EXPORTS Analyzed-—Apr 
8 


LEATHER AND ALLIED PRODUCTS SHOWS 

—Aug. 8: wane sa a a 
The Leather Show, Air of Confidence—8 
Women’s Shoe and Leather Colors—11 


® 
Men’s Shoe and Leather Colors—12 
Spring Fashion Forecast—-Women’s Dress r e r m re | r f n g use 
® 








Shoes—14 

Spring Fashion Forecast--Women's Casual 
Shoes—16 

Leather Sales Outlook: Cautious Optimism 
—18 

Shoe Business: The Outlook Healthy—19 

Spring Fashion Forecast--Men’s Dress Shoes 
—20 

Spring Fashion Forecast—-Men's Casual 
Shoes—22 

Spring Fashion Forecast—Children’s Shoes 
—34 


Leather Show Exhibitors—26 

The Allied Products Show: Focus on Fresh 
Ideas—32 

Allied Products Show Exhibitors—34 

Exciting New Shoe Leathers Coming, by 
Dr. Fred O’Flaherty—53 





TANNERS’ FALL CONVENTION NUMBER 
Oct. 31: 
President’s Report, by Lawrence L. Jones 


—8 

1954 Rawstock Supply Outlook, by Edw. L. 
Drew—-10 

Couneil Report to the Industry, by Irving L. 
Glass—11 baa 22. i 

One Year of Leather Promotion, by Clayton bs achat 80 631567 2! 
F. Van Pelt—15 : = 1216 

An Inside Look at Shoe Retailing, by Otto 
Warn—16 

Prospects for Leather Consumption, by Julius 
G. Schnitzer—17 

1954 Leather Promotion Plans, by Walter 
Kraus—18 

Livestock Report, by J. Russell Ives—20 

= Need for Technical Manpower—by W. O. FOR MARKING PRODUCTS, PA RTS, 

awson—21 


Solvent Tannage, by Fred O’Flaherty—22 PACKAGES, TAPES, TAGS, LABELS— 


Leather Research: Major Target, by E. D. 


Compton—24 
Leather Color and Water Repelience, by c.c. | FLAT, CURVED, IRREGULAR SURFACES 
Tannery Materials Handling Costs, by Chas. 
B. Hawkins—26 
Facts About Mechanica! Leather, by Alfred THE MARKEM METHOD 
S. Berens— ‘ * . 
The Facts Behind Japan's Wide Buying, by Markem machines, types, and inks constitute a better method for 
A. H. Levitan—28 marking the products of industry. Markem equipment is engineered 


Sa ee to solve special marking problems. Behind the Markem method lies 
¥ nearly half a century of marking experience which may be applied to 

your marking problem. 
ares cen Bar ren on 
Regional Shoe Industry Outlook Reports: MARKEM MARKING MACHINES - 
New England—20 There is a Markem marking machine for practically every markin 
—-' purpose — for direct marking of product packages, products, and 4 
St. Louis—22 uct parts — for imprinting labels, tags, tapes, and special gummed, 
West Coast—24 pressure-sensitive or heat-seal backed material, or for producing 
Shoes and the Rising Hemline—28 complete labels. Makes up to many thousand durable imprints per hour 


1954 Spring Fashion Report: ° ° y ° P 
Waintcad dees amet teaanesUene~2t on almost any kind of material. No special skill needed to operate. 


Men’s Dress and Casual Shoes—32 Legend and color of imprint quickly and easily changed. 
Boys’ Shoes—-33 
Women's Fiats—-33 
Children’s and Misses’ Shoes—34 MAKE YOUR MARK WITH MARKEM 
es Fe ng Ronco By rong - pe Whether you make saws or sox, spark plugs or shoes, TV tubes or tachometers, 
F ‘ : drugs or d grenades — whatever your marking problem — find out how 
: : ae eevee easily and economically the Markem method can handle it. Just. send a sample 
ee ee eae. ee ee of the item to be marked and details of your needs to Markem Machine Com- 
PPSSA Pivots Spring Orders—11 pany, Keene 14, New Hampshire. 
Shoe Fabrics for Spring-Summer—12 
High and Open Shoes for Spring-Summer—14 
PPSSA Spring Style Reports: 7 
Women’s Dress Shoes, by Samuel! Intrater ne ak. 
—16 
Women’s Casuals & Sports, by Sylvan 
Bane and Saul Katz—18 
Men’s Shoes, by M. H. Reese—19 
Children’s Shoes, by Wm. Waddell—20 BETTER, ARKING SINCE 4941 
Hidden Gold in Untapped Markets, by Sylvie 
Hamilton—22 
Fashion Takes to All Heel Heights—24 
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Ohh’ 
Real White SHEEP 


) 
Actually Tanned WHITE—Noft Bleached 


THOMAS A. O'KEEFE 


EST. 1907 


LEATHER COMPANY 


4 GOODHUE sr. SALEM, MASS. 
Also ... General Line of SHEEPSKINS for st *%20es 




















Tanners of 


SHELL CORDOVAN 
BUTTS 


SIDE LEATHERS 


“Glengarry” and Corrected Grains 


VEGETABLE CALF “Chromexcel" Retan and Waterproof 
“It's Timber-Tanned" Athletic Goods Leathers 

















QUALITY i 
SUEDE SPLITS Brazilian Leathers 
WHITE Ask 


BLACK : 
COLORS Schlossinger & Cia. Ltda. 


STRAUSS Caixa Postal 917 





TANNING CO. Sao Paulo, Brazil 
Peabody, Mass. t 
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MILITARY SHOE PROCUREMENT Figures 
Jan. 24-—-20 


OUTPUT AVERAGE Per Shoe PRODUCTION 
Worker—-Feb. 7—40 
Shoe Chain PROFITS Fell 2.5% in 1952—May 
2° 


Top Mfrs. Average 12° Increase in PROFITS 
Aug. 8—62 


RETAIL SHOE OUTLETS in the U. S.—Nov 
28-—16 


— ee SALES First 6 Months—July 
SHOE ‘CHAIN SALES First 6 Months—Sept. 


Retail "SHOE CHAIN SALES Analyzed-——Dec 
12—-40 

SHOE CHAIN STORES and Independents—-A 
Comparison of Business Growth Over the 
Past 50 Years—July 18-—43 

Statistical Breakdown of the SHOE CHAINS 

Juiy 18 

1952 Dollar Volume and Profits of 10 Large 
SHOE CHAINS—July 18—9 

SHOE CONSTRUCTION (2 charts)——-Mar. 21 
11 and 12 

Five-Year Study of SHOE FINDERS’ Costs & 
Profits—Aug. 1—-66 

SHOE INDUSTRY GROWTH: 3 Tables-—-May 
23—-1 and 8 

Comparison 9f SHOE MACHINE COSTS—Mar. 
7—1 


The Big Ten SHOE MFRS.—-How They Rated 
in 1952—-May 16—8 

Size Rating of The Nation's SHOE PLANTS 
Oct. 3—8 

SHOE PRODUCTION, By Kind: Nov.--Jan. 
24—-13; Dec.—Feb. 2&—14; Dec. and Year 
1952—-Mar 7-22; Jan.—Mar. 21—16 and 
Apr. 11—29; Feb.—Mar. 28—12; Mar.—May 
16—14; Apr.—June 20—52; May-July 18 
17; June—Aug. 1-—13 and Sept. 12—13; July 
-Oct. 3—13; Aug.—Nov. 7—16; Sept. 
Nov. 21—-28 

SHOE PRODUCTION and SHIPMENTS by 
State, 1952 and 1951—-Mar. 7-18 

Peaks and Valleys of SHOE PRODUCTION, 
1949—-May 2—10 

SHOE PRODUCTION, First Quarter—-May 9 

6 


SHOE PRODUCTION—Past, Present and Near- 
Future—July 4—8 

Actual ard Estimated SHOE PRODUCTION, 
by Types—July 4—9 

Half bagel Variations in SHOE PRODUCTION 

~July 4-—9 

SHOE PRODUCTION, by Construction: 1939- 
1952—-Sept. 5—-18 

SHOE SALES AND PROFITS: 1952—Apr. 


4—15 
Total 1951 Retail SHOE SALES Where the 
Shoes Were Sold—July 18-—9 
‘*Magic’’ Answer to SHOE SALES—Oct. 24—6 
SHOE WORKERS EARNINGS by States—Feb. 


7-37 

SHOE WORKERS Average Weekly Hours and 
Hourly Earnings for Selected States—July 
4— 16 

SHOE WORKERS Average Hourly EARNINGS 
—Mar. 1953—Aug. 29—14 

Distribution of SHOE WORKERS (2%) by 
Average Hourly Earnings—Mar. 1953— Sept 


12—14 

SHOE WORKERS EARNINGS by States 
Sept. 12—20 

SHOE WORKERS EARNINGS by States 
Oct. 17--54 

sig 4 Inspected SLAUGHTER (Dec.) 
Feb. 28-24 

SLAU GHTER Record—-1949 to Oct. 1953—Dec. 
12——15 

Shoes in SUPERMARKETS—Jan. 24—9 


TANNIN Take Up—Jan. 31-8 
Sewing Methods with New THREADS (3 


eharts)—May 30-—12 


Shoe Industry WAGES for 4 Years—-Feb. 7—10 
Shoe Industry WAGE DATA, by State—Nov. 
14 


WATER REPELLENCY of Leathers Dyed with 
Long Tailed Dyes—-Nov. 2°-—11 

WORLD CATTLE POPULATION —Apr. 18—-26 

WORLD FOOTWEAR CONSUMPTION: 1952— 
Oct. 17—53 

WORLD SHEEP POPULATION—July 4—13 

Estimated WORLD SHOE PRODUCTION 
July 11—18 


L&S MARKETS 


(In Every Issue) 
Bag and Case Leathers 
Belting Leathers 
Calf Leathers 
Calfskins 
Country Calfskins 
Country Hides 
Country Kipskins 
Deerskins 
Dry Sheepskins 
Garment Leathers 
Glove Leathers 
Goatskins 
Harness Leathers 
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Horsehides 

Kid Leathers 
Kipskins 

Packer Hides 
Pickled Skins 
Pigskins 

Reptiles 

Sheep Leathers 
Sheep Pelts 

Side Leathers 

Small Packer Hides 
Sole Leathers 

Sole Leather Offal 
Splits 

Tanning Materials 
Welting 

Work Glove Leathers 


L&S REGULAR 
DEPARTMENTS 


CANADIAN NOTES—In Every Issue 

COMING EVENTS—In Every Issue 

DEATHS—In Every Issue 

EDITORIALS—In Every Issue 

FEATURE ARTICLES—Every Week 

HIDES AND SKINS Markets—In Every Issue 

The LEATHER MARKETS—In Every Issue 

LEATHER PRODUCTION TABLES—Monthly 

MILITARY BIDS and AWARDS-—Weekly 

NEW DEVELOPMENTS—Semi- Monthly 

NEWS QUICKS—Every Week 

NEWS X-RAY-—Every Week 

PERSON TO PERSON—Every Week 

SHOE PRODUCTION TABLE — Published 
Monthly 

STYLESCOPE (Shoe Designs and Fashions)— 
Every Week 


ABBREVIATIONS 


AFL—American Federation of Labor. 

ALCA—American Leather Chemists Assn. 

ASA—American Standards Assn. 

ASTAPA—Armed Services Textile and Ap- 
parel Procurement Agency. 

BLS. Bureau of Labor Statistics 

BSAC—Brotherhood of Shoe and Allied 
Craftsmen. 

ClO—Congress of Industrial Organization. 

CPSLA—Central Penna. Shoe and Lea. Assn. 

FEA—Foreign Economic Administration. 

FPi—Federal Prison Industries, Inc. 

FTC—Federal Trade Commission. 

IFLWU—International Fur and Leather 
Workers Union. 

ISMC—international Shoe Mchy. Corp. 

LiA—Leather Industries of America 

MASRA—Middle Atlantic Shoe Retailers 
Assn. 

NAIHS—National Assn. of Importers of 
Hides and Skins. 

NASCS—National Assn. of Shoe Chain 
Stores. 

NCISR—National Conference of Independ- 
ent Shoe Retailers. 

NE—New England. 

NESF&SA—New England Shoe Foremen and 
Supts. Assn. 

NESLA—New England Shoe and Lea. Assn. 

N.H.—New Hampshire 

NHA—National Hide Assn. 

NLRB—National Labor Relations Board. 

NPA—National Production Authority. 

NSI—National Shoe Institute 

NSMA—National Shoe Mfrs. Assn. 

NSRA—National Shoe Retailers Assn. 

NSTA—National Shoe Travelers Assn. 

NY—New York 

NYSSRA—New York State Shoe Retailers 
Assn. 

OlT—Office of International Trade. 

PPSSA—Popular Price Shoe Show of 
America. 

QMC—Quartermaster Corps. 

RFC—Reconstruction Finance Corp. 

SLSMA—St. Louis Shoe Mfrs. Assn. 

TC—Tanners' Council. 

210—210 Associates. 

UK—United Kingdom. 

USAF—United States Air Force. 

USES—United States Employment Service. 

USMC—U. S. Marine Corps, also United 
Shoe Machy. Corp. 

USWA—United Shoe Workers of America 
(CIO). 

WCSTA—West Coast Shoe Travelers Assn. 
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CUSTOM 
STYLING 


BARBOUR WELTING COMPANY 


BROCKTON 68, MASSACHUSETTS 


ALL- LEATHER 








Best WHITE ELK 


ELK SIDES —CHROME SPLITS 
AMDUR LEATHER CO., INC. 


Tanners 


7 SPRUCE ST., NEW YORK, N. Y. 
129 SOUTH ST., BOSTON, MASS. 


TANNERIES — Peabody & Woburn, Mass. 


SELLING AGENTS 


C. D. Kepner Leather Co., Boston, Mass. 

L. Chase Kepner, Lancaster, Pa. W. H. Grafe, Cincinnati, Ohio 

Liebman & Cumming, Los Angeles, Calif. Chicago Tanning Co., Chicago, Ul. 

Liebman & Cumming, San Francisco, Calif. John G. Mahler Co., Dallas, Texas 
Thomas F. Dorrity, Rochester, N. Y. 


Allen Leather Co., St. Louis, Mo. 








tt SUEDE SP 


hectived be block ond a chiglinn caught 
of fashionable shades 


 covors IN BOTH MEN'S AND WOMEN'S WEIGHTS 
Also - si ’ 
~ SUEDE LININGS 
* a In oll hh ; 


“GORDON. GRUENSTEIN, INC. 


82 FULTON STREET. NEW ar ry: a a 


LEATHER and SHOES 














INDEX TO ADVERTISERS 





A 
Amalgamated Leather Co’s., Inc. .... 
BO. age a diay ee ealy ps w poace 31 and 113 
Amdur Leather Co., Inc. ............ 125 


RON MOE cas ae Vao ae been ae 
American Cyanamid Co., Calco Chemi- 


OI Te A et eae aE 15 
American Cyanamid Co., Industrial 

Chemicals Div. ............ 64 and 65 
American Extract Co. ........ 78 and 105 
Apex Chemical Co., Inc. ............ 120 
Armour Leather Co. ............... 67 
Atlas Refinery, Inc. ................ i19 

B 

Be oe hee a 103 
Barbour Welting Co. ............... 125 
Barkey Importing Co., Inc. .......... 13 
Blackhawk Tanners .................. 86 
Blanchard Bro. & Lane ............ 89 
Borne, Scrymser Co. ................ 8 
Brezner, The, Div. of Allied Kid Co. .. 60 
Brockton Cut Sole Corp. ............ 90 
NS BE ERE OO SOIR a ee 59 


Calco Chemical Div., American Cyana- 


WN Mie ea ee. ase oceie ss ae 15 
California Tanning Co. .............. 98 
oo eee ea 63 
Chilewich Sons & Co. .............. él 
MU he ak ohn Cok se cwav ess % 
Colonial Tanning Co. ................ 22 
Comet Chemical Co., Inc. .......... 118 

D 
Davidson Rubber Co. ............... Wt 
Dyo Chemical Co. ................. 73 
F 
Fiber Chemical Corp. .............. 96 
Freeman, Louis G., Co. ............. 91 
Fromer, Geo., Co., Inc. ............. 105 


Fulton County Machine & Supply Co., 


ele Goes secs oae cay wae 


Gallun, A. F., Sons Corp. ........... 2 
SNE A ARE ee sie ev vee eh 


126 


Gebhardt; A. U.' Ge. o5353 6.0653. 67 


Goodrich, B. F., industrial Products Div. 27 
Gordon-Gruenstein, Inc. ............ 125 
H 
Hadley Bros.-Uhl Co. ............... 117 
Hebb Leather Co., Inc. ............. 98 
Hollander, Herman, Inc. ............ 120 
Hooker Electrochemical Co. ......... 85 
Horween Leather Co. .............. 124 
Huch Leather Co., The ............. 25 
I 
Independent Die & Supply Co. ...... 95 
industrial Brush Gee i 3 visa... 81 
International Products Corp. ........ 84 
International Salt Co., Inc., The .... 41 
International Ticket Co. ............ 7I 
J 
Jacobshagen, Alfred, Co. ........... 72 
aens. Gnee, On Gees 122 


Korn Leather Co. ...........0...5.... 55 
L 
Lawrence, A. C., Leather Co. ... 17 and 37 
Leas & McVitty, Inc. .............. 94 
Lichtman, J., & Sons .............. 69 
Lincoln, L. H., & Son, Inc. .......... 3 
Lloyd Laboratories ................. 93 
Loewengart & Co. .............. Cat 
Los Angeles Tanning Co. ............ 69 
Lynn Innersole Co. ................. 10 
M 
Mantrose Corp., The ............... 106 
Marden-Wild Corp. ................ 83 
Markem Mach. Co. ................ 123 
Mead Corp., The .................. 7 
Michigan Hide Co., The ............ 120 
Menor me Ce. lati soe en ss 71 
Wanore: -Fobrles 4055 oc ei... 107 
Muskegon Hide & Fur Co. .......... 121 
Mutual Chemical Co. of America .... 20 





LEATHER and SHOES 


N 
Newark Leather Finish Co. .......... 80 
North & Judd Mfg. Co. ............ 87 
Northwestern Leather Co. .......... 66 
° 
Ohio Leather Co., The ............. 33 
O'Keefe, Thomas A., Co. .......... 124 
Olson Sales Agency, The ............ 121 
CON GE TON Fons. 6c hci ch seis s caecenues 72 
P 
Packing House By-Products Co. ..... 109 
sian hy EE SANS o Sep  e 118 
Proctor & Schwartz, Inc. ........... 9 
9 
Outen KJ. & Co. ines... is 126 
Quirin Leather Press Co. ........... %% 
R 
R & A Leather Finish Co., Inc. ...... 43 
River Plate Corporation, The ....... 115 
Robeson Process Co. .............-- 70 
Rohm & Haas Co. ............ 18 and 19 
Rueping, Fred, Leather Co. .......... 127 
s 
Sandoz Chemical Works, Inc. ....... 21 
Sanford Tanning Corp. ............ 98 
Schlossinger & Cia, Ltda. .......... 124 
Seton Leather Co. ...............45- 68 
Sheridan, T. W. & C. B., Co. ....... 76 
Slattery Bros. Tanning Co. ........... 94 
Snyder Buckram Co. ............... 94 
Solvay Process Div., Allied Chemical 
BN IES coe a a Sones ses tse 
Special Equipment Co., Inc. ........ 14 
Sponge Rubber Products Co., The .. 16 
Stehling, Chas. H., Co. ........... 6 
Stern Can Co., Inc. ................ 70 
Strauss Tanning Co. .............+. 124 
Superior Tanning Co. ............-- 68 
T 
Taber Pump Co. ..........---0-0+5 96 
Tan-American Corp. ...........-+5++ 109 
SS TN RETO C EEE TTT 92 
Tanlenen Gers. ois «6.5 6 cnc ckceeees 101 
Taylor, Thomas, & Sons ....... Back Cover 
Trask, Arthur C., Co. ...........-6- 79 
U 
United Shoe Machy. Corp. ..23, 57 and 75 
Vv 
Verza Tanning Co. .............+:: 113 
I ROR ccc sna pA vive basoaicied o 29 
Ww 
Weber & Smith, Inc. ............... 93 
Weil, Edmond, Inc. .............-. 118 
Windram Mfg. Co. ..........-....- 88 
Winslow Bros. & Smith Co. ......... Ht 
Wolf, Jacques, & Co. .............. 121 
Y 
Young, W. J., Machinery Co., Inc. ... 47 
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They go for the\ 


lively bounce of 





...and mothers like the flexible fit, true comfort 
and support made possible by all-leather shoes. 
Here, the leather is Rueping’s HIAWATHA 
Color No. 568 — selected by the Ideal Shoe 


Manufacturing Company for “Baby Classmates.” 


FRED RUEPING LEATHER CoO. 


FOND DU LAC, WISCONSIN 
100 Years of Fine Leather... 


Style No. 0147 


~~ ee ewe 
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~- 


IDEAL SHOE MFG. CO. 
Division of 
Mid-States Shoe Co. 
Milwaukee 12, Wis. 


ckidates Style No. 0175 








A heel-strap of leather- 
covered SHUGOR com- 
pletes this suede shoe, 
trimmed with Taylor-Maid 
braid. 


Men's casual with leather- 
covered gore over the 
instep. 


This airy, open, strap 


sine Baio nell Ayal COMPLETES THE ALL-LEATHER SHOE 

of leather-covered : ; 

SHUGOR. The leather used in a shoe upper can be repeated in 
leather-covered SHUGOR, to create the complete 
ensemble desired in many strap-shoe designs. By- 
using leather-covered SHUGOR, 
you achieve the desired styling oases, 
and have the added advantage of By Invitation Member § 
easy fitting adjustment. * ‘ 
SHUGOR styles the shoe. 
improves the shoe... fits the 
shoe... as nothing else can 


One-strap wedgie, fea- 
turing an over-the-instep 
strap of leather-covered 
HUGOR. 


; Emblem of 
<A og BUSINESS CHARACTER 
i ge fe $ ' Rice Leaders 
Z f Spee b 

THOMAS 4 LEI & SONS OR |; ofte World 

; ice ; + Association 
— ti Represents High Standing in | ¢ 
SPECIALISTS SINCE 1864 IN THE ART OF WEAVING HIGH-GRADE ELASTIC SHOE GORING EXCLUSIVELY ™ NAME~PRODUCT- POLICY he 
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